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A year ago Uncle Sam got the 
aps out of his whiskers. 
* * * 

_ No, Torquey, commuters are not 
e minor sons and daughters of 
ommunists. 

* * * 
Téntative plans call for a meet- 
g of the NADA executive com- 
mittee Oct. 16-17. 


+ * * 


Everything’s set for the renewal 
‘of Chevrolet’s Soap Box Derby next 
weekend in Akron. 
# * ” + 
| Preparation now for the disap- 
) pearance of the sellers’ market 
will keep dealers’ profits from the 
© cellar level. 


7 


* * * 


> A Detroit judge would award 
\ stickers to good drivers. The other 
‘kind receive recognition in the 
form of doctor bills. 
‘ * * + 
~ Tell your back-home Congress- 
')man to back down on all proposals 
for silly legislation in the next ses- 
Psion when he returns to Washing- 
» ton, if he does. 
¥ + * * 
| Brighter in Britain 
' The British industrial stock av- 
erage is 12 percent over the 1929 
level. The U. S. index is still under 
the ’29 mark. 


* * * 


UAW Roster Rising 


UAW-CIO membership has risen 
beyond 700,000 from the all-time 
low of 539,000 in May, according to 
Vice-President R. J. Thomas. The 
sunion’s peak, reached during the 
war, was 1,100,000. 

* * * 
= Mighty Convenient 
™ Using the dealership’s acetylene 
. torch and drill, safe-crackers stole 
» $5,500 from Biltmore Motors, Inc., 
= Malden, Mass. They used a curtain 
for testing headlights to shut off 
- the view from the street while do- 
) ing the job. 
ey + 
* 
| Stull a Cap 
| Even though tax revenues are 
— better than earlier expectations, 
estimated requirements for the 
armed forces are preventing the 
gap between income and outgo 
from being closed, Washington 
sources said last week. 

The federal budget is said to be 
about a billion dollars short of 
balance. 


* 


* * * 


Henry Here, Then There 


Less enthusiasm for strikes in 
basic industries is said to be the 
latest attitude of Henry Wallace, 
secretary of commerce. A result 
is a less arduous feeling on CIO’s 
part for the secretary and any de- 
sire he might have for the vice- 
presidency in the ’48 election, ac- 
gsording to Capitol circles. But 
Henry may change his mind, again. 

* * * 
_ Re Buffalo 

U. S. mint has resumed putting 
nickel into the five-cent piece. Now, 
if workers will. put some WORK 
into work, they and all the rest of 
us will get more for our dollars. 


And, speaking of nickels, too 
many conscientious auto workers 
have been “buffaloed” into counter- 
feit economic policies by penny- 
wise and pound - foolish union 
heads. 
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The Newspaper of the Industry 


C10 Is Expected 
To Veto Drive 
For Pay Raises 


Likely to Concentrate 
On Control of Prices 
Despite UAW Protests 


By Mac Gordon 
Staff Writer 


DETROIT. — The CIO na- 
tional wage-price conference 
appears likely this week to 
reject UAW-CIO proposals 
that cost-of-living wage in- 
creases be sought at once. 

Instead, the CIO will adopt as its 
universal policy for the balance of 
1946 resolutions committing all 
affiliate unions to drives against 
higher prices, rather than for high- 
er wages. 

Developments within the CIO 
itself last week pointed to these 
results when the CIO conference 
convenes Thursday in Washing- 
ton. Indications mounted that 
union strategists have finally 
come to the realization that wage 
hikes at this time will only serve 
to advance the cost of living an- 
other notch. 

UAW leaders, however, still con- 
tend that hourly wages can be 
boosted without necessitating a 
rise in prices. They are expected to 
present this view before the CIO 
conclave, only to meet anticipated 
defeat from the adherents of CIO 
President Philip Murray. 

An Administration ruling Friday 
heightened the probability that 
unions would postpone wage drives. 
The ruling refused to authorize a 
lumber pay raise as a basis for 
price relief and was reportedly in- 
dicative of a new “hold-line” policy. 

Walter P. Reuther, UAW presi- 
dent, announced Thursday in De- 
troit that the International Execu- 
tive board of the auto union will 
convene in the national capital next 
Friday to map its own wage-pro- 
gram. But the board “will not act 
contrary to CIO policy,” he assured 
reporters. 

“The UAW will carry specific 
recommendations to the confer- 
ence which will not only encom- 
pass Chrysler workers, but also 

(Continued on Page 50, Col. 1) 


Top Cars 
(20 States for First Half) 
New car registrations reported 
in Automotive News today: 
1946 
Pos. 
1—14,165 
2— 8,555 
38— 6,619 
4— 5,438 
5— 3,522 


1941 

Pos. 

52,2538— 2 

36,942— 3 

77,675— 1 

16,831— 7 

6,331—12 

§,998—13 

12,040— 8 

6,510—11 

Pontiac 22,400— 5 

Mercury 7,288—10 

Studebaker 9,061— 9 

Buick 25,711— 4 

Oldsmobile 19,050— 6 

Packard 5,324—14 

Cadillac 4,931—15 

Lincoln 1,787—16 

Total All Makes 
56,927 312,030 

For further details see Page 

14, this issue. 


Week’s Output 
Up Slightly to 
79,259 Units 


By Bernie Thomas 
Staff Writer 

DETROIT.—The supply situation 
continued to black out production 
forecasts and there was still little 
reason to feel any optimism for 
early settlement of supplier strikes, 
but U. S. auto and truck makers 
limped along capably enough last 
week to account for an estimated 
output of 79,259 vehicles — 54,532 
cars and 24,727 trucks. 

And if it seemed no more pain- 
ful last week than the week be- 
fore when 77,837 cars and trucks 
were produced in U. S. plants, the 
limp was sure to be more per- 
ceptible soon—supply piles, already 
low, were getting lower. 

At week’s end, the Big Three 
still watched hoefully for indus- 
trial peace in 105 supplier plants. 
General Motors remained shac- 
kled by 68 supplier strikes. Chrys- 
ler reported the status of another 
14: the same. 

Ford, though heartened by a set- 
tlement at the Michigan Steel Tube 
Products Co., was still confronted 
by 23 other supplier strikes which 
are hampering production. 

(Continued on Page 49, Col. 1) 


Make 
Ford 
Plymouth 
Chevrolet 
Dodge 
Nash 
Hudson 
Chrysler 
De Soto 


Car, Truck Output Estimates 


By Automotive News 


Passenger Cars 
(U. 8S. ONLY) 
Weeks Ended Aug. 10, Aug. 3 


Week 
Ended 
Aug. 10, 
1946 


GENERAL MOTORS 21,623 


Same 
Week Aug. 3, 
1941*+ 


1,5037 


Jan. 1 
to 
Aug. 10, 
1946* 


270,254 


dan. 1 
to 
Aug. 9, 
1941*+ 


1,600,4477 


Week 
Ended Total 
August, 


1946 
30,227 


1946 
20,693 
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Car Prices Due Tuesday; 


Long Delay Blamed on 
Handling Charge Fight 


Restoration of 5% Rate Brews Undercover Battle; 
OPA Set to Act Following Advisory Meeting; 
Morris Denies Protests by Factories 


By William Ullman 
Washington Correspondent 


WASHINGTON.—When the OPA retail automobile in- 
dustry advisory committee meets here Tuesday, prime 


price orders, incorporating 
prewar dealer discounts, will 
be issued Tuesday. 


While there has been no official 
statement saying so, it is under- 
stood that the handling charge 
question is the main—if not the 
sole—reason for Tuesday’s meeting. 

And, in addition, it is whis- 
pered that that question at the 
moment may be likened figura- 
tively to a powder keg that 
might be touched off in an ex- 
plosion which, if it occurs, will 
give manufacturer-dealer rela- 





Closed 
Closed 
1,5037 
Closed 
Closed 
1,252+ 
Closed 
1,252t 
Closed 
Closed 
21,5138+ 
19,3627 
Closed 
2,151 
Closed 
Closed 


3,319 
761 
10,349 
2,826 
2,938 
15,212 
1,711 
4,502 
6,676 
2,323 
12,545 
10,195 
468 
1,882 
2,061 
634 
1,244 
1,342 
66 


5,305 
1,102 
15,288 
4,228 
4,304 
21,709 
2,424 
6,413 
9,591 
3,281 
17,618 
14,313 
662 
2,643 
3,164 
2,180 
Closed 
623 
106 


246,693 
44,141 
920,0607 

172,880 
216,673 
194,697+ 
73,087 
257,2087 
357,2577 
107,145 
745,0047 
649,625+ 
12,646 
82,823 
52,985 
85,5667 
48,6917 
44,324 
N.A. 
267,0257 


47,468 
9,800 
132,711 
36,439 
43,836 
308,175 
40,157 
97,047 
127,299 
43,672 
208,820 
174,959 
5,114 
28,747 
53,283 
$1,555 
47,798 
17,655 
748 


33,5877 53,797 75,627 3,638,8297 
Note: 1941 figures include cars and trucks, U. S. and Canada. 
(For Commercial Car Output See Table, Page 49) 


938,283 


tions a terrific jar. 

For the grapevine has it that 
the manufacturers do not look with 
favor upon the restoration of pre- 


NADA Convention Set 


NADA will hold its annual ¢on- 
vention the week of Feb. 16 at 
Atlantic City’s Convention Hall, 
it was announced late Friday. 








war, or peacetime, handling 
charges granted to motor car deal- 
ers by the Crawford amendment 
to the OPA extension bill. 

And it is reported that manu- 
facturer representatives have been 
in Washington recently to give 
their views to OPA’s automotive 
branch. 

On the other hand, Bruce Mor- 
ris, in charge of the OPA auto- 
motive division, stated to this 
correspondent, flatly and without 
qualification, that his agency had 
no protest. 

Since OPA would not consider 
as an Official protest anything that 
was not written and signed, it may 
|be a fair guess that the automo- 
|tive branch has had some infor- 
mal talks on the subject with some 
factory men. 

On the theory that where there 
|is smoke there is fire, it follows 
that OPA has had at least “hints” 
about the matter for there is 
plenty of handling charge protest 
smoke hovering over the area in 

(Continued on Page 47, Col. 1) 








among the verbal pyrotechnics of the occasion will be dis- 

cussion of so-called dealer handling charges. 
Meanwhile, it is expected that the long-delayed new car 
rcs ernnieniereensiritenenmmmatieictienitdbeniabias: 


U. C. Dealers Map 
National Assn., 


MPR 540 Fight 


By Jack Weed 


DETROIT. — Strenuous efforts 
are being made by a group of for- 
ward-thinking used car dealers to 
build the foundation of a national 
association of used car dealers pat- 
terned much after NADA. They 
also are seeking expressions from 
local and state associations around 
the nation on the content and 
exact wording of an appeal that 
will be presented to the OPA ad- 
visory committee, which meets in 
Washington Tuesday of this week. 

This committee, all of whom 
are active in the Michigan used 
car dealers association, has as 
its chairman, Bert Baker, Detroit 
dealer; Lin Wertz, Baker’s as- 
sistant sales manager; H. C. Bar- 
kas, secretary-tréasurer of the 
Michigan Used Car Dealers 
Assn., and Don W. Farrant, 
president of the Grand Rapids 

(Mich.) Used Car Dealers Assn., 
who is acting as chief organizer 
and spokesman for the group. 

The committee has both an im- 
mediate and long-range objective 
in forming, a national association. 

The immediate objective is to 
get as much united support as 
possible behind a petition that is 
being prepared to present to the 
OPA industry advisory committee 
in Washington Aug. 13. This peti- 
tion is an appeal by the used car 
dealers of the country to have 
used cars decontrolled, on the 
grounds that under present regu- 
lations the entire marketing of 
used cars has been brought to an 
abrupt halt. ; 

The better dealers claim that, 
under present conditions and OPA 
used car ceilings, it is impossible 
for them either to buy or sell used 

«Continued on Page 45, Col. 1) 


Independent Car Makers Set 


Output Pace for Industry 


By Pete Wembhoff 
Editor, Automotive News 

DETROIT.—Best car production 
job so far this year has been per- 
formed by the independent manu- 
facturers, as a group. 

Whereas in 1941 these five mak- 
ers—Hudson, Nash, Studebaker, 
Packard and Willys—turned out 
only 8 percent of the industry’s 
total new cars, in the first seven 
months of 1946 these companies 
have accounted for 17 percent of 
the total, or more than double. 

By contrast, General Motors 
divisions have been able to as- 


semble only 28 percent of the ~ 


industry’s total cars thus far this 


year, compared with 43 percent 
in 1941. Most of this is due, of 
course, to the prolonged GM 
strike early this year. 

Chrysler, on the other hand, has 
shown a sizeable gain over pre- 
war despite sporadic supplier trou- 
bles. Thus far in 1946, Chrysler 
divisions have produced 33 percent 
of the industry’s total cars, as com- 
pared with only 21 percent in 1941. 

A slight gain of 2 percent is 
shown by Ford, which now has 
accounted for 22 percent of the 
industry’s outturn contrasted with 
20 percent in the last prewar year. 

Although as a group the inde- 

(See INDEPENDENTS, Page 49, Col. 3) 
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Trail-Blazing at Willys 


Vastly Different Light Car and Truck Described 


In Magazine Article on Firm 


TOLEDO. — Willys- Overland is 
getting ready to introduce a 1947 
passenger car which will offer rad- 
ical engineering changes, not only 
from the standpoint of former 
Willys cars but also in respect to 
the entire low-priced light-car 
field. 

The design of the new model, 
while described as conservative, 
will ultimately be the pattern from 
which all future Willys-Overlands 
will be based. 

In addition, the Toledo manu- 
facturer is swinging into high 

gear on its truck program. A 
sedan delivery truck and a me- 
dium-duty truck with four-wheel- 
drive will soon be ddded to the 
line that now encompasses the 
universal Jeep and the Jeep sta- 
tion wagon. 

These disclosures are made in 
a comprehensive article on Willys’ 
position in the postwar automo- 
tive industry, which appears in the 
August issue of Fortune magazine. 

Both six-cylinder and four-cy- 
linder engines will be utilized on 
the Willys light cars, the article 
reports. Willys engineers expect 
the six to make up in economy 
of fuel and upkeep what it will 
lose in speed and pickup. The 
six-cylinder motor will be 148 
cubic inches, reputedly the small- 
est such engine ever seen in a 
U. S. car. 

Most cars in the four-cylinder 
class will be earmarked for over- 

seas consumption under Willys’ 
plan to export 25 percent of all 


Carbon Black, 
Some Plastics 
Freed by OPA 


WASHINGTON.—OPA has lifted 
price controls from a number of in- 
dustrial and commercial products, 
the most important of which are 
carbon black, used in making tires, 
certain. plastic materials and some 
paper’ products. 

Suspended automotive products 
follow: 

Ordinary channel (or carbon) 
black (used in the production of 
rubber, color or ink), and premium 
channel blacks selling for six cents 
or less at the manufacturing level. 

Resins in the form of monomers, 
polymers, copolymers of vinyl 
chloride, vinyl acetate, vinyl buty- 
ral; vinylidene chloride and styrene, 
as well as plastic materials con- 
taining at least 50 percent of the 
above resins in the form of sheets 
(including continuous sheeting), 
rods, tubes and compounds for 
molding and extrusion before fabri- 
cation. 

This suspension does not affect 
articles produced by further pro- 
cessing of the foregoing materials 
by cutting, punching, molding, 
printing, embossing, sewing, or 
other operation in the fabrication 
of a finished article, or plastic ma- 
terials containing less than 50 per- 
cent of the listed resins either 
singly or in combination, OPA said. 


Sayre Named Manager 
The Sherrill Instrument Corp. 
has announced the appointment of 
D. B. Sayre as sales manager of 
the compass division. 


its products. The company has al- 
ways stressed the export angle, it 
was pointed out, having shipped 
abroad a relatively high quota of 
17 percent before the war. 

List Other Highlights 

Other features of the ‘47 Willys, 
according to the Fortune article, 
will be: 

l Adaptation of independent 
wheel suspension to all four 
wheels, without loss of road sta- 
bility. This has been done by com- 
bining a variation of “knee action” 
on the front with the German-type 
swinging axle on the rear. 
6) The rront seat will hold three 
people, the back seat two. This, 
plus the tact that independent sus- 
pension lowers the fioor level, will 
permit comfortable seating and 
improved posture for passengers. 

‘the sedan will have only two 

doors because the 104-inch 
wheelbase is too short for four 
doors. A saving will be effected, 
however, since Willys can produce 
a two-door coupe and convertible 
trom the same stampings. 

4 A top speed of 80 miles per 
hour. 

5 A price that will probably not 
undercut the light cars of other 

makers at first, but which Willys 

men expect to pay off when the 

competitive market returns. 

Asserting that Willys is plan- 
ning no entry in the medium- 
priced field “at present,” the 
Fortune writers found that the 
company is laying all stress on 
pouring the utility makes and 
new light cars into the market 
as fast as possible. And there 
are few problems of plant lay- 
out and roominess to contend 
with. 

Charles Sorenson, vice-chairman 
and former president of Willys, 
contrasted the potential of the 
Toledo plants as against that of 
Kaiser-Frazer’s Willow Run, which 
he built. Willys has a potential of 
4,300,000 square feet, he said, com- 
pared with 3,700,000 square feet 
at K-F. 

For independent auto makers, 
this is considered quite a lot of 
floor space. However, Fortune says, 
the Willys works are old in spots 
and could stand renovation. 

Another Assembly Line 

Willys is taking due advantage 
of its huge potential by construct- 
ing a second assembly line for the 
new light car, the station wagon 
and the sedan delivery. All the 
utility makes could be run on the 
Jeep line, if needs be, but only 
Jeeps and trucks will be rolling 
off this line when expansion is 
completed. 

A self-producer of the bulk of 
its parts, Willys will soon be 
stamping all its own bodies. The 
contribution of the Wilson Foun- 
dry subsidiary in Pontiac, Mich., 
leaves only a few standard com- 
ponents that are purchased from 
outside suppliers. 

Another source of pride at Wil- 
lys is the company’s record of 23 
years without a major strike. In 
that period the assembler has gone 
down many times because of labor 
strife—but always it has occurred 
at feeder concerns. 

A common highlight of the 
new utility vehicles to be added 
by Willys will be the Jeep snub 
nose and square fenders. All will 

(Continued on Page 46, Col. 3) 





‘RAYE GROOM (right), salesman of Joseph W. Snider Co., Tonawanda, N. Y., won 
@ trip to the Dodge plants in Detroit in competition with salesmen of the Buffalo area 
who had attended sessions of the natiorwide program in which more than 6,100 Dodge 
dealers and salesmen were trained to help truck users select trucks suited to their in- 
dividual requirements. George W. Malcomson (center), of the Dodge Truck sales staff 
of Detroit, is shown presenting the award, which was provided by Chester J. Brost 

associates 


(left), of Brost Motors, Inc., Buffalo, and 








THE BRITISH JAVELIN, designed to combine the best features of English, Ameri- 
can and continental ideas, will be in production next year by Jowett Bradford, Man- 
aging Director C. Calicott Reilly stated last week. The entirely new postwar model will 


cost about $2,000. It will be less than 14 


Richmond Dealer Loses Case 


feet overall with seating capacity for six. 


On Partnership Taxes 


RICHMOND, Va.—Nicholas’ G. 
Wright, auto dealer here, last week 
lost a suit in Federal district court 
to recover $45,164, with interest, 
on his 1941 income tax return. 
Wright charged that he was 
wrongfully assessed that amount 
on grounds of his _ partnership 
terms. 

In a day-long trial, it was 
brought out that the dealership 
was a family partnership in 
which separate incomes had been 
received and separate returns 
filed, thus putting each return in 
a lower bracket than in a single 
tax return. 

The government claimed that 
Wright, in this manner, sought to 
avoid paying about $45,000 on his 
return. 

It was also questioned whether 
Mrs. Wright was actually a work- 
ing and active partner in the firm 
or simply a holder of income un- 
der the partnership for purpose of 
dividing the total income. 

Wright testified that he married 
Mrs. Wright in 1941 when he was 
47 and she was 26 years of age. 
He said she was the sole support 
of her mother and that he wished 
his wife to be made financially in- 
dependent of him in order to con- 
tinue this support and to follow 
some of her own interests. 


Wright also testified that be- 
cause of his age he wanted to pro- 
vide for her so that her income 
would be assured in case he no 
longer could supervise the part- 
nership or attend to it. 

Mrs. Wright declared on the 





Buick Output 
Totals 43,667 
Through July 


FLINT.— Buick produced 14,764 
passenger cars during July, bring- 
ing total 1946 model production for 
domestic and ex- 
port users to 43,- 
667 cars as of 
Aug. 1, Harlow 
H. Curtice, vice- 
president of Gen- 
eral Motors and 
general manager 
of Buick, dis- 
closed last week. 

Curtice said the 
F 1946 model Buick 
= cars had received 

H. H. Carti the greatest pub- 

lic acceptance 
ever accorded the division’s line. 

“We are doing everything pos- 
sible to meet the demand for new 
Buicks,” Curtice said. “Production 
currently is restricted by a critical 
shortage of certain parts and ma- 
terials due to current suppliers’ 
strikes and to previous strikes 
among our suppliers and in the 
basic industries. In addition, ab- 
normal absenteeism and turnover 
among workers in our plants as 
well as the plants of our suppliers 
are contributing to the present low 
rate of output.” 

At the same time, Curtice dis- 
closed that employment had 
reached a peacetime high of 20,128, 
of whom 17,757 are hourly rated 
personnel The previous peacetime 
peak was reached in June, 1941, 
when 17,282 persons were employed 
in Buick plants. Buick employ- 
ment reached an all-time high of 
44,600 during the war. 

Buick currently is seeking an 
additional 3,000 workers in skilled 
and unskilled categories for its ex- 
panding production program. 








stand that she had no active part 
in the operating of the dealer- 
ship and also that she was not 
qualified to manage the busi- 
ness. 

The government pointed out that 
family partnerships must meet 
three tests to be legal from tax 
assessment viewpoints. These 
points were (1) the wife must con- 
tribute funds to the partnership 
that originated with her (not as 
a gift from another partner); (2) 
she must participate in the man- 
agement or control of the busi- 
ness; (3) she must perform vital 
services. 


It was contended that in the 
Wright case none of the three 
requisites had been met. 


Chicago Dealer 
Wins 2 Rulings 


In Delivery Suit 


CHICAGO.—By now, Uno Berg, 
who has twice tried in court to 
force delivery of a 1946 Hudson 
to him by Scholl Motor Sales, 
Inc. (Hudson), ought to be con- 
vinced that a ’46 model is not a 
“rare and unique chattel.” 


Two Cook county Superior 
court judges have told his at- 
torneys so, but they still are not 
convinced, and have secured per- 
mission for the second judge to 
appeal the case. 


Seymour Lewis, general counsel 
of the Chicago Automobile Trade 
Assn., is helping Scholl in the liti- 
gation. 

The judges who in turn ruled 
for the defendant were John J. 
Lupe and Frank Padden. Both 
agreed with Lewis that although 
new-car production is not up to 
normal, there are enough 1946 
models on the streets to take 
them out of the category of “rare 
and unique chattels.” 


They also made it clear that a 
dealer is not bound by priorities, 
nor forced to deliver cars in the 
order of sales dates, nor enjoined 
from taking further orders until 
present customers are taken care 
of on deliveries. 

These were among the points 
contended by Berg’s lawyers and 
argued against successfully by 
Lewis in behalf of Scholl. 





Parker Names Murphy 


J. E. Murphy has been named 
manager of distributor sales for 
Parker Appliance Co., Cleveland, 
it is announced by Dan W. Hol- 
mes, general sales manager. 


New English Car 
To Cost Less 
Than $2,000 


LONDON, Eng.—First details of 
a new English car were revealed 
last week by the makers, Jowett 
Bradford, in north England. 

Called the Javelin, the car is ar 
attempt to combine the best fea- 
tures of British, American and con. 
tinental ideas, officials state. 

“The aim is to produce a cai 
small enough for Britain, with less 
than 14 feet overall, but with seats 
for six passengers and their lug 
gage. Total weight has to be les; 
than one ton to give an economi 
cal engine, and springing must 
compare with the best soft-sprungs 
American cars,’ according to C 
Calleott Reilly, managing director 

The Javelin is described as the 
pertect compromise between Brit 
ish and overseas smail-car require 
ments. With a small experimenta! 
10 hp engine, it has a speed of 7} 
mph and the body and cnas-‘-_are 
ot one complete weld girder con 
struction. Panels are independentl; 
applied and damaged panels car 
be easily replaced. 

The Javelin is not yet in produc 
tion, but it will be available in 
quantity early next year at les; 
than $2,000, it is said. 

An overseas dealer visiting Eng 
land said, “I regard the Javelir 
as the finest and most practica 
specification offered for home anc 
Overseas markets by a Britisk 
manufacturer. Good appearance 
high power-weight ratio, simple 4 
cylinder motor, and torsion sus- 
pension guarantee the Javelin =< 
large market in every part of the 
world. It is likely to monopolize 
the market lying between the ¢ 
hp type (DKW) and the smalle: 
American models (Plymouth 
Dodge).” 


Jowett has simultaneously intro- 
duced a new sales and distribution 
policy. Distributors covering large 
territories are being eliminated 
Smaller dealers will be visited 
monthly by factory executives tc 
keep service facilities up to stand- 
ard. Leading mechanics of each 
main dealer will be given yearly 
refresher courses at the factory. 


Darrin Remains 
Undecided on 
Assembly Point 


HOLLYWOOD, Calif. — No de- 
cision has yet been made on where 
the Darrin car will be assembled, 
Howard Darrin, designer of the 
new auto, told Automotive News 
last week. 

Reports from Hollywood had 
quoted Darrin as saying he had 
discarded plans to assemble in 
Grand Rapids, Mich., in favor of 
an assembly plant here. 

Darrin declared that “uncertain 
Michigan labor conditions” have 
raised doubts in his mind as to the 
advisability of establishing an as- 
sembly plant in that state. He 
added, however, that the final loca- 
tion remains to be decided. 

Hayes Mfg., of Grand Rapids, 
will build bodies and other parts 
for the new plastic-bodied car, 
while Continental Motors, of De- 
troit, will make the engines. 


To feel the pulse of the industry, 
consistent reading of Automotive News 
is a necessity. 





NASH HAS resumed production of its Trunk Sedan model in both the low and 


medium priced car classes, according to H. 


manager. 


©. Doss, vice-president and general sales 
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HIS column has had consider- 
able to say on dealer public 


relations. It is a very important 
subject right now as dealers face 
the coming highly competitive era. 
I personally feel that too many 
dealers have allowed themselves to 
remain in the shadow of the glam- 
or of the factory trade name and 
have failed, in their own interest, 
to reflect to the public their own 
importance. 

When we emphasize cars, we 
put ourselves into competition. 
When we emphasize the dealers’ 
contribution, we help take our- 
selves out of competition. 

* * * 


Automobile Business 
Has Grown Up 


oe dealers appreciate the im- 
portance of public relations is 
indicated by correspondence this 
column receives on the subject. 
This week, for instance, George 
R. Ranes, director of the Indiana 
Automobile Dealers Assn. and 
Oldsmobile dealer of long stand- 
ing at Terre Haute, Ind., makes 
the following observation: 

“In your column of July 29 
you discussed the most impor- 
tant problem facing the retail 
automobile trade today. The au- 
tomobile business has grown up. 

“In the earlier years only the 
most rugged of ‘prospectors’ , 
could hazard the risk of enter- 
ing the business. No sound op- 
erating techniques had been de- 
veloped and the talent of a 
‘horse trader’ was the best equip- 
ment for a dealer. The automo- 
tive dealer, then, had nothing in 
common with the other retail 
merchants in the community and 
consequently his rugged individ- 
ualism was accentuated in his 
own mind and in the eyes of 
others. He was invariably with 
little or no capital. This required 
him to spend all of his hours 
of the day looking after, nurs- 
ing and managing his business. 
The talents that were necessary 
to keep the breath of life in his 
business were such that he could 
not delegate them to anyone else. 
The risks of each transaction 
were sufficiently large that sev- 
eral mistakes could put him out 
of business. 

* * * 


Normal Growth Possible 


“He has nursed his business 
through this era. The chances 
are he is now adequately capi- 
talized. His business has grown 


Just Among 





In recent columns during this 
jubilee year we have mentioned 
dealers who are still in business 
and who started dealerships be- 
fore 1920. We are pausing briefly 
to give you the personal histories 
of some old timers. 


We will continue during the 
year, however, and will soon list 
dealers starting in 1920 and con- 
tinuing up to the year 1926. This 
will help celebrate all dealers’ 
business anniversaries who have 
been in business 20 or more years. 

I am delaying the listing also 
to allow dealers who haven’t yet 
sent in their records an opportu- 
nity to address Automotive News 
with the facts. We are particularly 
anxious to mention all dealers 
that we neglected to record for 
the years already listed, namely 
1900 through 1919. Forget your 
modesty. Send in your history. 

* * * 


ArtHUR Lee Newton (Buick) 
New York, born June 24, 1876, in 
Woodstock, Vt. I am indebted to 
no less authority than the late 


Dealers’ or salesmen’s comments, questions or requests may be 
addressed to John O. Munn in care of Automotive News, Detroit, 
and the writer’s name will be kept in confidence if requested. 












so that it has become depart- 
mentalized and each department 
can support a manager. Operat- 
ing techniques have been devel- 
oped so that sound programs can 
be planned and responsibility for 
the program, so planned, can be 
delegated; thereby, making nor- 
mal growth and improvements 
possible. 


“Even though the trade has 
matured, each operator has spent 
so many years breathing the full- 
ness of life into his business that 
he had no time for thought or 
action concerning things other 
than his business. He did not 
generally engage in civic or com- 
munity betterment projects and 
he did not give much thought 
to the community responsibility 








of his business. And, above all 
else, he considered not once the 
problem of ‘public relations.’ 
“He and his business have now 
acquired an importance in the 
community. But the community 
does not realize it because they 


have not been told. 
* * * 


Working on Problem 


“Your article carries on from 
here. Personally, I am very glad 
that you have publicized the 
point. I hope that you can con- 
tinue to make this subject one 
of your principal objectives for 
dealers all over the country. 


“It was also interesting to read 
the Chevrolet full-page ad on 
the last page of this same issue 
of Automotive News. The fac- 
tories can do a lot toward awak- 
ening the dealers to this situa- 
tion. 

“The principal vehicle for get- 
ting this across to all dealers, 
however, will be the dealers’ as- 
sociations. 


“Our local association and our 

Indiana state association have 
been discussing the problem for 
several months. Herman Schae- 
fer, the executive secretary of 
our Indiana association, told me 
that he brought the general sub- 
ject up at the recent meeting of 
ATAM and that everyone agreed 
to its importance and that sev- 
eral hours were spent in discuss- 
ing the problem generally. I am 
convinced, therefore, that it is 
not just some pet ideas of mine, 
but that it is generally recog- 
nized as a fundamental truth. 

“Therefore, why should we not 
all do everything we can about 
it now?” 


Dealers... 


lowing year Arthur Lee Newton 
viewed the Dewey Parade in New 
York from a Woods Electric. 
Within a short time thereafter 
he became sales and service man- 
ager of the New York branch of 
that company. From 1902 until 

1905 he was manager of John 
Wanamaker’s automobile depart- 
ment at a time when Wanamak- 
er built the Searchmont auto- 
mobile. 

From 1905 to 1906 he managed 
the Northern Automobile Sales and 
Service business 
in New York. In 
1907 he became 
associated with 
the late A. G. 
Southworth, Pope 
Mfg. Co.’s New 
York dealer. 

In 1908 Buick 
Motor Co. opened 
up a branch in 
New York. New- 
ton became retail 
sales manager. In 
1909 the Glidden 





A. L. Newton 


Chris Sinsabaugh, editor of Avuto- | Buick Corp. was formed. Newton 


MOTIVE News, that the Woods Elec- 


became secretary and _ treasurer 


tric was displayed in the bicycle|and was elected president and 


show in Chicago in 1908. The fol- 


(Continued on Page 43, Col. 1) 
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NADA Cites GM Figures 


As Anti-Hoarding Proof 
WASHINGTON. — NADA has 
cited sales figures released by 
General Motors as proof of the 
association’s contention that 
dealers cannot be hoarding cars. 
The GM report for the sec- 
ond quarter stated that sales to 
U. S. dealers totaled 214,146 cars 
and trucks, while retail sales 
amounted to 209,159. This left 
some 5,000 cars in transit or in 
preparation for delivery, NADA 
pointed out, about one car for 
every three GM dealers. 








Advantage Given 
Finance Firms 


In Bank Study 


CHICAGO. — Rising production 
will be accompanied by more in- 
tense competition between finance 
companies and banks in handling 
instalment purchases of automo- 
biles, with the finance companies 
having certain advantages, the 
Federal Reserve Bank of Chicago 
concluded: in a study released last 
week. 


The edge is given to finance com- 
panies because of their tradition- 
ally closer relationships with auto- 
mobile dealers. 


“The fundamental question re- 
garding competition for retail in- 
stalment financing appears to be 
whether the dealer will still be the 
key figure in automobile financing 
or whether the consumer will sup- 
plement the dealer,” the govern- 
ment bank continued. 


“Upon the answer to this ques- 
tion may hinge the outcome of 
plans which the majority of the 
nation’s banks now have to in- 
crease their relative importance as 
a retail automobile instalment fi- 
nancing agency.” 

Aware of the threats to their 
business from bank competition, 
the finance companies, it is pointed 
out, have reduced their charges and 
still further strengthened relation- 
ships with dealers. Banks for their 
part have organized cooperative or- 
ganizations to increase their 
strength in this field, and have 
launched promotion methods aimed 
at aiding all banks. Their lower 
cost of acquiring capital is cited as 
another factor of importance. 

Dealers, however, may be de- 
pended upon, it is stated, to con- 
tinue working closely with finance 
companies as a matter of self in- 
terest which results from handling 
the sale, financing and insurance 
under one roof. 


Hudson Dealers Elect 
Golds in Detroit 


DETROIT.—Jim Golds, veteran 
Detroit auto man, has been elected 
president of the Hudson Dealers 
Assn. of Metro- 
politan Detroit to 
succeed Gil 
Schaefer, who 
was elected pres- 
ident of the or- 
ganization when 
it was formed in 
December, 1945. 

Golds, who be- 
gan selling auto- 
mobiles in De- 
troit in 1917, be- 
came a branch 
wholesale mana- 
ger for the Detroit Hudson dis- 
tributor in 1923, serving with sev- 
eral branches until 1935 when he 
became wholesale manager. In 
1945 he opened his own dealership. 
Others elected to association posts 
were: Roy Heath, vice-president; 
B. J. Teal, secretary-treasurer, and 
Tom Walker and Frank Hammond, 
executive board members. 





dim Golds 


Ind, Firm’s Ad Lists 


All 17 Deliveries 


FRANKFORT, Ind.—“When Will , 
I Get a New Chevrolet?” captioned 
a large newspaper advertisement 
by P. Dorner’s Sons Co. here, in' 
which was given the list of 17 cars | 
which had been received and de- | 
livered to local people. The policy 
of the firm for future delivery of 
automobiles was also published. | 





. 











N.J. Warns Gougers 


Failure to Stop Forcing ‘Extras’ on Buyers 
May Bring Demand of Legal Curbs 


TRENTON, N. J.—State Attor- 
ney General Walter D. Van Riper 
has warned that legislation regu- 
lating the sale of new automobiles 
may be recommended to the 1947 
New Jersey legislature unless 
“existing abuses” in car sales are 
halted. 

Asserting that his office has had 
numerous reports of price-jacking 
under various ruses, Van Riper 
added: 

“T have not been able to ascer- 
tain that this method of doing busi- 
ness is a violation of the law, but 
if it continues public opinion will 
demand legislation controlling car 
sales.” 

Van Riper said most com- 
plaints received by his office were 
from persons who have pur- 
chased new cars and then have 
been handed a bill for “extras” 
which have not been ordered, 
often have not been delivered, 
are not wanted and in many 
cases are beyond the ability of 
the purchaser to pay. 

“In each instance when the pur- 
chaser has questioned the bill,” he 
said, “he has been told to take the 
‘extras’ and pay for them or go 
without a car.” 

The state official reported one 
case of a veteran who had been 
waiting several months for a car 
which he needed in his work. 
When the car arrived, according 
to this report, the charge for “ex- 
tras” was $219, including a charge 
for a “vanity” mirror, which the 
veteran could not use, and a radio 
and heater, which were neither 
ordered nor wanted. 

“In another case which was 
brought to my attention,” Van 
Riper said, “the base price for the 
car was approximately $2,200 and 
the bill for ‘extras’ was $580. This 
included such items as $17 for a 
steering wheel—what happened to 
the original one nobody knows— 
$12.50 for a ‘back-up light’ al- 
though there were four other 
lights on the rear of the car; $30 
for slip covers which were not on 
the car and $5 for a monogram 
which was nonexistent. 

“The climax was a charge of 
$10 for skid chains and $5 for 
anti-freeze for a car delivered in 
duly. Neither of these items was 
delivered with the car. 

“I think it would be very un- 
fortunate if it becomes necessary 


Syracuse Dealers 
Study Auto Show 


SYRACUSE, N. Y. — An auto 
show for Syracuse and Onondaga 
county was discussed at a meet- 
ing of the Syracuse Automobile 
Dealers Assn. 

No definite decisions were made 
and the proposal will be presented 
at the next board meeting, Fred 
Ravoli, association vice-president 
and owner of Salina Chevrolet, re- 
ported. 


Walter Gets Order 


The Sir Walter Chevrolet Co., of 
Raleigh, N. C., has received an or- 
der from the State division of Pur- 
chase and Contract for 224 Chev- 
rolet pickup trucks at a total cost 
of $173,071.16. 





is on strike. . 


law 





Wemhoff 


On the House . . . 


Height of Sumpin’: UAW President Reuther asks Senate Mead 
committee to investigate “monopolistic conspiracy” in auto industry; 
few hours later UAW Vice-President Leonard announces union won’t 
let Continental increase output of clutches for Ford 
while Long Mfg., 
. Wonder what the UAW means 
by “conspiracy”? 

Philadelphia association issues a timely warning 
to dealers not to “throw the accessory department” 
at a new car customer; it doesn’t pay dollar-wise 
or customer-wise . 
giving serious consideration to a dealer licensing 


at. the next session of the legisla- 
ture to recommend legislation gov- 
erning the manner and method by 
which automobiles must be sold. 


“However, I am satisfied from 
the complaints I am _ receiving 
daily that unless this system of 
forcing people to buy things they 
don’t want is stopped, there will 
be widespread demand for this 
kind of legislation.” 


W. Va. Dealers 
List Speakers 
For Sept. Parley 


CHARLESTON, W. Va.— The 
thirteenth annual convention of 
the Automobile Dealers Assn. of 
West Virginia will be held Sept. 
6-7 at the Hotel Waldo in Clarks- 
burg, it is announced. 

The program, arranged by Wil- 
liam Randolph, executive secre- 
tary, will deal with wage-hour 
problems, dealer tax, insurance, the 
trend of consumer credit, improved 
service operations, and other per- 
tinent subjects. 


Sen. Chapman Revercomb will 
be the guest of honor at the con- 
vention banquet unless his pres- 
ence is required in Washington 
upon governmental business. John 
W. Stokes, New York tax consul- 
tant, will tell how billions of dol- 
lars are becoming available to tax- 
payers through carrybacks and 
carryovers. 

Herbert M. Gould will speak on 
“Dealer Problems—Postwar.” Gould 
is assistant general manager of the 
Motors Holding division of Gen- 
eral Motors. 


Lee Moran, executive vice-presi- 
dent of NADA, has also accepted 
an invitation to speak at the con- 
vention. 


Robert L. Deo, legal counsel for 
NADA, will discuss “Wage and 
Hour Problems Faced by the Deal- 
ers.” L. J. Buckland will also 
speak. 


Pontiae Dealers Eleci 


Dunham in Boston 

BOSTON.--The Pontiac 24 club, 
a representative group of Pontiac 
dealers of the metropolitan area, 
has elected Earl Dunham, of Dun- 
ham Pontiac Co., as its new presi- 
dent. Dunham succeeds William J. 
Sullivan of the Motor Car Co. of 
New England. 

Other officers installed at the 
group’s meeting include Charles 
Batchelder, Batchelder Pontiac, 
vice-president, and John Perry, 
Waltham Motor Co.,_ secretary- 
treasurer. The board of directors 
consists of Charles Kane, Motor 
Car Co. of N.E.; Al Godscholl, 
Chieftain Pontiac, and Frank Ham- 
mond, Salem’s Colonial Garage. 


McCarty-Batterton to Sell 


Lincoln-Mercury in Denver 


McCarty-Batterton Motor Co. is 
the name of a new dealership in 
Denver, located at E. Colfax and 
Gilpin. The firm, owned and oper- 
ated by Alston M. McCarty and 
Dick Batterton, will handle Lin- 
coln-Mercury. 





Ford’s other source for clutches, 


. . Montana dealers have been 


Buffalo association’s listing of owners who've 
sold their 1946 cars is proving effective in halting 
black-market sales . . 
plugging their 28th anni convention 
ditto for Minnesota dealers’ trade show Nov. 12-15, 
and West Virginia convention Sept. 6-7 . . 
suggestions on how to reduce distribution costs. 


. New Jersey dealers are 
(Oct. 3-4); 


. MEMA is seeking 


—Perete WEMHOFF 





The Newspaper of the Industry 





(Established in 1925) 
Published Every Monday at 
DETROIT 26, MICH. 

Cables Address—AUDANE, Detroit 


2866 Penobscot Bids. Telephone CHerry 0496 





New York Washington Chicago Los Angeles 
51 B. 42nd 8t. Chandler Bidg. 360 N. Michigan Ave. 403 W. 8th St. 
Murray Hill 6-0104 National 4303 State 6273 Tucker 1579 





Publisher—George M. Slocum 
Business Manager—B. B. Crighton 
Advertising Manager—Edward Kruspak 
and Truck Editor—J. C. Weed Midwest Adv. Mgr.—J. Goldstein 
Associate Kditor—Mel Humphrey Pacific Coast Mgr.—R.’H. Diebler 
Editorial Associates—Patricia Cassady, Mac Gordon, George Deery, Bernie Thomas 
(Chris Sinsabaugh—Editor 1933-1943) 


Editor—Pete Wemhoft 
Managing Editor—Robert M. Finlay 
Service 





Resipent CoRR SSPONDENTSB 


Jacksonville, Fla.—A. G. Ivey 
indlanapolis—Eari Bullock 
Kansas City—I. E. Kirkland 
Lineoin, Neb.—G. W. Kline 
Little Rock—Ines H. MeDuf? 
London—David Wood 
Les Angeles—L. C. Harnard, 
Lynn Rogers 
Loulsville—A. W. Williams 
Madison—John Wyngaard 
Milwaukee—John E. Hubel 
Montreal— Roy Carmichael 
Nashville—Ciyde Grissam 
1 New Orleans—Gordon Hebert 
New York—Bethune Jones 
Harrisburg. Pa. —George Shelley Oklahoma City—J. Nelson Taylor Wichita—Al Kents 
Hartford, Conn.—R. St. Martin Omaha—Arthur R. Oleson York, Pa.—M. H. Frey 
(Other Cities covered by Universal Trade Press Syndicate) 


Philadelphia—Sam Elber 
Phoentaz—Fioyd Gillette 
Portiand, Ore.—F. K. Haskel! 
Richmond, Va.—T. D. Eaton 
San Antonio—B. C. Reber 
San Franelsee—Leon Pinkson 
Steve Still 
Seattio—D. M. Trepp 
South Bend—L. E. Dunkin 
Spartanburg, 8. C.—L. D. Bray 
Springfeld, i11.—C, C. Hall 
St. Loule—Sam X. Hurst 
Toronto—James Montagnes 
Vaneouver—F. H. Fullerton 
Washington— William (liman 


Akron—Rex McConnell 
Atbuquerque—E. 8. Harris 
Atlanta—Don Carter 
Baitimore—Kate Savage 
Birmingham, Ala.—Dan Cobh jr. 
Boise—H. H. Miller 

Boston— Art Riley 
Buffalo—Geo. E. Toles 
Butte—Kenneth Mulholland 
Charlotte, N. C.—D. G. Spencer 
Chieago—Mel Adams 
Cleveland—Sanford Markey 


Coneord, NW. H.—Guy Langley 
Coral Gables, Fla.—G. 8. Connel 
Uenver— ira Alexander 








Subscription: ONE YEAR $6, TWO YEARS $10, for United States and Canada, 
also Mexico, Cuba and Panama. 
To other countries, one year $9. Single copies 15c. No Free List. 
Advertising Rates: See Standard Rate and Data, or write for rate card. 


cent eee a RESTS 
second-class matter Post Office, Detroit, under Act of March 8, 1879 
= Of Audit Bureau of Circulation and the Associated Business Papers 


VE WE STAND FOR: 
=e 1 1. Fair and equitable contracts between manufac- 
' ; turers and dealers in motor vehicles, parts and ac- 
cessories. | 2. A fair profit to the dealer on every 
used vehicle accepted in partial payment for a new 
car or truck. 1 3. Every dollar of gasoline tax col- 
lected by state or federal governments applied to 
the building and maintenance of highways. 1 4. The 
elimination of governmental and bureaucratic con- 
trols over this industry. 1 5. A return to the pre- 
cepts of independence and the rewards of applied 





NEWS 
energy and ability, which made America and gave more of her citizens 
more of the better things of life than anywhere else in the world. 








Thanks, NADA; We’re Happy 
for the Opportunity 


> as punch, AUTOMOTIVE NEws received the follow- 
ing letter last week from Lee Moran, executive vice- 
president of National Automobile Dealers Assn.: 

On behalf of the officers, directors and membership 
of NADA, I want to thank you for the complimentary 
statements made in your feature story in the July 29 
issue of AUTOMOTIVE NEws on the restoration of prewar 
dealer discounts. 

Your treatment of the issues involved, as well as your 
review of the elements which contributed to the satis- 
factory outcome of this issue, will, I feel certain, do a 
great deal to give dealers everywhere an understand- 
ing and appreciation of what has been accomplished in 
their behalf by those in the industry who worked so 
hard and so faithfully on this problem. 


May I take advantage of this opportunity to express 
our gratitude also for the support AUTOMOTIVE NEWS 
has given during the long months of discussions on the 
problem of restoration of dealer discounts.—LEE MORAN, 
executive vice-president, National Automobile Dealers 
Assn., Washington. 


As AUTOMOTIVE NEws has declared many times editorially, 
NADA and auto dealers in general did a magnificent job 
on the Crawford amendment—perhaps the greatest con- 
gressional victory in history. AUTOMOTIVE NEws is indeed 
proud of the opportunity to lend its meagre support to such 
a worthy cause. 


Sellers, Beware! 


oe it is easy to sell cars now, to a clamoring public 
that is even willing to offer bribes, dealers must not 
forget some of the important fundamentals of public rela- 
powee 4 which may be temporarily lost sight of in this sellers’ 
market. 


Scattered court actions throughout the country to force 
delivery of new cars even if dealers are not at fault, drive 
home the fact that care must be taken filling the flood of 
orders now at any dealer’s fingertips. 


Another practice which has been reported often enough 
to justify a warning, is pressure tactics to make a car pur- 
chaser accept equipment that he doesn’t want. True, you 
can “throw the accessory department at him” now, but when 
it is time for service and eventually another new car, he is 
liable to throw his business to someone else. The proper 
“care and feeding” of customers is just as important now 
as it ever was. 
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The other evening, I got to rem- 
iniscing with the Mrs. about how 
we got along after World War I. 
Her memory is better than mine 
and some of the things she re- 


I COULD BE minded me of are 


worth repeating. 
WRONG, TOO! We were 26 then 


(at least I was), and we had been 
married in 1915, a year after the 
war had started in Europe. When 
I went into Great Lakes Naval 
Training, we gave up our $25 a 
month flat in Detroit and stored 
the few pieces of furniture and 
rugs we had. My bride worked 
tirelessly in the canteen and lived 
with my parents, an hour’s trolley 
ride back and forth daily. So far, 
you see, the pattern of our expe- 
rience 25 years ago differed not 
one iota from that of tens of thou- 
sands of young married couples 
facing the same problems today. 
Excepting this, which is my ex- 
cuse for being personal. 

When I returned from the wars, 
an apartment was just as hard to 
find as it is today. We gladly ac- 
cepted the unoccupied help’s quar- 
ters on my father’s farm 21 miles 
from the city. My city-bred bride 
learned for the first time that all 
water did not gush forth at the 
turn of a faucet, but that she had 
to prime the pump in the kitchen 
sink before she could brush her 
teeth. The installation of a Sears- 
Roebuck chemical closet indoors to 
replace the long, cold walk to the 
“Chick Sales” was fittingly cele- 
brated by a gathering of our 
friends. You can see how, looking 
back now, we count those days 
among the pleasantest in our 31 
years of married life. 

* * * 

BUT THE THING that amazed 
us in our reminiscing the other 
evening was that we could not re- 
member, even by a stretch of the 
imagination, that it ever occurred 
to us then that the United States 
government, as such, should be 
looked to for a solution of our 
personal living problems. Whether 
we had a job or wanted babies 
or found a place to live were mat- 
ters which, I am sure by prefer- 
ence, we reserved entirely for so- 
lution by our own ingenuity, energy 
and perseverence. We would have 
prevented any interference by 
either a patronizing government 
or solicitous relatives, no matter 
how well meaning. 

What then, we asked ourselves, 
had happened in a generation to 
change the very fundamentals of 
American individualism and self- 
sufficiency? Why do the halls of 
Congress echo daily to the vocif- 
erous demands of obviously vote- 
seeking politicians for veteran 
housing? Since when is it not the 
God-given right of every young 
American, as the first demonstra- 
tion of his acceptance of the re- 
sponsibility of being head of a 
family, to provide his wife and his 
children with a home? We recalled 
that many young couples, who 
started out on the seas of matri- 
mony about the same time we did, 
had well-meaning parents who 
could afford and did give them fur- 
nished homes as wedding gifts. 
There must be an exception among 
these who are still happily mar- 
ried but we could not remember 
a single one! It is not probable 
that this government’s generosity, 
which makes it so easy to marry 
in haste, is a major reason for 
the unprecedented percentage of 
divorces among this war’s mar- 
riages. 

* x * 

OF COURSE, the only reason 
there are not apartments and 
homes for the returning veterans 
who could afford them is because 
of OPA rent ceiling control. The 
millions who made high wages 
during the war years are living in 
quarters which they could not af- 
ford except for low rental. Land- 
lords, unable to meet expenses un- 
der present ceilings, are loath to 
build new apartment houses. In 
the 37 years I have lived in De- 
troit, this is the first time I can 
remember when there were not 
dozens of large hotels and apart- 
ment buildings, hundreds of ter- 
races or multiple family dwellings 
and literally thousands of dou- 


‘ 
THE ASSUMPTIOV 
/S THAT OLD 
SOUR PYVSS OVER 
THERE WILL ,/T/S 
HOPEP, GET RUN 
OVER BY A TRA/N 





Vey ~ p 6. 
penne nee yT Oyn 
= Qo 2 LS fo 2) — 

i Read LOR Re aaheociyas oo | 
(the mscuprertmm HNL (ANN seco 
YY 


: @ | : 
Bea Shedooub snd 














NITS | HIGHEST AUGOST 

PROPUCTION LEVELS 

FOR. MORE THAN 
A DECADE 





—— Letterbox 





‘More Turnpike. .... .’ 


The views expressed in this column are those of our readers. Anonymous 
contributions will not be accepted but confidence will be observed upon request. 





Amplification 

Your spotlighting of the Pitts- 
burgh by-pass to the Pennsylvania 
Turnpike inspired numerous direct 
personal comments, as well as the 
letters in your issue of June 10 
which, for the sake of the record, 
seem to require some amplifica- 
tion of my original statements. 

First, please tell the gracious 
lady of the New Jersey auto club 
that I could hardly be expected 
to know that she had the by-pass 
routing which I could get neither 
from the auto club here nor from 
the auto club in Pittsburgh. 

Second, please tell Packard’s Mr. 
Tibbetts to stick by his story de- 
spite the answer of Mr. Matheson 
of the Automobile Club of Michi- 
gan. Mr. Tibbetts’ auto club ex- 
perience and mine were identical. 
I recall on no less than three oc- 
casions having asked the local club 
for a Pittsburgh by-pass routing, 
the last time in April. I asked the 
same thing, shortly after the 
Turnpike was opened, of the East 
ble flats under construction. Build- 
ing is not at a standstill. Not by a 
long shot! Tens of thousands of 
little dream-bungalows are being 
built over the country—presumably 
for returning veterans. They are 
sweet—complete even to the built- 
in bar—the women’s clubs will just 
love ’em, and Eleanor has already 
praised these handy little homes 
in her column. But the fact is of 
course that most of the veterans 
who are buying them (at prices 
which will some day be a scandal) 
on a down-payment of less than 
they would pay for a case of scotch, 
simply cannot afford to live so 
luxuriously until they have proved 
by their own efforts and their own 
frugality their right to do so— 
G. M. S. 








Pittsburgh auto club branch then 
located on Route 30. 

I was told I would get lost on 
confusing county roads and to at- 
tempt no alternate route. It is good 
to learn from Mr. Matheson that 
the club does know of a by-pass, 
and perhaps after your light on 
the subject, the club hereafter will 
let such members as Mr. Tibbetts 
and me in on the information. 

Third, please tell Mr. Walsh of 
the Pittsburgh Automobile Dealers 
Assn. that no possible slight of his 
splendid city was intended. Its 
hotels, its cuisine, its culture and 
entertainment, and its people. are 
of the very best in my book. But 
I still think its streets and its 
routing of through traffic are, to 
borrow Mr. Tibbetts’ descriptive 
word, atrocious. When I have an 


appointment at Harrisburg, or 
Philadelphia, or Washington, I 
have no time for Pittsburgh’s 


pluperfect social amenities, nor can 
I wait for its Chamber of Com- 
merce and Traffic committee to get 
street markers up and paving 
down. 


Fourth, please tell both the gra- 
cious lady of New Jersey and Mr. 
(See LETTERBOX, Page 46, Col. 5) 


Coming Events 


AUGUST 


22-24—Seattle (New Washington hotel). 
SAE National West Coast Transpor- 
tation and Maintenance meeting. 


SEPTEMBER 
6-7—Clarksburg, W. Va. Annual meeting 
of Automobile Dealers Assn. of West 
Virginia. 
11-12—Milwaukee (H otel Schroeder). 
SAE National Tractor meeting 
11-13—Chattanooga. A nn ual convention, 
Tennessee Automotive Assn. 
16-17—Mllwaukee. Annual convention of 
Wisconsin Automotive Trades Assn. 
23-24—Philadelphia. A nn ual convention, 
Pennsylvania Automotive Assn. 
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Explain Price Rises! 


Business May Be Wrongly Blamed for High Costs, 
U.S. C of C Chief Declares 


WASHINGTON.—U nless busi- | prices should react to an insistent 


ness gives to the public a clear 
explanation of the causes of in- 
escapable price increases, it will 
be wrongly blamed for higher liv- 
ing costs brought on by a multi- 
tude of factors beyond its control, 
William K. Jackson, president of 
the Chamber of Commerce of the 
United States, said last week. 
“Business as a whole,” said Jack- 
son, “is to be commended for the 
restraint shown when price con- 
trols were dropped on June 30. As 
decontrols take place under oper- 
ation of the newly created Price 
Decontrol board producers and dis- 
tributors should continue this pol- 
icy in the public interest. 
Jackson asserted that “if the 
board takes the view that the 
time has come to end progres- 
sively these controls, which were 
imposed solely for the purpose of 
winning the war, OPA’s renewed 
lease on life may foretell a pe- 
riod of helpful decontrol, rather 
than a continuance of restric- 
tions that have hampered the 
processes of reconversion. 


“The Decontrol Board will serve 
the public well if it will adopt a 
policy of ending controls as rap- 
idly as circumstances permit. With 
the setting up of the board, busi- 
ness can take a more hopeful look 
at the immediate future.” 


He said overall price rises that 
followed the cessation of price con- 
trol have not been inordinate. “The 
largest increases were in agricul- 
tural products, where the con- 
sumer bid up prices fiercely.” 


“In manufactured goods, the rise 
in wholesale and retail prices, even 
where advances have taken place, 
has been moderate and has been 
brought about by rising costs, 
mainly the higher cost of labor. 

Jackson said it is inevitable that 


Hudson Output 
In July Hit 
Peak 11,368 


DETROIT. — Production of new 
automobiles by Hudson reached a 
postwar peak of 11,368 vehicles dur- 
ing July, accord- 
ing to A. E. Barit, 
president. 

Barit said July’s 
record production 
brought to 54,828 
the number of the 
1946 model ve- 
hicles produced 
by the company 
since postwar 
production began. 

Barit added that 
during July, em- 
ployment of hour- 
ly rated workers had risen to 15,041 
persons, which exceeds Hudson’s 
wartime hourly rated personnel 
mark. The company now employs 
a total of more than 17,000 persons. 

“When production, which was 
halted July 30 because of difficul- 
ties in suppliers’ plants, begins 
Aug. 12, our production schedule 
will be 720 cars per day,” Barit 
said. “This schedule exceeds the 
prewar production rate.” 

Barit said that in order to in- 
crease production, the company is 
seeking 2,000 additional workers. 


A. E. Barit 


Boom in Trailers 
3 New Dealerships Opened 


In Kokomo This Year 


KOKOMO, Ind.—A thriving busi- 
ness in house trailers has sprung 
up in Kokomo as a result of the 
housing shortage, with at least 
three dealerships opened since the 
first of the year—Kokomo Trailer 
Sales, 222 S. Washington St.; Aus- 
tin Trailer Sales, 2137 N. Washing- 
ton St., and Wabash Valley Trailer 
Sales, N. Washington St. 

A total of 89 license plates for 
house trailers have been sold by 
the Howard county license bureau 
since the first of the year. 

Prices for new and completely 
furnished trailers are ranging from 
$2,000 to $3,500, while used trailers 
are selling up to $1,800. Most sales 
are to people looking for a place 
to live. 


upward pressure as costs go up, 
whether we have an OPA or not. 
If the government will pursue a 
sound fiscal policy, if labor will 


forego extravagant demands, and | 
if the consumer will use judgment | 
in making purchases, prices can | 


be held to a reasonable level. 


“Eventually, when supply over- 
takes demand, normal competi- 
tion will become the force that 
will govern prices. It always has. 
The law of supply and demand 
is a natural law. It cannot be 
legislated.” 

“A critical public will closely 
scrutinize all price rises, Resistance 
to rising prices is natural. Busi- 
ness owes it to the public, to ex- 
plain clearly the causes behind in- 
creased living costs. Business must 
not be blamed for costs that are 
beyond its control—costs which are 
produced by a multitude of factors 
that combine to affect the course 
of prices,’ Jackson concluded. 
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Positioning Bethlehem’s X-ray equipment. This device operates at 1,000,000 volts and 
3 milliamperes. 
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X-ray showing small internal imperfections. 
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OFFICIALS OF General Tire & Rubber have returned from a distributor conference 
circuit that took them around the country to 14 large cities where branch offices are 
located. This was the first tour since the war and it marks the return to annual meet- 
ings where all distributors in each district are assembled once each year to meet com- 
pany executives and to learn about General’s latest plans. Those attending the confer- 
ences from the Akron factory were: W. O'Neil, president; L. A. McQueen, vice-president; 
K. A. Dalsky, manager, truck tire sales; E. C. Leach, manager, recapping and acces- 


R. H. Harrington, advertising manager; Dan Collins, 


relations; Stanley Seward of the D’Arcy Advertising Co. 


An 





X-ray indicating freedom from flaws. 


manager, dealer 


Assemblies in 


Knoxville Area 


KNOXVILLE, Tenn.—S. A. Wil- 
liams, president of Bobby Motor 
Car Corp., San Diego, Calif., told a 
local newspaper of proposed plans 
to open an assembly plant in this 
city. 

In a long distance telephone inter- 
view, Williams was quoted as saying 
that due to shipping difficulties on 
the West Coast, the board of direc- 
tors was now considering construc- 
tion of an assembly plant in the 
south with an eye toward better 
supplying the eastern market. 

“Engineers and plant personnel 
will arrive in Knoxville within the 
next few weeks to inspect possible 
sites for the plant which will cover 
15 to 20 acres,” Williams said. 

“We now have over $200,000,000 
accumulated in orders for our car. 
Distributors are located in every 
city in the world. We feel that by 
locating in the south we can better 
supply the east and middle west.” 


AN Want Ads cost little—get results— 
why not use ’em? See inside backcover. 





MAillion-volt X-ray inspection 
is one example of the many 
special testing facilities avail- 
able for quality control of 
Bethlehem products. 


Steel castings up to 7 inches 


thick can be X-rayed in a 
relatively short period of ex- 
posure. Internal flaws such as 
porosity, slag and shrinkage 
can be detected to serve as a 
basis for revising or improving 
production techniques. How- 
ever, to be entirely satisfactory 
this method requires mutual 
agreement between Bethlehem 
and the steel user as to pro- 
cedure and standards of ac- 
ceptance. 


Although but a single phase 


BETHLEHEM 


of production, use of advanced 
testing techniques such as X- 
ray inspection emphasizes the 
constant efforts to control and 
improve the quality of Bethle- 
hem steels and steel products. 


STEEL COMPANY 


BETHLEHEM, PA. 


On the Pacific Coast Bethlehem products are sold by 


Bethlehem Pacific Coast Steel Corporation. 





















Supplier Strike Impact 


Studebaker Chronology Shows How Tieups Cut 
Output Two-Thirds of Schedule 


SOUTH BEND.—A detailed chro- 
nology of the effects of supplier 
strikes on Studebaker’s postwar 
operations was released at the la- 
bor-management production con- 
ference in Detroit Aug. 2. 

The chronology, which shows 
how supplier shutdowns held pro- 
duction to less than a third of 
schedule, follows: 

August, 1945 

9—-Last military truck produced. 

14—V-J day. 

—Pottstown, Pa., plant of Spicer 
Mfg. (propeller shafts) strike. 

28—Pressed Metals of America 
(shackles and shackle bolts) strike. 

31—Last M29 Weasel (military 
carrier) produced. 
September 
26—Warner gear division of 
Borg-Warner (passenger car and 
truck transmissions) strike. 
October 

1—Toledo plant of Spicer Mfg. 
(axles) strike. 

8—Production of Model 5G pas- 
Senger car, M-15, M-16 and M-5 
trucks scheduled to start but de- 
layed primarily because of strike- 
enforced shutdown of Warner gear. 

—Strike settled at Pressed Met- 
als of America. 

10—Six pilot units of the Model 
5G passenger cars produced. 

15—Spicer Mfg., Pottstown plant, 
strike settled. 

20—Pittsburgh Plate Glass and 
Libby-Owens-Ford Glass (glass) 
strike, 

22—Midland Steel Products, 
Cleveland, (sole source of frames) 
slowdown. 

29—Strikes settled in the Toledo 
plant of Spicer. 

(Scheduled production—October, 
3,000. Actual, 6). 

November 


1—Cleveland Graphite Bronze 
(engine bearings) strike. 
15—Yale & Town Mfg. (locks 


and keys) strike. 
20—AC Spark Plug Co. (fuel 
pumps and air cleaners) strike. 
—Delco Remy (horns) strike. 
(Scheduled production November, 
6,000. Actual, 0). 
December 


3—Production started on Model 
M-15 truck after delay of nine 
weeks because of strikes in plants 
of suppliers. 


7—Production started on Model 
5G passenger cars to fill up lines 


Prewar Volume 
e 
Reported on Main 
. . * 
Highways in Wis. 

MADISON, Wis.—In general, the 
main line highways of Wisconsin 
have recovered their prewar traf- 
fic volume, according to state high- 
way commission. 

Some of the principal arteries 
are now carrying a larger volume 
of vehicles than in 1941, according 
to data collected by the numerous 
photo-electric recorder _ stations 
around the state. 

The routes which have a larger 
than pre-war traffic are those in 
northern Wisconsin, which now 
has the largest crowd of summer 
vacation visitors in the history of 
the resort trade. 

Most of the roads meanwhile are 
carrying a heavily increased vol- 
ume of motor vehicles over last 
year. 

Some examples are: 

USH 41 at Milwaukee, 81 per- 
cent above 1945 in June, and 3.6 
percent below 1941. USH 41 at De 
Pere, 41 percent above last year 
and 13 percent below 1941. USH 
10 at Waupaca, 57 percent above 
last year and approximately equal 
to 1941. USH 53 at Cameron, 78 
percent above last year and nine 
percent above 1941. 


Ill. Registration 
Rises 35,000 


SPRINGFIELD, Ill. — Passenger- 
car registrations in Illinois totaled 
1,448,724 in the first five months of 
1946, a gain of 85,834 over a year 
ago, according to the secretary of 
state’s automobile department. 


in anticipation of early settlement 
of Warner Gear strike. 


11—Production started on Model 
M-5 truck after delay of ten weeks 
because of strikes in plants of sup- 
pliers. 
13—Production stopped on ‘Model 
5G passenger cars as transmissions 
on hand are used up and Warner 
Gear strike is still unsettled. 
—Production stopped on Model 
M-15 truck because of continuation 
of Warner .Gear strike. 
18—Production stopped on Model 
M-5 truck becauge of continuation 
of Warner Gear strike. 
26—Warner Gear strike settled. 
—Cleveland Graphite Bronze 
strike settled. 
(Scheduled December production, 
10,000. Actual, 1,309). 
January, 1946 
2—Production resumed on Model 
5G passenger cars after delay of 
12 weeks because of strikes in 
plants of suppliers. 
—Production resumed on Model 
M-5 and M-15 trucks. 
10—Production started on Model 
M-16 truck after delay of 13 weeks 
because of strikes in plants of sup- 
pliers. 
19—General steel strike called. 
—Schwitzer-Cummins (water 
pump parts) strike. 
20—Copper smelters, refiners and 
fabricators go out on strike. 
21—Pittsburgh Plate Glass and 
Libby-Owens-Ford Glass _ strikes 
settled. 
(Scheduled January production, 
7,500. Actual, 7,506). 
February 
15—General steel strike settled. 
18—Production of 6G passenger 
cars scheduled to start but de- 
layed by strikes in suppliers’ plants 
which have held up completion of 
5G passenger car run. 
(Scheduled February production, 
13,000. Actual, 9,048). 


March 

18—Model 5G passenger car pro- 
duction schedule completed eight 
weeks later than originally 
planned. 

20—AC Spark Plug strike settled. 
Delco Remy strike settled. 

25—Midland Steel Products 
strike. 

—Schwitzer-Cummins strike set- 
tled. 

27—MclInerney Spring & Wire 
(cushion springs) strike. 

(Scheduled March production, 
20,000. Actual, 7,852). 


April 

1—Yale & Towne strike settled. 

Coal strike called. 

Industrial Rubber Goods (all 
kinds of rubber parts) strike. 

15—Ross Gear & Tool (steering 
gears) strike. 

18—Lamson & Sessions (bolts, 
nuts and cotter pins) strike. 

National Screw & Mfg. (bolts 
and nuts) strike. 

20—Midland Steel 
strike settled. 

22—Production of 6G passenger 
cars scheduled to start after delay 
of nine weeks because of strikes 
in plants of suppliers, but again 
postponed because of Midland Steel 
strike. 

25—American Stamping 
clamps) strike. 

26—Spicer Mfg. 
plant) strike. 

29—Clark Equipment (axles for 
M-5 truck) strike. 

Oshkosh plant of Timken-De- 
troit Axle (two-speed truck axles) 
strike. 

(Scheduled April production, 20,- 
000. Actual, 3,026). 

May 

7—Production started on Model 
6G 1947 Champion after delay of 
11 weeks because of strikes in 
plants of suppliers. 

13—Coal strike settled. 

15—Michigan Bumper (bumpers) 
slowdown. 

16—Production of Model 6G stops 
because of break in main power 
line. 

20—Production of Model 6G re- 
sumed. 

McInerney Spring & Wire strike 
settled. 

21—Sealed. Power (piston rings) 
strike. 


Products 


(hose 


(Pottstown 


23—Railroad strike called. 
27—Ross Gear strike settled. 
Production stopped on Model 6G 
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New Dealer Buildings . . . 


Social Security Levy 


To Stay at One Pct. 

WASHINGTON.—Both houses | 
of Congress have passed a com- 
promised Social Security bill 
“freezing” payroll taxes at one 
percent on employers and em- 
ployes from Jan. 1, 1947. With- 
out this freeze the security tax 
would have jumped automati- 
cally on Jan. 1 to 2.5 percent. 

The bill increases federal 
grants to the states for the 
needy and aged, the blind, and 
dependent children. It also dou- 
bles federal outlays for maternal 
health, crippled children and 
child welfare programs. 
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because of shortages of parts as 
result of coal and railroad strike. 

Production stopped on Model 
M-5, M-15, M-16 trucks because of 
parts shortages as result of coal 
and railroad strikes. 

(Scheduled May production, 25,- 
000. Actual, 4,570). 

June 

1—Railroad strike settled. 

Strike of copper smelters and re- 
finers settled. 

3—Production resumed—all mod-| oH10 VALLEY SALES & Service (Nash), Parkersburg, W. Va., has opened its new 
els. building. Casper Ruf, president, presented visitors at the opening with a ticket en- 

7—Railway employes of Jones & titling them to a chance for immediate delivery of a 1946 Nash. 
Laughlin Steel (steel suppliers) 
strike. 

10—Spicer Mfg., Pottstown plant, 
strike settled. 

14— Jones & Laughlin Steel rail 
strike settled. 

20—Marlin Rockwell 
strike. 

24—Strike settled at Clark Equip- 
ment. | 
(Scheduled June production, 25,- | 
000. Actual, 9,694). | 

J 


(bearings) 


uly 

5—Production on Model 6G 
stopped because of shortage of 
parts. 

*. ie acca resumed on Model 
6G. 

Strike settled at American 
Stamping. NEW $50,000 HOME of Deterra Motors Co. (Hudson), Hayward, Calif. Joe Deterra 

Strike settled at Industrial Rub-| ! owner- The firm is also dealer for Diamond T trucks. 
ber Goods. 

10—Firestone Steel Products 
(passenger car wheel rings and 
locking rings for trucks) strike. 

15—Strike settled at Timken-De- 
troit Axle, Oshkosh plant. 

17—Electric Auto-Lite, Toledo 
plant (ignition equipment) strike. 

20—Strike settled at Electric 
Auto-Lite. 

21—Production stopped on pas- 
senger cars because of shortage 
of ignition parts as a result of 
Electric Auto-Lite strike. 

23—Production of passenger cars 
resumed. 

25—United States Rubber, De- 
troit plant, (molded rubber parts) 
strike. 


Dura Co. Toledo plant, NORMAN AND Edward Casner, sons, are operating the business of their late fathev, 
hardware) strike. N. L. Casner, veteran Studebaker dealer, in this remodeled stucco sales and service 

26—Blanchard Brothers & Lane | headquarters in El Paso, Tex. 
(leather) strike. 

27—Strike settled at United 
States Rubber, Detroit plant. 

30—Production stopped on pas- 
senger cars because of shortage 
of body hardware as a result of 
Dura strike. 

(Scheduled total production Oc- ' 
tober through June, 134,500. Actual, 
43,011). 


Wibel Assails 
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Plan to Hike ADDITION BY Horn-Williams Motor Co. (Ford), Dallas, of a new parts and service 
As department, representing a total expenditure of more than $200,000 is under construc- 
Frei ht Rates tion. The 140 by 140 foot structure, with mezzanine for parts storage, is across Olive 
£ St. from the dealership’s main two-story plant. The new unit is being built of steel, 
“ : 6 . brick and tile. J. J. Horn, senior member of the firm, said that the com had 
BUFFALO.— The discrimination planned other substantial improvements but necessity of immediate ccuenilin ad eum 
which exists in today’s freight rates | war needs had brought the decision to speed up the building program with this depart- 

between charges applying to ship-| ment expansion at the earliest time. 
ments of automv- 
biles from manu- 
facturer’s plants 
as compared to 
those from as- 
sembly plants 
would be propor- 
tionately greater 
under proposed 
rates,” it was 
charged here last 
week by A. M. 
Wibel, vice-presi- 





THIS 80 BY 120-foot building will be the new truck service quarters of Central Motor 


a dent of Nash-Kel-| ..1., co. (Dodge-Plymouth), 302 E. McDaniel, Springfield, Mo. The new structure is 


. vinator Corp. at National Blvd. and St. Louis St. The floor will be of red hardened concrete with 
Wibel was testifying before an| steel filings. 


Interstate Commerce Commission 

hearing on a railroad petition for 

a 25 percent rate increase. Pensacola Dealers Elect, (Bill) Lee, of Escambia Motor Co., 
Automobile interests testified Shy From Price Hike president; Guy Green, of Green 

through interrogation by Parker| PENSACOLA, Fla.—The Pensa-/| Motor Co., first vice-president; J. 

McCollester, counsel for seven|cola Automobile Dealers Assn. has|S. (Bud) Leonard jr., of Pensa- 

automobile makers, who empha-|elected officers and informally re-|cola Buggy Works, second vice- 

sized that “we do not challenge the|solved to take no action which| president, and Carl McNair, of 

railroads’ claim that they need ad-!would voluntarily raise the retail Pensacola Buggy Works, secretary- 

ditional revenue.” price of autos. treasurer, 


Officers elected include J. M. 
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Auto Outlook in Britain 


Most Prices Up 20 Pct. As Makers Fight 
To Keep Lead on Export Sales 


By David Wood 
Staff Correspondent 

LONDON.—A tidal wave of ris- 
ing labor and materials costs has 
just hit British car manufacturers 
and will soon be reflected in retail 
prices. 

Morris, Rover, Austin, Standard, 
Daimler, Lanchester, Associated 
Equipment Co. and Armstrong- 
Siddeley have already increased 
factory prices an average of 20 
percent. 

Only Vauxhall (General Motors) 
is keeping prices down. By fitting 
a standardized body to its Twelve 
and Ten models, 100 dollars has 
been saved and passed on to the 
buyer. 

Hostile Socialists, clamoring for 
more nationalization, will find the 
increases a handy impetus to ad- 
vance their case. Already Chris 
Shawcross, M. P., has led a Social- 
ist attack on auto manufacturers 
in the House of Commons. Shaw- 
cross called on the government to 
take over the industry. 


Meanwhile, the British motor 
industry has been given a key 
part in the Labor government’s 

to live by exports, and 
monthly official reports show 
that for the first time, vehicle 
exports hold second place. 


Since the war ended, 5,600 cars 
and 4,800 commercial vehicles have 
been shipped away, almost entirely 
to the Empire. Typical is New 
Zealand, which has bought 1,000 
British vehicles in the last year 
although dealer prices are approxi- 
mately double the 1938 figures. 

There, as elsewhere, British man- 
ufacturers have got in first on the 
sellers’ market, for American con- 
signments are not due for several 
more months. 


New Models Sell Fast 


As soon as the war ended, the 
British industry went ahead with 
production of 1939 models, with a 
few minor modifications, in the be- 
lief that for the first few postwar 
years anything on wheels would 
sell. They have proven right. The 
Empire is buying fast. 

The government is now dove- 
tailing its program with the So- 
ciety of Motor Manufacturers 
and Traders (the representative 
unit for the industry). A pact 
between them has just been re- 
newed, whereby at least half of 
private car production and a 
third of all commercial vehicles 
are exported. It is known in the 
industry that this agreement will 
be continued far into the future. 

But the SMMT guess is that the 
favorable export market won’t last. 
The society’s secretary, Lt. Col. J. 
MacLagan, has warned a House of 
Commons committee that a tougher 
fight for overseas trade is coming. 
In Britain it is impossible to buy 
a car unless the purchaser is in a 
high priority category—doctor, 
butcher, baker, salesman. London 
dealers display cars only to show 
what the Empire can buy and the 
home trade can’t. Orders are 
booked with warnings of an 18 
months’ wait in order to cool en- 
thusiasm. 

“Ramps” resuk. High priority car 
buyers immediately resell and 
make a 50 percent profit, for there 
is nothing to check an owner from 
selling a secondhand car at double 
the price of a new job. 


This is riling dealers, who de- 
cry authorized price ceilings. 

So desperate is Britain for cars 
that government auctions of army 
trucks run up higher prices than 
a new car costs. 

And an odd twist is that one 
American bought a car in London 
the day he landed simply because 
he had dollars. The only proviso 
was that he had to leave the coun- 
try with it in 12 months. 

Knowing that next year will be 
different, British manufacturers 





ADJUSTABLE PARTS BINS! 
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SPERBER MFG. CO, 
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are planning ahead to keep the 
start they have won over Ameri- 
can manufacturers in the Empire. 
Rootes Group, Nuffield (Morris), 
Standard, and Vauxhall are all es- 
tablishing plants in Australia it- 
self, and there are rumors that oth- 
ers are following suit. 

Also, it is now freely admitted 
that American cars deservedly 
swept the market before the war. 


R. A. Stavert, leading British 
Bombay dealer, has just been 
home to tell the Institution of Au- 
tomobile Engineers that British 
cars were hopelessly designed for 
the tropics. It took him two hours 
to list the main defects. 

“Not a single standard British 
car before the war was equipped 
with anything remotely resem- 
bling a system of ventilation. On 
the other hand, every car from 
the U. S., whether cheap or ex- 
pensive, was so equipped,” Stav- 
ert declared. 

After much criticism of this sort 





1946 . 


L. L. COLBERT, Dodge president, being interviewed by Los Angeles newspapermen, 
Pictured above, left to right, Fredericks of Examiner; L. L. Colbert, Dick Uhl, Ruth- 
rauff & Ryan; L. C. Barnard, Examiner; Bob Bollin, Ruthrauff & Ryan; Lynn Rogers, 
Times; Nate Tufts, Ruthrauff & Ryan; Tom Alford, Santa Monica Outlook, and Jack 


Forbes, Williams, Lawrence & Cresmer. 


British designers are now bent over 
drawing boards preparing designs 
that will suit a world market. Their 
main difficulty is Britain’s horse- 
power tax, which forces the build- 
ing of small-power cars unsuitable 
for overseas. 

Britain normally buys 300,000 
cars a year, and American meth- 
ods of mass production can’t be 


copied because these types won’t 
sell abroad. Somehow a compro- 
mise has to be found. 
Car for Home, Abroad 

Jowett Cars, Ltd., thinks it has 
found it. The 1947 Jowett Javelin 
is described here as “Everyman’s 
Car” — suitable for Britain and 
America. Production is to begin in 
January. 

The specification seems to em- 
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|body every major requirement at 
home and abroad: size, perform- 





ance, luggage capacity, comfort, 
simplicity, economy, and light 
weight. 


The car has a 1%-litre flat 4- 
cylinder engine, developing 5) 
hp. Body and chassis are a sin- 
gle welded girder unit, the body 
panels being independently fitted 
and renewable if damaged. 

Maximum speed is 80 mph and 
the price is expected to be under 
$2,000. 

The Jowett Javelin is the first 
of many attempts to come at solv- 
ing the British manufacturers’ 
problem of designiny a car that 


will sell at home and abroad. 
* + # 


18,113 in May 


British car production for May 
(the last month for which figures 
are available) totaled 18,113 ve- 
hicles. Commercial types totaled 
12,301. Nearly half the cars pro- 
duced were in the 8 hp to 12 hp 
class. 


‘‘WE HAVE YOUR CARD concerning ad 
which we ran in Automotive News re- 
cently for some Berloy steel bins. This 
is to advise that your Dealer Want Ad 
Dept. was very helpful to us as we 

secured the desired bins through an 

answer to our ad.’’—The Marksheffel 

Motor Co. (Dodge-Plymouth), Colorado 

Springs, Colo. 
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Plain Dealer has established an enviable record among leading news- 


Over a period of many years, the 


papers for consistent automotive advertising. 


One reason for this is that car sales for those years, broken down into 268 
census tracts in Cuyahoga County (Greater Cleveland) show a consistent 


pattern of car-buying population that parallels Plain Dealer readership. 


The other reason is the high rate of new car buying in the Cleveland 
area. Cleveland leads the entire nation (with just two exceptions among 


large Metropolitan markets) in car-buyers per hundred population. 


Both these factors combine to establish the Plain Dealer as a primary 


advertising medium for automobiles and automotive products. 
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Future 


Fuels (foe Cldvertited 


Studies by the Market Survey 


Department of The Plain Dealer 
not only reveal detailed sales 
break-downs from 1928 to 1942. 
They also trace Plain Dealer 
readership to car sales, and 
serve as a guide to just where 
dealer representation is needed 
—to achieve maximum sales. 
We shall be glad to make 
an appointment with you to 
discuss in detail your market- 


ing potentialities in Cleveland. 





CLEVELAND 


Estatlished tn 1842 


A. S. Grant, Atlanta 


, PLAIN DEALER 


John B. Woodward, Inc., New York, Chicago, Detroit, San Francisco, Los Angeles 
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SOs for Listing Patent Facts 


AUTOMOTIVE NEWS, AUGUST 12, 1946 


Sent Out by Commerce Dept. 


WASITINGTON.—The Patent Of- 
fice, Department of Commerce, 
wishes that the nation’s inventors 
would come forward with a new 
system of classifying technical 
knowledge which is now multiply- 
ing at such a rapid rate that it 
threatens to throttle not only the 
work of the Patent Office, but of 
scientists and inventors as well, it 
announccd last week. 

Existing systems of classifying 
human knowledge are hopelessly 
inadequate to meet modern needs, 
according to Casper W. Ooms, com- 
missioner of patents. The result is 
that an increasingly large body of 
technical scientific information can- 
not be classified so that it can be 
utilized to the fullest extent. 

Scientists and inventors are often 
hampered in their work by having 
to grope their way through the in- 
creasingly great bibliographical dis- 
order in the various fields in which 
they are interested. 

A basic purpose of the American 
Patent System, Ooms said, is to 


The ‘Something Better” Fleet Owners Asked for . 










tive experience, and 






further information. 





' persuade inventors and scientists to 

disclose their unique work for the 
benefit of the public. In return for 
‘this disclosure, the inventor or 
scientist is rewarded by a patent 
granting him exclusive right to his 
invention for a period of 17 years. 

In the early days of the system 
inventions were for the most part 
simple, few in number and easy to 
classify. In 1836, when the present 
patent system was set up, all pat- 
ents were organized under 16 gen- 
eral classifications. 

Since then nearly 2,500,000 pat- 
ents have been issued and new pat- 
ents are pouring in at the rate of 
8,000 a month as the pace of tech- 
nical development throughout the 
industrial world moves faster. 
Many modern patents, such as 
those in electronics and chemistry, 
|are very complicated, and the prob- 
\lem of classification has been in- 
| tensified. 


To feel the pulse of the industry. 
consistent reading of Automotive News 
is a necessity. 


aE ol 





“We never used it and you called 
it a spare, so I gave it away!” 


U. S. Rubber Enlarges 


L. A. Sales Offices 


LOS ANGELES.—United States 
Rubber Co. is completing new 
headquarters for the Tire Sales 
division at its local plant. The en- 
tire third floor of the office build- 
ing is being reconverted to house 
this department. 

The move, according to D. W. 
Walsh, Pacific Coast sales man- 
ager, was prompted because of the 
company’s recognition of the grow- 
ing importance of the Pacific 
Coast markets and of Los Angeles 
as a rubber production center. 
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Stock Dividends Up 


Commerce Department Reports Automobile Holders 
Among Few Whose Payments Decline 


WASHINGTON.—P ublicly re- 
ported cash dividend payments of 
corporations in the United States 
amounted to $133,600,000 in May, an 
increase of 12.2 percent from the 
$119,100,000 paid in May, 1945, ac- 
cording to Department of Com- 
merce statistics. 

Dividends during the _ three 
months ended May 31, 1946, to- 
taled $867,800,000 and were 6.2 per- 
cent above the comparable three- 
month total of $816,900,000 in 1945. 


However, dividend payments by 
the automobile and the food, bev- 
erages and tobacco groups declined 
about 5 percent. 

Dividends paid by railroads in 
the March-April-May 1946 period 
were nearly twice as large as those 
in the corresponding 1945 months. 
More than half of the increase in 
total dividend payments made dur- 
ing the 1946 period as compared 
with the same period of 1945 was 
attributable to the railroad group. 


The pronounced gain in railroad 
dividends was due mainly to a re- 














Sell Trailers? 


LIMITED NUMBER OF SUPER- 
iia distributorships and 
dealer franchises are still open. 
If yours is a substantial organiza- 
tion with truck trailer or automo- 


if you'd like 


to be a SUPERCARGO distributor or 
dealer, write or wire American 
Bantam Car Co., Butler. Pa., for 








OW FLEET OWNERS can have a 
trailer built to the exacting de- 
mands of hundreds of trailer operators 
...men locking for “something better” 
to meet tomorrow’s competition. 


These menasked fora ruggedtrouble- | 


free axle and brake combination. So 
SUPERCARGO gives them a five-inch tubu- 
lar axle and giant, positive action, heavy- 
duty accentuated brakes. 

They asked for an open top van con- 
struction capable of carrying full loads 
without the top. So SUPERCARGO fea- 





The surercarco Flat Bed Model 


tures a: heavy base. heavy bows and 
special side construction designed for 
heavy hauling. 

These are only two of thirty trade- 
approved features of the SUPERCARGO 
Open Top Van that improve operating 
efficiency and cut maintenance costs. 

See SUPERCARGO at your distributor’s 
showroom. See the exclusive undercar- 
riage features, the full width upper fifth 
wheel plate and other advantages. Then 
you'll see why SUPERCARGO is the finest, 
most modern trailer built today. 





The surercarco Standard Closed Van 


Vy 7719 1 





AMERICAN BANTAM CAR COMPANY, BUTLER, PA., U.S.A. 
Manufacter-rs of SUPERCARGO Truck Trailers * Cable Address: BANTAMCAR 





cent dividend declaration by a 
large company that paid no divi- 
dends during the comparable three 
months in 1945, and to an initial 
dividend distribution by another 
company that made no declaration 
during 1945. 


All remaining industries except 
the manufacturing and mining 
groups made larger dividend pay- 
ments in the March-April-May pe- 
riod of 1946 than in the same 1945 
period. Trade dividends were up 
17 percent; the _ miscellaneous 
group, including motion pictures, 
construction and services, 14 per- 
cent; finance, 8 percent; heat, 
light and power, 6 percent; and 
communications, 5 percent. Divi- 
dend payments by mining groups 
were slightly lower and manufac- 
turing dividends were off 1 per- 
cent. 


Within manufacturing, industries 
grouped under the headings paper 
and printing, textiles and leather, 
and other manufacturing each in- 
creased their dividend payments 
by more than 10 percent for the 
March-April-May period of 1946 as 
compared with the same period a 
year ago. On the other hand, divi- 
dends paid by electrical machin- 
ery and non-ferrous metals indus- 
try groups were 13 and 10 percent 
lower, respectively. 


‘Go Ahead,’ Kaiser 
Tells Seekers 
Of Probe 


OAKLAND, Calif.— Henry J. 
Kaiser last week attacked stories 
concerning demands for an investi- 
gation of his war record. 

“Apparently the scandalmongers 
with their misleading statements 
containing half-truths, and avoid- 
ing facts concerning my wartime 
activities, are attempting to de- 
ceive the American people,” Kaiser 
said. 

“They have ignored the fact that 
Judge Bland’s Merchant Marine 
and Fisheries committee have al- 
ready initiated a hearing of the 
entire shipbuilding industry, in- 
cluding Kaiser. It would appear 
that these scandalmongers are not 
only interested in character assassi- 
nation, but were using my name 
and war record to further their 
personal publicity.” 

Kaiser stated he already had his 
organization at work furnishing 
Congress and the people with the 
fullest detailed information. “There 
is nothing so refreshing to the 
American people as the truth and 
nothing but the truth. The truth 
will expose the unseen hands that 
have set up a systematic campaign 
with a flood of articles sent to the 
press, columnists and widely dis- 
seminated, and, most amazingly, 
sent anonymously, thus hiding un- 
der a cloak, he added. 

Kaiser said, “I will tell the real 
story, which has never been heard 
before, to the Congressional com- 
mittee, and the character assassins 
can then tell their story—all of us 
speaking under oath—where equity 
prevails.” 

“During the war, Kaiser ship- 
yards were short of steel. The great 
steel corporations failed to provide 
the necessary steel for ships. They 
had shipyards of their own. ‘Kaiser 
must be stopped,’ was the slogan,” 
he claimed. 


6 Named on Committee 


To Settle Ohio Parley 
COLUMBUS, O.—A. E. White, 
president of the Ohio Automobile 
Dealers Assn., has appointed the 
following committee to decide on 
a time and place for the next an- 
nual convention of the association: 


W. A. Brandenburg, Mansfield, 
chairman; L. F. Donnell, Youngs- 
town; D. A. Bennett, Cincinnati; 
John L. Hanley, Toledo; D. Paul 
Davies, Columbus, and Fred G. 
Barker jr., Cleveland. 

The following committee has 
been named to study the question 
of a code of ethics on retail] in- 
stallment contracts: C. B. Nye, 
Athens, chairman; D. A. Bennett, 
‘Cincinnati, and L. F. Donnel, 
| Youngstown. 
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Va. Inspection Studied 


Statewide Resumption in Fall “Fairly Definite’ ; 
State Police Check Shows Need 


RICHMOND, Va.—A statewide 
survey is being made by Col. C. 
W. Woodson jr., superintendent of 
state police, to determine if state 
vehicle inspections can be resumed 
in the fall. Gov. Tuck is said to 
believe that resumption is “fairly 
definite.” 

The Woodson survey is mainly 
concerned with the number of auto 
mechanics available and the sup- 


Safety Conclave 
Spurs Programs 


In South, West 


WASHINGTON. — Stimulated by 
the President’s Highway Safety 
conference, public officials of the 
South and Far West have given 
new impetus to the program for 
the curtailment of accidents and 
the facilitation of traffic, reports 
Pyke Johnson, president of the Au- 
tomotive Safety foundation. 

Four recent events were cited 
by Johnson: 

1. In Biloxi, Miss., a well-attend- 
ed meeting of the southern region 
of the American Assn. of Motor 
Vehicle Administrators heard a 
strong appeal for action from the 
national president, Malcolm Mc- 
Eachin. The program gave special 
emphasis to problems of driver 
licensing, uniformity of motor ve- 
hicle laws and improvement in 
traffic court administration. 

2. The eighth annual National 
Traffic Training institute, held at 
Oregon State college, attracted 
substantial numbers of police, traf- 
fic engineers, teachers and admin- 
istrative personnel from state and 
city departments of 10 western 
states. 

3. The American Municipal Assn. 
(western region), at a meeting in 
Timberline Lodge, Ore., devoted an 
afternoon to discussion of city traf- 
fic and street problems. Mayors 
and others participating indicated 
their purpose to give aggressive 
support to recommendations of the 
President’s conference. 

4. More than two-score editors, 
radio station executives, represen- 
tatives of civic groups and safety 
experts participated in a three-day 
seminar on public relations for 
safety during the National Traffic 
Training institute at Corvallis, Ore. 


Car Registrations 


17.7 Pet. of °41 
In 20 States 


DETROIT. — New passenger-car 
registrations for the first six 
months of 1946 are only at 17.7 
percent of new car registrations 
for the same period in 1941, it is 
revealed in the second weekly re- 
port of new-car registrations pre- 
pared since 1941 by R. L. Polk. 

In the latest report, which covers 
20 states, registrations total 56,927 
new cars as compared with 312,030 
for the same period in 1941. 

Truck registration figures in 37 
states for June were at the rate 
of 71.1 percent of the rate for the 
Same month in 1941. For the first 
six months of 1946, new-truck reg- 
istrations are at the rate of 63.9 
percent in comparison to the same 
period for 1941. 

June’s new truck registrations in 
the 37 states reported totaled 30,- 
332, as compared to 40,898 for June, 
1941. New truck registrations to the 
end of June this year total 176,724, 
as compared with a total of 282,832 
for the same six months in 1941 
in the same 37 states. 


Ford Gives Two 
New Sales Posts 


DEARBORN, Mich.—A pp oint- 
ment of L. H. Ridout jr. and T. H. 
Holden as assistant district man- 
agers for the Ford Motor Co. at 
Dallas, Tex., and Cleveland, O., re- 
spectively, has been announced by 
J. R. Davis, vice-president in 
charge of sales and advertising. 

Ridout was business management 
supervisor at Dallas before his pro- 
motion, and Holden has been sales 
manager of the Cleveland district. 


ply of replacement parts at both 
wholesale and retail sources. No 
regular inspections have been held 
since early in the war when the 
parts shortages first began to be 
felt. 


While a planned program of in- 
spections has not been held, state 
police report that in a recent six- 
week period 835 autos were re- 
moved from the road because they 
were unsafe for operation. The 
state troopers made 110,000 spot 
checks and found 40,000 defects, 
were ordered corrected. 

Gov. Tuck emphasized that every 
available facility of the state gov- 
ernment will be used in a cam- 
paign for safer driving and for a 
reduction in the highway toll. 

Organization of a special high- 
way safety committee and resump- 
tion of vehicle checks are only two 
steps which will be taken in the 
drive for safer motoring, accord- 
ing to Tuck. 


* 
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Executive Offices, Chicago. These units form Borg-Warner: BORG & BECK * 
BORG WARNER SERVICE PARTS « B-W SUPERCHARGERS, INC. * CALUMET STEEL * DETROIT GEAR * DETROIT VAPOR STOVE 


INGERSOLL STEEL * LONG MANUFACTURING * 


MACHINE PRODUCTS * 
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GULLEY & RUSSELL, new Dodge dealership recently opened in Detroit, ties into the 
current Dodge Job-Rated truck promotion with window sign reading “Only Dodge Builds 
Job-Rated Trucks.’’ Dodge dealers throughout the country are similarly promoting a 
campaign designed to acquaint truck users with the scope of the Dodge truck line 
which includes 175 different gross vehicle weight models. 
cesses decedent cee ceiceeataiaeaiaiaaacaaD 


announced by Col. Hugh H. Wag- 
goner, superintendent of the State 
Highway patrol. 


Mo. Defects Hit 24% 


JEFFERSON CITY, Mo.—Twenty- 
four percent of 94,962 Missouri cars 
checked in the traffic safety study 
were found to be defective, it is 








“Dealers Tell Me,’ by John O. 
Munn, is an open forum for the 
expression of dealers’ opinions. 








Hamilton Heads 
Sales, Service 


At Salsbury 


HAWTHORNE, Calif.—Appoint- 
ment of Carl F. Hamilton, veteran 
automobile sales and service exec- 
utive, to head service and sales 
division of Salsbury Motors, Inc., 
Pomona, Calif., was announced last 
week. 


Hamilton, prominent in the west- 
ern automobile service field since 
1920, recently was zone service 
manager for Nash Motor division, 
San Francisco. Previously he was 
zone parts and service manager 
for Buick in Dallas and has held 
several other administrative posi- 
tions in Portland, Ore., Oakland, 
Los Angeles, El Paso, Denver and 
Oklahoma City. 


Salsbury Motors, a subsidiary of 
Northrop Aircraft, Inc., is manu- 
facturing small gasoline engines, 
clutches and transmissions and a 
new motor scooter, known as the 
Salsbury “85,” which is equipped 
with fully automatic drive. The 
Salsbury 85s went on display early 
this month in Southern California. 


+ 








19 of the 20 makes 
of motor cars embody 


essential parts made 


by BORG-WARNER! 


ENGINEERING 





TRANSMISSIONS UNIVERSAL JOINTS 
TIMING CHAINS DRIVE SHAFTS 
OVERDRIVES CARBURETORS 
SYNCHRONIZERS RADIATORS 

CLUTCHES TAPERED WHEEL DISCS 


LONG MANUFACTURING CO., LTD. 


SPRING DIVISION °* 
* WISCONSIN TRANSMISSION, 


PESCO PRODUCTS * ROCKFORD CLUTCH °¢ 
WARNER GEAR * WARNER GEAR CO., LTD. 


PRODUCTION 


BORG-WARNER INTERNATIONAL 


* MARBON +¢ MARVEL-SCHEBLER CAR- 
BURETER * MECHANICS UNIVERSAL JOINT * MORSE CHAIN *¢ MORSE CHAIN CO., LTD. * NORGE * NORGE-HEAT + NORGE 
WARNER AUTOMOTIVE PARTS 
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Revenue Up 5.6 Percent. .. 


. Big Carriers Increase 


Tonnage in 


_ OTTAWA.—(UTPS)—Revenues of 
large freight carriers in Canada in- 
creased from $39,409,036 in 1943 to 
$41,605,196 in 1944, or 5.6 percent. 
Total salaries and wages increased 
from $15,734,047 to $16,743,548 or 6.4 
percent, according to the annual 
motor carrier report. The number 
of trucks and semi-trailer units 
showed slight decreases but trail- 
ers and buses showed increases. 
Passengers decreased and freight 
also dropped. The freight tonnage 
does not appear from the individual 
reports to be comprehensive and 
should be used with caution, it is 
stated. Many carriers kept no rec- 
ords of tonnage carried and the 
tonnage reported by others varied 
greatly in comparison with rev- 
enues earned. Passenger traffic is 
undoubtedly more realistic al- 
though many carriers, especially 
the small carriers who accept cash 
fares instead of tickets find it diffi- 


cult to accurately record such cash | to 134,409,818 or 5 percent and the'employed 18,630 persons exclusive | 








Dominion 


fares. These, however, are a small 
percentage of the total. 

Small freight carriers decreased 
in number from 426 in 1943 to 384 
in 1944 and their revenues declined 
from $5,627,086 to $5,058,116 or by 
10 percent. Passenger motor car- 
riers which includes both urban 
and interurban systems declined in 
number from 490 in 1943 to 479, but 
revenues increased from $30,984,433 
to $35,044,292 or 13.1 percent and 
payrolls increased from $8,499,821 to 
$9,642,877, or 13.5 percent. 

The buses operated by these car- 
riers increased from 2,945 to 3,055 
but because the increases were 
practically all in the larger ca- 
pacity buses the total seating ca- 
pacity was increased around 6 per- 
cent. Revenues of city systems in- 
creased from $9,866,622 in 1943 to 
$11,059,803, or 12.1 percent. 

City passengers carried by these 
systems increased from 127,950,276 | 


Desperate dream of the Dust Bowl. .. in the dark Depression 





APPROXIMATELY 135 Kaiser-Frazer dealers from Connecticut and western Massachusetts attended the first dealers meeting 
recently. The meeting followed a luncheon at Hotel Bond, Hartford. Hyman Mossberg, president, Mossberg Motor Corp., was host. 
Guest speakers were J. R. Ackerman, assistant director of sales, Kaiser-Frazer, Willow Run, Mich.; also D. J. Jaycock, regional 
manager of New England, Boston; Burton Elgin, New York regional manager, and Rex Roberts, Boston district manager. 


Speakers Listed 
At Sessions for 


Tractors by SAE 


inter-urban passengers carried in- 
creased from 8,748,872 to 10,700,185 
or by 22.3 percent. 


Motor carriers of all classes re- 
ported a total gross investment of 
$54,186,461 and earned a gross rev- 
enue of $81,707,604. The industry 


of 931 working proprietors and had 
a payroll of $27,787,097. 

Accidents in which vehicles of 
these carriers were involved, re- 
sulted in the death of three pas- 
sengers, six drivers and helpers, 
one other employe, 24 pedestrians 
and 18 other persons. 





years, the rows of seedlings were set out to challenge the savage wind that swept a 


thousand miles from the Dakotas’ northern borders south to the Panhandle... 
wind that froze in winter, tore off the light topsoil in spring, burned the crops in 
summer... Cynics scoffed and skeptics doubted, but weeded the first few years 


and fenced from foraging stock, the baby trees survived... 


Today, the Great Plains shelterbelts, 270 million trees in rows, 
border some 70,000 farmsteads...set out first in ’34, the cottonwoods stand 
thirty feet, the cedars half as high... Embryo forest aisles hold drifted snow 
to make a natural watershed, free crops from blast and burn, stop erosion, 
keep farm homes warm and save fuel in winter... give leaf mulch to the 
ground, birds sanctuary, harvests of firewood and fenceposts, drop seeds for 


their perpetuation... Fifty rods inside the trees, the sheltered acres now 







August issue... two score articles so pertinent, profitable, timely that 
SF continues to earn the attention, respect and confidence of 
1,100,000 farm families—the nation’s best segregated in the 13 
Heart states, plus Pennsylvania and New York... territory with 
the best topsoil, the same climate schedule, the largest 
investments, best yields and cash incomes—and best brains! 
‘The-SF subscription list represents the best “class”? market in the 
world today—and SF is its best medium by any standard you rate 
t media! ... For greater national volume, from the first farm 
i market ...inquire at any SF office! ... SuccessruL FARMING, 
Des Moines, New York, Chicago, Detroi 
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yield up to eighty bushels corn, and Nebraska prairies 
know long miles of leafy, cool New England lanes... 
The great belt is little more than just begun, but thetrees 
stand witness, show the way. And the farmers set out 
more to save the soil, insure their farms,secure the land! 
... Inspiration for any advertising man is “The Wind 


Meets Its Master”’ in SuccessruL Farminc for August. 


And of interest to all advertisers is the whole 


Francisco, Los Angeles, 


t, Cleveland, Atlanta, San 























NEW YORK.—Fowler McCor- 
mick, chairman, International Har- 
vester Co., will address the SAE 
National Tractor meeting at Ho- 
tel Schroeder in Milwaukee, Sept. 
11-12, John A. C. Warner, SAE 
general manager, announced last 
week. The program follows: 

Sept. 11, Power Driven Machin- 
ery Sessions; J. R. Mohlie, of Oli- 
ver Corp., Battle Creek, Mich., 
chairman. “Power Requirements of 
P. T. O. Driven Combines,” by 
Prof. G. W. McCuen, of Ohio State 
University. “Power Requirements 
of Self-Propelled Implements,” by 
John Borland, of Clark Equipment 
Co., Buchanan, Mich. “Equipment 
for Separately Measuring Power,” 
by Dr. A. C. Ruge, Ruge de Forest 
Co.; Dr. J. H. Meier, Bucyrus Erie 
Co., South Milwaukee, Wis., and 
C. H. Gibbons of Baldwin Locomo- 
tive Works, Philadelphia. 

Wednesday afternoon, Tractor 
Mounted Equipment Session; Prof. 
E. W. Lehman, University of IIli- 
nois, chairman. “Current Influ- 
ences of Mounted or Integral 
Equipment,” by K. W. Anderson, 
of Deere & Co., Moline, Ill. “Load 
Reactions, Weight Transfer, and 
Operational Effects,” by D. C. 
Heitshu, Harry Ferguson, Inc., De- 
troit. “Tractors With Facilities for 
Equal Forward and Reverse Oper- 
ation,” by A. W. Turner, of U. S. 
Department of Agriculture, Belts- 
ville, Md. 

Thursday morning, Sept. 12, 
Tractor Draw Bar Pull Session; 
E. F. Norelius, of Allis Chalmers, 
Springfield, Ill, chairman. “Trac- 
tor Efficiency,” by C. T. O’Harrow, 
Allis Chalmers Mfg. Co., Milwau- 
kee. “Traction as Influenced by 
Soils and Their Condition,” by W. 
A. Gross jr. and A. D. Elliott, Ord- 
nance Research and Development 
Center of Aberdeen Proving 
Ground, Aberdeen, Md. 

Thursday afternoon, Diesels Ses- 
sion; B. G. Van Zee, Minneapolis- 
Moline Power Implement Co., Min- 
neapolis, chairman. “Diesel Engine 
Requirements for Farm Tractor 
Use,” by L. A. Gilmer, of Oliver 
Corp., Charles City, Ia. “Econom- 
ics of Diesel Power for Farm Trac- 
tors,” by H. F. Bryan, Interna- 
tional Harvester Co., Chicago. “De- 
velopment of the Air-Cooled Diesel 
Engine,” by James Hoiby, D. W. 
Onan & Sons, Minneapolis. 

Thursday evening, dinner ses- 
sion; E. A. Petersen, Massey-Har- 
ris Co., Racine, Wis., chairman; 
A. T. Colwell, Thompson Products, 
Inc., Cleveland, toastmaster. Prin- 
cipal dinner speaker will be Fowl- 
er McCormick, chairman, Interna- 
tional Harvester Co., Chicago. His 
title is, “New Horizons for Agri- 
culture.” 


Frisco Dealers Request 


Auto Credit Amendment 

SAN FRANCISCO.—A separate 
amendment to Regulation W for 
the automotive industry has been 
advocated by the Executive board 
of the Motor Car Dealers Assn. of 
San Francisco. 

In a resolution, the board re- 
quested NADA to petition the Fed- 
eral Reserve board for the separate 
amendment. Amendment 20 to Reg- 
ulation W, exempting from the reg- 
ulation timé payments of $1,500 or 
more, is “too general in scope,” the 
resolution declared. 
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FOB FACTORY 


Union Vilification Dips 
To a New Low 


By A. H. Allen 


IF YOU CAN believe union propaganda—and we cannot— 
automobile plants must be treacherous places in which to 
work. For example, a recent front-page story in the “news- 
paper” published by Local 600 of the UAW-CIO at the Ford 
plant carries a heading, “Death Stalks the Rouge as Safety 

———————— 


Dept. Sleeps,” and goes on to 
tell how one of the brothers 


in the axle department broke 
all the fingers of his left hand as 
he tried to save himself from fall- 
ing on an oily floor. Another suf- 
fered a severe rupture in the same 
manner. Another slipped and ripped 
open his face, requiring 18 stitches 
to piece together. A fourth was 
knocked unconscious by an axle 
housing. A fifth received a direct 
hit with a basket of steel stock 
which fell after a defective hook 
on a conveyor system gave way. 
In the pressed 
steel plant, a 
worker was re- 
portedly killed 
“because of faulty 
piling of coed 
steel.” And in the 
open-hearth de- 
partment a 
brother narrowly 
missed cremation, 
it is said, when 
“a furnace wall 
collapsed.” 

Putting all these incidents to- 
gether, it is of course easy to make 
a pretty hair-raising story which 
can lead to entirely erroneous con- 
clusions. As a matter of record, 
there are few if any industries 
where the accident rate is hwer 
than in automotive manufacturing. 
To insinuate that the elaborate 
safety precautions and intensive 
work by skilled safety depart- 
ments have now been tossed aside, 
is just a damn lie. 

It all appears to be a part of 
the campaign of hate which 
unions are waging, particularly 
at the level of the union local, 
against management. For exam- 
ple, listen to this, from the same 
Ford union paper, in reference to 
a simple and well-known auto- 
matic timing device (a Chrono- 
log) installed on a crankshaft 
grinder to check the various time 
elements in a certain grinding 
job: “What burns up the workers 





A. H. Allen 


spend millions of dollars to in- 
stall mechanical stool pigeons, 
but doesn’t do a thing to im- 
prove the hazardous, filthy work- 
ing conditions on the job.” 

To anyone who has visited the 
plants of the Ford Motor Co., 
poison pen writing of this sort is 
vilification of the dirtiest type. 
What do you suppose would hap- 
pen if some company representa- 
tive spoke or wrote in similar vein 
about union activities? The com- 
pany would be hauled up before 
the National Labor Relations 
Board, castigated, fined, drawn and 
quartered before it could get a 
word in edgewise. 

Sometime, somehow this mani- 
fest unfairness is going to be cor- 
rected. It might as well be now! 

* * * 


High-Tensile Steel 


IN THE FACE of the shortage 
of carbon steel sheet and strip, 
some manufacturers are reported- 
ly giving consideration to the use 
of the low-alloy high-tensile type 
of steel, which is more readily 
available because the demand for 
it is not so high. Although it is 
more costly, producers of the ma- 
terial say it is possible to reduce 
thickness by 25 percent, since this 
type of steel has higher physical 
properties. 

Low-alloy steel has been used 
extensively in bumpers because 
of its strength properties, but 
until recently has not found 
much acceptance for body parts 
normally formed from fiat-rolled 
carbon steel, principally because 
it is more difficult to shape in 
Presses and, as mentioned, costs 


more. 
* + 


Just Goes to Show 


inaw, Mich., scraping the bottom 
of the barrel for pig iron the other 
day, resorted to the unusual stunt 
of lowering an electromagnet into 
the river alongside the dock where 
pig iron shipments are received by 
boat to see how much material 
might have fallen in the water 
during unloading. 

Surprisingly enough, the fisher- 
men hauled up 70 tons of iron, 
about a car and a half, and 
enough to keep cupolas going in 
the emergency. 








FOR EIGHT hours all Cuban buses were 
stopped recently in protest against the 
import of American-built buses. Cuban 
workers do not protest importation of 
American-constructed bus chassis but do 
not want the entire bus imported. They 
believe that the bodies of the vehicles 
should be built in Cuba itself. Photo above 
shows a long line of buses, from the Hotel 
Nacional to Morrow Castle, as they were 
abandoned during the protest stoppage.— 
(Acme photo) 
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Doubled Expansion Planned 


BUFFALO. — Motorette Corp., 
producing an auxiliary vehicle for 
family use, is planning a broad 
expansion program which will dou- 
ble production facilities and sub- 
stantially increase employment, 
President Stephen A. Bucholtz said 
last week. 

It is seeking to purchase the 
building it now occupies in Sloan 
and will erect a 10,000 square foot 
addition to this plant. “The ex- 
pansion will enable us to more 
than double production,” Bucholtz 
said. “We also are negotiating to 
purchase 14 lots north of the build- 
ing for future expansion. 

“Production of vehicles is ex- 
ceeding 200 a month and will reach 
700 a month when the expansion 
is completed.” 

The addition will house a new 
assembly line and welding and 
shipping departments for the pro- 
duction of a de luxe model Motor- 
ette with a six-horsepower motor. 
The present model has slightly 
more than four horsepower. The 


|\By Motorette in Sloan, N.Y. 


company also will produce other 
products, he said. 


Wood Auto Parts 
In Production at 
Memphis Plant 


MEMPHIS, Tenn..— Anderson- 
Tully Lumber Co. here is now mak- 
ing wooden parts for automobile 
bodies in a special department of 
the lumber and box plant. 

H. S. Hawkins, superintendent of 
wood parts, said his department is 
making auto parts of lumber and 
plywood. 

During the war the department 
made cargo and truck body parts. 
Now it is making pleasure car 
parts, tire cover boards, division 
boards to go between the back 
seats and trunks for General Mo- 
tors, wood floors for Dodge pickup 
trucks and wood for Nash station 
wagon bodies. 

| The veneer department also does 
automobile work. 


The Journal does it. Yes, 96% of all the people employed in 
Portland’s 9 who/esa/e automotive firms read The Journal regularly.* 
The Journal is also daily reading for 96% of the people in Portland’s 
retail automotive businesses, stores, garages, etc. Facts established by 
an independent survey. 


The Journal gives advertisers intensive coverage of all three... 
distributors, retailers and consumers. It is this market’s most potent 
consumer medium, reaching more families in the Portland Trading Area 
than any other daily newspaper. And, because of its intensive readership 
among the men and women who wholesale and retail your products, 
The Journal also serves you as an effective trade advertising medium. 


The Journal today, as it has been for years, is Portland’s favorite 
newspaper, offering advertisers the largest peacetime circulation in its 
history, both daily and Sunday. Its thorough readership by people in 
all walks of life assures advertisers complete penetration of this important 
Pacific Coast Market. 


% If You Lived in Portland You'd Read The Journal. 
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PORTLAND, OREGON 


Only Afternoon Newspaper in Oregon's Only Metropolitan Market 


Member Metropolitan and Pacific Parade Groups 





Represented by REYNOLDS-FITZGERALD, inc., New York, Philadelphia, Chicago, Detroit, San Francisco, Los Angeles, Seattle 
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THIS MODERNISTIC five-story structure is planned as Studebaker sales and service 


headquarters in Ciudad Trujillo, capital of the Dominican Republic. E. 0. Garrido 
Puello, dealer, states that his automotive business will occupy the first two floors and 


apartments the additional space. 


Watson-Standard Expands 


Facilities in Pittsburgh 
PITTSBURGH.—The Watson- 
Standard Co. has expanded its 
Vyncote division here. The divi- 
sion now has independent techni- 
cal and production personnel in 
a separate building which is com- 
plete with modern facilities for 
research and production. 
Experience gained through ex- 
tensive wartime research has led 


to the development of vinyl plas- 
tics in solution for application to 
metal products. The Vyncote plas- 
tics form a flexible surface film 
that retains all the properties of 
solid plastics. The coatings resist 
water, grease, oil, chemicals, heat, 
etc., and are adaptable to any bak- 
ing cycle whether it is one of sec- 
onds or hours. 


AN Want Ads cost little—get results— 
why not use ’em? See inside back cover. 


AUTOMOTIVE WASHINGTON 


Congress Muffed Chance 
To Regulate Unions 


By William Ullman 


A MEMORABLE year of change from war to peace ended 
with Congress clearing its desks for the longest rest from 


lawmaking since prewar years. 


Before the new Congress takes over the legislative job 
next January, voters of the nation will have opportunity to 


register their reactions to the 
changing scenes in the au- 


tumn congressional elections, 
the first in peacetime since 1938. 

The seventy-ninth Congress had 
the historic task of helping the 
nation make the transition from 
war to peace. The bulk of its leg- 
islative work was done between 
the Japanese surrender last August, 
and the climactic battle over price 
control the last few weeks. 

This was the “reconversion” pe- 
riod. It was the period, too, when 


more than 10,000,000 persons were 


released from the 
armed services to 
return to civilian 
life. 

While there was 
much legislation 
of indirect con- 
cern to the auto- 
motive industry 
and trade, the 
outstanding Con- 
gressional action 
of direct interest 
was inclusion of 


‘ven in the Land of Grandeur 


Seattle ts Big! 


Big mountain 


s, big trees, big ships 


. in this land where the word ‘‘big’’ 


is not a superlative, Seattle is the BIG 
CITY. Seattle now ranks among the 
FIRST 15 markets in America. 


VISIT SEATTLE. 
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LOS ANGELES 
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the Crawford amendment in the 
passage of the OPA bill. 

Most disappointing, of course, 
was the failure of Congress to en- 
act a brand of legislation that 
would bring an end to the unfair 
punishment that industry has had 
to take from power-drunk labor 
bosses during recent years. 

Rising prices and living costs 
had legislative repercussions, in- 
cluding moves to raise government 
salaries to compensate for higher 
living expenses. 

Strikes for higher wages, snarling 
production in midst of the critica’ 
reconversion period, precipitatec 
notable fights over labor legislation. 

Congress balked at approving 
President Truman’s emergency pro- 
posals, including enforced labor, 
and was unable to pass the Case 
bill over the President’s veto. The 
do-nothing trend on labor legisla- 
tion, however, was reversed finally 
when Congress passed, and the 
President signed, the Hobbs Anti- 
racketeering bill. 

While domestic problems were 
dominant, Congress passed addi- 
tional legislation to aid world- 
wide transition to peace and re- 
covery from the destruction of 
war. Outstanding was approval 
of the $3% billion credit to Great 
Britain. 

Domestic control of atomic en- 
ergy and defense, including ex- 
tension of the draft, shared the 
congressional spotlight with domes- 
tic reconversion matters as allied 
statesmen tried to achieve a basis 
for durable peace. 

Between the big battles over la- 
bor and price control legislation, 
and action on the British loan, vet- 
erans’ bills and defense measures, 
it found time to consider and act 
upon many other bills. These 
ranged from the raising of the 
price of silver to revamping sdcial 
security. 

Prospects for a balanced federal 
budget in the current fiscal year, 
sought by some administration 
heads as a counteraction against 
the inflationary trend, diminished 
as congressional appropriations 
mounted. 

* * co 


Better Spending Control 


Seen in New Measure 


CONGRESSIONAL control over 
expenditures of federal executive 
departments is expected to be im- 
proved under the LaFollette-Mon- 
roney bill. 

It opens the way for extensive 
overhauling of the legislative ma- 
chinery, including reduction in the 
number of Senate and House com- 
mittees to 34 from the present list 
of 81. 

Tighter control over government 
expenditures will be accomplished 
mainly through these provisions: 

1. Money- raising and money - 
spending committees of Congress 
are required to work together in an 
attempt to achieve budget balance 
and coordination between income 
and outgo. 

2. Congressional committees will 
have expert staffs to study depart- 
mental affairs continuously and 
guide committee work on depart- 
mental requests for appropriations. 

3. The comptroller general, un- 
der the legislative branch, will have 
wider authority to check admin- 
istrative outlays. 

* * + 


New Planning Group 


Headed by Nourse 


ANOTHER planning and fact- 
finding group, the Economic Ad- 
visory Council, has appeared on the 
Washington scene. 

It is headed by Edwin Griswold 
Nourse, vice-president, Brookings 
Institution, a research organization. 

The other members are John 
Davidson Clark, economist and 
lawyer from the University of 
Nebraska, and John H. Keyserling, 
general counsel, National Housing 
Agency. 

The council was set up in accord- 
ance with the requirements of the 
National Full Employment Act of 
1946, signed by the President last 
February. 


Farm Price Index 


Highest in 37 Years 


THE BUREAU of Agricultural 
Economics reports its index of 
average farm prices between June 
15 and July 15, covering part of 
the lapse of OPA, jumped to 244 
percent of the 1909-1914 average, 
the highest of the 37 years the bu- 
reau has recorded farm prices. 


* 
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JOHN J. DWYER, sales manager for Hansel & Ortman, Stockton, Calif., delivering 


the first Valiant Oldsmobile to Mr. and Mrs. Raymond Herwitz. 


The dealership was 


established 46 years ago. Herwitz is a disabled World War II veteran. 


Auto Casing Production 
Hits Highest Point Since ’29 


NEW YORK.—Passenger car cas- 
ing production in May was 5,700,306 
units, the highest monthly produc- 
tion since June, 1929, Rubber Mfrs. 
Assn. announced last week. 


This production represented a 3.4 





Ford Resorts to Planes 


To Avert Parts Tieup 

DALLAS, Tex. — Several tons 
of brake parts were rushed in 
by special planes from Ford’s 
Memphis assembly plant to keep 
the Dallas line going when 
shortages threatened to halt as- 
sembly here. 

Three four-motor cargo planes 
flew eight tons of the needed 
parts from the Memphis stock- 
pile. Ford trucks met the planes 
and transported the parts to the 
plant just in time to prevent 
a stoppage. 


HOTEL 


FORT SHELBY 
DETROIT 
ie areca te may Lie 


900 ROOMS WITH BATH, 
CIRCULATING ICE WATER, 
SERVIDOR — FROM $2.50 





percent increase over April, 1946, 
and increased the cumulative total 
since the first of the year to 25,815,- 
820 units as compared with 8,079,254 
during the same period in 1945. 

Production of truck and bus cas- 
ings declined .6 percent while in- 
ventory increased 1.4 percent indi- 
cating that the industry is meeting 
most shipment demands. 

Production of passenger, truck 
and bus tubes was 6,462,794 units, a 
gain of 5.7 percent in May over 
April. 

The report does not cover sta- 
tistics on pneumatic casings for 
motorcycles, bicycles, aviation, agri- 
cultural and industrial equipment 
or on solid tires. 


CPA Approves 
New GM Plants 


CLEVELAND.—The Civilian 
Production Administration has ap- 
proved an application by General 


Motors to build two new plants | 


here for the manufacture of a new, 
light Chevrolet car. 

CPA reported that the project 
will comprise the largest single 
operation ever undertaken by GM 
in any one locality. All manufac- 
turing and assembling on the new 
car will be done in Cleveland with 
production expected to start in the 





late fall of 1947. 


Stolen Car Traffic Slowed 


By Strict Texas Rules 

AUSTIN, Tex.—Recent tighten- 
ing of regulations under which tit- 
les for automobiles can be issued 
in Texas has resulted in a sharp 
decrease in traffic in stolen cars 
and machines with liens against 
them. 


Texas moved to partly halt the 
easy procurance of license tags by 
refusing to accept 1946 registra- 
tion certificates when applications 
were made for titles here. Appli- 
cants must now present 1945 and 
1946 registration papers. Should 
the 1945 certificate show an owner 
different than the 1946 papers, then 
all bills of sales for transactions 
in between must be provided. 








Okla. Tax Revenue Up 


OKLAHOMA CITY.— The state 
tax commission has issued a final 
report showing total tax collections 
31 percent over the preceding fiscal 
year. Gasoline tax collections to- 
taled $27,504,716, a gain of $10,539,- 
302 over the preceding year. 








Canada Mining Firm 


To Build Auto Bodies 


MONTREAL. — Vincent Min- 
ing Corp. has announced that 
automobile bodies will be man- 
ufactured at the Fleet Aircraft 
plant at Fort Erie, Ont., if Fleet 
shareholders approve the min- 
ing corporation’s offer to pur- 
chase their stock at $9 a share. 
Fleet directors have approved 
the offer. 


It was reported that a con- 
tract for 400 plywood station 
wagon bodies already has been 
received from a Detroit firm 
and other substantial orders are 
expected. The new management, 
the report said, would continue 
to build the Canuck plane as 
long as it is profitable. 





100,000 Without Permits 


MONTGOMERY, Ala. — Accord- 
ing to J. F. Brawner, chief of the 
drivers’ license division, approxi- 
mately 100,000 Alabamans are driv- 
ing regularly or occasionally with- 
out bothering to obtain a state 
drivers’ license. 





MUSTANG « 


LIGHT-N-TOUGH 


Attention Automobile Dealers and Distributors 
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Britain’s Auto Upstart 


Kendall Flays Policies of Old-Line Makers 
In His Bid for Low-Cost Car 


LONDON.—A new and bold fig- 
ure in the British motor world is 
|gradually achieving prominence. 
He is Denis Ken- 
dall, an indepen- 
dent member of 
Parliament and 
managing direc- 
tor of Grantham 
Productions, a 
former Spitfire 
cannon factory. 

Kendall was 
with Ed G. Budd 
Mfg. Co., Phila- 
delphia, from 
1921 to 1929, and 
then for seven 
years was manager of Citroen, in 
Paris. 

Among orthodox British manu- 
facturers Kendall is not loved. Nor 
does he love them. He misses no 
chance of cursing their “industrial 
primitiveness.” He argues: 


“The market for the motor car 


was only a fraction of what it 
could have been if the British mo- 





Denis Kendall 





tor car industry had been less self- 
ish, more cooperative, more imagi- 
native. 


“Extremely high (British) prices 
could be overcome if we learned 
some lessons from American in- 
dustry and if manufacturers served 
the needs of the people and not 
the interests of the price level.” 


Kendall’s aim is to give Britain 
a people’s car, as he gave cannon 
to RAF Spitfire warplanes. But the 
400-dollar car he promised a year 
ago is still not in sight, and he 
now asks 800 dollars, which brings 
him into the normal British price 
range. 

Kendall has just acquired exclu- 
sive production rights in Britain 
and the Empire for the latest 
front-wheel drive French car. Hen- 
ry J. Kaiser has the American 
rights. 

Built during the occupation by 
Charles Gregoire, the French de- 
signer, the car will weigh 1,000 
Ybs. The chassis will be mostly of 
aluminum. 





RAILERS 


SEMI- 


F. 0. B. 
Factory 


Federal Tax Extra 





We are happy to introduce to you the new Mustang Semi-Trailer. The 
Mustang is designed to fill a very important gap in the transportation field, 


a gap that exists in almost every industry, farming, produce, dairy, mer- 


cantile and general transfer business. 


The Mustang is of aluminum construction (airplane type), light in weight, 
yet strong and durable. It mounts by 5th wheel on any 14 or 34-ton pick-up. 
It is 7 feet wide by 12 feet long and is available with either stake or 


grain body. It is equipped with vacuum-hydraulic brakes, controlled from 


the pick-up. 


For Dealer or Dishibutorship 


MUSTANG TRAILER COMPANY 


WRITE, WIRE, OR PHONE 


6122 FOREST PARK ROAD 


PHONE Justin 8-4461 








DALLAS, TEXAS 
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Truck Hauling Nears 
War Time Peak 


WASHINGTON.—The volume of 
freight handled by motor carriers 
in 1946 probably will exceed that 
of 1945 despite the fact that ton- 
nage carried in the first six months 
of 1946 lagged behind the first half 
of last year, according to a sur- 
vey released last week by Ameri- 
can Trucking Assns. 

A study of the truckloading in- 
dex figures by months for each of 
the nine years, 1937 through 1945 
and the first half of 1946, indicates 
that the volume of truck tonnage 
is holding up near the wartime 
peaks despite strikes and other 
factors which have delayed recon- 
version. 

The June, 1946, index of 182 
was the highest of any June ex- 
cept the 195 recorded in June, 
1948, the industry’s peak year. 

Although the average index of 
177 for the first six months of 1946 
was less than the 185 average for 
the first half of 1945, there is an 
excellent chance that the average 
for all of 1946 will exceed that of 
the full year 1945. 

The average for the second six 
months of 1945 was less than the 
average for the first six months, 
marking the first year since 1937 
that the industry handled more vol- 
ume in the first half than in the 
second half. This was due chiefly 
to an abrupt end of the Pacific war 
early in the second half of 1945 
and the resulting curtailment of 
much military production. 





The industrial letdown which fol- 
lowed carried through the remain- 
der of 1945 and the first quarter of 
1946. But in the second quarter of 
1946 reconversion progressed to the 
point where truck tonnage volume 
equaled the volume moved in the 
second quarter of 1945. 

The 177 average for the first 
half of 1946 slightly exceeded the 
176 average for the full year 
1945, and if the second half 1946 
volume follows the usual trend 
and exceeds the first half the 
full year average will exceed that 
of 1945 and perhaps approach 
the peaks of 1943 and 1944. 
Approximately 79 percent of all 
tonnage transported in June was 
hauled by carriers of general 
freight. The volume in this cate- 
gory decreased 8.7 percent below 
May and 0.4 percent below June, 
1945. 

Transportation of petroleum 
products, accounting for about 14 
percent of the total tonnage re- 
ported, showed an increase of 5.2 
percent over May and 5.3 percent 
over June, 1945. 

Carriers of iron and steel hauled 
about 4 percent of the total ton- 
nage. Their traffic volume de- 
creased 11.1 pércent below May 
but increased 0.5 percent over 
June, 1945. 

About 3 percent of the total 
tonnage reported consisted of 
miscellaneous commodities, in- 
cluding tobacco, household goods, 





L. L. COLBERT, president of Dodge, center, and C. B. Smith of ‘‘CB’’ Smith Motors, 
left, Austin, Tex., Dodge distributor, and Dan Beal, regional manager, on the occasion 
of Colbert’s stopover in Austin enroute to the West Coast. Colbert is completing the 
“‘last leg’’ of his dealer conferences in all Dodge regional offices throughout the country. 





textiles, groceries, automotive 
equipment, building materials, 
wood, rubber products, motor ve- 
hicle parts and motor vehicles. 
Tonnage in this class decreased 
14.3 percent below May and 1.7 
percent below June, 1945. 

The June tonnage of carriers re- 
porting from the eastern district 
represented a decrease of 6.4 per- 
cent below May but increased 0.6 
percent over June of 1945. 

Carriers in the southern region 
reported a decrease of 16.5 per- 


cent below May and 1.4 percent be- 
low June, 1945. 

Tonnage reported from the west- 
ern district revealed a decrease of 
5.9 percent below May but in- 
creased 0.3 percent over June of 
last year. 













Watton Motor Sales 


Watton Motor Sales (Kaiser- 
Frazer), Titusville, Fla, has 
opened. 















Ohio Cities Weigh 


Auto Taxes After 
e e 

Utility Levy Ban 

COLUMBUS, O.— Automotive 
taxes are among the new forms of 
local taxation which some Ohio 
cities may adopt as a result of a 
state Supreme court decision which 
held unconstitutional a Youngs- 
town municipal utility tax of 2% 


percent on consumers’ gas, elec- 
tricity, telephone and water bills. 


The opinion held that the state, 
through its tax on gross receipts 
of public utilities, had preempted 
this field of taxation and that 
Youngstown had no right to in- 
vade it. The Youngstown tax was 
instituted Feb. 19, 1945. 


Also affected by the ruling was 
a 5 percent utility consumers’ tax 
in Columbus, which was expected 
to yield $1,000,000 this year. 

Following the ruling, Columbus 
Officials began discussion of pos- 
sible substitute revenue sources, in- 
cluding a municipal income tax, an 
occupational tax and a motor ve- 
hicle use tax such as was aban- 
doned July 1 by the federal gov- 
ernment, 

+ 7” 7” 


Municipal Income Tax 


Thought Illegal in Wis. 

RACINE, Wis.—A municipal in- 
come tax probably would be invalid 
under Wisconsin’s state constitu- 
tion, the Racine Common council 
has been advised by City Attorney 
Kenneth L. Greenquist. 

Several other Wisconsin cities, 
including Madison, Kaukauna and 
Milwaukee, have been reported as 
considering such a tax. 





New Passenger Car Registrations, 20 States for First Half, 1946-41 
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New Commercial Car Registrations, 37 States for June, 1946-41 
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Research Lab 
Opened by Borg 


Near Chicago 








fr 9 6 R bb [ BELLWOOD, Ill—Bor 
y os g-Warner 
ve or 4. Uu er sage has opened a new engineering and 
of research laboratory in suburban 
io Bellwood, on the outskirts of Chi- 
a NEW YORK.—Annual consump-, (Neoprene), 19,982 tons; GR-I (Bu- cago. 
ch tion of rubber in the U. S. will tyl), 41,406 tons, and N-type rub- New devices and mechanisms, 
'S- approach the million-ton mark in| bers, 2,389 tons. designed for use in automobiles 
Me 1946 for the first time in history. Natural rubber consumption ag- and other powered products to ap- 
1C- President A. L. Viles of the Rub-j gregated 84,522 tons for this pe- pear on the market within the 
| ber Manufacturers Assn. based this} riod. Consumption of reclaimed coming year, will be given explor- 
te, prediction last week on figures dis-| rubber, which is not included in atory tests ‘and developed in the 
ts closing that consumption for the/ the foregoing figures totaled 130,- B-W laboratory before being of- 
ed first six months had reached a} 918 tons for the half. fered for industry adoption, C. S 
at record 493,261 long tons—more than The report underlined the great Davis, president announced last 
n- the total annual consumption for] advances in consumption of the week, 3 
as any year prior to 1936. ; new manufactured rubbers. GR-S KE - a ially f t 
At the same time, the associa-| consumption climbed from 12,378 ‘ quippe ae ¥ or automo- 
as tion announced that it is resum-| tons in the first six months of > an od tabs : eve pee on 
ax ing its Monthly Reports on Rub-| 1948 to 218,787 tons in the first tre ; aboratory reporte ly has 
ber Consumption, suspended after| half of 1944, to 316,961 in the t e lates types of designing, draft- 
ed Pearl Harbor for security reasons.| same period for 1945, and now ing, machine shop and testing fa- 
The report will show consumption] to the new record 344,962 tons | cilities, including up-to-date dyna- 
us of all types of manufactured rub-| for the six months ended June mometer and a complete garage. 
S- ber and of natural and reclaimed| 30, 1946. N. F. LAWLER, Nash advertising director, presented a 1946 Nash Ambassador sedan | Also available are a machine shop, 
; rubbers. Use of butyl rubber, new inner-| ‘2, rena stisanise Guaker Outs coment, Lath ts rights Cherice A. Kacere, grover; [toO! Toom and heat-treating facili- 
- My gy that ia tube material, rose from 20 tons in| Tom + rae cactetans — — onanem, omens ~— Me ee ag ices a Borg-Warner 
'e- Schamberger, Ce s Nas ealer; Mrs. Anderson; E. J. Pe ek; J. E. - ° 
n- 1968 topped Role ae aur Tai, a te poh aa aen a re reee4 nett A. G. tacter. aumager of Quaker Oats sales office, Cedar Rapids; Waiter Mohr, ctinaibiassttattnihiataspies a 
V- , ’ underwriter for United Mutual Insurance Assn., Cedar Rapids; Arthur Poe, manager Want to buy or sell new or used 
parable period during even the | and to 41.406 tons for the first half | of Cedar Rapids plant for the Quaker Oats Co., and Gordon DeLay, assistant mill cars? Classified Want Ads (see inside 
war years. Unprecedented mili- | of 1946, Viles reported. superintendent for Quaker Oats. back cover) will solve your problem. 
tary demand ran U. S. rubber | —-—— 
consumption up to a record 431,- 
659 tons during the first six ta: 
months of 1945. 
n- “Against this, the 1946 consump- 
lid tion reflects the brisk production anima 
u- pace manufacturers have main- a 
cil tained during the reconversion pe- 
ey riod to achieve passenger car tire | * 
production at the rate of 70,000,- 
2s, 000 units a year and production of 
nd thousands of other rubber products 





in comparable quantities,” Viles 


said. 

Consumption of rubber at or 
near the million-ton mark this 
year will compare with average 
consumption of less than 500,000 
tons a year for the 10 years from 
1929 to 1939 and with peak war- 
time consumption of 799,009 tons 
in 1945. 

The association made public the 
following figures on first half con- 
sumption of manufactured rub- 
bers: GR-S (Government Rubber, 
Styrene type) 344,962 tons; GR-M 


New Office Consolidates 


4 Commerce Dept. Units 

WASHINGTON. — Establish- 
ment of an Office of Technical 
Services, headed by John C. 
Green, has been announced by 
the Department of Commerce. 
The new office consolidates the 
work of the Office of the Publi- 
cation Board, Technical Indus- 
trial Intelligence branch, Na- 
tional Inventors council, and 









































ico Production Research and Devel- 
| _samen avian, ewes “POULTRY FARMING 
| re MECHANIZED i 
P IS FARMING! 
7 ayo BI 
: LLIONAIRE 
: BIDDY” 
Pd You can say that again, Biddy! In fact, poultry 
farming is more highly mechanized than any 
| other branch of agriculture. That’s why the 
poultry farm market—with $7,000,000 daily 
“ Giclina end O8 Adve. cash income—is such a bonanza for makers of 
a Si trucks, tractors, tires, spar ugs, gasoline 
= tisers placed 57.2% of k ir i‘ k plugs, gasoli 
ce their 1945 lineage in the and all the other items it takes to keep 
| Buffalo Courier-Express. poultry products rolling to market. And 
= pee cote that’s why so many smart advertisers 
- Figuring daily lineage alone, use Poultry Tribune—business mag- 
na — es ee : Sa azine for half a million of the peer f- § 
an Br Xa ae 500,000 Circulation 
whether you sell to men, or 
hio women, or both... You can’t afford to leave a “Two Billion P } Member: 
a Dollar Hole” in your Farm Magazine y rut a7 AGRICULTURAL PUBLISHERS’ ASSOCIATION 
ce - -- You Need the cite, UtS cede tenek teceeee Hae AUDIT BUREAU OF CIRCULATIONS 
a ; WATT PUBLISHING CO., Mount Morris, Ill. 
nd Poultry and Eges _— $3,577,000,000. a P | 8 U i» a Representatives — New York: Billingslea and Ficke. 
| ) A 4, (Source U.S.D.A.) , Chicago: Peck and Billingslea. 
nia per | America’s Leading Specialized FARM MAGAZINE | 
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63,000 Demand in Dallas 


Polls Find 40,000 on Dealer Lists and 23,000 
Waiting for Supply to Catch Up 


By Charles K. Cates 
Staff Correspondent 


DALLAS, Tex. — Approximately 
40,000 persons are on new-car 
waiting lists of 26 Dallas dealers 
and there are an estimated 23,000 
to 25,000 others who, while not on 
any dealer’s list, would be in the 
market for a new car if it were 
possible to obtain one soon. 

This total of a minimum imme- 
diate demand of 63,000 was ar- 
rived at by a check of each dealer 
together with an independent sur- 
vey made of a cross-section of the 
car-buying public in which 108 
persons representing every poten- 

tial purchasing category were 
polled. 

The latter count, in many of its 
essential features, was in line with 
the tabulations obtained from the 
dealers and also an official state- 
‘ ment made by the Dallas Auto- 
motive Trades Assn. 

From statements given in con- 
fidence by those participating in 
the poll, it appears that there is 
23 percent duplication of listings 
with dealers. The dealers’ state- 
ment estimates that there is 
probably 20 percent duplication. 

The “man-on-the-street” poll 
had these results: Thirty-three 
were on some dealer’s waiting list 
or order list for a new car and 
would accept immediate delivery; 
21 others, indicating they wanted 
cars quite as keenly, were on no 
dealer’s list; 36 were not in the 
market for a new car in the near 
future, and eight were undecided 
as to whether they would want a 
car in the next few months. 

As to duplicate listings, the 33 
who are on dealers’ lists answered 
this way: 24 are on only one list: 
five are on two lists; two on three. 
one on four, and one on five. All 
but one indicated they would can- 
cel duplicate listings upon receipt 
of a car. 

The estimate of total immediate 
demand was estimated by calcu- 
lating that if the 33 individuals en- 
countered who were on lists repre- 
sented the aggrecate dealers’ total 
of 40,000, minus 20 percent duplica- 
tions, then the 21 not on anv list 


represented in excess of 20,000 po- | 


tentially in the market for early 
delivery. 

This latter group also repre- 
sents thousands who have not 


been encouraged by dealers to | 


sign . cars so far in ad- 
vance 0 e prospective su ° 
Most dealers questioned A ge 
making the attempt to hold down 
the waiting list until they can 
make a greater dent in the back- 
log of demand. 


Some, especially those with small | 
practically 


waiting lists, have 


Something New— 


The Wayne 
Trailer Hitch 


Fits all two-wheel and four- 
wheel trailers. Just the thing for 
the farmer. Use it on truck, 
tractor, or your car bumper. Can 
be used with or without ball 
joint. Just unscrew the ball joint 
and use pin or bolt. 

The Wayne Trailer Hitch is all 
steel and will NOT BREAK. If 
bent or broken it will be re- 
placed FREE. Will fit on any 
bumper, new or old. 


Price—Special F.0.B. Factory 


$6.50 


C.0.D.—Sales Tax Extra 


Wayne Tool Company 
ROCHELLE, ILLINOIS 











stopped adding to their lists, 
though one dealer continues to file 
an application blank for every per- 
son who asks for a car—and he 
has run up a total of 8,000 names. 
The average waiting list of Dallas 
dealerships contains 1,358 names. 

There is the widest variety of 
methods among Dallas dealers for 
compiling these lists. Some require 
deposits ranging up to $200; some 
take written orders, with and with- 
out deposits, but many have sim- 
ple lists with no orders or depos- 
its. 

A few are insisting on trade- 
ins only where it seems just that 
they should receive a _ tradein. 
Dealers generally, however, re- 
port a fairly good number of 
trades, but not as many as they 
had expected during the period 
when ceilings were off. 

Five dealers taking orders only 
on a deposit basis believe they 
will have a minimum number of 
turn-downs and duplications; some 
of the few expect practically none. 
The numbers on their lists range 
from 358 to 1,500. 


Stanton, president, and Ned Irish, executive vice-president, 





WHILE TOP EXECUTIVES of Ford, CBS and Madison Square Garden look on, John 
R. Davis, vice-president in charge of sales and advertising for Ford, affixes his signature 
to a contract completing arrangements whereby Ford will sponsor television broadcasts 
of all Madison Square Garden events, others than boxing, over WCBW, CBS black and 
white television station in New York. The signing took place at the Waldorf-Astoria 
Hotel. Standing, left to right: Henry Ford II, president; Ernest R. Breech, executive 
vice-president of Ford; William S. Paley, CBS chairman. Seated, left to right: Frank 
Madison Square Garden. 


Insurance Firm 
Loses Ruling in 


N. H. High Court 


CONCORD, N. H.—(UTPS)—A 
public liability insurance policy on 
an automobile, which has been 
sold by the owner, still covers the 
owner if he is operating another 
vehicle, according to a ruling by 
the New Hampshire Supreme 
court. 

The decision was handed down 
in a case of Phoenix Indemnity Co. 
against Edward J. Conwell, involv- 
ing a fatal accident in Portsmouth. 


The court, reversing an earlier 
decision by Superior court, found 
the policy had not expired or been 
canceled, and since it provided 
coverage for Conwell’s operation of 
other motor vehicles, the defendant 
was entitled to declaratory judg- 
ment. 


Jones Gets Lear Post 


Harry S. Jones, former chief en- 
gineer of the Instrument division 
of Thomas A. Edison, Inc., has 
been appointed assistant chief en- 
gineer in charge of research and 
development for Lear, Inc., Grand 
Rapids, Mich. 








W6r all er us cau Leave 





nd there’s the why and the wherefore of the public’s tremendous interest in pictures. 


They're next best to the real thing. 
But the interest in pictures—the local appeal of pictures—varies sharply from city to city, 

from place to place across the nation. And that’s the why and the wherefore of the tremendous 
interest in the /ocally edited gravure sections of Metro Group's 25 Sunday newspapers. 

Think of it—90 per cent of the 13,500,000 readers of those Sunday newspapers turn to the 
gravure sections to give them the highest average inside page traffic. That goes for men and women. 
Makes it definitely media spot No. 1 for your advertising message—with the greatest 

assembled audience you can get anywhere in print. 


Have you heard the Metro Group Gravure story lately? 


*”PIN-UP” Registered, Walter Thornton, creator of Pin-up girls. 
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(Eprror’s Note: In the absence 
of Bop Finuay, on vacation, this 
column is being filled by Met 
Humpurey, associate editor). 

Ford Motor Co., Madison 
Square Garden and the Co- 
lumbia Broadcasting System 
have completed arrangements 
whereby Ford will sponsor 
television broadcasts of events held 
in the Garden, other than boxing, 
over WCBW, Columbia’s black- 
and-white television station in 
New York. 

J. Walter Thompson represented 
Ford in the negotiations. 

The arrangements were an- 
nounced at a luncheon-conference 
last week attended by Henry Ford 
II, president of Ford Motor; Er- 
nest R. Breech, executive vice- 





—Auto Advertising — 


Ford Sponsors Television; 
Signs Restricted 


By Bob Finlay 


president of Ford; John R. Davis, 
Ford vice-president in charge of 
sales and advertising; William S. 
Paley, CBS board _ chairman; 
Frank Stanton, CBS president; 
Ned Irish, executive vice-president 
of Madison Square Garden; Ber- 
nard Gimbel, president of Gimbel 
Brothers, Inc., and Garden board 
member. 

In a brief talk following the 
luncheon, Davis said television 
has demonstrated itself as a 
practical advertising medium and 
will rapidly reach larger and 
larger numbers of automobile 
customers and prospects. 

Davis said that as_ television 
color comes along, Ford’s expe- 
rience in the use of black and 
white television should place the 
company in a position to bring the 


public color television at the ear- 
liest practical moment. 


Billboards 


In cooperation with the New 
York State Automobile Dealers’ 
Assn.’s resolution to refrain from 
erecting signs along the through- 
way route and to alter or remove 
existing signs which may be found 
objectionable, a survey of all out- 
door advertising along state high- 
ways is now being conducted, ac- 
cording to Charles H. Sells, state 
superintendent of public works. 

Under the resolution, the auto 
dealers pledged that they “will not 
erect advertising structures along 
the New York state throughway 
system excepting where other 
business is allowed. That upon re- 
quest of the superintendent of pub- 
lic works any outdoor advertising 
structure which, in his opinion, is 
detrimental to safe operation of 
vehicles on the state highway, will 
be immediately moved, removed or 
altered. 

“That no outdoor structures con- 
taining flashing or intermittent 
electrical illumination will be 
erected along or adjacent to any 
state highway. Where electrical 
illumination or reflector type signs 
are used, the colors red and green 





SEE YOUR M4@4# DEALER 





NASH, INAUGURATING a new type of advertising program in behalf of its dealers, 
is utilizing illustration and text of its highly successful billboard campaign in local 


newspapers. The ads will appear at all dealer points where billboard 


space is not 


immediately available. The Nash ‘‘newspaper posters’’ will appear a minimum of twice 


a week for the life of each poster in the current series. 


the agency. 


will not be used where such signs 
would create visible confusion with 
traffic or official directional sig- 
nals.” 

Independent outdoor advertising 
firms, not affiliated with the New 
York State Outdoor Advertisers 
Assn. are joining the state adver- 





the real thing ‘6a 





“PIN-UPS”* by Walter Thornton 


Netropelitan Group 


Gravure 


The National Newspaper Network ... Reaching 13,500,000 Families 


Geyer, Cornell & Newell is 


tisers in a voluntary agreement 
to beautify the highways. 


Broadcast 


One-half hour of fun, music and 
songs every Thursday night from 
7 to 7:30 under the caption of 
“Sons of Echo Valley” is being 
sponsored by Richard M. Shadiker 
Auto Sales, 1631 E. Lincoln Way 
from one of the South Bend radio 
broadcasting stations. 


Farewell 


Tom Rhoades, of General Motors 
public relations, will bid farewell to 
GM and Detroit on Sept. 1 to head 
up publicity in the Willys-Overland 
public relations department. 

Here’s wishing Tom the best of 
everything in his new post. 


Success 


It has been confirmed that house 
maids are available. The Toledo 
Blade advertisement, described in 
this column Aug. 5, was a campaign 
by Jim White, Chevrolet dealer in 
Toledo. 

In a memo from him last week, 
he declared a maid was selected 
from six “excellent applicants.” 


Record 


Beginning with the first issue of 
World Report on May 23, 1946, the 
circulation was guaranteed at 50,- 
000. Now, after the tenth issue a 
net paid guarantee of 100,000 is 
announced to become effective 
with the issue of Nov. 21. That’s 
a 100 percent increase in circula- 
tion in six months. 

It was reported that 78 percent 
of all subscribers to World Report 
to date have sent in their sub- 
scriptions for more than one year. 


Help 


To help Chevrolet dealers in try- 
|ing to appease customers on the 
inew car waiting lists, Campbell- 
| Ewald has scheduled a “Thank You 
for Waiting for Your New Chev- 
rolet” ad to run in. 4,200 news- 
papers before Sept. 1. 


| Home 


Richard E. Gauen, recently dis- 
charged from the Navy, has donned 
the harness as manager of public 
| relations at Hudson. The “Welcome” 
|Home Mat” is out all the way for 
|Dick in the newshounds’ circle. 
| Frank Hedge of Brooke, Smith, 
|French & Dorrance, continues on 
\the Hudson account and will be 
working with Dick. 





| Names 


| J R. Buel jr., formerly vice- 
|president and partner of Fawell, 
McHenry & Buell, Inc., Chicago 
mortgage bankers, has joined the 
western advertising staff of Liberty 
magazine, with headquarters in 
Chicago. 


John R. Bowers, former Navy 
lieutenant, has joined Brooke, 
Smith, French & Dorrance, Inc., 
Detroit and New York advertising 
agency, as research librarian. 


Fred P. 
production 


Zick has returned as 
and traffic supervisor 
of Brooke, Smith, French & Dor- 
rance, Inc., after two years in per- 
sonnel work with the Army job 
training program. A veteran with 
19 years experience in advertising 
production and sales promotion, 
Zick first joined the Detroit divi- 
sion of BSF&D in 1934. 











Dealer 


Doings 





Formal Opening Held 
By Burberick Motor 

Otto Burberick, head of Burber- 
ick Motor Sales, San Mateo, Calif., 
which was recently appointed 
Packard dealer by Earle C. An- 
thony, California Packard distribu- 
tor, held the formal opening of 
his new $100,000 Packard sales and 
service building last week. 

+ * *- 


New Headquarters Built 
By Dealer Klosterman 


An old landmark is giving way 
for a new salesroom and garage at 
Plateville, Wis., for the Klosterman 
automotive and farm machinery 
building. The new structure will be 
60 by 96 and will be built of cement 
blocks. 

The first floor will be a general 
repair shop and the second floor 
will be used for a salesroom. The 
old building next door will be used 
for storage purposes. Klosterman 
has been in business in that city 


for 24 years. 
* * 


Dealer Praised 
Legitimate New Car Deal 


Bared by Buyer 


MILWAUKEE, Wis. — Public 
opinion columns of Milwaukee 
newspapers lately have contained 
many letters from car owners and 
prospective purchasers expressing 
dissatisfaction with their experi- 
ences with dealers in regard to 
new car deliveries and prices. 

But, on the brighter side, The 
Journal last week printed a letter 
from a satisfied owner. 

The writer declared that it was 
about time the honest dealer whe 
must take unfair abuse was ex- 
posed. Then he proceeded to chron- 
icle an expose of his own. 

He declared that he had bought 
a new Chevrolet from a local deal- 
er at ceiling price and nothing 
more. And what was more, he add- 
ed, he received a square allowance 
on his old car. 

“When I placed this order, every- 
one laughed at me,” asserted the 
writer. “They said there would be 
plenty of cars after the war.” 

“Now,” he concluded _ sagely, 
“the same people grumble and 
complain, blaming the dealer.” 

* * * 


Remodeled Headquarters 


Opened by Whitbeck in Troy 

Whitbeck Motor Sales (De Soto- 
Plymouth, 2788 Sixth Ave., Troy, 
N. Y., has completed remodeling 
its new home at a cost of $20,000. 
W. J. Whitbeck, owner, was re- 
cently appointed Troy dealer after 
spending several years with Chry- 
sler Corp. 


* & * 
Groom, New Veteran, Opens 


Pontiac Firm at Bristow 


Sid Groom, recently discharged 
from the Army, has opened Groom 
Pontiac Co. at 120 S. Main St., 
Bristow, Okla. after remodeling 
the building. 


Pitts Named Ford Dealer 


In Charlotte, N. C. 


William H. Pitts jr., of Charlotte, 
N. C., has been appointed Lincoln 
and Mercury dealer for Florence 
county, S. C., and several nearby 
towns. The appointment is part of 
the expansion program of the Ford 
Motor Co., according to C. A. Burg- 





24” Round 2-Tier 
Formica Top—Chrome Legs 
Showroom Table 


$3450 


dorf, branch manager of the Ford 
Co. in Charlotte. 
+ * 


Troy Buick Dealership 


Acquires More Property 


In preparing for postwar busi- 
ness, Troy Buick Co., Inc., 2781 
Sixth Ave., acquired property 100 
by 100 feet. It increases shop ca- 
pacity. 

Shop employes have been with 
the firm from 15 to 27 years. Two 
years ago, Albert J. Morris, presi- 
dent, was cited in a letter from 
Buick Motor for observing his 
thirty-fifth anniversary with Buick. 
He was a Buick road representative 
for 20 years prior to becoming a 
dealer nine years ago. 

* + * 


West End Motors in B. C. 
Occupies Big Addition 

J. Nielson has taken possession 
of the big addition to West End 
Motors (Studebaker-Hudson-IHC), 
Prince George, B. C. The new ga- 
rage building has a frontage of 
60 feet and a depth of 30. 


With the completion of the new 
addition, Nielson is planning ex- 
tensive renovation to the original 
West End Motors building. The 
area formerly used as an office will 
be added to the regular repair de- 
partment. 

* +. + 
Munz Interests in Louisville 


Incorporate New Garage 


The G. W. Munz jr. Garage, 
Louisville, Ky., capital $4,100, has 
been incorporated by Nanette 
Ward, G. W. Munz jr., Anna Keith 
Munz and C. F. Bruens. The Munz 
interests have long been associated 
with the automotive business in 
Louisville. 


* * 
Holyoke Gives Go-Ahead 


For Barrett-Ballard Shop 


Barrett-Ballard Motors, Holyoke, 
Mass., has been granted a license 
to operate a 16-car garage in the 
High-Street section, in a move 
which precedes similar action for 
two other dealerships in the same 
area. 

The Holyoke ordinance commit- 
tee will meet shortly to amend the 
zoning ordinance for the entire 
section, changing it from a resi- 
dential to a business area. Two 
other showrooms due to go up in 
that area are Irving Motor Sales 


and the Kaiser-Frazer dealership. 
* + * 


Ind. Dealer Opens 


Formal opening has been held 
for Drawhon & Carter (Plymouth- 
Dodge) Fairmount, Ind. 

x * * 


Milam Opens New Home 


Formal opening of the new build- 
ing of Milam Motor Co. (DeSoto- 
Plymouth) has been held in Hel- 
ena, Ark. 

+ a * 


Wabash Dealers Unite 


WABASH, Ind.—Auto dealers of 
Wabash county have organized and 
elected the following officers: Rob- 
ert Geyer, Wabash, president; 
Kenneth Priser, North Manchester, 
vice-president, and V. E. Bromley, 
Wabash, secretary - treasurer. The 
organization will hold weekly meet- 
ings. 


+ * * 


Wyant Buys Interest 


H. D. Wyant has purchased the 
interest of D. M. Bowman in Wy- 
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THE RECENTLY completed dealership of Tom Frost (Ford), Warrenton, Va. Dealers from Washington, Richmond and other 
cities attended the opening. John Raine, vice-president, Virginia Automotive Trade Assn., was among the guests. Frost has been 


F wnmiit Opening 
Of New Quarters 
Held by Frost 


WARRENTON, Va. — Opening 
of the new Tom Frost (Ford) 
dealership here last week was at- 
tended by dealers from nearby 
cities, persons prominent in the 
automotive business and thousands 
of visitors from this community. 
Prior to the formal opening, Frost 
entertained the Warrenton post 
of the American Legion and Fau- 
quier county veterans. 


The new location houses the 
showroom, service and repair fa- 
cilities and a Firestone store which 
will be opened next month. The 
concrete and steel structure is 100 
by 143 feet and is furnished 
throughout with modern equip- 
ment. 


Frost has been active in the au- 
tomotive business for 26 years as 
dealer, service station and garage 
owner. During the war he main- 
tained a storage depot for 1,400 
cars which were sold to buyers in 
a states and four foreign coun- 

es. 


Among the guests at the open- 
ing were Charles T. Fisher jr., 
president, National Bank of De- 
troit; John E. Raine, vice-presi- 
dent, Virginia Automotive Trade 
Assn.; George Robson, winner, 1946 
race at Indianapolis, and Russell 
Singer, AAA manager. 


ant-Bowman, Inc. (Lincoln - Mer- 

cury), Marion, Ind. The firm will be 

known .as Wyant, Sales & Service. 
* 


Westlake Ups Thatcher 


Ron Thatcher has been appointed 
manager of the Westlake Chevro- 
let parts store, Seattle. He is for- 
mer assistant parts manager. 

= 


Boyle & Fox Expands 


Installation of the latest-type 
spray booth for automobile paint- 
ing is now nearing completion at 
Boyle & Fox (Ford), Hellywood, 
Calif. Permits have been approved 
also for additional buildings which 
when completed will bring the 
service area accommodations to 
more than 3,800 square feet. 

* 7 « 


Clegg-King Motors 


Clegg-King Motors, Inc., Greens- 
boro, N. C., has been granted a 
charter by the secretary of state. 
Principals are George King, Louise 
R. Reeves and E. R. Zane, all of 
Greensboro. 

* * +. 


Towle Heads Lions 


Gerald E. Towle, auto dealer, has 
been elected president of the Lions 
Club, .Rochester, N. H. 
~ ~ +” 


Brewbaker Chartered 


W. S. Brewbaker, Inc., Mont- 
gomery, Ala., has been incorpo- 
rated as distributor and dealer for 
trucks, tractors and trailers. W. S. 
Brewbaker is president. 


Swearingen to Build 


Swearingen Motors (Lincoln- 
Mercury) has broken ground for a 
new service station and showroom 
in Portland, Me. The building will 
have a frontage of 111 feet and a 
depth of 100 feet. 

2 = * 


Loprete Names Krieger 


Appointment of Samuel Krieger 
as sales manager of Harry Lo- 
prete Motors, Inc. (Chrysler-Plym- 
outh), 239 Main St., West Orange, 





TOM FROST with Charies T. Fisher jr., president of National Bank of Detroit and 
son of one of the brothers who organized Fisher Body; George Robson, winner of this 
year’s race at Indianapolis; Frost and Russell Singer, manager, American Automobile 
Assn., at the opening of Frost’s new Ford dealership at Warrenton, Va. The car in 
the background is a 1903 White steamer. 


N. J., has been announced by 
Harry Loprete, president. Krieger 
has been associated with the auto- 
mobile trade for 15 years. 

* a: * 


Jack Kennedy Opens 


Jack Kennedy Chevrolet Co.’s 
sales and service rooms at 5434 
Natural Bridge Ave., St. Louis, 


have been opened. 
= = + 


Colonial Motors Moves 


Colonial Motors (Packard) is in 
its new home at Clayton and Mol- 
ton Sts., Montgomery, Ala. 

* * 7. 


McClinton to Build 


CPA has approved plans by Mc- 
Clinton Chevrolet Co. for construc- 
tion of a $15,000 building at Park- 
ersburg, W. Va. 


* * * 


Dealer in Race Deal 


Thomas N. Nagle, president and 
director of Whiting Buick, Inc., 
Rochester, N. Y., is a member of a 
group of western New York busi- 
ness executives who plan construc- 
tion of a horse race track near 
Buffalo. 


* * * 


Pontchartrain Expands 


Pontchartrain Motor Co. (Cadil- 
lac-Oldsmobile), New Orleans, has 
leased the corner three-story build- 
ing adjoining its present location at 
719 Barrone St., giving it addi- 
tional 20,000 square feet of space, 
according to William J. Willkomm, 
owner. 


* * + 


Carmen-Goody Alters 


Carmen - Goody Motor Sales 
(Kaiser-Frazer), 141-143 Congress, 
Troy, N. Y., has completed altera- 
tions. The dealership has 16,500 
feet of floor space. Proprietors are 
Carmen J. Maiuccoro and Goody J. 


Maiuccoro. 
* * 


Dual Plates for S. C. 


COLUMBIA, S. C.—Although 
South Carolina like many other 
states turned to the one tag license 
plate during the war years, W. L. 


Hardeman, director of the motor 
vehicle division, announced last 
week that the front and rear tag 
custom will be renewed for 1946- 
1947 licenses. 

a * * 


Koster Joins Norwalk 


Earl Koster, formerly with Gil- 
more Oil Co. and General Petro- 
leum, announces that he has taken 
over the distributorship for Nor- 
walk Oil Co. for San Francisco 


and San Mateo counties. 
* * * 


Percy E. Dennison, formerly of 
Portland, Me., has been appointed 
service manager of the Morton Mo- 
tor Co. (Chevrolet-Pontiac), at 
Farmington, Me. Another Farming- 
ton dealer, Horn Motors (Ford), 
announced the appointment of 
Joseph Keith as service manager. 

* * *~ 

A business name has been filed 
for Ford Jerge Motors, 1647 Gen- 
esee St., Buffalo, by Franklin J. 
Jerge. 

7 * * 

Read Motor Co. has been incor- 
porated in Buffalo. Incorporators 
are Lawrence E. Read, Beatrice F. 
Read and Charles O. Burney jr. 

7 * ca 


Col. Harold Hart, head of Hart 
Motor Co., Wolfeboro, N. H., has 
been named to a committee which 
will draft a legislative bill for ex- 
tensive development of The Weirs, 
Lake Winnipesaukee summer re- 
sort. He is also secretary of the 
Lakes Region Assn. 

* * oa 

A new salesroom, parts and ser- 
vice department, and body and 
paint shop has been added by 


Grant-Newman Motor Co. (Chry- 
sler), Franklin, Ky. 
+” ae * 
Paul Bruce (Chrysler), Kansas 


City, expects to move into its new 
building about Oct. 1. Of brick and 
glass block, it will be 100 feet by 
125 feet. 
7 - = 

William Payne, president of 
Payne Motor Co., Inc., Willys dis- 
tributor, New Orleans, has moved 
the used car lot to larger quarters 
at 1718 Canal St. 
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Army, Navy Highlighting 


National Gliding 


Fete 


By Charles Evans 
Aviation Editor 


IF YOU LIKE flying and want a new kind of vacation, the 
National Soaring Contest at Harris Hill, Elmira, N. Y., is 


the place for you. 


This year gliding becomes a sport again. This year also, 
gliding gets its bigtime recognition from the military forces, 
CO 


and the Army and Navy will 
come mighty close to monop- 
olizing the show with demon- 
strations on a grand scale. 

But in between the “big stuff,” 
and shining brighter than the mil- 
itary “brass” are the gliders and 
the expioits of the C, Siiver C and 
Goiden © glider puots, eager as any 
good American sportsmen to break 
existing records. if you like com- 
petition by zealots; if you like 
beauty seidom equalied in any 
man-made thing; uw you can thriu 
to one of the grandest views in 
this country, scneduie Elmira on 

your vacation between Aug. 3-18. 
And if you are bitten by the gliding 
bug whue there and straigntway 
join the gliding club in your own 
home town, thank himuira, 

Gliding is the older brother of 
aviation. It was here long pefore 
the powered plane. Today, how- 
ever, it is the little brotner, al- 
most literally cut off trom the 
family income and struggling 
along on its own. Elmira, tne 
mecca of all gliding enthusiasts, 
is behind this thirteenth meet— 
the first since 1941—to the tune 
of $15,000. ‘Lhe aviation industry 
has put in a total of $1,860. Of 

this, an Elmira firm, the Bendix 
Aviation Corp., is responsible tor 
$1,500, Fred Marchev of Kepublic 
Aviation Corp., $250, and Pennsyl- 
vania Central Airlines, $100. 
That’s the extent to which this 
purely sports event is encouraged 
by the aviation industry, its 
pockets bulging today with war 
profits. 

But glider pilots by the hundreds 
—and 100 of them are at Elmira 
—climb up the heavy grade to 
windswept Harris Hill, probably 
the most unusual recreation area 
in the whole land. There they 
live like kids on a camping trip 
or 4-H club members in the Che- 
mung county. camp area, talk- 
ing and breathing gliders for a 
fortnight. The prizes they can win 
are small, but they don’t care. 
Highest goal for most of them is 
possession of a Golden C glider 
pilot license, which means that 
they have soared without power to 
at least 9,840 feet above their point 
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MODERN SELLING 
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Louisville 1, Ky. 


of release, and sailed across coun- 
try at least 186.4 miles. 
* . . 


Glider Pilot’s Job 
Is Difficult 


THAT REQUIRES study and 
hard work. The glider pilot doesn’t 
easily find a stiff vertical current 
that will shoot him up a thousand 
feet. A windy bonanza like that is 
like finding $1,000 in a handbag in 
a taxicab without any claimers. In- 
stead, the pilot sometimes spends 
hours circling under the proper 


cloud formation to get some of his 
essential stock in trade—altitude. 
He doesn’t decide on the spur of 
the moment that this is a good day 
for a cross-country attempt. In- 
stead, he reads and observes weath- 
er and finally learns to tell when 
a “cloud street” is building up 
which will give him recurring lifts 
in a line across country. When the 
flight has been completed, his man- 
ual labor really begins. He has to 
get his glider back home. 

From all parts of the country to- 
day, glider pilots are trekking to 
Elmira. Many are young men of 
some financial standing, able to 
buy and fly these ethereal, birdlike 
machines. Many others will sleep 
by the roadside in order to stretch 
funds over the round trip. 

They stand to win some prize 
money, and the Soaring Society 
of America has a point award 
system which makes possible 
every contestant taking home 
some cash. Prize money this year 
totals about $5,000 for most of 
which the business men of El- 

mira are to be thanked. 
* - 


Army Exhibiting 
World’s Largest Glider 


THIS YEAR the Army will show 
the largest glider in the world, and 


19 





*‘THE ROBIN,” flown by John Robinson, champion of the National Soaring Contest 
in 1941, is pictured above. 





several captured German gliders. It 
will demonstrate the method by 
which the famous “Shangri La” 
rescue in Burma was accomplished. 
Earl Southee, one of gliding’s hard- 
sweating patron saints, has been 
loaned to the Soaring Society by 
the Hilliard Co., manufacturers of 
oil maintenance equipment, to as- 
sist L. Jerome Wolcott, secretary 
of the Elmira Assn. of Commerce, 
in managing the show. Earl feels 
that, next to the “doughboy,” the 
“most forgotten” man of the war 
was the glider pilot, and he has 
written this man a big part in the 


meet. The Army is sending over 10 
transport planes each towing a 
troop glider as a part of its show, 
each to be flown by an ex-combat 
pilot. As usual at Elmira, the de- 
ceased fathers of gliding, Warren 
Eaton, Lewen Barringer and Rich- 
ard Dupont will be honored, and 
this year, Leon Kubinsky and John 
Seeley, former Elmira pilots, will 
also be honored. 

Few have been able to put the 
thrill of motorless flight on paper. 
In mundane language, it is the 
nearest thing to bird flight the hu- 
man being will ever achieve. 





In Philadelphia, as in Hollywood . . . 


THE Right COMBINATION 


PAYS OFF EVERY TIME 


“CLOAK AND DAGGER,” United States Pic- 
tures dramatic spy thriller soon to be released 
by Warner Brothers, will present a romantic new 
screen combination with sure-fire box office ap- 
peal . . . handsome, rugged Gary Cooper and 
lovely Lilli Palmer, talented English star. 


Story, staging and direction all are impor- 
tant in building a Hollywood hit. But the real 
pay-off involves the selection of a starring com- 


bination that will pack theatres the country over 


with film fans of every age group. 






ig 


*285,599 DAILY 


PHILADELPHIA 


Represented Nationally by George A. McDevitt Co.—New York, Chicago, Philadelphia, Detroit, Cleveland 


metropolitan market. 


Similarly—product, packaging and service 
are major factors in every national and retail 
sales picture. But mass turnover of merchandise 
requires a newspaper advertising combination 


that reaches all buying prospects in every big 


In Philadelphia, that combination is “The 
Record—and One Other” . . . the only newspaper 
buy that gives advertisers direct access to both 


the liberal and conservative segments of the five 


billion dollar Quaker City market. 





*600,951 SUNDAY 


RECORD 


*May, 1946, net paid circulation as reported 


to Philadelphia 


Merchants’ Association. 


Gary Cooper and Lilli Palmer in “Cloak and Dagger’, a United States Pictures production released through Warner Brothers. 
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Subway Garages Studied. . . 


Cities Hunt Solutions 


To Parking 


NEW YORK .—An increasing 
number of cities throughout the 
country, a survey reveals, are con- 
sidering means of providing off- 
street parking facilities and taking 
other steps to free contral business 
districts of costly traffic congestion. 

Because of the high cost of land 
in central business areas and in 
many instances the lack of avail- 
able land, private commercial oper- 
ation of off-street parking facili- 
ties to the extent needed to clear 
congestion is generally regarded as 
unfeasible without some form of 
government aid. 

Cities are thus giving increasing 
consideration to proposals for ex- 
tensive underground or surface- 
building parking facilities which 
will be either leased to private op- 
erators or operated by municipal 
parking authorities. In many states, 
enabling legislation will be needed 
to permit public or quasi-public 
financing and operation of such 
projects. 

More than 100 cities have made 
inquiries concerning San Fran- 
cisco’s underground Union Park 
garage and several cities have 
plans well advanced for similar 
projects. 

Accommodating 1,700 cars — as 
many as can normally park curb- 
side in 100 city blocks, the San 
Francisco project is a subsurface 

garage, four stories deep, under 
Union Square, a public park in 
the heart of the downtown busi- 
ness district. 

Opened for business in Septem- 
ber, 1942, the San Francisco under- 
ground garage is a quasi-public 
corporation. The RFC put up $850,- 
000 of its $1,500,000 cost, with the 
balance being largely subscribed 
by merchants. 

When the RFC and the mer- 
chants are repaid, the city will be- 
come sole owner. Operation has 
been so successful that it now ap- 
pears the entire cost will be liqui- 
dated in 20 years, far ahead of 
original anticipation. Meanwhile, 
the city, which put up nothing, col- 
lects $5,000 annual rent and $12,000 
a@ year more in leasehold taxes. 

Boston Project Approved 

The Massachusetts legislature this 
year enacted a bill authorizing 
Boston to permit construction of 
a privately-financed and operated 
parking development under the ball 
park and parade ground on Boston 
Common. Expected to cost approxi- 
mately $4,000,000, the project would 
include six three-level parking 
units with ramp approaches and 
total accommodations for 3,708 cars 
at one time. 

If the city grants authority to 
lease the area to private interests, 
it would not be obligated to pay 
any expense or assume any liabil- 
ity but instead would receive a 
percentage of the income as rental 
or taxes during the life of the lease. 

Detroit voters approved last 
November by a 4 to 1 vote a pro- 
posal for the construction in the 
downtown area of an _ under- 
ground garage designed to hold 
between 900 and 1,000 cars. The 
$1,816,000 cost of the project 
would be met by revenue bonds, 
to be amortized in 18 years from 
parking fees. ‘ 

Construction of two underground 

parking stations in Milwaukee has 
been proposed by Perry G. Ander- 
son, secretary of the Milwaukee 
Downtown Assn. He suggests that 
Milwaukee county or a parking au- 
thority created by the city of Mil- 
waukee finance the projects 
through issuance of revenue bonds. 
The underground facilities pro- 
posed would accommodate a total 
of 1,488 cars at one time. 





Rootes of Australia Sees 


4,000 Rate by 1947 

MELBOURNE, Australia. — 
(UTPS)—The Australian factory 
of Rootes Ltd. will be producing 
at a rate of 4,000 to 5,000 ve- 
hicles a year by 1947, R. Watney, 
the plant’s new manager, has 
announced. 

Humber, Hillman - Minx and 
Sunbeam-Talbort cars are being 
assembled here. Prices range 
from $1,650 to $8,325. 





Problem 


An underground garage, under 
Military park in Newark, to pro- 
vide for 1,200 to 1,400 cars, has been 
proposed by-the Newark Planning 
board. 


In New York City, the Regional 
Plan Assn. has urged official con- 
sideration of underground garages 
under public places, such as public 
parks. The association said such 
facilities would’ be “feasible” in 
Brooklyn and Queens and in some 
sections of Manhattan and the 
Bronx. 


Underground garages have been 
suggested in many other cities, 
including Washington, Memphis, 
St. Louis, Los Angeles and Kan- 
sas City. 

Early this year, in connection 
with a proposed $2,500,000 bond 
issue to finance construction of a 
park and underground garage in 
the two blocks north of the Muni- 
cipal auditorium in Kansas City, 
it was predicted by City Manager 
L. P. Cooklingham that “under- 
ground parking is the coming thing 
in congested areas, with modern 
traffic funneling large numbers of 
cars into business districts.” 

Big Garages Considered 

Construction of large above-sur- 
face parking garages also is be- 
ing considered in a growing num- 
ber of cities, especially where un- 
derground facilities are not prac- 
tical for engineering or other rea- 
sons. Whether the trend will be 
toward outright municipal opera- 
tion of such facilities, operating by 
“authorities,” subsidies to private 
capital, or leasing to private oper- 
ators has not been determined. 

A further increase during the 
next few years in the number of 
cities establishing and operating 
off-street parking lots, parking 
garages, and underground park- 
ing areas is predicted by the In- 
ternational City Managers’ Assn., 
which reports that 280 American 
cities already are operating mu- 
nicipal off-street parking lots. 
This total marks an increase of 
35 percent over the number of 
municipal parking lots in use in 
1942, - 

Off-street parking facilities, al- 
though of key importance, are only 
one of many steps being considered 
by cities to ease traffic congestions. 

To relieve traffic congestion in 
the Boston area, for example, the 
Massachusetts Postwar Highway 
commission has called for prepara- 
tion of legislation providing for the 
construction of a second under- 
harbor tunnel to East Boston. The 
$15,000,000 cost of the project wouid 
be financed through issuance of 
revenue bonds, to be amortized by 
toll receipts. 

Union truck and bus terminals, 
operated either by private enter- 
prise or public authority with rev- 
enue-bond financing, are being in- 
creasingly considered as a means 
of easing traffic jams. 

A leading step in this direction 
was taken by the Port of New 
York Authority last year when it 
authorized issuance of $7,500,000 
in long term bonds to finance 
construction of union motor truck 
terminals in Manhattan and New- 
ark. The authority also has pro- 
posed erection of a $13,000,000 
union bus terminal in Manhattan 
for intercity buses. 


Accent on Cleanliness . . . 





CLEANLINESS and sparkle makes the Harry B. Liggett Nash dealership in Boston 
attractive to the customer from front to back. 





MODERN DISPLAY methods are used in parts and accessories department of Harry 


B. Liggett Co. (Nash), Boston. 





PART OF the service department of Harry B. Liggett Co., Nash dealership in Boston. 
Floor space totals 80,000 square feet. 


Fisher Body Lists Winners 
Of Model Car Contest 


DETROIT.—A naval lieutenant 
from Nashville, an air officer from 
Detroit and an Omaha, Neb., vet- 
eran of the First Armored division 
last week were named grand na- 
tional winners of a model car build- 
ing competition conducted by the 
Fisher Body Craftsman’s Guild for 
hospitalized servicemen. 

The men, each of whom receives 
a $1,000 award, are: 

Lt. William D. Kendall, of Nash- 
ville, winner of the competition for 
the Navy, Marine Corps and Cost 
Guard. 

Leo Wasick, of Detroit, former 
lieutenant who served as bombar- 
dier on a B-24 Liberator, winner 
in the Army Air Forces. 

Pfc. George L. Hyndman, Omaha, 
of the Army Engineers, winner for 
the Army ground and _ ‘service 
forces. 

The three men built their win- 
ning model cars while they were 
recovering from _ service-incurred 





HUNDREDS OF AUTOMOBILE dealers from all parts of Sweden viewed the first 


Plymouth and DeSoto postwar models in Stockholm recently when the new 
displayed in Royal Tennis Hall. The shiny new cars, among the first to 
since 1939, were photographed by newspapers and magazines, and in many 


were first page news. 


were 
reach Sweden 
instances 


injuries. They had entered the com- 
petition along with other service- 
men from throughout the country 
when the Fisher Body Craftsman’s 
Guild announced its special project 
designed to aid in the rehabilitation 
of hospitalized soldiers, sailors and 
marines. 

Since 1930 the Craftsman’s Guild, 
an educational foundation spon- 
sored by General Motors, has con- 
ducted competitions in construction 
of model cars and Napoleonic 
coaches only for boys 12 through 
19 years old. 


No GM Strike 


Shortages Held Tieup Cause 
In Idle Pay Ruling 


DETROIT.—Strike action by the 
UAW-CIO had little or nothing to 
do with the four-month work stop- 
page at General Motors last win- 
ter. The “real” causes were short- 
ages of materials and the corpora- 
tion’s displeasure with OPA prices. 

This novel viewpoint on the GM 
shutdown is the basis of an opinion 
by Harry Slavin, a readjustment 
allowance agent of the Michigan 
Unemployment Compensation com- 
mission. 

Slavin ruled that about 10,000 
veterans who resumed employment 
at GM prior to the strike, if there 
was one, are entitled to approxi- 
mately $3,000,000 in unemployment 
pay. The veterans can claim com- 
pensation at the rate of $20 each 
for the 15 weeks of the idle period, 
he stated. 

The tax carrybacks for the losses 
incurred during the strike were a 
factor in formulating his decision, 


A Million Orders 
Claimed by K-F; 


Prices Due Soon 


DETROIT.—More than 1,000,000 
orders for the 1947 Kaiser Special 
and Frazer are already on the 
books of the 4,300 domestic dealers 
of Kaiser-Frazer and Graham- 


, Paige, it was revealed last week 


by Joseph W. Frazer, president of 
both companies. 

Guest of honor at a dealer meet- 
ing preceding the Motor City un- 
veiling of the models, the auto 
executive stated that shipments for 
distributor showings in 140 other 
major cities are scheduled for com- 
pletion within the next 30 days. 
Record crowds have seen the cars 
in New York, Chicago, Los An- 
geles, San Francisco, Oakland, 
Philadelphia and Newark, he said. 

An announcement on the prices 
of both cars is likely by Aug. 15, 
Frazer said. 

Barring unforeseen delays in the 
delivery of parts and materials, 
12,000 units will be turned out in 
the Willow Run plant during Oc- 
tober and .43,000 by the end of the 
year, Frazer stated. A monthly out- 
put rate of 30,000 cars should be 
reached early in 1947, he said. 


Following the dealer meeting, 
Frazer acted as host with Gilbert 
Michael, president of Aaron De- 
Roy Motor Car Co., at a reception 
for Detroit business, industry and 
civic leaders in the DeRoy Con- 
vention Hall showrooms, where the 
Detroit showing was held. 


Hodge to Manage 


Hudson Region 


DETROIT.—_George H. Pratt, 
general sales manager of Hudson, 
announces the appointment of 
Walter A. Hodge 
as regional man- 
ager with head- 
quarters at 
Louisville. 

Hodge, who en- 
tered the Hudson 
sales organiza- 
tion in 1939 at 
Philadelphia, was 
formerly a spe- 
cial representa- 
tive for Hudson 
in Detroit and 
Cincinnati. He 
has been a district manager for 
three auto companies over a pe- 
riod of 21 years, during which time 
he operated his own dealership in 
Hollywood, Calif. 


Higher Trailer Output 
Seen in Merger OK 


BUFFALO.—Large-scale produc- 
tion of house trailers in Ft. Erie 
is contemplated by Vincent Min- 
ing Corp. of Toronto, Ltd., if the 
company’s merger proposal to 
Fleet Aircraft, Ltd., is approved 
by stockholders, President Norman 
Vincent revealed last week. Direc- 
tors of the Fleet and Vincent con- 
cerns tentatively have ‘approved 
the consolidation. 

Vincent said the company he 
heads already has received a con- 
tract for the production of 10,000 
of the trailers, to be known as 
Cabin Cars, from the R. S. Evans 
Motor Co., Inc., New York. “If 
adequate plant facilities are ac- 
quired, the Evans concern will in- 
crease this order to $25,000,000, 
which would involve a total of 50,- 
000 trailers,” Vincent asserted. 





W. A. Hodge 





McGraw in New Home 


DETROIT.—William F. McGraw 
& Co., Detroit distributor of spe- 
cialized industrial supplies, an- 
nounced last week the occupancy 
of its new building at 575 E. Mil- 
waukee St. William F. McGraw, 
president, also announced that Al 
J. Rosborough, formerly of Alison 
& Co., has been appointed sales 
manager. Other sales personnel in- 
cludes C. T. McGraw, H. H. Stilson, 
John P. Knechtges, Bruce Mona- 
han, James J. Ryan, King Page, 
George Bixler, John Lamb and 
Jack Fralick. 


New B. C. Bus Service 
PORT ALBERNI, B. C.—L. S. 


Slavin said. His ruling was in re-| Ingham has received a license from 
versal of other referees who de-|the city council to operate a new 
cided that the walkout was the, bus service in the southeastern sec- 


principal cause of work cessation. 


tion of the city. 
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On Wall Street... 
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Brokers Dispute End 
Of Bull Market 


By Dana Stuart 
Staff Correspondent 

NEW YORK.—The lines have 
been drawn in Wall Street. For 
the first time, a leading broker has 
come out into the open with a 
prediction that the bull market in 
stock prices is over. At the same 
time, another Wall Streeter of 
note has countered the pessimistic 
forecast with a declaration that 
the upward trend in stock prices 
will follow the period of “emotional 
liquidation” which is generally ad- 
mitted to be now under way. 

The gloomy view is taken by 
John H. Lewis, partner in John 
H. Lewis & Co., members of the 
New York Stock Exchange. 
Writing in the Commercial and 
Financial Chronicle, Lewis as- 
serts that the four-year bull mar- 
ket ended on May 31, last, and 
that a major deflationary trend 
soon will dominate prices. 

He reached his conclusions for 
the following reasons: (1) addi- 
tional concessions to labor; (2) 
demand-killing effects of cost rises; 
(3) our imposing productive ca- 
pacity; (4) uniform historical pat- 
tern of postwar business. 

Lewis challenges the validity of 
the huge liquid assets or the de- 
preciating dollar as bullish fac- 
tors. 

Writing in the same issue, Gor- 
don Y. Billard, of the investment 
research department of another 
stock exchange house, J. R. Wil- 
liston & Co., presents the brighter 
side. 

Billard attributes the recent mar- 
ket irregularity to impaired tech- 
nical position arising out of the 
uncertainties concerning the fu- 
ture of OPA and its policies. 

He sees no pressing liquidation 
overhanging the stock market and 
points to the following bullish de- 
velopments: The new OPA curbs 
by legislation, continuing  infla- 
tionary developments in the eco- 
nomic life of the nation, and a 
saner attitude by labor toward 
wages. He anticipates a resump- 
tion of the main uptrend as the 
“postwar boom in heavy industry 
gains further momentum.” 

“You pay your money and take 
your choice.” 

As one gets about the street, he 
hears more support for Billard’s 
view than for Lewis’. But that 
means little. It is an old saying in 
the street that it is the minority 
and not the majority that always 
foresees a turn in the market 
whether from a rising or a de- 
clining trend. There are things to 
be said for both views. It is the 
division of opinion that makes the 
market. 


One thing is certain, that those 
people engaged in or close to the 
operations of the automotive in- 
dustry should be able to answer 
the question more quickly than 
anybody else. 


Lewis feels that before the end 
FINANCIAL 
U. S. Rubber Net 


Shows Gain 


NEW YORK.—Net income of 
United State Rubber for the first 
six months of 1946, after all 
charges including federal and for- 
eign income taxes, was $9,906,886, 
equal to $4.15 a share on the com- 
mon after preferred dividends of 
$4.00 a share. Net for the corres- 
ponding period of 1945 was $7,121,- 
720, or $2.57 a share. Consolidated 
net sales were $231,710,008, down 
from the $268,447,897 of the simi- 
lar period of 1945, but far above 
the $150,677,000 recorded in the 
first half of 1941. 


Mack Loses a Million 


Mack Trucks, Inc., reports a net 
loss of $1,780,032 for the second 
quarter and for the first half a net 
loss of $1,093,373. This is without 
regard to possible tax benefits that 
may occur at the year-end and 
compares with net profit of $1,461,- 
626 for the first half of 1945. 


Stock Price Averages 
Latest Preeed’g Year 


Week Week Ago 
10 cars, trucks ... 41.60 40.00 37.15 
10 parts, access. .. 41.35 39.80 36.35 
5 tire, rubbers ... 68.00 65.00 49.50 
25 automotives . 46.78 44.92 39.30 





of this year labor will make new 
demands for wage increases and 
will get them, possibly after an- 
other series of production-inter- 
rupting strikes. He believes the 
public psychology cannot stand 
the impact of another series of 
strikes or wage increases for 
factory workers. If they come, 
he thinks the great “white-collar” 
public will become more disgust- 
ed than it now is and turn its 
securities into cash, cancel plans 
for building new homes and 
buying new cars and put the 








‘Benet HYDROVAC #3 








MR. AND MRS. JOHN ROEHRIG, Newton, Mass., and their two children shown 
seated in the 1911 Model “‘T’’ Ford which Roehrig will drive in the 1946 Glidden Tour. 
The car is owned by Duane C. White of Waban, Mass. 


money away until prices come 
down. 


The general view is that auto- 
mobile labor leaders will call the 
turn. If it is true, as Billard says, 
that labor is taking a saner view 
of the wage problem, the chief prop 
of the Lewis view of new wage 
demands and strikes and thus a 





| period of stock price deflation may 


be knocked out. In which case, the 
stock market could, after stabiliz- 
ing, go on to new heights. 


In that case, the bull market 
could be expected to last until the 
present tremendous demand for 
homes, automobiles, etc., is in 
sight of being filled. 
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Nash Profit Up 
$800,000 Over 
Mark Year Ago 


Nash-Kelvinator has reported a 
profit before taxes of $2,011,527 for 
the second quarter, leaving a net 
profit of $1,274,527 after reserva- 
tion of $737,000 for taxes. This 
compares with net profit after 
taxes of $412,260 for the June quar- 
ter of 1945. 

Figures for the first nine months 
of the current fiscal year show a 
loss of $517,106 after tax adjust- 
ments. Operating loss for this pe- 
riod before tax adjustment was 
$3,628,106, but estimated recoveries 
under the carryback provision of 
the tax law amounted to $3,111,000. 

For the first nine months of the 
previous fiscal year profit was $1,- 
022,686 before the tax adjustment 
and $1,441,686 after application of 
$419,000 of excess profits tax re- 
covery. 

George W. Mason, president, said 
that the figures reflected the com- 
pletion of the plant reconversion 
period and the real beginning of 
the postwar operating period. 





AN Want Ads cost little—get results— 
why not use ’em? See inside backcover. 








Hydraulic-Vacuum Power Braking Unit 


A COMPLETE LINE of hydraulic-vacuum power braking units to 





fit the needs of any size or type vehicle from station wagon 


Fin hii 


AVIATION 


te 
eG 


to heavy duty truck, truck-tractor and bus. 


Now, power braking can be specified to fit 
exactly the individual needs of each model, 
type and size of vehicle. Because Bendix* 
builds a complete line of Hydrovacs,* there 
need be no compromise between what is 
required and what is available. There is a 
Hydrovac unit of the right type and size 
for the job, without costly over-power—but 
with ample capacity for safety and efficiency. 





And remember, when you specify Hydrovac 
your choice is confirmed by the judgment 
of leading vehicle manufacturers. Proved by 
over a million units built and by billions of 
miles of service, Hydrovac is today’s first 
choice for original factory equipment on the 
new model trucks and truck-tractors. 

For complete details write Bendix Products 
Division, South Bend 20, Indiana. *reaoemarxs 
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"Both makes are good, John. 


But better buy 
Acmes. 

Their dealer 
really gives 
service!" 


NO JON 


BUYS ACHES! 
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HE big order could easily have gone the other way. Both makes were ob- 


viously good — each offered features John liked. His friendly advisor 


agreed . . . then made one comment on service that scuttled the best selling 


efforts of Acme’s competitor . . . and Acme gets the business! To John, and to 


every other buyer of a mechanical product, the assurance of prompt, depend- 


able service-after-the-sale is the most cogent of reasons for preferring one prod- 


uct over another. 


@ Manufacturers of “service” products know 
that, in any community, their success depends 
heavily on efficient local service. They do their 
utmost to help dealers provide it. Organized 
training programs cover the most advanced 
service procedures, and constantly emphasize 
the importance of using the proper tools for 


every service operation. 


When it comes to the task of actually get- 
ting such tools into the hands of ‘service me- 


chanics from coast to coast, many of America’s 






THE CHOICE OF RETTER MECHANICS 


most successful manufacturers simply call in 
Snap-on ... place the entire responsibility with 
the one organization that can handle the job 
swiftly, wastelessly and effectively. Snap-on 
field men visit service establishments every- 
where — call on the mechanics servicing your 
products in the shops — display and demon- 
strate tools recommended by you — take the 
orders and deliver the tools. Manufacturers 


interested in better service are invited to write 


Snap-on, 


SNAP-ON TOOLS CORPORATION 


0082-H 28TH AVE. KENOSHA, WIS 
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For First 6 Months... 


Chrysler Nets $4 Million 
With Tax Carrybacks 


NEW YORK.—Using tax carry- 
backs and a reconversion reserve 
to offset an operating loss, Chrys- 
ler Corp. last week reported net 
earnings of $4,065,382 for the six 
months ended June 30. 

This is equal to $.93 a share on 
4,351,132 shares outstanding and 
compares with $3.98 for the same 
period a year ago. 

The operating loss for the six 
months totaled $5,210,214. A first 
quarter operating loss of $8.4 mil- 
lions was reduced to a net loss of 
$829,920 mostly by carryback from 
excess profits taxes paid in previ- 
ous years. The federal tax credit 
for the six month period was $8.6 
millions. 


“Production continues to run 
substantially below prewar levels, 
due primarily to the unavailability 
of materials caused largely by in- 
terruptions to the operations of 
industries which directly or indi- 
rectly supply us,” K. T. Keller, 
president, declared in a letter to 
stockholders. 


“There seems to be no prospect 


Auto Changes 
To Be Gradual, 


Kettering Says 


ROCHESTER, N. Y.—The car of 
tomorrow—or 20 years from now 
—will incorporate changes that 
will be evolved 
only at the prov- 
en, pedestrian 
pace that follows 
the steps of- re- 
search. 

That answer to 
speculation on 
what automotive 
engineers now 
are readying for 
the the motoring 
public was given 
here by Charles 
F. Kettering, 
vice-president of General Motors 
and director of its research fa- 
cilities. ; 

“In big business,” said Kettering 
at a press conference prior to ad- 
dressing the GM Medical confer- 
ence, “you can’t have radical 
changes because you just can't 
shelve huge facilities for turning 
out any one type of product and 
walk into entirely new ones for 
turning out another.” 

The public, according to Ketter- 
ing, remains the final inspector and 
judge of any product and the only 
way a manufacturer can estimate 
what he has produced is to place 
it before his customers. 

Cars of the future will perform 
better, ride better, will be more 
attractive and provide a greater 
margin of safety, said Kettering. 
But, he emphasized again, all such 
improvements will be gradual. 

Rear-mounted motors aren't 
likely to be adopted by the auto- 
motive industry, Kettering believes, 
because of the _ difficulties of 
achieving a design that will affect 
a balance between the front and 
rear of such types. 

“There isn’t much to be gained 
by putting the motor in the back, 
because you still have the prob- 
lem of mounting the gas tank in 
the front, where you don’t want it, 
or on top of the motor,” he ex- 
plained. 


U. S. to Purchase Cars 


For 20,000 Amputees 

WASHINGTON. — A supple- 
mentary appropriations bill au- 
thorizing $30,000,000 to provide 
autos for war veteran amputees 
was awaiting President Tru- 
man’s expected signature last 
week. 

The amputee provision will 
make available a specially equip- 
ped car, at a top cost of $1,600, 
to about 20,000 former soldiers. 
The Veterans administration 
will be required to pass upon 
applicants after ascertaining 
whether the amputee will be li- 
censed to drive in his own state. 














that our operations in the imme- 
diate foreseeable future will be con- 
ducted under conditions which 
could be properly described as nor- 
mal,” he added. 

Sales to dealers in the second 
quarter totaled 182,442 compared 
with 108,176 in the first quarter. 
In the six months period, sales 
dropped to 290,618 from the 665,- 
750 in the same period of 1941, he 
said. 


Miami Dealer 
Fights Ban on 
U. C. ‘Office’ 


MIAMI, Fla.—Used car dealers 
in Miami are taking it on the chin 
again. This time it is the city of 
Miami instead of OPA which is 
cracking down. And one of them, 
John Custer, operator of a lot at 
766 W. Flagler St., is fighting back. 


An order has been issued by the 
city building department forbid- 
ding the used car dealers from 
using trailers parked on their lots 





as “offices” because the trailers do | 


not have sanitary facilities. 


Custer insists that he has been 
made a “guinea pig” in a drive 
aimed to close up the used car 
lots on Flagler St. He was given 
10 days to abandon his trailer-of- 
fice. However, this time later was 
extended an additional two weeks. 


“How could they expect us to 
build an office in 10 days, even if 
we were able to get building ma- 
terials—which we can’t,” Custer 
observed. “A health department 
inspector gave us an OK when we 
moved here last November. We 
arranged for sanitary facilities on 
property adjacent to ours. I’m go- 
ing to find out what’s behind it 
all,” he said. 


Roses with Sales 
Dealer Sends Flower Bonus 


To New Car Customer 


RICHMOND, Va.—He knows 
different, but one dealer does busi- 
ness as though a buyer’s market 
exists here. 


Result: one local citizen is con- 
vinced that “happy days are here 
again.” 

Proud owner of a new car, this 
citizen returning to his office after 
a trial spin was called on the 
phone by his wife. The little lady 
informed him she had just re- 
ceived a big bunch of roses. 

“What?” roared the citizen. “Who 
sent ’em.” 


Came the calming reply: “They 
are from that nice automobile 
dealer who was so glad to get your 
order. The card says, ‘I hope you 
have many happy rides in your 
new car’.” 


Acme Incorporates 
Acme Tire & Battery Co., of 
Tampa, Fla., has been incorporated 
with authorized capital of 1,500 
shares, $100 par value. Principals 


are W. F. Higginbothan, Virgil D. 3 


Higginbothan and Earl Sealey. 





“Say, who’s the old sourpuss every- 


one around here squawks about, | 


boss?” 
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1 Regular UTS Section for Dealers, Jobbers and Maintenance Men who Service and Lubricate 


fmericas 25 Million Motor Vehicles and Recondition Over 3 Million Used Cars Annually 


Gas Price War Spread 
May Engulf Car Dealers 





Backshop 









His 83rd 


Confusion 


Knockers 


By 
Jack Weed 





— sage eons ago, said that a 
prophet is not without honor, 
save in his own country, and in his 
own house. Either that sage was 
disproved the evening of July 29 or 
Henry Ford is held in even greater 
regard by his neighbors and towns- 
folk than the prophets of old, be- 
cause over 50,000 persons including 
me were out at Ford Field to do 
him homage on his 83rd birthday. 

The birthday party was arranged 
by the Dearborn Chamber of Com- 
merce and held pretty much to 
factory and townsfolk attendance, 
even though I did run into our own 
Harvey Campbell, exec. v.p. of the 
Detroit Board of Commerce, there. 

And I did have a chance to chat 
a minute with Ernest Breech, 
Ford’s newly appointed executive 
vice-president, and Jack Davis, 
vice-president in charge of sales 
and advertising, to give him his 
full title. 

* * 7” 

THE PROGRAM was nicely ar- 
ranged, the grounds were amazing- 
ly free of bugs and mosquitos—due 
to a liberal application of Benny- 
Hex, an improvement on the in- 
secticide that our boys used in the 
South Pacific. The broadcast, in 
case you didn’t hear it, went off 
smoothly in spite of the fact that 
Eddie Guest, the poet, conspired to 
have the light under the paper on 
which he had written the special 
poem dedicated to “The Old Man.” 

Ford Field made a nice spot for 
the program. The hills surrounding 
the stage which make the field a 
natural amphitheater, were white 
with people. It was after dark and, 
with coats off, the white shirts and 
dresses showed up brightly. In spite 
of the great mob, details even to 
handling traffic were carried out 
with great precision and care. 


All in all it was a spontaneous 
expression of the great esteem and 
friendliness with which Henry 
Ford is held in his “own country 
and in his own house.” No greater 
testimonial has ever been given— 
even including that spontaneous 
ovation which was accorded him 
at the Golden Jubilee ceremonies 
when everyone in the room rose 
and cheered when he was intro- 
duced. 

+ . = 

AUL GRAVES and his Detroit 

Auto Dealers Assn. threw a nice 
annual party at the Grosse Isle 
Country Club the last of July with 
about six hundred in attendance. 
Not being a “cow pasture pool” 
addict, I spent the time when hardy 
souls were on the course talking 
to a number of the oldtime dealers 
about what they saw in their crys- 
tal ball for the immediate future. 


_ The tremendous spread in opin- 
lions among dealers of practically 
equal rank and size—even in the 
same car family—makes me believe 
that dealers are more confused 
about their business today than 
they were even at the start of the 
(See BACKSHOP, Page 31, Col. 1) 
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Parts Trucks Profitable 


New Products 





Third of Cars 
Are Defective 


Mechanically 


Lights and Brakes 
Head Police List; 
Few Tires Bad 


DETROIT. — Approxi- 
mately one out of every three 
cars on the nation’s streets 
and highways is being oper- 
ated with dangerous mechani- 
cal defects, which are placing 
thousands of lives in jeopardy, ac- 
cording to the latest report on the 
Police Traffic Safety Check con- 
ducted nationally and in Cariada 
from May 15 to June 3. 

In nine states over 50 percent 
of the cars inspected were found 
to have mechanical faults, with 
Arkansas being high with 80.4 per- 
cent of the cars checked found 
faulty. 

To give dealers, who will be 
called upon to remedy these de- 
fects in their service depart- 
ments, some idea of the wide- 
spread nature of the present con- 
dition of millions of our cars, 
even the state of Pennsylvania 
which has what is considered a 
drastic periodical checkup, 
showed 363 percent of cars 
stopped defective. 

New Jersey was a little better 
with 32.8 percent, and New York 
came near being the banner state 
for good car condition with only 
19.3 percent found faulty. Indiana 
must have unusually good cars or 
the police were lax in their in- 
spection, according to averages 
from other states, because while 
132,879 cars were inspected it was 
found that only 9,855 or 7.5 per- 
cent were faulty. 

The only other state to show 
such a low average was Rhode Is- 
land, where the chiefs of police 
report indicated the figures were 
questionable and incomplete. 

One of the amazing things 
about the report was the low 
percentage of faulty tires shown 
in the report, only 50,109 cases 
out of 1,157,086 cars being found 


faulty, or less than 4.3 percent. 
(Continued on Page 32, Col. 3) 


Different 
Mechanics Pay Firm 
at Burr-Sperber 


BIRMINGHAM, Ala—Seldom 
are journalistic and legal talents 
turned to success in automobile 
servicing and related enterprises, 
yet these qualities combined in 
Birmingham to make one of the 
most successful Alabama ventures 
into this field. 

Burr-Sperber was founded in 
March, 1945, and enjoyed such 
rapid growth that at the end of 
its first year, facilities had to be 
more than doubled, and were then 
insufficient to take care of new 
customers. It is operated by Wil- 
liam H. Burr, one of Alabama’s 
foremost attorneys, and William 
A. Sperber, former journalist and 
automobile salesman. 

A feature of the organization— 
which both men recognize as pos- 
sibly the greatest factor contribut- 
ing to its growth—is the principle 
under which its mechanical de- 
partment is operated by a three- 
member staff: Hugh and Harrison 
Newbourne and Frank  Siener. 
They reverse the established basic 
theory of commission by peying 
management a commission based 
on volume of work done. The staff 
and firm owners endorse this ar- 
rangement for two reasons: It puts 
each mechanic in business for him- 
self and insures both sides from 
labor troubles. 
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TOTALS... | 128,814} 44,107) 34.2 
GRAND 
TOTALS . . . |2,666,261 | 845,383) 31.7 | 143,521 


*Incomplete or questionable. 
tReported in one total. 





Pay Pacts End Shop 
In 2 Northwest Cities 


PORTLAND, Ore.—Auto dealers 


in two Pacific Northwest cities 
have reached wage and contract 
agreements with the AFL Machin- 
ists union, but dealers in Medford, 
Ore., continued to hold out against 
demands which five independent 
garages accepted. 

The demand for a union shop is 
the principal point of contention 
in the strike of Medford mechanics 
against dealers, which has been in 
progress for several weeks. Inde- 
pents have signed contracts con- 
taining provisions for union shop. 

In Oregon City, Ore. a wage 
scale of $1.40 an hour, a vacation 
of six holidays and pay, and a 50-50 
minimum merit system of pay for 
piecework or extra production was 
agreed upon. 

With W. H. Gray, of the U. 8. 
Conciliation service of Portland, 
sitting in, the auto employers 
agreed to the new contract subject 
to acceptance by employes. 

The new contract, which will be 
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retroactive to June 1, increases the 
basic scale from $1.32 to $1.40 an 
hour, continues the _ established 
merit system for superior produc- 
tion with the men participating on 
at least a 50-50 basis with employ- 
ers, and provides one week’s vaca- 
tion with pay after one year’s 
steady employment and two weeks 
after five years. 

In Longview, Wash., a two-month 
dispute over wages between deal- 
ers and mechanics ended with 
signing of a new contract. The 
mechanics, who had been asking 
$1.52% per hour, accepted $1.50. 
The old scale was $1.25. 





U. S. Reports Progress 


In Borneo Oil Rebirth 
WASHINGTON. — Restoration 
of the oil industry in Borneo is 
“well underway,” according to 
the Office of International Trade, 
Department of Commerce. 





Service Rates 


Police Traffic Safety Report |/May Be Next 


Final Tabulation 


St. Paul Chains Start 
Cut-Throating Despite 
Recent Pay Raises 


DETROIT. — The gasoline 
price war in St. Paul, Minn., 
the latter part of last month 
may be the opening gun of 
price slashing that may 


spread to the vehicle retailing end 
of the automotive industry. 


In St. Paul, the opening gun of 
the price war was fired when a ser- 
vice station, operated by Mont- 
gomery Ward & Co., slashed gaso- 
line prices “because we got tired 
of reading about higher and higher 
prices in the paper and decided to 
be different,” as the manager, Jack 
Reddy, put it. 

This opening slash of two cents 
a gallon on regular and 19 cents 
a gallon on ethyl was quickly fol- 
lowed by other cuts in price that 
reached as much as five cents a 
gallon before a week was over. 
Several stations advertised six 
galions of ethyl for one dollar 
while one chain station went to 
seven gallons for one dollar and 
seven gallons of ethyl for $1.05. 

Men high in the tire industry are 
figuratively holding their breath 
for fear some one will kick the 
props out from under tire prices 
before the present crying demand 
is even met. 


While some states, like Michigan, 
have legislation which would pre- 
vent dealers from selling below cost 
as they did in Minnesota, it is 
really up to the dealers themselves 
to so run their business that they 
won’t have to follow those few 
dealers who break out in a rash 
of price slashing every once in a 
while. Sometimes price wars start 
because some dealer uses one item 
as a leader to draw additional po- 
tential customers to his store. 

If other dealers follow suit, 
then a full-fledged price war is 
on just as it came about in St. 
Paul and, in a comparatively 
short time, the floor level prices 
become the ceiling, the profit in 
the item is lost and dealers feel 
they can’t afford to handle an 
item they need to round out ser- 
vice to their customers. 

Before the war, the automotive 
industry, as well as the tire in- 
dustry, had its outbreaks of price 
slashing and no doubt will again 

(See GAS WAR, Page 37, Col. 1) 


Ind. Governor 
Warns Toll May 


Force Inspection 


INDIANAPOLIS. — Gov. Gates 
has warned that state inspection 
of privately owned automobiles 
might be necessary to halt the 
mounting toll of traffic fatalities. 


In speaking to 300 public officials 
attending a statewide traffic con- 
ference, he also declared that estab- 
lishment of a statewide speed limit 
for all highways might be neces- 
sary. 

Gov. Gates asked the complete 
cooperation of state police and 
highway officials and pleaded for 
aroused public interest in support 
of a safety program. 
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Broadway Motors, 2701 N. 


(Chrysler), 
Broad St., Philadelphia, is proud of the new establishment recently opened by the 
dealership. He is shown standing in the lubrication department. Shinn was formerly 
service manager and service field manager for Chrysler Philadelphia Co., factory branch. 
Later he became regional service manager for the central service division of Chrysler. 
pc ltrs tt ttt cn — te ncn octal tasers 


EARL L. SHINN, service manager, Inc. 


Detrex in New Home administrative staff and plant 

headquarters to 14331 Woodrow 

Detrex Corp., manufacturers of/ Wilson Ave., Detroit, according to 
cleaning equipment, has moved its|R. A. Emmett, president. 


Shop Men Unite 


Dallas Managers Choose 
Horn First Chief 


DALLAS, Tex.—Service mana- 
gers of new-car dealers in Dallas 
have completed an organization 
known as the Dallas Service Man- 
agers Assn. for the purpose of dis- 
cussing, in regular monthly meet- 
ings, mutual trade problems and 
an exchange of ideas looking to- 
ward attainment of highest stand- 
ards in maintenance. 


The organization is headed for 
a first six-month term by John J. 
Horn jr., of Horn-William Motor 
Co. (Ford), president; Frank 
Schmid, Orand Buick Co., vice- 
president; Roy Perry, Lone Star 
Olds Cadillac Co., secretary, and 
Jack London, Roy Hill Chevrolet 
Co., treasurer. 

Initial membership is 23. 


Vennerholm Honored 


DEARBORN. — Gosta Venner- 
holm, metallurgist, Ford Motor, has 
been appointed to the program and 
papers committee of the steel di- 
vision of American Foundrymen’s 
Assn., according to Chicago head- 
quarters of the worldwide technical 
society. 
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First in Northwest... 


SERVICE SECTION 


Seattle Dealer Opens 
Auto Machine Shop 


SEATTLE.—What is reputed to 
be the first machine shop to be 
installed in the Northwest by an 
auto dealership 
is that of the 
American Auto- 
mobile Co., just 
established in its 
recently occupied 
parts store. 

The parts store, 
about two blocks 
distant from the 
main deaber 
plant, fronts 128 
feet on Union St. 
and 140 on Tenth 
Ave. It has been 
and practically  re- 





R. W. Hanson 


re-designed 
built. 
Ralph W. Hanson is manager of 
the parts division of American. He 
also supervises the new machine 
shop, which will soon give com- 
plete machine shop service strict- 
ly for the dealer and garage trade. 





Everybody’s in the Same Boat Now! 
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BUT - 


when things really Open Up will You have 
the Jump on Competition in the Race for 
Permanent Sales, Service and Lubrication Customers? 


EP alg ae ELER TS ETAT 


More and more forward-look- 
ing car dealers are recognizing 
that the coming new car buying 
rush offers a big long-range op- 
portunity—the chance to convert 
one-sale new car buyers into per- 
manent customers for every car- 
owner need. 

That’s why they’re taking ad- 
vantage of Socony-Vacuum’s 





* Here are Fresh Ideas... 


New Car Dealer Plan now. For 
this practical dealer plan offers 
common-sense help on every 
phase of your business... is espe- 
cially designed to help you build 
astronger, better-balanced organ- 
ization. It’s based on a recent in- 
tensive 2-year study of dealer 
problems, p/us years of petrole- 


um marketing experience! 


Important Business-Building Helps! 





Socony-Vacuum 
Car Dealer Plan 


For Full Details — 


@ No matter what size dealership you 
operate, Socony-Vacuum’s new plan 
offers sound, practical help for meeting 
your individual needs. Its many fea- 


tures include... 

Complete training for your men — 
proved aid in layout planning — 
finest assistance in lubritory 
equipment and product selection 
— business records that really 
work — sales-building promotion 
material — many other outstand- 
ing benefits! 


To make the most of your new car 


business, tie in with this plan now! 


SOCONY-VACUUM OIL CoO., INC. 
and Affiliates: Magnolia Petroleum Co., 


General Petroleum Corporation. 


See Your Nearest Socony-Vacuum Representative! 


Tune in Benny Goodman and his Orchestra, Monday Evenings, 9:30 E.D.T., NBC 


Scott Kelly, automotive machinist, 
is machine shop manager. 

The staff of employes will be 
gradually increased to an antici- 
pated 10 or 12 men. Already in- 
stalled are a brake drum lathe, 
cylinder head grinder, boring bars, 
piston grinder, hydraulic presses, 
drills, etc. 

Business in the new parts store, 
Hanson reported, is good, holding 
fully to the volume in the former 
location, and being held back only 
by shortages. 


Neglect of Cars 
Brings Warning 


From Moran 


WASHINGTON. — American mo- 
torists are flirting with disaster in 
the lack of mechanical care being 
given their cars, in the opinion of 
Executive Vice-President Lee Mor- 
an of NADA. 

“With one-third of the passenger 
ears checked at random on our 
public thoroughfares found to pos- 
sess dangerous mechanical defects, 
the situation is beginning to as- 
sume the aspects of a national 
crisis,” he said. 


“The hazardous conditions of 
such a large proportion of our 
automobiles constitutes a menace 
to the lives of countless numbers 
of our citizens. It also may be 
stated that, in view of the delayed 
production of new cars, these per- 
sons who are indifferent to the 
eare of their cars today eventually 
may find themselves without the 
use of one entirely.” 


Moran referred to the check by 
International Assn. of Chiefs of 
Police in which it was found that 
out of 1,396,656 vehicles checked on 
American streets and roads, 470,897 
or 33.7 percent were found to be 
operating with dangerous mechan- 
ical defects. 

“In this checkup,” he declared, 
“vast numbers of cars, so it was 
discovered, were running with in- 
adequate brakes, windshield wipers 
and horns not working, unsafe 
tires, defective stop lights, faulty 
rear and headlights and many 
other similar inadequacies. 

“While this information is shock- 
ing, it is to be remembered that 
for the last four and a half years 
we have had no new cars to speak 
of. The average age of the cars 
now in service is 10 years, and this 
is far beyond what we used to con- 
sider the normal life of an auto- 
mobile,” he concluded. 


New Oil Firm 
In Spokane Field 


SPOKANE, Wash. — Signing 15 
local service stations as outlets, a 
new gasoline and fuel oil distrib- 
utor entered the Spokane field last 
week. Identified as the Oval-E, Car- 
ter Oil Co. of Billings, Mont., it was 
announced by the new firm’s gen- 
eral advertising manager, F. Van- 
Iderstone, that the company will 
lease, buy and build new service 
stations. 


A quarter of a million dollars is 
now being spent in nine northwest 
states for advertising, VanIder- 
stone added, and the promotion 
program and improvement of prod- 
ucts will place Carter among lead- 
ing distributing companies. 


Pa. Oil Jobbers Form 


Non-Profit Assn. 

HARRISBURG, Pa. — (UTPS) — 
Application for a charter has been 
filed in Dauphin County court by 
the Pennsylvania Petroleum Assn., 
Inc., to operate as a non-profit or- 
ganization of jobbers and distribu- 
tors. 

Provision has been made for 12 
directors: Officers will be L. H. Set- 
zer, president; G. E. Phillips, vice- 
president; H. E. Oberman, secre- 
tary, and Philip P. Peters, treas- 
urer. 


What do you want to buy, sell or 
trade? See Classified Want Ads, in- 
side back cover this issue. 
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Accessory Boom 


Increased Sales Prompt Western Auto to Plan 


4,000 Stores Throughout U. S. 


By I. E. Kirkland 
Staff Correspondent 

KANSAS CITY, Mo. — Western 
Auto Supply Co. is finding business 
so good that the company is plan- 
ning 400 to 500 additional stores 
yearly until more than 4,000 blanket 
the country. 

Sales already this year are 107 
percent over 1945, officials say, and 
the end of 1946 may show a total 
volume of over $100 million worth 
of business—$29 million more than 
the peak year of 1941. 

The activities of this large motor 
car accessory chain are directed 
from the 12-story Chandler Bldg. 
here where the first store was 
established in 1909. The first year’s 
volume of business was $12,000. By 
1919 the first branch was opened 
in Dallas, Tex., and the volume of 
sales had grown to $800,000 annu- 
ally. 

Western Auto has divided its con- 


Kenyon Stores 
Plan Expansion 


In Dallas 


DALLAS, Tex.—According to an- 
nouncement by Jack Kenyon, Ken- 
yon Auto Stores will expand its 
warehousing facilities Aug. 1 and 
increase its Dallas retail outlets 
from three to a dozen or more 
within the next few months. 

Kenyon said stores will be placed 
at strategic points throughout met- 
ropolitan Dallas, and plans are well 
under way for expanding the num- 
ber of associate stores, now total- 
ing 160 in 17 southern states, to 
nearly twice that number. 


In addition to three retail stores 
here, Kenyon Auto Stores operate 
as wholesaler to 160 independently 
owned, Kenyon-franchised stores 
throughout the South. 


With its new warehouse, the 
company also will serve indepen- 
dent dealers and wholesale com- 
panies in Dallas and act as jobber 
for thousands of items in the home 
and auto supply field. 

Kenyon said that more than 900 
firms supply Kenyon Auto Stores 
with a wide range of automobile 
accessories and many other items 
carried. 


Spare Inflator 
New Product Expedites 
Filling Extra Tire 


CHICAGO. — That disconcerting 
problem of finding a flat spare tire 
when sorely needed “because it 
was too much trouble to find the 
key to the trunk and inflate the 
spare” is now being met with the 
introduction of the Ever Ready 
Spare Tire Inflator. 


It allows the spare tire to be 
checked and inflated from a valve 
stem that extends through the 
side of the trunk. From this stem 
is connected a 48-inch sturdy, flex- 
ible line which is connected to 
the spare tire. Also, it acts as an 
air equalizer for inflating tires that 
have slow leaks, the company 
states. 


In the case of finding a flat tire 
due to a slow leak, the Inflator 
can be quickly detached from its 
mounting to the car, removed with 
the spare tire, and connected to 
the valve of the “flat.” This will 
normally put in 15 to 20 pounds 
of pressure, enough to allow safe 
driving to the nearest service sta- 
tion. 

Winkenweder & Ladd, Inc., 1421 
S. Michigan Ave., Chicago 5, is the 
manufacturer. 





Trailer Dealers Form 


Association in Arizona 

PHOENIX, Ariz. — Ted Walker, 
Tucson, has been elected president 
of the newly organized Arizona 
Trailer Dealers Assn. Other offi- 
cers are: H. J. Zane, Phoenix, vice- 
president, and Raymond F. Cox, 
secretary-treasurer. 

Aim of the new group is to work 
more closely with the state high- 
way department toward enactment 
of laws protecting trailer purchas- 
ers, it states. 
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Unique new design and construction gives 
Auto-Lite “Sto-ful” ‘thore than 3 times 
the liquid reserve of ordinary batteries, 





trol network into 14 district offices, | 
each serving company - operated | 
stores and associates in a given 
area. 

The 14 districts cover 37 states | 
east of the Rockies. A chain of 
Western Auto stores in the 11 
states west of the Rockies are 
affiliated in name only, being con- 
trolled by the Gamble Stores, Inc. 
of Minneapolis—the concern which 
purchased 19 percent of Western 
Auto stock last September. 

The company plans to open 
stores in Canada, Cuba and Mexico. 
Lester Hutchings, president of the 
firm, declares that the firm is less 
than half grown and that after it 
has covered America with Western 
Auto stores, it plans to move into 
the foreign field. 

Hutchings stated that the com- 
pany was entering the best years of 
its history. 

Western Auto catalogues list 
some 12,000 items and more will be 
added in the future. The company 
employs 5,000 persons in a chain 


Liquid Level After Equol Evaporation . 








Auto-Lite ’Sta-ful” Ordinary Type Auto-Lite “Sta-ful” Ordinary Type 
HLUSTRATIONS ABOVE SHOW THE RESULT OF EQUAL EVAPORATION IN THE AUTO-LITE “STA-FUL” 
BATTERY AND OTHER GATTERIES. AS SHOWN BY ILLUSTRATION ON THE FAR RIGHT, PLATES OF 

, ORDINARY BATTERIES ARE EXPOSED SOONER BY WATER LOSS AND THEN BECOME INACTIVE FASTER. 


CUT-AWAY DRAWING of the newly developed ‘‘Sta-Ful’’ battery of Auto-Lite Bat- 
tery Corp. which has three times the water reserve of the conventional battery. 
of 1,606 associated and 239 com- 
pany-owned stores. Its annual pay- | than $2 million. 


25 





2,000 Truckers 
To Compete in 
Safety Contest 


CHICAGO.—Indications are that 
nearly 2,000 truck fleets from coast 
to coast will compete in the Na- 
tional Fleet Safety Contest which 
started July 1 and will close June 
30, 1947, according to John A. Ebel- 
ing, chairman of the contest, spon- 
sored by the National Safety Coun- 
cil. 

This is the sixteenth consecutive 
year the contest has been held. 
Fleets are grouped in the competi- 
tion according to size and type of 
operation. Plaques and certificates 
are awarded for best records. 

The contest is open, at no charge, 
to all members of the National 
Safety Council who operate motor 
vehicles commercially. Registra- 
tion forms may be had on request 
by applying to the Council at 20 N. 
Wacker Dr., Chicago 6, IIl. 


Alabama Gas Tax 


MONTGOMERY, Ala. — Alabama 
county has received $116,342.67 as 
its share of the state gasoline tax 


roll in Kansas City alone is more|for the first nine months of the 


current fiscal year. 





Easy as cleaning a windshield! 


Keeping WHITEWALLS looking right is easy. It'll pay you 
to talk-up this feature. People buy things quicker if they’re 
easy to maintain and in WHITEWALLS they have a 
“natural.” No brushes, no scrubbing, no special com- 
pounds are needed fo restore their gleaming whiteness. 
And there’s no extra charge to stand when the car is 
washed at the garage. (Alert station operators are even 
beginning to wipe them off along with the windshield.) 


These are exclusive WHITEWALL advantages. Talk them up 
for even faster, easier WHITEWALL selling. 


WHITEWALLS* are the exclusive trim ring product of Lyon, Inc. 
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7 out of every 11 Ford Trucks built since 
1928 are still on the job—and many of them 
on the toughest jobs—as shown by the latest 
available national registration figures. That 
stands as a record for long life and 
reliability that is equaled by only the 
costliest makes! 
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ce Here’s the “Survival Record” of the five leading makes 
m of trucks! Out of every 1,000 trucks registered as new 
st between 1928 and 1941, here are the numbers of 
at trucks surviving at the time of the latest national 
\d count of official registrations: Ford, 619; Truck “B”, 
1e 543; Truck “C’, 538; Truck “D”’, 538; Truck “E’, 


474. The record shows Ford Trucks last longer! 
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The average age of ail Ford Trucks in use 
is almost 9 years! What’s more, the com- 
bined age of all these Ford Trucks still on 
the road is 1214 million years! Owners who 
need really rugged trucks pick Ford. Yes, 
registrations show it . . . operators know 
it—Ford Trucks Last Longer! 


1 ovefAmerica are backed in their selling efforts by aggressive advertising that builds ever- 
ace iffhe leadership of Ford products. Posters, such as this one which drives home the story 
 longfife and reliability, are only one of the many ways used to bring advertising support to 
1 communities large and small, from coast to coast. Such factual, hard-hitting advertising 
he wy to market leadership for Ford Dealers, who know that there’s a future with Ford! 


INATIONS FIT PRACTICALLY ALL HAULING JOBS! 
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Details of New Gas Heater 
Revealed by Galvin Official 


CHICAGO.—Details of an auto- 
matic push button gasoline car 
heater, embodying many revolu- 
tionary new features, were re- 
vealed by E. H. Wavering, vice- 
president in charge of the new 
department at Galvin, at the Mo- 
torola distributors’ convention at 
the Drake Hotel here. Wavering 
emphasized that the new heater 
differs from ordinary car heaters 
in three important respects: 

It operates independently of 
the automobile engine, thereby 
eliminating the necessity of wait- 
ing for the engine to warm up 
before heat develops and the 
heater will continue to operate 
whether or not the engine. is 
running. The new heater devel- 
ops 18,000 BTU’s in 60 seconds 
under normal winter conditions, 
he said. 

Temperature is maintained at a 
selected heat through weather 
changes. The heat is constant, does 
not turn on and off, but varies only 
in intensity according to thermo- 
stat selection. It builds up heat 
rapidly at first, then levels off 
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when the interior of the car 
reaches the desired temperature. 
This operation is fully automatic, 
like a thermostat-controlled home 
heating unit. 

Five push buttons mount in a 
control panel on the dash. One but- 
ton is for “off,” the other buttons 
are for 50, 60, 70 and 80 degrees 
of heat. The desired temperature 
is obtained simply by pushing a 
button. 

The new Motorola automatic 
push button car heater has under- 
gone extensive tests. It has been 
proved that it will operate effi- 
ciently in temperatures as low as 
50 degrees below zero, the com- 
pany states. Three would be ade- 
quate for heating an ordinary six- 
room bungalow, it is claimed. 

The heater was developed 
through seven years of exhaustive 
experimentation and research in 
the Galvin laboratories. Over one 
million dollars has been spent in 
its perfection. While new to the 
consumer market, the Motorola 
heater was used, in principle, dur- 








ing the war in numerous applica- 
tions for the armed forces. 


In the Aleutians, in winter-fight- 
ing in Europe where sub-zero tem- 
peratures were encountered daily, 
the heaters were used to pre-heat 
airplane and tank engines and for 
heating Quonset huts and trailers. 
The units were approved as very 
satisfactory for these purposes, and 
the conditions were far more se- 
vere than any usually encountered 
by the American motorist. 

An entirely new department 
has been set up at Galvin to 
manufacture and merchandise 
the new product. The units will 
share equal attention with Mo- 
torola radios, but will be manu- 
factured in a separate plant in 
Chicago. 

Company officials visualize a 
wide market for the new heater, 
for not only is it applicable to pas- 
senger cars, but also boats, taxis, 
buses and trucks. It will be espe- 
cially welcomed by fruit-trucking 
companies where the cargo must 
be maintained at a_ constantly 
warm temperature throughout the 
trip, officials predict. 


To feel the pulse of the industry. 
consistent reading of Automotive News 
is a necessity. 
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SERVICE MANAGERS of Kaiser-Frazer distributorships are receiving instruction in 
methods and policies at the Willow Run plant. They will pass on the training advice to 


dealer service chiefs. 


Shown above are the members of a recent class: 
burgh, Arthur M. Stuart, Harold Roehelle, 


Gordon Dry- 


Walter B. Wilson, Phil D. Rice, Louis C. 


Hudson, William V. Carney, Jack Clarke, Gene Newsome, Si Paulson, Jack A. Hillard, 


David 0. Davis, J. S. Dickson, A. E. Bates, L. I. Miller, Herbert S. Waters, Stewart 
Wilson, S. W. Roosa, M. H. Groves, Edward E. Black, H. L. Nighman, John C. Reed, 
Charles Simmons, C. H. Darnsteadt, C. R. Wilson, J. W. Blaney, C. J. Rorick, John 


C. Baird, Robert C. Camp, J. 


W. Alexander, Frank A. Detwiler, K-F service manager. 





Kaiser-Frazer Shop School 


Service Chiefs for 146 Distributors to Pass 
Instruction On to Dealer Aides 


WILLOW RUN, Mich.—In week- 
long vocational classes, said to be 
patterned after the best methods 
of vocational education, the service 
department of Kaiser-Frazer and 








PNEUMATIC TOOL KIT 


Now, everyday automotive jobs such as drilling ...sanding...polishing... 
grinding... hole sawing, etc., are performed with factory production speed, 
efficiency and economy with these Air Tools, They can be quickly assembled 


from parts included in the ARO Pneumatic Tool Kit. At much less cost 
than single purpose tools of other types, ARO brings you lighter weight 
(4” Heavy Duty Drill, 21 Ibs.) ...smaller size...more power...wider speed 
range (500-12,000 r.p.m.)... greater versatility...lower maintenance... 


and greater safety. 


Precision-built for accuracy...trouble-free performance...and long life. 
Write for more details about this complete kit. ARO Tools also available 
singly, if desired. The Aro Equipment Corporation, Bryan, Ohio, U.S.A. 


SEE YOUR ARO JOBBER 
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Graham-Paige is training service 
managers of the new 146 distrib- 
utors which will handle sales of 
the Kaiser Special and Frazer auto- 
mobiles and farm equipment. 

The training program, conducted 
under the direction of Frank A. De- 
twiler, service manager, and J. W. 
Alexander, assistant service man- 
ager, was developed to provide 
skilled service men for K-F’s 4,329 
dealers. 

The distributors’ service men 
who complete the work at the Wil- 
low Run school are charged with 
the task of seeing that the dealer 
service men in their territories are 
similarly schooled. 


The school curriculum is divided 
into two sections covered in alter- 
nate weeks. These are automotive 
service and farm equipment ser- 
vice. 


In many cases distributors have 
two men, one for farm equipment 
service and the other for auto- 
motive service; in that event each 
attends the school with which he 
is concerned. Otherwise the dis- 
tributor representative attends 
both schools. 

Instructors include David O. 
Davis, service school manager, who 
has been in the auto service busi- 
ness for 30 years and during the 
war was hydromatic transmission 
instructor at the Detroit Transmis- 
sion division of General Motors. 
Harold Rochelle, another instructor, 
taught in the public schools for 11 
years and has served as an engine 
mechanics instructor with Ford. 

Each week’s course runs from 
8:30 a.m. to 5:15 p.m. Monday 
through Friday. The students are 
taken to and from their hotel in 
a company bus, so that the entire 
class, which averages from 20 to 26 
students per week, is kept together. 
Classes are kept purposely small to 
provide opportunity for individual 
instruction. 

First business each Monday 
morning is concerned with regis- 
tration and indoctrination lectures 
which deal with the general history 
of the Willow Run companies, the 
sales organization, the plant and 
the products. 

Shop sessions then begin, and the 
class adjourns to the large, well- 
equipped shop school near the 
classroom. The shop is equipped 
with automobile chassis, engines 
and all parts pertaining to the 
makeup of the Kaiser Special and 
Frazer automobiles, and Rototiller 
farm machines for practical in- 
struction on mechanics and servic- 
ing. Chain falls and special tools 
for shop work are provided. 

In the automotive school, di- 
visions of shop work include as- 
sembly and disassembly of the 
engines, clutch, transmission, 
overdrive, steering assembly, 

axles, brakes and all mechanical 
features. 

A similar schedule is followed in 
the farm service school, which at 
present is devoted to the Rototiller 
farm machine and its attachments. 

Students are required to take 
notes during all lecture periods, 
both in the classroom and in the 
shop. 

On Friday, the students are given 
lectures by heads of the sales, 
parts and accessories and service 
departments on general policy. An 
examination on the week’s work 
follows and a certificate of gradua- 
tion is provided for each student. 
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Service Emphasized 


New Nash Dealership in Kansas City Uses 
Entire Second Floor for Shops 


KANSAS CITY.—With 41 years 
combined factory experience be- 
hind them, John F. Rupkalvis and 
David L. Barnes organized and 
recently opened a _ metropolitan 
dealership at 3109 Gillham Rd. as 
Nash Central Motors. 

The new location housed an air- 
plane parts factory during the war 
but has been completely renovated 
and redecorated. It occupies a two- 
story building with a total of 18,- 
000 square feet of floor space, with 
separate entrance and exit. 

The main shop as well as body 
and paint shop departments are 
on the second floor, with the 
main floor devoted to offices, 
showroom, parts department, 
customer reception and service. 
The entire business is depart- 
mentalized and laid out in ac- 
cordance with plans furnished by 
Nash-Kelvinator Sales Corp.’s 
architectural department. 

A feature of the firm’s service 
setup is its upholstery cleaning de- 


partment operated by a specialist | cent. 


with 17 years experience who uses 
cleaning agents, part of which 
were devised by him. He cleans 
cars on the company’s premises 
or answers home calls. 

Nash Central Motors has adopt- 


Hearst Papers 
Offer Service 
Station Study 


DENVER.—Three out of every 
four motorists in America would 
be willing to pay 10 cents for the 
road map they now receive free 
of charge at their gasoline station, 
Wallace M. Hughes, manager, au- 
tomotive department, Hearst news- 
papers, told the marketing division, 
American Petroleum Institute, at 
its quarterly meeting here last 
week. 

This fact was ascertained as part 
of a nationwide survey to find out 
what car owners prefer in gasoline 
station service. Hughes presented 
findings of the survey covering 
eight major cities. 

In presenting the results of the 
eight-city investigation to members 
of the APL marketing division, 
Hughes disclosed that all of the 
data gathered will be made avail 
able to individual oil companies 


through any of the Hearst adver- | 


tising service offices in major ci- 
ties. 

Included among the 29 general 
questions asked in the eight-city 
survey were queries designed to 
discover whether motorists usually 
buy gas at the same service sta- 
tion, whether they ask for anti- 
freeze by brand names and what 
they think of the credit card sys- 
tem. 

The survey also elicited interest- 
ing data on why motorists like a 
particular service station, citing 
such factors as the brand of gaso- 
line sold, the location of the sta- 
tion, personality of the attendant, 
ease of entrance and exit, general 
appearance of the station, conven- 
ience of pumps, air and water and 
services rendered. 


The survey, “to determine what 
products and services the motorist 
expects from his gasoline service 
station” was conducted by the 
Hearst newspapers in cooperation 
with the American Petroleum In- 
stitute. 

Scientifically designed to cover 
all economic and geographic sec- 
tions of the cities selected, more 
than 4,000 individuals were inter- 
viewed in New York, Chicago, De- 
troit, Pittsburgh, Baltimore, Bos- 
ton, San Francisco and Los An- 
geles. 


Phatissenen Full ier 


Of Yankee Products 

NORWALK, Conn.— Benjamin 
Putterman, formerly half-owner in 
charge of production, has acquired 
full ownership of Yankee Metal 
Products Corp. with the complete 
resignation of the former half- 
owner, William Berk. 

Yankee is an auto accessory 
manufacturer. No major personnel 
changes are contemplated, Putter- 
man said. 


ed a policy of employing as many 
veterans as possible, and has 
signed up under the government’s 
veterans’ rehabilitation training 
program. Approximately a third of 
the firm’s employes are veterans, 
including Miss Frances Messerly, 
bookkeeper, who was a WAC ser- 


2,000 Enrolled 
For Cadillac 


Service Training 


DETROIT.— More than _ 2,500 
service department employes are 
enrolled in Cadillac’s renewed na- 
tionwide training program, it is 
announced by George W. Otto, gen- 
eral parts and service manager. 

Under the program, candidates 
must study the prescribed lessons 
and return monthly examinations 


geant. 


Rupkalvis previously was with 
General Motors for 23 years, 
leaving the Chevrolet Motor di- 
vision at Des Moines, Ia., early 
this year to engage in the new 


with a grade of 85 or better to 
qualify for “Cadillac Certified 
Craftsman” awards. 

All Cadillac mechanics, appren- 
tice mechanics, mechanical super- 
visors, service salesmen, testers, 
enterprise. Barnes was associat- assistant service and service man- 
ed with Chrysler, Pontiac and THE NEW Nash Central Motors, 3109 Gillham Road, Kansas City, has 18,000 square | agers are eligible to participate. 
Nash for 18 years, as well as feet of floor space. A feature of the dealership’s service setup is an upholstery cleaning —$—$$_______ 

Peace Bridge Toll Cut 


with the motor accounting divi- department. John F. Rupkalvis and David L. Barnes operate the firm. 
erates plants at Galena and An-|_ BUFFALO, N. Y.—Tolls on the 


sion of GM. B A - 
The new firm will serve a terri-| WUFLESS ACQUIPES | ticch, 1, and Brodhead, Wis. Peace bridge from Buffalo to Can- 
The new property will contain a| da have been cut, resulting in an 


tory of approximately one million 

people seinetjally in. the Greater Two-Acre Tract group of buildings for the manu-|¢stimated savings to motorists of 

Kansas Cit itch instal facture of tools, gasoline engines | $12,000 a year. The reduction was 
ansas Wity area which includes! CHICAGO.—A two-acre tract at| and handicraft kits. made possible by bond refunding. 

Kansas City, Independence, Mo.,/ nearby Lake Zurich has been ac- The reduction in tolls affects both 

and the small communities adja-|quired by the handicraft division} nere are profit-making opportunities | P@88enger and commercial  ve- 

‘of Burgess Battery Co., which op-| in AN Want Ads. See inside back cover. | hicles. 
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Why Repairmen Everywhere Say =— 
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the majority of their total requirements of service 
parts, materials and supplies. 

There is no other organization in the automo- 
tive industry which duplicates this service to the 
jobber, and through the 
jobber, to service shops 
and their customers. 


@ Repairmen have learned that NAPA service to 
the jobber means better service to them—prompt, 
complete, and cooperative—on parts for cars and 
trucks of all makes. No waiting for shipment 
“from the factory.” 

Through this network of NAPA Warehouses, 
blanketing the United States, NAPA Jobbers 
everywhere receive overnight service or better on 
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Sun Oil Hits Claims 


In Anti-Trust Suit 
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WASHINGTON. — Charged in a 


| Department of Justice suit along 
' with 350 other oil firms of operat- 


ing a monopoly and conspiring to 


| restrain trade in violation of anti- 
| trust laws, the Sun Oil Co. flatly 


denied all charges last week. 
In its answer, the first to be filed 


| by any of the 22 defendants listed 


as “majors,” Sun Oil declared that 
it competed with hundreds of oil 
companies and demanded the gov- 
ernment specify with whom it al- 
legedly has conspired. 

Specifically, the Justice de- 
partment suit charges Sun Oil 
with violating the Sherman and 
Clayton acts by conspiring to re- 
strain trade, monopolizing the 
industry, manipulating prices, 
fixing excessive rates for the use 
of pipelines, achieving favorable 
railroad rates, restricting petro- 
leum production and manufac- 
ture, and maintaining oppressive 
practices in marketing, all to the 
detriment of the consumer. 

The suit has been resumed here 
after laying practically dormant 
since 1940. An agreement at that 
time which was approved by the 
late President Roosevelt decided 
that immdiate prosecution would 
hamper the production of vital war 
products. 

It is reported that during a se- 
ries of discussions early this 
spring the defendants were offered 
a negotiated settlement by Depart- 
ment of Justice attorneys and the 
offer was rejected. 

In denying guilt of any and all 
the charges, Sun Oil contended 
that reductions in operating costs 
have been passed on to the con- 
sumer in lower prices, improved 
products and greater service and 
to employes in the form of higher 
wages and better working condi- 
tions. 

Sun Oil further declared that 
through the years it had sought 
to lead in the industry rather than 
to follow and this attitude tended 
to intensify competition among 
the hundreds of companies with 
which it competed. 


Illustrating its claim that con- 
sumers have benefitted by the 
way in which the company has 
operated its business, Sun Oil 
pointed out that the price of 
ieeeae ws an reduced ap- 
proxima cents r n 
since 1920. a 
The Sun Co. also stated that 


Varnish Essay 
Wins Rinshed 


Mason Prize 


DETROIT. — Rinshed-Mason Co. 
Chemistry Award was won by Rob- 
ert Aikens, student at Baldwin 
high school, Birmingham, Mich., 
Frederick G. Weed, president, an- 
nounced last week. He will receive 
a four-volume chemical study for 
his paper, “Varnishes.” 

The award originated when 
chemistry students visited the 
firm, manufacturers of paints, ena- 
mels, varnishes and lacquers, and 
were invited to participate in an 
essay contest based on their ob- 
servations. 

As an inducement to further re- 
search and as a source of refer- 
ence material, Rinshed-Mason. do- 
nated a set of four volumes on 
“Protective and Modern Decora- 
tive Coatings” by Dr. Joseph Ma- 
tiello to the school library. The 
judges were chemical engineers on 
the firm’s staff. 

Listed for honorable mention 
were: George Campbell, Mary Anne 
Kraft, Bob Morgan, M. Bruce Robb 
and Hugh Morrow. 


General Detroit Ups Rutledge 


E. A. Warren, vice-president of 
General Detroit Corp., has an- 
nounced appointment of Gail Rut- 
ledge as director of national ac- 
counts and coordinator of branch 
office activities for the corpora- 
tion. His new position carries the 
— of assistant to the vice-presi- 


none of its contracts or leases with 
service stations contained non- 
competitive, oppressive or onerous 
terms. 

All pipelines in which it has a 
stock interest, Sun Oil said, were 
common carriers which offered the 
same facilities and services to all 
shippers. Further, it was added, 
these pipelines are under the con- 
trol of state boards,or commissions 
having authority over common car- 
riers, or the Interstate Commerce 
Commission. 

Sun Oil explained that it did not 
force any of its dealers to sell at 
company fixed prices by threaten- 
ing to cut off gasoline supplies or 
by any other means. 

Neither, it asserted, had it ever 
conspired with any other oil firm 
to fix prices at which service sta- 
tion operators resell petroleum 
products. 


AT CHEYENNE, Wyo., Walton Motor Co., 25 years a Ford dealer, celebrated its 
silver anniversary and the Golden Jubilee of the automotive industry simultaneously 
with a complete refurbishing of its interior appointments. Showroom, parts department 


and service floor all were rearranged 
founder and president. 


Shearer Chevrolet, Vt. 


Shearer Chevrolet Co., Inc., Bur- 
lington, Vt., has filed articles of 
association for conducting whole- 
sale and retail automotive sales. 
The state has authorized 500 shares 


and redecorated, according to J. H. Walton, 


of $100 preferred stock, and 1,500 
shares of $100 common stock. Sub- 
scribers are Charles F. Black, Lou- 
ise M. Converse and Carl H. 
Shearer. 


tar Want Ad Dept., inside back cover 


SERVICE SECTION 


Meetings Set 
For Pa. Safety 
Test Workers 


HARRISBURG, Pa.—At the in- 
stigation of Pennsylvania Automo- 
tive Assn. officials, the state will 
conduct a series of educational 
meetings on official inspections, it 
was announced last week. 

There have been no meetings of 
this type since 1943. Fifty-four ses- 
sions, conveniently located through- 
out the state, will open Sept. 30 
and close Oct. 30. 

Station operators and their per- 
sonnel engaged in this phase of 
highway safety will be “requested” 
by state authorities to attend the 
meeting in their locality, according 
to the association. 


Ft. Wayne: 1 in 9 

FORT WAYNE, Ind.— Of the 
9,091 cars checked during the pro- 
gram, 1,056 autos were found with 
1,595 defects. They were: stoplights, 
468; taillights, 350; brakes, 213; 
headlights, 266; horns, 102; wind- 
shield wipers, 101; tires, 61, and 
mufflers, 34. 


This sign iden- 


tifles your business 
with the big, sales- 
building Auto-Lite 
promotion program. 
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war. They don’t seem to be able to 
judge how long this present sellers’ 
market will last, how long the un- 
natural prices on used cars will 
stay up even if OPA were lifted im- 
mediately, or how much of an or- 
ganization they should build right 
now to prepare for the break if it 
should come quickly and unex- 
pectedly. 

They all seem to be on agree- 
ment on several factors, however— 
that they should maintain their 
present customer labor force in- 
tact and build up a separate crew 
to handle new car deliveries; that 
they should start to retail their 
own trades even though the whole- 
sale is attractive, just so that they 
can begin to train a sales crew; 
that they are having one heck of 
a time getting enough replacement 
parts to take care of their cash 
service customers, and that the 
majority of them plan to continue 
to buy a large portion of their 
supplies from the sources that are 








Toronto, Ontario 


taking care of them now when they 
need that help. 
* + * 

NEVER in my 40 years in the 
business have I seen dealers put- 
ting as much stress on service and 
service shop profits as they are 
now. It seems that every mother’s 
son of them has finally learned the 
lesson that has been preached to 
them for years before the war, 
which is that the strong dealer who 
can weather any business storm 
is the dealer who has built up a 
service customer following that 
pays his gross burden out of the 
profits from customer labor and 
parts sales. They have learned to 
like the music of the cash register 
ringing up those dimes and dollars, 
and they know that every ring is 
the tingle of a liberty bell that will 
continue to allow them to operate 
their business more or less as they 


see fit—free from having to meet 


disastrous competition just because 

some new or used dealer down the 

street starts going hog wiki. 
Having rubbed noses with ser- 


THE DICK HAYMES SHOW 


With Helen Forrest ...Gordon Jenkins’ Orchestra 
and Chorus. On 150 CBS stations coast-to-coast. 
Your customers hear it Thursday nights, 9 p. m. E.T. 


* * * 


MAGAZINE and 
NEWSPAPER ADVERTISING 


Auto-Lite advertising in national magazines, news- 
papers and farm publications reaches more 
than 25,000,000 homes, thousands in your town. 


*« x * 


ROADSIDE SIGNS and 
A. A. A. MAPS and BOOKS 


Auto-Lite’s exclusive advertising in A. A. A. maps 
and books and Auto-Lite highway signs reach the 
car owners who travel... get service from you. 


THE ELECTRIC AUTO-LITE COMPANY 
Toledo 1, Ohio 
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“Hear it? That’s the knock I was 
telling you about!” 


vice customers for four long years 
they have found that the average 
car owner is still a pretty decent 
citizen, even though he drives a 
crate five er six years old. The 
grand guys aren’t all in that myth- 
ical three or four-year ownership 
clique, that incidentally has dim- 
med considerably due to lessons the 


owners themselves have learned. 

There also seems to be a surpris- 
ing loyalty among the more stable 
dealers to the old national finance 
companies; the entry of the local 
banks and smaller house doesn’t 
seem to be sweeping the larger 
boys off their feet any. They figure 
they have been pretty well taken 
care of in the past and that the 
established “oldline” companies will 
give them a good deal in the future. 
They seem to be getting what 
amounts to an “insurance com- 
pany” complex or feeling about 
their oldline finance houses. 

All this is, of course, good listen- 
ing to a guy like me who has been 
fighting this battle of better busi- 
ness methods in the dealerships, 
who could never understand why 
an automotive dealer should run 
his business any different than any 
of the stable merchants on main 
street. They both run department 
stores and good merchants make 
every department pay its floor rent 
and share of profit. Why should 
car and truck dealers think they 
have to rob Peter to keep Paul out 
of red ink is more than I could 
ever understand. 

* * * 
[ROEPeD in on the private part 
of the first public showing of 
the new Frazers and Kaisers here 
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in town—held at the Aaron DeRoy 
Motor Car Co., the old Hudson dis- 
tributor for years—and mingled 
around with a goodly bunch of sup- 
pliers and other well wishers who 
had dropped in to congratulate Joe 
Frazer, Ed Kaiser, Ed Hunt, Gene 
Reason and Clay Bedford (Kaiser’s 
wonder man of his coast operations 
and who has continued to wave his 
magic wand out at Willow Run in 
a business to which he was un- 
familiar when Kaiser decided to 
join hands with Frazer in the auto- 
mobile business). 

Among the throng were Jack 
Linforth and Phil Coe of Goodyear, 
Walter Rockwell of Timken-Detroit 
Axie, Bill Little of Bearings Co. of 
America, Lynn Pierson and Cliff 
Seuers of Letroit Harvester, Frank 
Murphy of Commercial Credit, 
srouer, Bill and Charlie Mcintyre 
of Monroe Auto Equipment, Cliff 
Merrill of Timken Kouwer Bearing 
and several others that I just can’t 
think of now. 

+. * - , 
AY CHAMBERLAIN is out of 
hiding, thanks to me he claims 
—and i didn’t even tell you dealers 
that he has nnaily got his telephone 
une strung into his piace and is 
now abie to talk to the outside 
world trom his own spacious liv- 
ing room. Ray says a number of 
“youse guys” were kind enough 
to drop him a line after I told you 
his troubles with the chicks and 
bees. 
* * + 

SAT THROUGH a session with 
Harold Silvers, Nash body repair 
expert, while he put on a body re- 
pair school for insurance adjusters 
a week ago, and I want to say right 
now that it would be well worth 
the time for any “tin knocker” to 
hear his story on unitized body 
repair. He makes it sound simpie 
and easier than working on a con- 
ventional car body. 

- x * 

JOHN PETERS of MEWA sent 
me a recent booklet they have just 
published, which contains not only 
the pictures and history of the cur- 
rent officers and directors but some 
data that shows what a fine job 
Whit Ruark has done for that or- 
ganization. Today MEWA has al- 
most 700 members operating over 
3,000 wholesale automotive outlets 
—that’s some distributing force for 
these United States. 

7 + * 

STOREY LARKIN also sent me 
the recently published book which 
shows why the NAPA jobber is a 
good man for any automotive man 
to know and what the organiza- 
tion is doing in a merchandising 
way for the parts manufacturers 
who take advantage of its wide 
flung distribution channeis. One of 
the things brought out quite forci- 
bly in the book is that NAPA’s 
trade paper advertising schedule 
goes to a total of over a half mil- 
lion copies, which means that if 
the other books they use have the 
average readership in their field 
that Automotive News has among 
car dealers, the NAPA message is 
read by over a million and a half 
readers in the industry each month 
—and that should sell something. 

* x * 











STUDEBAKER also cracked 
through with a dandy new book 
for its dealers recently, titled 
“Modern Trends in Service Equip- 
ment and Departmentalization.” 
This book not only takes the dealer 
through the service shop, depart- 
ment by department, and shows } 
him what basic tools he should 
have for each department and how 
many of each for each of five deal- 
er size groups, but gives the dealer 
the prices and sources of the equip- 
ment. Thus the dealer or his service 
manager can take this book home 
with him for an evening, along 
with a layout of his shop and come 
pretty close to figuring how much 
equipment he should have and 
what it will cost to do the type of 
service operation his car contract 
should produce. : 

. 





FRIEND H. B. PECK of Eaton | 
Mfg. Co. also sent me a beautifully 
gotten out museum piece—a book 
printed with a gold cover that 
chronicles the automotive industry 
from 1898 up to 1946, highlighting 
the various years and with a roll 
call of 1,876 cars past and present 
that have made their bow to the 
American public. This book is j 
worth a spot in any automotive | 
man’s library, it is so nicely done | 
from cover to cover. i 
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Lights and Brakes Head List. -. Daa ses tepnaeonts 3,239 5.3 
CPEMED «cee vasctevss 4,447 7.2 


BURR 06 6.0.0636%8039 61,610 100.0 


Total defects reported from the 
U. S., Canada and the city and 
county of Honolulu, T. H., are: 
Defective rear and 

stop Mghts ...... 355,611 28.8% 
Faulty front lights . 226,393 18.4 
Inadequate brakes . 168,057 13.7 
Windshield wipers . 99,826 8.1 
Horns not 





32% of Cars Found 
Defective by Police 


(Continued from Page 23) 

Nearly three million vehicles| 32.1 percent had defects. Defects 
were examined by police in 46/ reported by type and the percent- 
states, the District of Columbia,| ages of each to the total number 
Honolulu, and the nine Canadian| of defects are: 


























provinces. Of these 32.3 percent, U. S. Defects ae tn ee ar ane 7 

nearly one-third, had obvious and| Rear and stop lights 331,857 28.7% Othe: ‘Salest eee 240821 19.6 

hazardous defects. Front lights ....... 210,744 18.2 ther Defects ...... , : 
Faulty lights, both front and/ Brakes ............. 153,370 13.3 

rear, accounted for approximately | Windshield wipers . 94,879 8.2 Total ........... +1,281,161 100.0 

half of the total defects reported| Horns ............. 82,723 7.1 (“Other defects” include obscured 

by type, and inadequate brakes| Tires .............. 50.109 4.3 |or broken glass, lack of rear vision 

were the next commonest type. EE sini cece 233,404 20.2 | mirror, wornout muffler, bad steer- 
A total of 2,860,346 vehicle —— 7 ing, etc.). 

checks—primarily of vehicles in- NE) 6 bt% tree Ss cee 1,157,086 100.0 The most common listed rea- 

THIS IS A ‘“‘grease monkey’s eye-view,”’ looking upward and forward at a car on| VOlved in traffic violations or ac- In Canada police checked 128,814] sons for police contacts with mo- 







torists, in order of frequency 
(although varying from place to 
place), were as follows: speed, 
stop sign violations, accidents, 


@ greasing rack, showing the torsilastic rubber suspension of the special auto built by| Cidents—were made. Of this | vehicles. Of these, 44,107, or 34.2 
B. F. Goodrich engineers to demonstrate the capabilities of their rubber-in-torsion | number, 922,775 had one or more | percent, had defects. Defects re- 
spring. The twisting of the rubber takes place in the cylinders (A) as the arms (B) | defects. The total number of de- | ported by types and the percent- 
move up and down with passage over bumps. These springs allow the rear wheels to| fects reported by type was 1,- | ages of each type to the total are: 
















be individually suspended, with universal joints (C), on either side of the differential | 231,16l1—almost one dangerous Canada Defects signal light violations, improper 
housing. This is the first vehicular installation in which the spring’s cylinder is placed| defect for every two cars exam- | Rear and stop lights 19,341 314%] passing, right of way violations, 
diagonally. On the Twin Coach buses, where it has become a big production item, it| ined. Front lights ....... 14,553 23.6 improper signals and reckless 
runs parallel to the side of the vehicle, while on the beach-busting LVT’s the cylinder} In the United States 2,718,076) Brakes ............. 12,093 19.6 driving. While the program was 
was at right angles to the track. vehicles were checked; 872,290 or| Windshield wipers . 4,436 7.2 in operation traffic officers 





checked the brakes, lights, tires, 
windshield wipers and horns of 
automobiles involved in acci- 
dents and traffic violations. 

The program had as its slogan 
“Check-Your Driving—Check Your 
Car—Check Accidents.” Emphasis 
was deliberately placed on driv- 
ing and stressed the necessity for 
keeping cars in top mechanical 
condition. 

Robert E. Raleigh, associate di- 
rector of the IACP Traffic Divi- 
sion, Evanston, Ill, directed the 
program. It opened a few days 
after President Truman’s Highway 
Safety Conference held in Wash- 
ington and received the personal 
endorsement of President Truman 
as well as the endorsement and 
support of the conference. 


As a united action program to 
promote safer driving and safer 
cars, the Safety Check was car- 
ried out by police throughout the 
United States and Canada with 
the cooperation of more than 250 
national associations, groups and 
companies, including official and 
public service agencies, safety 
councils, automobile and insur- 
ance associations and companies, 
the petroleum, rubber and auto- 
motive parts industries, labor, 
farm, women’s and youth groups. 
Although the nationally coordi- 
nated program is at an end, the 
Police Traffic Safety Check is be- 
ing continued by the law enforce- 
ment agencies of many states and 
cities where it has appeared effec- 

tive in reducing the accident rate. 


Neglect of Brakes 
Air Cleaners, Hit 
By Bendix Chief 


SOUTH BEND.—Air cleaners on 
vacuum power brake systems are 
often neglected and can become 
clogged to the point of interfering 
with satisfactory operation of the 
system, L. A. Santry, product man- 
ager, Brake and B-K service sales 
of Bendix Products division, said 
last week. 
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WHICH OF THESE FOUR WAYS WOULD 
YOU USE TO HOLD BALL BUSHINGS? 


Having launched a revolutionary new product, Thomson Industries, Inc., 
Long Island City, promotes customer satisfaction by also determining 
the most efficient method of installing the Ball Bushing. With all 
possible methods of fastening at its disposal, Thomson Industries 
recomn.cnds Waldes Truarc Rings—and proves its conviction by pre- 
grooving the Bushing. Why? The reasons are obvious on this page. 
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Compare the compact simplic- 
ity of this Truarc application 
with the designs below, any of 
which are standard good prac- 
tice. See how Truare cuts 
costs of material, machin- 
ing and assembly. 


2 


You could use a collar like 
this, with its extra material, tap- 
ping, threading and additional 
assembly time. 


3 


You could fasten it with bolts 
—look at the extra material 
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Whether your product is still on the 


board or has been in use for years, 





there’s a Waldes Truarc Retaining Ring 







that will make it simpler, more econo- 





mical to make and repair. Truarc Rings 






conform to NAS standards, give a never- 







i f " cSSy and machining in the hous- ; “ 
ere ee ee MELA, tor omic ane, ees oe 
ity is assured by its patented tapered PRYZ2222 ee inconspicuous unit of the power 





brake system, which is usually 
tucked away in a corner of the 
vehicle to be out of the way of 
splash and dirt. 

A clogged or dirty air cleaner 
will cause a distinct lag when 
brakes are applied. Most impor- 
tant, the power brake equipment 
may be ruined by abrasive dirt if 
the cleaner does not receive the 
necessary service. An inspection or 
service of the cleaner should be 
made during the regular monthly 
or the 1,000 mile brake test. 


There are two designs of Bendix 
air cleaners in use. One is the re- 
mote or separate air cleaner of 
which there are two types—the oil 
bath type and the dry type. The 
other design of air cleaner is an 
integral part of the control valve 
or cylinder and is of the dry type 
only. 

Neglect is said to cause truck 
operators and owners considerable: 
loss of time and money. 





design. Truarc engineers can guide you, 





help you, make suggestions. We'll give 
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You could retain it with a 
heavy external collar—extra- 
material and labor, more time 
on the assembly line. 





your particular problem individual 













attention without obligation. 














Waldes Kohinoor, Inc., Long Island City 1, N. Y., Dept.14E 
Please send Free Booklet on Truarc Retaining Rings to 








TRADE MARK 


RETAINING RINGS 
City. Oe ——_——— 


WALDES KOHINOOR, INC., LONG ISLAND CITY 1, NEW YORK ne eee 
VISIT TRUARC BOOTH @ tnstrumentation-for-Tomorrow Exhibit @ HOTEL WILLIAM PENN, PITTSBURGH @ SEPT. 16-20 
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THESE TRUCKS are equipped with Truckstell special equipment for the rugged job 
of rushing automotive parts to garages and dealers throughout the backwoods country 
of Michigan’s upper peninsula. Northern Motor Co.’s parts sales have more than doubled 


since the truck delivery system was begun. 





THIS PHOTO, taken from the rear of 
one of Northern Motor Co.’s trucks, shows 
how the reconditioned engines are locked 
into the truck and removed for delivery by 
a chain fall traveling on an overhead rail. 
The bins are stocked with small automo- 


tive parts. 
* * 


Parts Treck 
Profitable for 
Mich. Dealer 


ESCANABA, Mich.—Northern 
Motor Co. (Ford) has found that 
it is possible to more than double 
what most good sized dealers 
would consider a very satisfactory 
parts sale and engine rebuilding 
business by giving the dealers and 
garages in their territory sched- 
uled delivery service. Its sales for 
the first six months of this year 
have shown an increase of better 
than 15 percent over the total sales 
volume for the entire year previ- 
ous. 

The dealership always operated 
one delivery truck in its parts 
sales work, but seven months ago 
expanded this service by the addi- 
tion of two Ford 1%-ton trucks 
with special Trucksteel equipment 
and special bodies which enables 
it not only to cover the entire 
northern Michigan area but to 
visit Ford dealer and independent 
garages at least twice each month 
on set dates. 

Northern Motor Co. is on the 
northwest shore of Lake Michi- 
gan and the territory served is 
the state’s entire upper penin- 
sula—an area of 16,691 square 
miles and one of the most vir- 
gin, undeveloped sections in the 
United States. 

Throughout much of the area 
the roads are unimproved. Heavy 
snow is on the ground nearly six 
months of the year. Chief indus- 
tries are lumber and mining. 

Throughout this backwoods 
country Northern Motor’s three 
Ford trucks travel a regular sched- 
ule and deliver car and truck parts 
to all Ford dealers, all indepen- 
dent garages and a large number 
of fleet operators. The units are 
in service every day and travel 
over a variety of roads ranging 
from the worst to the best. 

The two new trucks are 1946 
Ford 1%4-ton chassis equipped with 
heavy duty Truxmore trailing 
axles, Thornton automatic locking 
differentials and Watson Brown- 
Lipe auxiliary transmissions. The 
special Lindsay all-steel bodies are 
18 feet long and 7% feet high, with 
full doors at the rear and one door 
on the right side. 

Small parts are carried in stock 
bins around both sides of the bod- 
ies. In the center, 20 Ford recon- 
ditioned engines are locked into 
each truck with a special device. 
Engines are removed by a chain 
fall which travels on an overhead 
rail extending the length of the 
truck body. Long parts such as 
axle shafts are placed in pockets 
built around the bottom of the 
body. 

The two units which use 


ste neeeeteeetenemeneaaten 


Truckstell special equipment 
have been in_ service seven 
months, have required no serv- 
ice repairs and each one is carry- 
ing twice the payload of the orig- 
inal unit in the fleet, a 1940 Ford 
1%-ton standard chassis with 
special body but no special oper- 
ating equipment. 

L. C. Smith, manager of North- 
ern Motors, said the trucks are 
loaded weekly at the Escanaba 
headquarters and schedules are ar- 
ranged so that each garage or 
dealer in the territory knows with- 
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in two hours of the time the North- 
ern truck will call on him from 
week to week. Schedules are main- 
tained closely and the territory is 
covered thoroughly. 


The company’s parts sales have 
been more than doubled since the 
truck delivery system was started 
and Smith reported that the sales 
volume increases each trip. The 
company now rebuilds 25 to 30 mo- 
tors per day. It is planned to add 
more units with Truckstell equip- 
ment to meet the increasing de- 
mand for automotive parts in this 


territory. 
* * * 


Parts Truck Boosts Sales 


Of Dahl Motors in Pa. 
ALLENTOWN, Pa.—Another ex- 
ample of how Ford dealers are 
doubling their parts sales volume 
is found in the experience of Dahl 
Motors, which only recently put 
out its first specially designed parts 
truck. According to Robert Miller, 
manager, this truck has already 
doubled parts truck sales and ma- 
terially increased contacts with 
fleet owners and garagemen. 
This unit, built on a standard 
158-inch chassis, has a body with 
14 feet of loading space 7 feet 6 
inches high and a gross 12,900 
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MOBILE PARTS stock averaging $4,000 carried by Dahl Motors (Ford), Allentown, 
Pa., to customers in special body fitted with bins and compartments for larger units 
and exchange assemblies. Overhead tram aids in handling engine assemblies. 


pound capacity when loaded. It 
carries a total parts inventory at 
the present time of slightly over 
four thousand dollars which in- 
cludes two complete engine assem- 
blies. 

Bins are all steel, special com- 


partments are built in for bulky 
parts. In the skirting along the 
side are compartments for ex- 
change parts while a display stock 
of paints and polishes are carried 
on an expanded ledge between the 
steering wheel and windshield. 








ON’T squint in a futile attempt to see clearly through a dirty windshield. 


Instead, wash your windshield while you drive. 


To enjoy this wonderful aid to safer, more comfortable driving, you 


merely touch a button and your windshield is squirted with two jets of water. 


A few swings of your wiper blade complete the cleaning operation. Repeat as 


often as necessary for a clear safe view of the road ahead. 


A Trico Automatic Windshield Washer can be quickly installed on 


any car, old or new. Costs only a few dollars. Available through dealers and 


service stations eve rywhere. 
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Trico Products Corporation, Buffalo 3, N. Y, 














Price Named Chairman 
For Industry Confab 


M. E. Price, controller of Thomp- 
son Products, Inc., Cleveland, has 
been appointed chairman of the in- 
dustry conference of automobile 
and aircraft controllers which will 
be a part of the forthcoming fif- 
teenth annual meeting of the Con- 
trollers Institute of America, in 
New York, Sept: 15-18. 

* + + 


2 Former Auto Executives 
Join Republic Aviation 


Republic Aviation Corp. recent- 
ly announced the appointments of 
Irving R. Kappler as procurement 
director and William H. H. Ourtis 
as master mechanic. Kappler and 
Curtis each has 30 years experience 
in his respective phase of automo- 
bile manufacture. 

Kappler was associated as pur- 
chasing agent or director of pur- 
chasing with Graham Bi-‘hers, 
Graham-Paige and Packard Motor 


Auto Personnel 





before joining Republic. Curtis was 
associated with General Motors, 
Reo, Oldsmobile, Hudson and Wal- 
ter Kidde Co., before assuming his 
new duties. 

* * + 
Brake Assn. Names Davis 
As Successor for Doyle 


Robert B. Davis, executive offi- 
cer of the Raybestos division of 
Raybestos-Manhattan, Inc., Bridge- 
port, Conn., has been elected presi- 
dent of the Brake Lining Manu- 
facturers Assn. He succeeds James 
S. Doyle, automotive staff manager 
of Johns-Manville Corp., who head- 
ed the association for two years. 

+ * 


Jones of Seiberling Heads 
RMA Accounting Group 


©. E. Jones, vice-president and 
comptroller of Seiberling Rubber 
Co., has been elected chairman of 
the General Accounting committee 
of the Rubber Manufacturers Assn. 


The newly elected chairman has 
been associated with Seiberling for 


the past 25 years. I. W. Roberts of 
Goodyear was named vice-chair- 
man of the committee. 

* * + 


Carpenter Named President 
Of American Testing Society 


Arthur W. Carpenter, manager 
of the testing laboratories of B. F. 
Goodrich Co., has 
been elected 
president of the 
American Society 
for Testing Ma- 
terials. 

Carpenter for 
the last 18 years 
has been secre- 
tary of the so- 
ciety’s committee 
on rubber prod- 
ucts. He has also 
served on the ad- 
ministrative com- 
mittee on papers and publications, 
and on the executive committee. 

a a * 


Schwenke Boosted to Head 
Service at Ditzler Color 


Appointment of V. G. Schwenke 
as service manager for Ditzler 
Color division of Pittsburgh Plate 
Glass Co. has been announced by 





A. W. Carpenter 
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William T. Utley, divisional direc- 
tor. 

Prior to his association with 
Ditzler, Schwenke had been asso- 
ciated for 11 years with the Ford 
and Briggs automotive paint de- 
partments. He joined Ditzler in 


1936. 
. Ss 


Ford Names Thompson 
At Des Moines Branch 


Robert M. Thompson has been 
appointed Lincoln-Mercury district 
manager, with headquarters in Des 
Moines, Ia., it was announced last 
week by W. K. Edmunds, midwest- 
ern regional manager of the Ford 
Motor Co. 


* + * 
Hollingshead Names Ten 


For Top Sales Posts 


L. M. Olson, vice-president, R. M. 
Hollingshead Corp., Camden, N. J., 
announces the appointment of new 
division and district managers to 
supervise distribution of “Whiz” 
automotive products in 10 of the 
company’s sales territories in the 
United States. 


The following are the appoint- 
ments: Walter Chick, western di- 
vision manager; P. C. Franzini, 





MASTER Multi-Post 
SECTIONAL FILE CABINETS 








Easier Filing 


Faster Reference 
Greater Selectivity 


MODEL 12-4 


$975 


with 4 sections, 
capacity 12 sections. 
F.0.B. Los Angeles 






All Sections are Removable 


IMMEDIATE DELIVERY-ORDER NOW 





5 CABINET MODELS—HOLD 6 TO 36 SECTIONS 


ing when filing is completed. This faster method 


Now, for the first time, all Saeved Price and 


Parts Data Sheets can be combine 


in one com- 


Se cabinet irrespective of punching styles. 


here’s a Master 


Multi-Post Section designed to 


carry any punching in books or other data whether 
it be 3, 4, or 5-hole punched. 

This improved section consists of just 2 pieces 
that open with finger-tip pressure . . . it’s self-lock- 


Also, Index Tabs and Paper Punches. 
For Complete Information, ask your Jobber, or write for Catalog, today. 


Multi-Post SECTIONS FOR 
ANY PUNCHING STYLE 








takes only a second and combines all parts and 
reference books or catalogs—irrespective of model 
or punching style—in one cabinet! 


A Master File speeds selection time . . . saves 


counter space.. 


. reduces filing time. Distributed 


by Automotive Jobbers everywhere. 
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southwest division manager; Earl 
G. Bittenbender, Philadelphia dis- 
trict manager; Richard W. Barry, 
Pittsburgh district manager; 
Thomas C. McMahon jr., Detroit 
district manager; C. L. Dilday, St. 
Louis district manager; Nelson R. 
Kincaid, Lansing district manager; 
Richard J. Horsey, Chattanooga 
district manager; Wm. M. Pell- 
man, Oklahoma City district man- 
ager, and Harry O. Bradberry, 
Amarillo district manager. 
+ ok + 


Malcolm Heads Auto Unit 
Of Borg-Warner Export 
Stuart F. Malcolm has been ap- 
pointed acting manager of the Au- 
tomotive section of Borg-Warner 
International. He 
succeeds J. L. 
C unningham, 
who has resigned. 
Appointment of 
Alaskan Mer- 


chandisers, with 
headquarters’ in 
Anchorage and 


branches in oth- 
er Alaskan cities, 
as exciusive dis- 
tributor in that 
territory, was 
also announced 
by Borg-Warner International. 
feretotore American manutlactur- 
ers generally have sold tneir prod- 
ucts in Aiaska through distribu- 
tors located in Seattue. 
* * * 





Ss. F. Maicoim 


Anthony Promotes Martin 


At San Francisco 


Hilary Martin, who started in 
the aucomonue business as a San 
rrancisco saiesman of LackKard 
cars tor Hari © Antnony, inc., 
Cautornia rackard distripucor, 14 
years ago, hus peen appointed San 
©rTrancisco resident Manager. huss 
cous resigned. 


Announcement of the promotion 
Was made by Marie UC. Antnony. 
rior to the war Martin was as- 
Sistant retail sales manager for 
the company here. On his return 
a few montns ago he was named 
to the position of San Francisco 
retail saies manager. 

* * * 


Timken Appoints Wagenhals 

R. E. Wagenhals, formerly qual- 
ity control engineer, has been ap- 
pointed director of quality control 
ior ali bearing divisions of ‘iun- 
Ken Koller bearing Co., according 
to officials. 

. ¢ © 


Clark Appointed 


Lyle L. Clark, assistant foundry 
metallurgist, Buick Motor Co., 
Flint, has been appointed to the 
shop operation course committee, 
gray iron division, of the Ameri- 
- Foundrymen’s Assn. for 1946- 


” > = 


Washburn Joins Indian 


Clarence L. Washburn has been 
appointed plant superintendent in 
charge of manufacturing of indian 
Motorcycle Co., Springneld, Mass., 
according to Raiph B. Rogers, 
president. Washburn comes to In- 
dian from Torque Mfg. Co., Plain- 
ville, Conn., where he was factory 
manager, and prior to that he was 
with divisions of Niles-Bement & 
Pond, Pratt & Whitney division 
at Hartford, Conn., and Chandler 
Evans at Dayton, O. From 1937 
to 1940 he was in charge of the 
mechanical design section at Wash- 
ington Institute of Technology. 


* * a 


Hoosier Names Hart 


Clifford J. Hart, president of 
Hatfield Motors, Inc., 623 N. Capi- 
tol Ave., Indianapolis, has been 
elected a director of the Hoosier 
Motor Club to succeed the late 
Frank Hatfield. 

ae os . 


Harry H. Purvis, general man- 
ager of Chicopee Mfg. Corp.’s new 
plant in Cornelia, Ga, has an- 
nounced the names of five mem- 
bers of his executive staff, all 
transferred from the Chicopee tex- 
tile mill at Gainesville, Ga. The 
executives are: 


J. L. Hall, plant manager; 
Charles Rudolph, head of research 
and development; W. T. Torgeson, 
office manager; Hillary McAllister 
and Ranzie Taylor, shift foremen. 
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Freedom of Research 


Laws Limiting Scientific Progress Hit 
By Goodrich Chemical Head 


TORONTO, Ont.—Current world- 
wide discussions resulting from the 
atomic bomb development must not 
be permitted to “wind up with laws 
and regulations in our countries 


which try to set limits on the fron-- 


tiers of the mind and in such fash- 
ion to strangle progress,” William 
S. Richardson, president, B. F. 
Goodrich Chemical Co., Cleveland, 
asserted at the annual meeting of 
the Chemical Institute of Canada 
here. 

Efforts are being made, both in 
Canada and the United States, to 
weaken the system of free and 
private enterprise and “one of its 
cornerstones, the patent system,” 
Richardson charged. The patent 
system, “which vests a property 
right in the individual who con- 
ceives something new,” stands at 
the heart of the rapidly expand- 
ing chemical industry in both 
countries, he declared. 

The speaker said that the value 
of chemical industry production in 
Canada grew from $58,000,000 in 
1921 to $159,000,000 in 1939, and in 
the United States from $2,225,000,- 
000 to $3,733,000,000 in the same pe- 
riod. During the war years, Cana- 
dian production increased in value 
four-fold to $653,000,000, and while 
definite figures are not available on 
the United States’ wartime output, 
“it was tremendous,” he added. 

Richardson, whose company, op- 
erating three of the U. S. govern- 
ment’s wartime synthetic rubber 
plants, produced last year an all- 
time annual record for one com- 
pany of 388,577,000 pounds, cited 
the American synthetic rubber in- 
dustry as an example of scientific 
production within the scope of a 
free enterprise economy. 


The synthetic rubber worker, he 
said, earns 25 times as much and 
produces 30 times as much rubber 
in an hour, on the average, as the 
native on the natural rubber plan- 
tations in the Far East. 

Asserting that there is “need for 
a minimum new crop of 10,000 men 


B. C. Ponders 
Parity Effect 
On Oil Price 


VANCOUVER, B. C.—No infor- 
mation is yet available as _ to 
whether the new parity established 
between United States and Cana- 
dian dollars will result in a re- 
duction of gasoline prices in Brit- 
ish Columbia, Dr. W. A. Carroth- 
ers, chairman of B. C. Coal and 
Petroleum Control Board, stated 
last week. 

Most of the crude oil for Brit- 
ish Columbia gasoline comes from 
the United States. Elimination of 
the 10 percent premium on Cana- 
dian funds means that the cost of 
crude coming into the province is 
that much less. 

He said the new exchange rate 
will more than wipe out an in- 
crease of 10 cents a barrel in 
crude, whieh took place about six 
weeks ago. But it is not possible 
to state offhand just what the re- 
moval of the premium means in 
relation to the retail price of gaso- 
line, he said. 

Different companies import dif- 
ferent types of crude, depending 
on whether they have big markets 
for fuel oil, he said. He added that 
before any change in the price of 
gasoline is made, a complete in- 
vestigation of the books of oil 
companies would be required and 
“it has not been decided yet if 
this should be done at the present 
time.” 


Stark Opens Model Plant 


In New York City 

NEW YORK.—John C. Stark 
has announced the opening of a 
plant here for the manufacture of 
industrial models. 


The new concern, to be known 
as Stark Industrial Models, will 
supply designers, engineers, archi- 
tects, advertisers and manufactur- 
ers with all types of working or 
display models of machinery, in- 
dustrial plants, architectural lay- 
outs and product and consumer 
goods, 


with degrees in chemistry per year 
on this continent,” Richardson 
said: 

“We have always been great en- 
gineers and entrepreneurs, but 
there are indications that we have 
not done enough work in the fields 
of basic science to feed our labor- 
atories working in applied science, 
upon which industry has drawn so 
heavily during the war. We have 
minds that are capable of greater 
success in pure science, but we 
have failed to create and make 
available to such minds the ivory 
tower atmosphere in sufficient de- 
gree to act as incubator.” 

He cited a recent Fortune mag- 
azine article which stated that in 
some 50 years of Nobel prize 
awards in physics, chemistry and 
medicine, “our country received 
only 20 against 110 for Europe— 
36 for Germany alone.” 

He added that B. F. Goodrich 
is attacking this problem by build- 
ing in a country community near 
the Akron rubber capital, at a cost 






Survey Shows 


3,676,000 Cars 





Need Replacement 





MISALIGNMENT can be magnified and shown on a screen with the Visualiner, made 
by John Bean Mfg. Co., Lansing. If a wheel is only a hair out-of-line, the fault is mag- 
nified from seven to eight times and projected plainly on a screen. It’s done with pro- 
jected beams of light and mirrors. There is no mechanical connection between the 
wheel, the Visualiner head and the screen; nothing except unerringly accurate beams 
of light. The mechanic and customer see enlarged graphic pictures of every step from 
original condition to correct alignment. Mechanical wheel aligners can be modernized by 
replacing mechanical aligner heads with the new Visualiner heads. 





of millions of dollars, a new Re-| whom will devote their minds and 
search Institute where facilities| energies to the furthering of basic 
and equipment will be provided for| science. Other corporations, he 


more than 100 scientists, some of! said, have similar programs. 


FOR QUICK, EASY SALES TO 3 OUT 

OF EVERY 5 CAR OWNERS, CASH 

IN WITH CASCO’S COMPLETE CAR 
LIGHTER PROGRAM 


Safety Meeting 


Set for Aug. 19 


By Pa. Governor 


HARRISBURG, Pa.—(UTPS)—A 
highway safety conference to ob- 
tain statewide cooperation to com- 
bat the traffic casualty situation 
has been called here Aug. 19 by 
Gov. Edward H. Martin. 

Secretary of Revenue David W. 
Harris has been designated to pre- 
side at the conference to which 
invitations have been extended to 
automotive organizations, news- 
paper publishers, safety groups, law 
enforcement agencies, municipal 
authorities and civic and profes- 
sional bodies. 

Andrew J. Sordoni, president of 
Pennsylvania Motor Federation, 
representing 61 affiliated AAA auto- 
mobile clubs in the state; R. B. 
Maxwell, secretary-manager, and 
the group’s safety committee will 
represent PMF-AAA clubs. Gov. 
Martin will open the conference. 


A new parts department has 
been installed and the service de- 
partment renovated by R. W. Mc- 
— (Chrysler), Beaver Falls, 

a. 





Heating Elements 





display. 
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3,960,000 Cars Have 
Empty Dashboard Wells 





—Lost Lighter 
Units 























CASCO GIVES YOU REPLACEMENT HEATING ELEMENTS 


#L16250-1 Casco Heating Element Display Offer—12 Casco 
heating elements on an eye catching—sales catching full color 


You sell for . . . $12.00 $ jac 
C 1 retail price 

shortage aie maintained 
You make .... $ 4.80 


Heating elements are easy to install. Use present lighter knob, and 
simply screw in new heating element. Takes only a minute to make 
40¢ profit on each sale. 


REPLACEMENT UNITS 


%L16680-1 casco “Pop-out” 
Lighter Display Offer—6 Casco 
“Pop-out” lighter units on an 
attractive sales making display. 


You sell for. . . . $9.00 
ee 6.00 
You make..... $3.00 


$1.50 retail price maintained 
You make $3.60 per offer if 
you buy 2 or more. 


Every time a car comes in with 
an empty lighter well, make a 
fast fifty cents by suggesting 
the beautiful new Casco unit 
with a chrome knob that 
matches dashboard of any car. 





CASCO GIVES YOU “POP-OUT”™ 






An independent survey just completed by the 
Russell W. Allen Company, one of America’s 
leading research organizations, shows that 3 
out of every 5 cars are prospects for dashboard 
lighter sales. Trained field research experts 
spot checked thousands of parked cars located 
in representative cities and came up with facts 
that Casco will help you turn into cash business. 


Be ready to handle the Lighter 
Business Casco “LIFE” Advertising 
Program will bring you 


For weeks and weeks this summer and fall, 
NEW Casco lighter messages will appear in 
LIFE Magazine telling 22,050,000 readers that 
Casco is back with replacement parts...and 
that you are ready to serve them. 


USE THESE CASCO SALES STIMULATORS! 
A complete auto-servicing or ignition system 
check-up these days includes a check-up on 
the cigarette lighter! Autoists are quick to 
appreciate that kind of extra attention, are 
more likely to return to you the next time. 

Carry a Casco “‘pop-out” unit in your pocket 
so it’s always on hand for demonstration to 
the customer with the missing dashboard 
lighter...carry an extra Casco heating element 
for the car owner whose lighter won't work, 
Put displays in prominent location. 

* THE THIRD BIG MARKET is the 11,544,000 
cars with no lighters at all. For this, CASCO gives 


you the ‘‘Perfection’’ complete pop-out lighter 
assembly. 


CASH IN! Order these Casco offers from your 
wholesaler today, or write for wholesaler’s name to 
CASCO PRODUCTS CorP., Bridgeport 2, Conn. 


fer new and unusucl automotive accessories 
watch 


CASCO 


MAKER OF 9 OUT OF 10 NEW CAR LIGHTERE 
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New Rust Remover Cuts 


Labor Time Sharply 

A new product, “Super-Kwick,” 
developed and sold by Walker 
Mfg. Co., Racine, Wis., is a fast 
“rust-buster” designed to speed 
up the removal of rusty, corrod- 
ed exhaust systems. 

Recently completed time stud- 
ies reveal that more time is 
spent removing the old system 
than installing the new one. By 
eliminating the need for ham- 
mers, chisels, saws, or other 
tools except necessary wrenches, 
“Super-Kwick” actually cuts 
down removal time as much as 
50 percent. A 1940 Buick was 


changed completely in 20 min- 
utes by the stop-watch, using 
only “Super-Kwick” and wrench- 
es, the company states. 

+ * 





ELECTROL, INC., Kingston, N. Y., is 
now in production on a new hydraulic de- 
vice, Powerpak, according to Benjamin N. 
Ashton, president. It combines in one com- 
pact unit a complete hydraulic system— 
hand pump, two separate 4-way selector 
valves, relief valve and reservoir. Farm 
and road machinery are typical of the 
many general industrial devices on which 
the Powerpak can be used. One of the 
interesting uses seen for it by engineers 
is in the modernization of farm and road 
machinery and the like, as a means of 
tiding equipment over until new produc- 
tion models become available. 

* * * 


Blue Mountain Offers 
New Floor Cleaner 


A new oil, grease and water 
absorbent produced from a unique 
alumina silicate material and ca- 
pable of absorbing from 120 to 
140 percent of its own weight, is 
announced by Blue Mountain 
Clay, Inc., of Memphis. It will 
appear on the market this fall. 

Used on oily, greasy, or wet 
floors. 





DENDIX - WESTINGHOUSE Automotive 
Air Brake Co., Elyria, O., announces a 
new air horn. Embodying all the salient 
features of the unit it supersedes, the new 
warning signal presents several innova- 
tions in design and construction which add 
materially to its acceptance by motor 
transport operators. Heavily chrome plated 
twin bells return to this postwar model. 
The change from the old style consists of 
horizontal alignment of the bells which 
provides better head clearance and rigidity. 








NEW PRODUCTS 





Bead Knocker Expedites 


Several Tire Operations 


Truck and bus operators, tire 
dealers, service stations and 
other users are expressing satis- 
faction with F & W “Bead 
Knocker,” the company states. It 
adds, “this tool quickly loosens 
the heads from the flanges of 
the rim, regardless of how badly 
they may be rusted”’—then is 
employed to remove tire from 
the rim base by a series of 
shock-blows. This is accom- 
plished by the operator working 
the heavy steel barrel of the 
tool up and down with force, on 
the steel shaft. 

It is being distributed by 31 
jobbers in 21 states or can be or- 
dered direct from F & W Mfg., 
326 N. La Brea Ave., Los Angeles. 

* * * 


Porter-Cable Announces 


Abrasive Belt Grinder 


Porter-Cable Machine Co. of Syr- 
acuse, N. Y., announces a new ad- 
dition to its line of abrasive belt 
grinders. A light, narrow belt 
grinder attachment, type N-2, has 
been developed capable of perform- 
ing all kinds of light burring and 
grinding operations. 

Combining platen grinding with 
the contact grinding it is reported 
to be ideal for light grinding of 
flats, arcs, angles, gear burring, 
weld grinding, cleaning up opera- 


tions, etc. 
ss 8 


Induction Heating Adds 
New ‘1400’ Generator 


Model “1400” is the newest, larg- 
est, and most versatile in the grow- 
ing line of Ther-Monic high-fre- 
quency induction heating gener- 
ators, manufactured by Induction 
Heating Corp., 389 Lafayette St., 
New York 3. 

Greater flexibility of application, 
heavier construction, filament volt- 
age stabilizer, variable output con- 
trol, circuit-breaker overload pro- 
tection, water-pressure gauge, time- 
delay water system and supervisory 
pilot-light control are among the 
many design features incorporated 
in this new electronic-type gener- 


ator. 
* * * 


Three New Insulators 
Added by Goodrich 


Three new Vibro-Insulators, de- 
vices of rubber and metal to cush- 
ion industrial and manufacturers 
original equipment of all types, 
have been added to its line, ac- 
cording to B. F. Goodrich. The 
three new products are listed as 
No. 130, 133, and 144. 

Recommended for use as feet or 
bumpers for office equipment, port- | 
able machinery, tables, blowers, 
fans and pumps, the rubber is of | 
45 durometer hardness and is said | 





to give quieter operation, greater 
stability of equipment and vibra- 


tion absorption. 
* * aS 


Acet-A-Tip Introduces 
New Welding Aid 

Development of an attachment | 
with which, it is claimed by the 
manufacturer, it is easy to adapt 
any standard oxy-acetylene welding 
torch for body soldering, tinning 
and light brazing with an acetylene 
air flame, is announced by the 
ACET-A-TIP Co., 5069 W. Madison 
St., Chicago 44. Acet-A-Tips are at- 
tached to the welding torch tip by 
means of a base, fitted with a two- 
inch length of heavy-duty two-ply 
hose. The hose is forced over the 
welding torch tip, providing quick, 
positive attachment. 

The complete set of Acet-A-Tips, 
including the base and three tips is 
listed at $4; base with one tip at 
$2.50, and tips at 89 cents each. 

* . + 


New Primer Offered 


By Parker Appliance 


A new primer, developed primar- 
ily for aircraft use, but suited to 
tractor and other internal com- 
bustion engine use, is announced 
by Parker Appliance Co., Cleve- 
land. 

By reason of a new simplified 
check valve design, the Parker 
Motarouser is considered by the 
company as lighter, smaller and 


‘Extension Lighter Cord 





ALL ALUMINUM bins, product of Dallas 
Metal Products Co., 504 Great National 
Life Bldg., Dallas, are made for dealers in 
conformance with designs furnished by car 
manufacturers. They can be assembled at 
the dealership according to individual 
stockroom requirements. The bins are rust- 
proof and the designating lips on the edges 
are turned downward to facilitate cleaning, 
officials state. 


less expensive than conventional 
models of the same capacity. The 
positive action of the new check 
valve also eliminates the necessity 
of both plug cock shut-off valve 
and vacuum check valve formerly 
required, contributing. further to 
the 50 percent saving in size and 
weight, it was claimed. 


Tyr-Chek Warns Driver 


When Pressure Drops 

T. EH. D. Corp., Los Angeles, 
last week announced full produc- 
tion on TYR-CHEE, which gives 
a motorist warning when his tires 
start to lose pressure. Easily in- 
stalled on the rim it can be ad- 
justed to give warning when the 
pressure falls any _ specified 
amount. Tire manufacturers rec- 
ommend a setting of 8 to 10 
pounds, however. 

Made of spring steel, the out- 
ward bulge of a low tire causes a 
loud clicking noise from TYR- 
CHEE clearly audible inside the | 
moving auto. A set of four can be | 
installed in a few minutes and 
since there are no moving parts 
have a lifetime approximating 
that of a car. 


Designed for Night Use 


The Lighter-Lite, an extension 
lighter for night emergencies on 
the road, has been announced by | 


Lighter-Lite Products, 4431 W. Di- | 
vision St., Chicago 51. 

The 12-foot cord on the Lighter- | 
Lite can be plugged into the cigar 
light socket. The light bulb is 15- 
candlepower, with a steel wire cad- 





mium-plated guard. The light can 
be easily hung where and when 
needed, the company claims. 

* * * 


Michigan Tool Announces 
New Speed-Reducer Line 


A complete standardized line of 
compact speed _ reducers, built 
around double enveloping Cone- 
Drive gearing has been announced 
by Michigan Tool Co., 7171 E. Mc- 
Nichols Road, Detroit 12, Mich. 

These units in various models to 
suit practically every requirement, 
are said to be quite startling con- 
sidering the horsepower and torque 
they will transmit for a given size. 

* s 


War Welding Pictured 


A special issue of “The Eutectic 
Welder,” monthly house organ of 


the Eutectic Welding Alloys Corp., 
contains some unusual photographs 
showing applications of the com- 
pany’s products to wartime metal 
joining problems. From delicate 
aluminum to such machinery as 
heavy stamping equipment, both 
production and maintenance low 
temperature welding are interest- 
ingly portrayed. Copies are avail- 
able from the company, 40 Worth 
St., New York 13. 
. s cs 

New Remote Switch Control 
Said to Fit All Tools 


A new remote switch control unit 
combining an electrical switch and 
flexible control to allow for remote 
switch operation has been an- 
nounced by Arens Controls, Inc., 
2253 S. Halsted St., Chicago 8. The 
unit is claimed adaptable to all 
types of small machine tools. 

The switch control has a flexible 
casing and may be mounted at the 
point most convenient for the ma- 
chine operator, the company said. 
The flexible casing can then be car- 
ried to the switch box which may 
be located either adjacent to the 


motor or convenient to the wiring. 
* * * 


Illuminated Clipboard 


Offered by Lennan Lights 


The Ray-Lite Illuminated Clip- 
board has been marketed by Len- 
nan Lights, Inc., 231 W. Olive Ave., 
Burbank, Calif. The product is de- 
signed for use in poorly illuminated 
areas. 


Ray-Lite is powered by two 
standard flashlight batteries with 
the light bulb set in a reflector 
built into a strong spring clip, the 
entire unit constructed of metal 
and mounted on a masonite back- 
board. It is available in two sizes— 
7 by 12 inches and 9 by 14 inches. 

7. . 7. 


Car Shampoo Equipment 
Designed by Turco 


Turco Products, Inc., 6135 S. Cen- 
tral Ave., Los Angeles 1, has intro- 
duced a new method of cleaning 
automobiles through an air-driven, 
spray application of its original 
Turco car shampoo. The equip- 
ment for this car shampoo treat- 
ment is scientifically designed and 
built with a special model for gas 
stations and garages. 

The complete story of the new 
cleaning method is told in a leaflet 
“Easy to Make More Dollar Prof- 
its.’ Free copies are available for 
immediate distribution. Requests 
should be made direct to the man- 
ufacturer. 

s 8 


New Time Controls 


The Automatic Temperature Con- 
trol Co., Inc., Philadelphia, Pa., has 
announced a new line of specially 
built time switches for volume 
users. Full details are available by 
writing the factory. 

7 . 


*. 





DIFFERING greatly from former front 
end protective equipment is the Waters 
Grille Guard. Instead of fastening to the 
bumper itself, this new grille guard bolts 
to the bumper and clamps securely to the 
bumper brackets, extending clear back to 


the framehorn. 
extension. It is manufactured by Waters 
Equipment Co., Inc., San Francisco, and 
is specifically engineered to fit 1946 model 
DeSoto, Plymouth and Dodge taxicabs and 


Passenger cars. 
s > . 


Standards Yearbook Out 


The American Standards Assn. 
has announced publication of its 
1945-46 yearbook, the first pub- 
lished by the association since 
1938. Copies are available free of 
charge by writing to the American 
Standards Assn. 70 E. 45th St., 
New York 17, N. Y. 


Goodyear Inflatable Boat 
Called Lighter, Stronger 


A new-type inflatable boat, em- 
bodying construction features de- 
veloped in manufacture of life rafts 
that saved the lives of thousands 
of fliers in World War IT has been 


In reality it is a frame 


introduced by Goodyear Tire & 
Rubber Co. 

Constructed of synthetic rubber- 
coated nylon fabric, the boat is 
described as 40 percent lighter and 
many times stronger than any pre- 
vious boat of comparable size. Rig- 
idity afforded by an inflatable rub- 
ber floor assures efficient operation 
with a 1.5 hp. outboard motor, 
while a speed of five miles per 
hour has been attained in tests 
with a three hp. motor, it was 
stated. = i 


Goodrich Belt Book 


A new folder on its line of power 
transmission belting for drives of 
any size, has been published by 
B. F. Goodrich, Akron. The folder 
pictures and describes flat and V- 
belting for various services, as well 
as sheaves, belt dressings and the 
Plylock method of making flat 
transmission belts endless on the 
job. 


Lamp Fixture Data 


Eleven standardized commercial 
fluorescent fixtures, suitable for 
lighting offices, stores, schools, in- 
stitutions, drafting rooms and lab- 
oratories, are described in a new 
“wrap-around” catalog packet just 
issued by Sylvania Electric Prod- 
ucts, Inc. Specifications and instal- 
lation data are given on the 11 
basic Sylvania models which can 
be installed in single or continu- 
ous rows through any one of four 
standard mounting arrangements. 





A BOON to automobile owners and me- 
chanics, the new ‘‘Ignition Fritz,’’ devel- 
oped by Littelfuse, Inc., 4757 Ravenswood 
Ave., Chicago, has neon tubes which light 
up if sparkplugs are performing efficiently. 
With ‘‘Ignition Fritz’’ there is no need to 
remove sparkplugs for testing. The new 
Littelfuse tester makes it possible for any- 
body to locate automobile ignition troubles 
easily and quickly, the company claims. 

7 7. . 


Unscrambling Table 


The Island Equipment Co. of 
New York City is placing a new 
rotary unscrambling table on the 
market. It is said that a carton or 
case of bottles or other items can 
be placed on the table, the carton 
or case lifted off, and then each 
item goes on its way to the des- 
tination without any manual effort. 


Offers Welding Advice 


A new rod selector chart has 
been issued by Eutectic Welding 
Alloys Corp. The bonding and re- 
melting temperature is given for 
each alloy as well as the Brinell 
hardness. Another column features 
the strength in psi of these low 
temperature welding alloys. 

Copies may be obtained from the 
company, 40 Worth St., New York 
13. 

* 7 7 


New Fire Fighter 


A portable fire extinguisher con- 
taining 2% pounds of fire-killing 
carbon dioxide in a new light- 
weight cylinder is announced by 
Walter Kidde & Co., Inc., Belleville, 
N. J. The new model portable re- 
places the old two-pound type, in- 
creasing the carbon dioxide con- 
tent by 25 percent while decreasing 
the overall weight by 21% per- 
cent. 


Ball Bushing Described 


A new 20-page booklet issued by 
Thomson Industries, Inc., describes 
its newly developed ball bushing 
for linear motions. Its operating 
principle and operating features 
are explained, and the 20 advan- 
tages obtained by the use of ball 
bushings are given. The booklet 
gives all standard dimensions, in- 
stallation data and load ratings. 
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Turnpike Progress 
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Maine’s $15 Million Project Started; Ohio Hears 
Proposal for $100 Million Superhighway 


DETROIT.—Concrete evidence 
that the Turnpike is America’s 
road of the future developed last 
week. 

Actual work started on a $15,- 
000,000 toll superhighway in Maine 
and the construction of a $100,- 
000,000 toll financed high-speed su- 
perhighway was proposed to the 
Ohio Legislature by State Senator 
Winter. 

Both the Maine project and the 
one proposed in Ohio are of the 
Turnpike type. 

Maine’s turnpike is financed 
by a bond subscription which 
stipulates that the state is not 
obligated to redeem these bonds 
or meet interest requirements 
except from toll income. 

Ohio’s plan would be similar. 
Winter said he would introduce a 
bill in the 1947 session calling for 
study of the project, the issuance 
of bonds if found feasible, and the 
actual construction of the super- 
highway. 

According to Winter, the Ohio 
Turnpike would be 231 miles long 
and connect with the already fa- 
mous Pennsylvania Turnpike. It 
would be aimed toward Chicago. 


Preliminary study of the Ohio 
project is already being made by 
Maj. H. H. Allen, consulting en- 
gineer for the Pennsylvania Turn- 
pike. The major is receiving no 
pay for his work, it was said. 


Pennsylvania, according to 
Winter, has given its assurance 
that its 165 mile superhighway 
would be extended to meet the 
Ohio project, if Ohio approves 
the proposal. 

Winter estimated the Ohio proj- 
ect could be completely paid for 
in 25 to 30 years. He added it 
would cost about $400,000 a mile 
to build. 


“If Ohio could help create a su- 
perhighway linking the Pennsyl- 
vania Turnpike with Chicago,” 
Winter declared, “it ought to get 
busy and make it possible.” 


Meanwhile in Maine, it was 
claimed that the 45 mile long turn- 
pike now being built would reduce 
average passenger car driving time 
from 90 to 60 minutes, avoid 76 


Gas War 


(Continued %rom Page 23) 

as soon as the present sellers’ mar- 
ket begins to fade. This despite the 
fact that most dealers have learned 
through four years of war that it 
is possible to build up a steady 
and repeating clientele of custom- 
ers on customer labor and acces- 
sory sales that hold steady and 
show an adequate profit. 

Dealers may have to give more 
for the same price they get for 
certain jobs today; they may have 
to make a courtesy tire change 
when they sell a set of change- 
overs or add a vacuum and inside 


glass polish with a wash or lubri- | 


cation job, but that is good busi- 
ness. Those are plus services that 
make customers appreciate the 
type of service rendered. 


They are like the “circle ser- 
vice” and the “free air, water and 
washroom privileges” the gas 
dealer pokes fun at but which 
have proved good business-get- 
ters for the companies that can 
sell their retail outlets on the 
value of giving the customer a 
break. 


As in St. Paul, most price wars 
are started by private brand chains 
or dealers who would rather cut 
price than depend upon giving bet- 
ter service to obtain the volume 
they desire. At least three chain or- 
ganizations Tanker Gas, Clarks 
Super Gas and Trackage Oil—fol- 
lowed Montgomery-Wards original 
slash and, as Harry K. Franklin, 
executive secretary of the Ramsey 
County Petroleum Retailers Assn., 
recently said: 


“Few would believe that a gaso- 
line war for gallonage would occur 
at a time when butter is selling 
for 85 cents a pound and when 
everyone of the companies has re- 
cently signed a union contract call- 
ing for the highest wage scales in 
25 years.” 





intersections, and reduce traffic 
hazards. 

Maine officials estimated that 
tolls in the first year of opera- 
tion would produce $564,000 in 
revenue. Tolls range from 50 
cents for passenger car to $1.50 
for trucks. In all, it is expected 
that toll revenue plus income 
from concessions should total 
nearly $25,000,000 by 1970, or 
enough to meet all expenses. 
The Maine superhighway will 

run between Kittery (on the New 
Hampshire border) and Portland. 
Construction will meet design 
oo of the National System 
of Interstate Highways. 

In Ohio, Senator Winter revealed 
that a preliminary survey will be 
made soon to determine the best 
location for an Ohio Turnpike. He 
added that Ohio firms have al- 
ready agreed to underwrite the 
project because of the profitable 
showing made by the Pennsylvania 
Turnpike, even during gasoline ra- 
tioning. 

If Winter’s proposal gets favor- 





ONE WA 


NEW AUTOMATIC service control sys- 
tem for determining status of repair work 
at Boyd H. Gibbons (Ford), Los Angeles, 
is explained by Joe Kidd to customer, 
James L. Hill. The board enables service 
floor man to tell at a glance which de- 
partments are able or unable to accept 
additional repair work. 


able reaction in the 1947 session, 
an Ohio Turnpike Commission will 
be appointed by the governor to 
carry out the plan. 


NEW YORK.—The importance of 
the open license system, by which 
the oil refining industry makes 
available to oil companies new de- 
velopments in oil processes, was 
emphasized last week in the an- 
nouncement by H. R. Austin, presi- 
dent, M. W. Kellogg Co., petroleum 
engineers of Jersey City and New 
York, that E. F. Liebrecht has been 
elected a vice-president. ‘ 


Long associated with oil refin- 
ing processes and developments, 
Liebrecht is one of the supporters 
and exponents of the open license 
system. He has been general pat- 
ent attorney for Kellogg since 
1940. 


“The most significant feature of 
the oil industry’s open license sys- 
tem,” he said yesterday, “and one 
that is especially important today— 
when we see our whole economy 
being challenged—is that the sys- 
tem encourages competition among 
members of the industry in the 
development of new processes.” 

“This method of licensing the in- 
dustry’s new processes has played 


asco (lita Vans até 


FOR EASY SALES! 
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This smart pack- 
age tells a quick, 
sales story. Acts as 
@ counter or win- 
dow display unit. 
Feature it. 







ONLY CASCO GIVES YOU 
ALL THESE FEATURES: 


1 UNIVERSAL AND FLUSH MOUNTING 
* BRACKETS FOR CHOICE OF MOUNTING. 


ON HEADERBOARD ONTHEDASHBOARD AT REAR WINDOW 


2, DEPENDABLE. Casco-engineered motor has 
* self-oiling bearings, runs quietly. 


3. 3 BLADES for maximum breeze. Compact 
Casco Fans are giants for breeze-power. 


4. SWIVEL-MOUNTED so you can aim air 


5 CASCO TWO-SPEED SWITCH selects the 
* amount of breeze you want. 


6 BLENDS WITH CAR INTERIOR. Handsomely 
® finished in baked-on enamel and chrome, 
to harmonize with other car accessories. 


& SAFETY RUBBER BLADES 







D PRODUCTS CORPORATION & 
BRIDGEPORT 2, CONN. po 


CASCO FANS ARE BACK— 
IN FULL PRODUCTION AND RIGHT IN TIME FOR BIG 
FALL AND WINTER BUSINESS! 


Here’s the completely modern auto fan for which many of your cus- 
tomers have waited more than four years . . . the only auto fan that has 
everything any autoist could want in a fan. 


FOR YOUR CUSTOMERS 
Casco Fans mean cool driving comfort all summer long, safer driving 


all winter long. Casco fans prevent fog, sleet, ice and snow from form- 
ing on windshield. 


FOR YOU the return of Casco Fans means quick, extra sales, extra 
profit. Get Casco Fans on display now. Get the jump on competition! 
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==|Open Oil License System 
{4|Wins Liebrecht’s Praise 


a major part in making the bene- 
fits of new improvements available 
to the American people in higher 
quality, reasonably priced oil prod- 
ucts.” 


He has college degrees in both 
professions—in engineering from 
Virginia Polytechnic Institute and 
in law from St. Lawrence Univer- 
sity—and after some years in en- 
gineering work he became asso- 
ciated with a patent law firm in 
Washington. 


Subsequently, he became a pat- 
ent attorney representing the in- 
terests of major oil companies 
and their affiliated patent licen- 
sing companies prior to joining 
Kellogg. 

In his new position he will have 
complete administrative direction 
of patent activities and the han- 
dling of all licensing for the com- 
pany and its associates. 


William G. Hess (Chrysler) 
Oneida, N. Y., has recovered from. 
an appendectomy and resumed his 
work at the dealership. 














for new and unusual automotive accessories 


MAKER OF 9 OUT OF 10 NEW CAR LIGHTERS 
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an “ABOUT DELIVERIES: We ore in full production on Casco Fans 


and deliveries are being speeded. Fender Guide and Steer. 
ing Controls are available now from your wholesaler. 
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Outlook Bright, Says APIC . . . 
Sufficient Funds Seen 


For State Road Plans 


NEW YORK.—Citing “a stead- 
ily improving highway revenue sit- 
uation, substantial highway fund 
balances, and the time leeway per- 
mitted under the federal-aid legis- 
lation,” American Petroleum In- 
dustries Committee predicts that 
“the states generally will have am- 
ple funds with which to finance 
their postwar highway projects 
within the present framework of 
taxation.” 


ee 
ADS 


IN THE 


“Recent trends in state high- 
way revenues indicate that the 
problem of carrying out high- 
way improvements will not be 
one of insufficient funds,” APIC 
says in its Tax Economics Bul- 
letin. “The problem rather ap- 
pears to be one of procuring 
adequate supplies of equipment, 
materials and manpower. 


“Because of -the sharp decline 
in motor fuel consumption and the 
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“Yes, my dad gave me the car, 
but it’s kind of tough keeping up 
the payments.” 


cessation of new car production 
during the war, it was predicted 
by some authorities that domestic 
demand for gasoline would not re- 
turn to peacetime levels for at 
least two years following the war. 


This outlook now appears to have 
been too conservative in the light 
of recent reports on state gasoline 
tax receipts.” 


After citing Public Roads Ad- 
ministration data revealing that 
state gasoline tax receipts last 
year totaled $783,691,000, an _ in- 
crease of 15 percent over 1944 re- 
ceipts of $680,950,000, the APIC 
declares that “in many states at 
the present time, gasoline tax re- 
ceipts are already running ahead 
of prewar levels. 


For example, among the states 
in which gasoline tax receipts for 
the first quarter of the current 
year exceeded those for the same 
period in the peacetime peak year 
of 1941 are: Alabama, 25 percent; 
Arizona, 44.9 percent; Arkansas, 
37.4 percent; California, 21.3 per- 


OFA HIPPO? The life span of a hippopot- 
amus, one of the longest-living animals, is 
usually from 30 to 40 years. 


OF YOUR CAR? Your car's “life epan*® can 
be over 100,000 miles! That much mileage 


has been built into modern cars. To get it, 
however, you must take care of your car 
properly. And that calls for highly skilled, 
professional service. The kind you receive 
from your “Factory Authorized” Service 
Man. He’s been trained by the car manufac- 
turer in up-to-the-minute techniques of 
checking, overhauling and repairing your 
particular make of car. He knows, for in- 
stance, how to prolong car life with the right 
repair parts. Like new piston rings tested 
and proved especially for worn engines by 
the same men who designed your car’s origi- 
nal rings. Visit him soon . . . and get your 
100,000 miles! 
How to Find Your 
“Factory Authorized”’ 


Service Man 


Your “Factory Authorized” Service Man is 
either a dealer who sells your 
make of car or a repair shop 
authorized by the car builder 
to service your car. You'll 
find his name in your local 
Classified Telephone Direc- 
tory under ‘‘Automobile 
Dealers” or “Automobile Re- 
pairing & Service.” 


NL 
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“THE ENGINE BUILDERS’ SOURCE FOR PISTON RINGS”? 
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cent; Nebraska, 27.7 percent; South 
Carolina, 15.9 percent; and Ten- 
nessee, 23.8 percent, it states. 

“In addition to a greatly im- 
proved highway revenue situation, 
the various states have been able 
to improve their highway financial 
positions materially during the 
war years because of enforced cur- 
tailment of expenditures. 

“At the end of the 1945 fiscal 
year the combined balances in the 
various highway funds exceeded 
half a billion dollars, and indica- 
tions are that the total is even 
higher at the present time in view 
of the sharp recovery in revenues 
in recent months. As soon as con- 
ditions permit, these funds will, of 
course, be available for highway 
purposes. 

“Further substantial financial 
assistance to enable the states 
to carry out their postwar high- 
way projects is available under 
the new federal-aid act. Indica- 
tive, however, of the general con- 
dition of material and labor 
shortages throughout the country 
is the fact that, thus far, the 
states have been delayed in avail- 
ing themselves of this source of 
financial aid. 

For this reason, Congress to date 
has appropriated only $175,000,000 
out of $1,000,000,000 which has 
been authorized under the federal- 
aid act for the first two postwar 

years, it points out. “In other 
words, the states have been able 
to avail themselves of less than 20 
percent of the funds which are po- 
tentially obtainable on a _ 50-50 
matching basis.” 


Speed Shelved 


Minor Factor in Car Choice, 


Hudson Owners Say 


DETROIT.—Dependability, safe- 
ty, operating economy and com- 
fort will continue to be the main 
factors governing the choice of 
new-car purchases, according to a 
survey recently completed cover- 
ing 200,000 Hudson owners. 

George H. Pratt, general sales 
manager of Hudson, said that the 
survey, which was of the narra- 
tive and check type, showed that 
72 percent of Hudson owners held 
high speed least important of 10 
factors, being rated behind ease 
of control, first cost, appearance, 
smoothness and pickup. 

“It is interesting to note,” Pratt 
said, “that while appearance is 
rated seventh in importance by 
men as a feature influencing choice 
of their next car, women rated 
appearance first, with dependabil- 
ity, comfort, operating economy, 
ease of control and smoothness 
next.” 

Among the accessories offered by 
Hudson for greater driving pleas- 
ure, Weather-Master conditioned 
air heaters, automatic shifting, 
overdrive and radio were most de- 
sired, Pratt said. 

He said that the majority of 
Hudson owners, the survey dis- 
closed, now drive a _ six-cylinder 
model, expect their next car to be 
a six, but are interested primarily 
in satisfactory performance, re- 
gardless of the number of cylin- 
ders. About one out of five owners 
want eight-cylinder engines in 
their new cars, with 76 percent of 
this demand coming from present 
owners of eights. 

“It is interesting to note that 
only 29 percent of the Hudson 
owners covered in the survey in- 
dicated that price would be the 
deciding factor in their choice of 
@ new car,” Pratt said. 


Truck Equipment Firm 


Formed in Waukesha 

WAUKESHA, Wis.—N ational 
Truck Equipment Co. has been in- 
corporated here by Romain Schaub, 
Laurence D’Amato and James 
D’Amato, with a capital stock of 
500 shares at $100 each. 


2 Navy Veterans Return 
To General Tire Sales 


Appointment of two returned 
naval officers to the Central divi- 
sion sales force has been an- 
nounced by Charles L. Howes, di- 
vision. manager for General Tire 
& Rubber Co. 

d. J. Mulcahy and Reed Griffith 
both served with the company 
shortly before entering the Navy. 
Mulcahy is stationed in Akron and 
Griffith’s first assignment is in 
western Pennsylvania. 
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News in Brief 


Chevrolet Sets Pace 


KOKOMO, Ind.— Chevrolet has 
set the pace in new car sales in 
Howard county since May 1. Plym- 
outh was a close second and Pon- 
tiac was running third. 

* * * 


War Effort Told 


AKRON.—A _ 24-page brochure, 
“33 Million Holes,” tells how Co- 
nart Motor Sales (DeSoto-Plym- 
outh) embarked on a plan to aid 
war production and became a sub- 
stantial producer in the Akron dis- 
trict. 





Co. to establish an assembly plant 
in the building of the Darr School 


of Aeronautics. 
* * * 


Rausch-Batavia Deal Off 


CHICAGO.—Spokesmen for 
Rausch Industries, Inc., disclosed 
last week that the company has 
decided not to buy Batavia Metal 
Products Co., one of the Garsson- 
owned plants being investigated by 
the Senate Mead committee. 
Rausch has allowed the option 
which it had taken on Batavia to 
lapse. No reasons were given. 

a * * 


U. S. Rubber Buys Plant 


NEW YORK.—U. S. Rubber Co. 
has announced the purchase of a 
government-built plant in Fort 
Wayne, Ind., for the production of 
industrial rubber products. The 
purchase price was $2,100,000. The 
plant, built in 1941 by RFC for 
Studebaker Aviation Corp., was! 
used during the war for the manu- 
facture of aircraft engine gears. 
















































* * * 
Quebec Registry Report 

MONTREAL.—Motor vehicle 
registrations in Quebec in 1945 to- 
taled 228,681, an increase of 3,859 
over 1944 and only 464 short of 
the 1941 record figure, according 
to the provincial department of 

trade and commerce. 

* * * 


Air Freight Rate Cut 


NEW YORK.—The lowest air 
freight rates in history, as low as 
17% cents a pound on volume ship- 
ments, have been set up by Unit- 
ed Air Lines for its coast to coast 
and Pacific coast system, it was 


announced by United officials. 
* * * 





Travel Groups Merge 


WASHINGTON. — The two big 
international travel associations, 
the Assn. Internationale des Auto- 
mobile Clubs Reconnus and the Al- 
liance Internationale de Tourisme, 
will consolidate in the near future, 
according to a decision reached at 
a meeting of world auto clubs in 
Paris, it was reported by the 
American Automobile Assn. 

* Ke if 


Goodyear Spends $2 Million 


MONTREAL.—Plans for a $2,- 
000,000 plant expansion by Good- 
year Tire & Rubber Co., of Canada 
Ltd., to provide facilities for the 
manufacture in Canada of two new 
products—Airfoam and Pliofilm— 
have been announced by A. G. 
Partridge, Goodyear president. 

bd OK * 


Wash. Car Sales Sag 


SEATTLE.—June new car sales 
in Washington failed to equal the 
May record, dropping from 1,990 
in May to 1,625 in June. 

* ” - 


Turnpike Refund 


HARRISBURG, Pa.—The Penn- 
sylvania Turnpike commission has 
taken initial steps to refund $42,- 
300,000 in outstanding bonds “with 
a view to refunding the present 
financing of the Turnpike some 
time after the next interest period, 
August, 1946,” according to offi- 
cials. 


4 


1” * * 
Gray Promoted 


NEW YORK.—J. Harvey Gray, 
veteran test pilot, has been ap- 
pointed sales and service manager 
for the Personal Planes division 
of Fairchild Engine & Aircraft 
Corp. 


* * * 


Piper Expands 


PONCA CITY, Okla.—The city 
commission here has signed a con- 
tract to allow the Piper Aircraft 


Schwenke Named 


Service Manager 


DETROIT.— Appointment of V. 
G. Schwenke as service manager 
for Ditzler Color division of Pitts- 
burgh Plate Glass Co. was an- 
nounced last week by William T. 
Utley, divisional director. Prior to 
his association with Ditzler, 
Schwenke was with Ford Motor 
and Briggs Mfg. in their automo- 
tive paint departments. 

When Ford’s synthetic enamel 
operations were begun in 1933, he 
supervised the processing of the 
first units for Henry Ford’s per- 
sonal approval. The following year 
he was appointed assistant plant 
superintendent of the _ Briggs’ 
Highland Park plant. For the past 
10 years he has been associated 
with Ditzler as a service engineer. 


‘Dealers Tell Me,"’ by John O. 
Munn, is an open forum for the 
expression of dealers’ opinions, 
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MORE THAN two years ago, this automobile seat, covered with a Vinylite plastic- 
coated fabric, was installed in an automobile owned by a large industrial plant. Since 
then the vehicle has been used regularly, in all kinds of weather, and has accumulated 
close to 35,000 miles of service. The upholstery itself has shown virtually no signs of 
aging, flaking or stiffening. But, as an indication of the wearing behavior of Vinylite 
plastic, almost all of the coating on the welting, made of an older type of upholstery 
material, has peeled away from its fabric core. The original color of the Vinylite 
plastic-coated upholstery was easily restored by washing its surface with a solution 


of soap and water. 
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and subsidiary, LITEMETAL DICAST, INC, 


JACKSON, MICHIGAN 


Our “know how” 


Parking Dither 


Growing Pains in Miami 
Causes Space Problem 


MIAMI.—Parking problems have 
Miami’s city planners staying 
awake nights. Prospects are that 
future zoning regulations will re- 
quire structures to be constructed 
with provisions for off-street park- 
ing. Growing pains have hit the 
city. Parking problems are getting 
the spotlight. 

Miami's traffic problem is unique 
in that while it was geared to a 
tourist peak of some years ago, 
the permanent population now ex- 
eeeds that. Today, in Miami, park- 
ing space in the downtown section 
simply isn’t. So far city planners 
have been unable to decide be- 
tween municipally owned parking 
lots and demands that business 
buildings be built with parking 
space provided for. 


Goodrich Elects Funston 


Election of George Keith Funs- 
ton, president of Trinity college, 
Hartford, Conn., as a director of 
B. F. Goodrich Co., is announced 
by David M. Goodrich, chairman 
of the board. 
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What do you make or use that can 
be improved by the introduction of 
MAGNESIUM or ALUMINUM in 
its make-up? Or what production 
do you now have, requiring die cast- 
ings or machining of these light 


is at your serv- 


. Our engineering and manu- 
facturing experience, from years of 


nation’s largest 


workers in light metals. Perform- 


can be built into 


light metal products... let us work 
with you in their production. 


HAYES INDUSTRIES, INC. 
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Car Hungry Public, Eh? 


Where Are All Those Fabulous Offers? 
Writer Asks After Survey 


By A. H. Allen 


ETROIT.—Where are all these 

people who will pay any price 
for a new car, and no questions 
asked? 

Who are the 30 spendthrifts who 
rushed to spend $4,000 for a $1,300 
car advertised by a New Jersey 
owner? 

Who are all the “boys” who are 
supposed to be representing big 
buyers from Arizona, Texas, Cali- 
fornia and other dough-heavy ter- 
ritories? 
this writer took delivery 
on a slick new 
1946 coupe the 
other day, and 
even though it 
was short a few 
itéms like bump- 
ers, clock, speed- 
ometer, etc., we 
thought we would 
find out. So, we 
journeyed to a 
newspaper office 
and handed in 


Well, 
















this classified ad for publication in 
a Sunday edition: “For sale, brand 
new 1946 model, never driven, by 
owner to private party. Call Jumbo 
0000 Sunday 12-5.” 

We have been reading those ads 
of car buyers—you know, “private 
party wants private car from pri- 
vate party; all cash, no figure too 
high.” So we wanted to be sure 
to get those words “private party” 
in the picture. 

* * * 

THE AUSTERE clerk at the 
newspaper office gave us the fishy 
eye and said, “Huh-uh, no can do. 
You cannot say ‘new car’; you can- 
not say ‘never driven’ and you 
have to give the name of the car. 
That’s an agreement we have with 
the automobile dealers’ associa- 
tion.” Then to emphasize the point 
he made a mysterious phone call 
and mumbled something into the 
telephone, after which he returned 
with a triumphant gleam in his 
eye, so we told him to go ahead 





and run the ad with whatever cen- 
sorship was necessary. 

At 4:15 Saturday afternoon No. 
1 telephoned. His first question 
was the price asked. We replied 
that there was no price on the 
car, but we would be glad to listen 
to any offer he cared to make. He 
said he would come and take a look 
at the car. At 5:30 No. 2 called, a 
woman, and the routine was the 
same. At 6, No. 3 rang; he was 
embarking for Los Angeles at any 
minute and did not think his de- 
crepit Dodge would get him there. 
No offer on price. 

Sunday at 9 am. a sprightly 
voice, sounding like Bette Davis, 
inquired but made no bid. Half 
hour later a gentleman buzzed, 
but gave up because he wanted 
a four-door sedan. Five minutes 
later No. 6 wanted to know 
where he could take a look-see. 
At 10 a chap from Farmington 
said he would plank down $1600 
quick because he had to drive 35 
miles a day to and from work 
in a 1937 Chevrolet that was on 
its last gasp. We said we would 
advise him. 

At about 10:30 came a call from, 
we suspect, one of “the boys.” Very 
businesslike and cryptic — $1,700 
cash on the line, if you like it, call 
this number and ask for Paul. 
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Then came No. 9 who proved to 
be uninterested. Next, from the 
corner drugstore, a call from Cap- 
tain , U. S. Army, who was 
enroute from Philadelphia to Oma- 
ha, who had tramped the streets 
of Detroit in vain the night before 
looking for a hotel room, and who 
would dish out $1,500 if he could 
drive the car right off. He came 
around to look and carried with 
him a 30-pound duffle bag and a 
27-pound radio which he said he 
had just bought for $87. We found 
him a place to sleep at a tourist 
resort and advised him to forget 
the deal for our car. 

* * * 

NO. 11 WAS a millinery sales- 
man, name of Goldman, who called 
from a downtown hotel, frantic for 
a car in which he could take off 
for Kansas City at once. He asked 
us to call him back after we had 
received our highest bid. Nos. 12 
and 13 were just routine inquiries. 
No. 14 was the lady across the 
street, who enjoys the reputation 
of being the neighborhood Winch- 
ell, and who asked wouldn’t we 
please sell the car to her daughter 
who had one just like it on order 
but was being given the run-around 
by the local dealer. We advised her 
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Reducers + Removers 


Hickafacturers and autobody repairmen! Jobbers in every area. 
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to take it easy and her daughter 
would get her car eventually. 

Nos. 15-19 were more routine in- 
quiries, always asking the price 
first, but unwilling to make any 
offers. By this 
time, the ringing 
of the telephone 
was getting mo- 
notonous. No. 20 
was a bit more 
lively, exclaiming 
after we had told 
him the situa- 
tion, “Oh, the 
old black market, hey?” We as- 
sured him to the contrary, but he 
was unconvinced and delivered a 
parting shot to the effect, “Well, 
have a good time.” 

No. 21 was another soldier, and 
No. 22 said he thought it was a 
1941 model; he “couldn’t touch a 
1946.” Nos. 23-27 were more rou- 
tine inquiries, making no offers. 
It was now 2:45 p.m. Then No. 28 
called and said he wanted the car 
for his father who was a farmer, 
and we should call him back at 
once when we had set a price. No. 
29 was a woman who, after a brief 
conversation, shouted, apparently 
to her husband, “It’s a club coupe, 
honey, that’s what the man says.” 
Nos. 30-32 said it was too much 
money when we mentioned that 
we had been offered $1,700. No. 33 
was doubtless a female relative of 
Chester Bowles, because she said 
firmly, “I simply do not believe 
in the black market.” 

No. 34 was fresh in from Minne- 
sota and he would be around town 
for a few days. Call back. Between 
4 p.m. and 5 were calls from Nos. 
35 through 42, two women and four 
men. Each asked the same thing 
—‘“‘what price,” “oh I see,” “h’mm,” 
“maybe I will call back.” 

That about concluded Sunday’s 
activities, except for a couple of 
stragglers around 6:30 who asked 
it the car was still unsold. We 
said sure; we were still listening 
to offers, but they must have been 
tired arter a day at the beach or 
something. 





* * * 


THE CALLS resumed Monday 
noon, No. 45 being a woman who 
said she had a large family and 
would have to have a four-door 
sedan. No. 46 was taking it on the 
jam and needed a car in a hurry. 
No. 47 had just wrecked his new 
car after having it tive weeks anu 
was still waiting for repair parts. 
He had about given up hope anu 
thought he might buy the car we 
had advertised. When we men- 
tioned we had offers of $1,700, he 
said he could get another new car 
for $1,800 so there would be no 
point to bidding. We advised him 
to get the bigger car in a hurry. 

Nos. 48 and 49 were women, just 
inquiring about the situation. Ne. 
50 was a gent who was in a hurry 
to get to California. He said to tell 
nim what price we wanted and he 
would pay it. 

The payoff came at 3 p.m. 
Monday when a mysterious fe- 
male voice called to inquire if 
the car was sold. Then was it 
still for sale? And what was the 
price? And why was it adver- 
tised if it was not for sale any 
more? Finally she confessed she 
was calling for the OPA, which 
had received a complaint we 
were trying to sell a car for more 
than the ceiling price. Did we 
know that such things could not 
be done? Did we know that all 
car sales had to be at OPA ceil- 
ing prices? Did we not know 
that Form such-and-such had to 
be filed whenever a car was sold, 
certifying the ceiling price? 

We said we knew all these 
things and she could rest her little 
bureaucratic head easy because the 
car was not sold, despite a num- 
ber of attractive offers. We knew, 
of course, that nobody anywhere 
would dare sell an automobile in 
excess of the ceiling price. Tsk- 
tsk, why just to think of such a 
dastardly thing! 

Perhaps anticlimactic was a still 
later telephone call from a friend 
who said he understood we had a 
new car parked on a lot some- 
where with a For Sale sign hang- 
ing on it, and were turning down 
offers of $2,500 for it! 

Imagine: 
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Not Much Different . . . 





HAROLD SILVERS, body expert for Nash, explains to a group of Detroit insurance 
adjusters how the Nash 600 body goes together. As the adjusters look at the phantom 
photographs in the handbook, the instructor points out on an actual car the important 
points to consider in judging wrecks. 








SQUARING FRONT section after damage is handled much the same as on a con- 
ventional body, using two jacks to place pressures in proper direction and using clamp 
to prevent windshield frame distortion. 





REPLACING ENTIRE TOP section is a comparatively simple operation once the 
metal man understands the principal of the procedure. Rear quarter panels and front 
pillar sections are cut below damage zone. 





1oo @ 


SKELETON VIEW of the Nash unitized body showing how the side panels, floor 
members and roof section go together to make a bridge-constructed complete unit and 
showing how each unit can be replaced. 


~~ + mw OD oe 


ed 


cond 





| FLOOR SECTION of the Nash unitized body showing how in actuality this section 
: takes the place of the conventional frame to all intents and purposes, excepting that it 
takes little vertical strain. 






DETROIT.—Repair of a body on 
a car with a unitized body such 
as used in the Nash 600 series dif- 
fers very little, if any, in its ma- 
jor aspects from the repair of a 
body on a conventional chassis 
which has a frame, according to 
the body experts of Nash-Kelvina- 
tor. 

Nash has a school in the field 
now telling how best to make re- 
pairs on the unitized body type of 
car and explaining that, with the 
replacement panels and sub as- 
semblies that are available, in 
many cases the repair of a wreck 
job is accomplished more quickly 
and easily than in the case of simi- 
lar damage to bodies on the con- 
ventional vehicles. 

Nash reports it has found that 
due to the fact that they do not 
understand the construction of 
the unitized type of body, many 
body repair firms, as well as 
dealers who have the facilities, 
shy away from bidding on the 
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Unitized Body Repair 
Nash Handbook Cites Only Few Differences 
From Work on Conventional Types 


NS | Colliers 
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repair of vehicles where the body 
framing becomes the frame of 
the car and the chassis assem- 
blies are hung to the body frame 
members. 

This reluctance on the part of 
repair shops to bid on such wrecks 
has had an effect on the thinking 
of the insurance adjusters, and it 
is' to these men particularly that 
the present school is addressed, 
Nash officials said. 

So that not only these men but 
body shops can quickly and easily 
understand the differences as well 
as the similarity of working on 
unitized body repair, Nash has 
brought out a _ booklet entitled, 
“Craftsman Service Technical 
Handbook on Body Repair.” 

In this book are _ illustrations 
showing the construction of the 
unitized body and how its appli- 
cation to a car without frame dif- 
fers from that of the conventional 
body, how it is framed, and how 
it appears when it is mounted on 





im THE Stavicg 


‘Amer 


KEEP 


se 
a thee were! nt pavenget he drive. He 
uted nt 
| sir dis: preneare  hige DUT IORE enc ® 
' - pone PY 
as ke ot porp ee pire before #* estrae? 
‘ < i ses 
mls igh an 0 
} a iew fm vs has Ancaher © aeginn 0 . ' 
te « ¥ b 
cout of the ure peated ore - jst of usiness. 
woxey anneal ‘ 
otne tities © a ehing 
~ 2 
o martes towet © 
a 






[ Ponlace.| 





of THe nation pe 


iCal 


41 


a conventional chassis such as the 


Nash Ambassador. 

In the early days of all-steel 
body repair, experts described 
the steel body as being like a 
rubber ball or ox, and when an 
impact pushed in one side of the 
ox, the metal had to go some- 
where. By studying the direction 
of impact, the body man could 
push the body back into shape. 
Most wrecks called for bumping 
and some “iron” work to help 
“flow” the metal back from 
where the impact pushed it. 


As explained in the handbook, 
the only difference in the unitized 
body is that the entire car, less 
chassis assemblies, is “pushed” 
back into alignment and the prop- 
er dimensions. This is materially 
aided in the case of the Nash uni- 
tized body by the fact that panels 
and sub-assemblies are available 
so that, instead of having to “iron” 
out the stresses and excess metal, 
the damaged part is cut out and 
a new part is welded in. 


This not only speeds up the re- 
pair of such wreck jobs but makes 
their repair easier and less ardu- 
ous for the metal man, the hand- 
book says. This applies especially 

(See NASH, Page 42, Col. 1) 









TIRES COOL! 


“Heat gets Tires, too!”, another of LEE of 
Conshohocken’s national magazine adver- 
tisements, is being carried to an influential 
magazine audience of 12,608,470 (latest 
statement on circulation), with total readers 
estimated at fifty million—most of them 
owners of passenger cars—and travelers 
who keep the car wheels spinning at a 
busy clip. They’re the drivers who put 
the most mileage on their cars. 


LEE DeLuxe Tire advertising has been 
delivering a neighborly service message... 
for tire dealers for twenty years and more. 
It has demonstrated not only pulling power 
but also a Jong pull that brings customers 
back again and AGAIN. Good repeat- 
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LEE RUBBER & TIRE CORPORATION 
CONSHOHOCKEN, PA., U. S. A. 


lee Deluxe Tires, Tubes and Accessories Division, Conshohocken, Pa. 
Industrial Rubber Products Division, Republic Rubber, Youngstown, Ohio 
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Nash 


(Continued from Page 41) 

to such items as door and deck 
assemblies, where skeleton assem- 
blies are available and the only 
need after “squaring up” the open- 
ing is to transfer the hardware 
and upholstery, if any, from the 
wrecked part to the new skeleton 
assembly. 

The same replacement feature is 
available for damaged door pillars, 
roof sections, quarter panels, side 
panels and wunderbody sections. 
Thus, in many cases, Nash de- 
clares, the. major part of the repair 
procedure is that of cutting out 
the damaged section, squaring up 
the job and welding in a new piece 
to complete the metal work re- 

e. 


Where the section is not dam- 
aged too badly, it is claimed, the 
customary bumping and smooth- 
ing out of the damaged metal is 
done the same as it is in the 
case of a body on a conventional 
chassis. 


Tramming for alignment and the 
application of pressure jacks to 
take out distortion is handled prac- 
tically the same as in any conven- 
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THE SALES and service staff of Teague Motor & Implements Co. (Kaiser-Frazer), 
335 N. Liberty St.¢ Salem, Ore. The dealership has 16 employes. 


tional body repair with the one ex- 
ception that under the unitized 
body, blocking must be placed to 
prevent the pressure jack from 
exerting any downward force that 
would distort the body floor fram- 
ing. 

Dealers and repair shops that 
engage in wreck repair may ob- 
tain a copy of this book by writ- 
ing Nash-Kelvinator Corp., 14250 
Plymouth Rd., Detroit 27. 
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Radio Production Tops 


Prewar Monthly Average 

WASHINGTON.—Radio produc- 
tion in June passed the prewar 
monthly average, according to the 
Radio Manufacturers Assn. 


Member companies built 1,052,- 
597 sets, bringing the industry’s 
total output above 1,100,000, the 
association said. The prewar aver- 
age was 1,100,000 a month. 


Car Ouners Lreryuhere 
STOP 


for this famous line-up / 






TUNE IN...Texaco Star Theatre every Sunday night star- 
ring James Melton. See newspapers for time and station. 
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As La. Control Starts . . . 


Only Two States Lack 


Driver’s Licensing 


BATON’ ROUGE, La.—Louisi- 
ana’s new drivers’ licensing law, 
enacted by the 1946 Louisiana leg- 
islature as part of the nationwide 
campaign to promote highway 
safety, is now effective. 

The Louisiana action leaves only 
two states without legislation reg- 
ulating the licensing of motor ve- 
hicle operators. These two states 
—South Dakota and Wyoming— 
are expected to consider such 
measures during their 1947 legis- 
lative sessions, while the strength- 
ening of drivers’ license laws may 
be proposed in a number of others. 

Although the Louisiana law 
went into effect July 31, there 
was no immediate rush in filing 
applications. The new statute, to 
be administered by the State De- 
partment of Public Safety, will 
not become really operative until 


next July 1, when the 11 months 
allowed for current drivers to ob- 
tain permits expires. 

“There is one part of the law 
that is effective right now,” Hun- 
ter Huckaby, director of the de- 
partment, explained. “This statute 
provides that no one under the age 
of 15 can legally operate a car on 
the highways of Louisiana.” 

Louisiana law previously allowed 
14-year-olds to operate vehicles. 


Louisiana’s new law permits 
drivers now operating in the state 
to obtain a license without taking 
the test which will be required 
after next July 1. Youths reaching 
the legal age to drive any time 
after six months from July 31, this 
year, will be required to take a 
test before they can be issued a 
license. 

Cost of the new permits will 
be $1 for a two-year period, ex- 
cept in cities of more than 300,000 
population, where bonafide resi- 
dent drivers will ‘be assessed $2 
for the same period, with $1 go- 
ing to the city’s police pension 
fund. 

Louisiana chauffeurs licenses, 
which have been under jurisdic- 
tion of the Motor Vehicle division 
of the Department of Revenue, 
also will be taken over by the new 
division, Huckaby said, adding that 
present plans call for requiring an 
examination of all commercial 
drivers. 


St. Louis Tax Test 
Carter Challenges Validity 


Of Pay-Profit Levy 
ST. LOUIS.—Carter Carburetor 
Corp. will file suit in Circuit court 
to test the validity of the new 
municipal earning tax of one- 
fourth of 1 percent, according to 
the firm’s attorney, William R. 
Gentry. Other manufacturing com- 
panies and business concerns are 
expected to file either intervening 

petitions or individual suits. 


According to Gentry, the com- 
pany will seek a declaratory judg- 
ment, asking the court to pasgp on 
the constitutionality of the’ tax, 
which is levied on the gross in- 
comes of individuals and the net 
income of corporations. 

He said Carter will withhold the 
tax from its employes’ salaries but 
will not turn the money over to 
the city until the court rules on 
the ordinance. The first payment 
of money withheld from employes 
is due Oct. 15. 


The tax is designed to offset 
shrinking municipal revenue and 
to provide increases in salaries for 
approximately 7,000 city workers. 

. * = 


Veto of La. Labor Bill 


May Be Challenged 

Validity of a gubernatorial veto 
of a bill to outlaw the closed shop 
in Louisiana may be challenged in 
the courts on the contention that 
Gov. Jimmie H. Davis waited too 
long to act on the measure. This 
was revealed last week by John 
U. Barr of New Orleans, chairman 
of the Louisiana Citizens commit- 
tee, which actively supported the 
legislation. 

Davis vetoed the bill about 247 
hours after it had been placed on 
his desk. Proponents of the bill 
claim this was seven hours too late. 
The state constitution allows 10 
calendar days and the State Su- 
preme court has ruled previously 
that the day the bill is presented 
does not count. z 





















































Florida Starts Survey 
For Closed-Shop Law 


Moving to enforce a 1944 amend- 
ment to Florida’s state constitu- 
tion providing that a person’s right 
to work shall not be denied because 
of membership or nonmembership 
in any labor union, State Atty. Gen. 
Tom Watson announced last week 
he would write to thousands ef 
Florida employers to find out 
whether they have closed shop or 
other union security contracts with 
labor organizations. 
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| Just Among Dealers... 


(Continued from Page 3) 


chairman when Mr. Southworth 


dicd in 1936. 


Newton has been an auto execu- | 


tive in Manhattan and has super- 
vised the sale of more cars at re- 
tail than any other man. His com- 
pany was awarded the Army-Navy 
E in the production of airplane 
parts during the war. 

He is interested in big game 
hunting and has gained renown as 
an amateur tulip grower. During 
his college years he won many 
athletic championships and at the 
age of 70 still plays tennis. 


* * * 


Georce W. Browne (Chrysler- 
Plymouth), Mil- 
waukee, born in 
1880 in Stans- 
berry, Mo. He 
was organizer 
and first  presi- 
dent of NADA. 
He started in 
business with Ca- 
dillac in 1903. In 
1909 he was Over- 
land distributor 
for Wisconsin 
and by advanced 
deposits aided 
in reviving that 





G. W. Browne 


John N. Willys 
company. 
Browne is a past president of 
the Milwaukee Automobile Deal- 
ers Assn. and the Wisconsin Aero 
club. He organized the AAA in 
Milwaukee and during the war 
manufactured airplane parts. 


* * * 


Jake O’RourkKe (Buick), Toledo, 
born Sept. 1, 
1877, in Lime 
City, O. His first 
experience in the 
automobile _ busi- 
ness was in 1903 
as a_ territory 
man for the two- 
cycle Yale car 
built in Toledo. 


In 1906 he be- 
came connected 
with a distribu- 
tor, handling 
successive Stod- 
dard-Dayton, Matheson, Jackson, 
Regal, Wayne, Elmore, Pope Hart- 
ford, Pope Turbine, Pope Waverly, 
Overland, Willys Knight, Marion 
and Baker Electric. 

In 1921 O’Rourke started in 
business for himself with his son 
Archie and is still going strong. 


* * * 





Jake O’ Rourke 


T. S. McNew (Chevrolet), Rog- 

ers, Ark., born 

A -A Sept. 18, 1886, in 
i Bald Knob, Ark. 
He began as a 
Buick dealer in 
1909. 

McNeil helped 
unload the first 
carload of auto- 
mobiles coming 
into Arkansas, at 
that time work- 
ing through a 
distributor, the 
Springfield (Mo.) 


T. S. MeNeil 


Wagon Co. 

He is a director of the Arkansas 
Automobile Dealers Assn. and has 
served as president of the local 
Rotary and Chamber of Commerce. 

= ok + 


WituM = SPIKE 
halis, Wash., born 
June 15, 1894, in 
Detroit Lakes, 
Minn. He started 
as a dealer in 
South Bend, 
Wash., in 1922 
after some years’ 
experience as a 
railroad tele- 
graph operator. 
That _ railroads 
still interest him 
is evidenced by 
the fact that his 
wrecking car is built to resemble 
a locomotive. 

Spike is very active in crippled 
childrens’ hospitals maintained by 
the Shrine. He is the originator of 
a stamp program that is expected 
to be used nationally for the pur- 
pose of financing Shrine hospitals 
throughout the country. 


(Pontiac), Che- 





Wm. Spike 








Mann’ (Dodge-Plym- 
outh), Baton 
Rouge, La., born 
Aug. 25, 1896, in 
St. Francisville, 
La. He started in 
this field in 1915 
as a stock clerk. 
His company has 
handled Dodge 
since it was or- 
ganized in 1919. 

Mann has been 
president of the 
Louisiana Auto- 
mobile Dealers 
Assn. for two years. He is chair- 
man of the Red Cross board for 
1946, past president of the Retail 
Merchants Credit Assn. and of a 
church board of directors. 

During the war he was on the 
local War Production board and 
was active in recruiting in the 
Ordnance affiliated units. 

* a * 


LAWRENCE 





Lawrence Mann 


ALBERT L. NELSON 


(Dodge-Plym- 








outh), Lockport, 
N. Y., born April 
24, 1879, in Swe- 
den. He started 
in business in 
Erie, Pa., in 1904 
with Baker Elec- 
tric. 

Nelson has 


traveled in this 
country exten- 
sively and has 


returned to Eu- 
rope twice. In re- 
cent years he 
has built a modern garage in Lock- 
port to house his business. 


—JoHN O. MUNN. 


A. L. 


Nelson 





Tex. Registrations 


May Hit 2 Million 


AUSTIN, Tex.—Motor vehicle 
registration in Texas may reach 
2,000,000 this year as figures just 
released by the State Highway De- 
partment show a record July peak 
of 1,626,374. 

Title certificates for 39,965 hard- 
to-get 1946 models have been sold 
in Texas to date, according to the 
highway department. The July reg- 


istration of 1,626,374 is 120,000 above | year. 


STANDARD EQUIPMENT ON 





PARK MOTOR (Ford), on Broadway, New York City, emphasizes a display of the 
Mercury Sportsman’s convertible with hunting, fishing and other outdoor equipment. 


that of July, 1945, and 47,055 above 
the previous July record of 1941. 


Automatic traffic counters. in 
Texas have clocked 37 percent more 
traffic in June of this year than in 
the same month last year and one 
percent more than June, 1941, peak 


Richmond Idea 


RICHMOND, Va.—The establish- 
ment of a parking authority was 
advocated last week by James C. 
Anthony, director of the depart- 
ment of public safety, as one of the 
a to this city’s traffic prob- 
em. 


1] 





POPULAR MAKES OF CARS AND TRUCKS 


Chromium-plated piston rod 
provides Jonger life and lower 
friction at the sealing point. 


Better low-pressure sealing 
member for durability. 


Removable rod guide permits 
refilling and servicing. 


Large fluid displacement pro- 
duces ride with minimum 
amount of pressure resulting 
in longer life. 


Pressure relief valves on both 
compression and rebound 
strokes provide true double 
action, reliable performance, 
minimum change in resistance 
with temperature variations. 


Large fluid reservoir main- 
tains consistent performance 
under all conditions. 


Refill valve assures mainte- 
nance of perfect operation. 


Because it is hydraulic, Mon- 
roe insures more xniform ac- 
tion, longer consistent service. 








NEW DIRECT-DOUBLE-ACTION HYDRAULIC SHOCK ABSORBERS 


Experienced Monroe engineers immediately at your service for consultation or collaboration. Write or wire 


MONROE AUTO EQUIPMENT CO., MONROE, MICH. 
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CC Preference 
Restored on 


Iron Castings 


WASHINGTON. — Restoration of 
the normal operation of the CC 
preference rating system on iron 
castings and steel, suspended at 
the time of the steel strike, was an- 
nounced by CPA last week as one 
of four actions affecting these 
products. 

Manufacturers are now eligible 
to get CC ratings which will speed 
their procurement of sufficient 
quantities of iron castings and 
steel to maintain a minimum eco- 
nomic operation. 

Because of the interrupted flow 
of supplies during the steel strike, 
outstanding preference ratings on 
iron castings and steel were sus- 
pended by CPA Jan. 21. Only AAA 
ratings, good on warehouses, re- 
mained valid. After the coal strike 
ended, the iron and steel order, 
M-21, was temporarily expanded 
(Directions 12 and 13) so that pro- 
ducers of a small list of highly 
essential products are assisted in 


Styled for Besuily..csigned fo Toafrmance.. priced for Sale 









plier of radios and electronic equipment for 
the armed forces, Delco Radio has made full 
k use of its engineering experience to provide, 
: in this great new line, the best of all that’s 
new in radio. 
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AMONG THOSE present for the Raybestos district managers’ annuai summer sales 
conference held recently at the plant in Bridgeport, Conn., were, seated left to right, 
A. S. Butterworth, southwestern manager; James L. McGovern jr., replacement sales 
manager; Robert B. Davis, vice-president and general manager; John F. D. Rohrbach, 
executive vice-president; Norman Leeds jr., general sales manager, and Jerome w. 
Brush jr., merchandising manager. Standing, left to right, F. H. Lugar, Chicago dis- 
trict manager; J. P. Sink, Pacific Coast district manager; M. J. Callahan, northeastern 
district manager; H. B. Kalagher, New England district manager; ©. H. Robinson, 
southeastern district manager, and E. 8S. Allen, central district manager. 





ing allocated to foundries for cer- 
tain products under Direction 13 
to M-21. 


obtaining pig iron, gray and malle- 
able iron castings and steel during 
the third quarter. Pig iron is be- 




















| 


—~—. 


AS ASSL S 


Tuning and Tone Control, 


TT 





MODEL R-1232— Wood, Walnut Finish. 
4 Tubes Plus Rectifier. A.C.-D.C. 





By David Wood 
Staff Correspondent 
Two shortages are hitting the | 
British automotive trade. Lack of 
leather is forcing manufacturers 
to abandon traditional leather | 
trimming; hide supplies are so | 
short that cloth upholstery is be- | 
coming common. 


The other major shortage is | 
toughened glass, which is needed | 
for thousands of public service | 
coaches now building. The Society 
of Motor Manufacturers and Trad- 
ers has asked coach operators to | 
limit their demands to prevent a 
widespread holdup in construction. 
Untoughened glass is to be used 
wherever regulations allow. 

* * * 


Rolls-Royce Output 


Rolls-Royce has completed the 
turnover from aero engines to 
car work, but great difficulty has 
been met in labor and materials. 
Production is concentrated on 
the Rolls-Royce Silver Wraith 
and the Bentley Mark VI, both 
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MODEL R-1234—Plastic, Ivory Finish. 5 Tubes 
Plus Rectifier. A.C.-D.C, Also available in Plas- 
tic, Mahogany Finish, Model R-1235. 





MODEL R-1230—Plastic, White Finish. 4 Tubes 
Plus Rectifier. A.C.-D.C. Also available in Plas- 
tic, Mahogany Finish, Model R-1231. 


« 


MODEL R-1236—Plastic, lvory Finish. 5 
Tubes Plus Rectifier. A.C.-D.C, Automatic 


British Auto News 
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of which are completely new de- 
signs. Nearly all these cars are 
earmarked for abroad. 


* ¥* * 


Back to Natural 


By the end of 1946 all British 
tires will be made of rubber, de- 
clares H. L. Kenward, president 
of the Tire Manufacturers’ Con- 
ference. 


British makers, he said, were not 
satisfied with synthetic rubber, al- 
though it would be used in cases 
where oil-resisting qualities were 
needed. There is still a shortage 
of natural rubber, but more seri- 
ous from the point of view of tire 
production are shortages of cotton 
and rayon. 

* * * 


Need Test Ground 


Before the war Britain had two 
motor racing tracks, Brooklands 
and Donington. Brooklands has 
now been taken over by Vickers, 
the armament makers, and Don- 
ington is an army vehicle depot. 
_ This leaves the British automo- 
tive makers without a satisfactory 
testing ground. 


The Society of Motor Manu- 
facturers and Traders has drawn 
from the government an admis- 
sion that a proving ground is 
necessary to the industry. The 
present proposal is that the Mo- 
tor Industry Research Assn. 
should be equipped with a test- 
ing ground which would be open 
to the motor industry and allied 
firms. 


Donington Park, Derbyshire, is 
regarded as most suitable, but a 
disused aerodrome may be con- 


verted if it is not released by the 
army. 





Dealer Assn. in Lockport 


Files for Incorporation 

LOCKPORT, N. Y.—A certificate 
of incorporation of the Automo- 
bile Dealers Assn. of Lockport. 
Inc., has been filed in the county 
clerk’s office here. 


Directors are Howard B. Tothill, 
Clarence Bailey, George W. Tim- 
key, Arthur J. Mullane and Ralph 
R. Knapp. 


*‘Dealers Tell Me,"” by John O. 
Munn, is an open forum for the 
expression of dealers’ opinions. 
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Plan Fight on MPR 540... 


—_—_ 





Used Car Dealers Map 


National Association 


(Continued from Page 1) 


cars without their operations be- 
ing so close to black market that 
the better dealers cannot continue 
in business. 

They point out that under to- 
day’s operation, legitimate dealers 
cannot buy cars in the open mar- 
ket without meeting black market 
prices offered by individuals, who 
are operating as dealers on a shoe- 
string basis and whom OPA never 
has been able to control or can in 
the future. 

This condition, they point out, 
works to the definite detriment of 
the public’s interests since, with 
such a great shortage of automo- 
biles, the used car dealer has been 
about the only source of vehicles 
where the buyer could have con- 
fidence in the condition of his pur- 
chase and a business house with 
a set address to come back to if 
the vehicle is not as represented. 

During the war years, dealers 
as a whole sold only from 25 to 
30 percent of the transfer of cars 
between sellers and ultimate pur- 
chasers, with owners selling di- 
rect representing the balance of 
the sales. Operations in the 
black market and by individuals 
operating as “floating” dealers 
have, they believe, considerably 
cut this small percentage of cars 
that have been sold _ recently 
through legitimate dealers. 

The organization committee, and 
all dealers who have attended the 
several meetings held in Detroit 
during the past week, recognize 
that the formation of a national 
used car dealers organization is 
long past due and that, if efforts 
along this line had been made ear- 
lier, they would now at least have 
the nucleus of an organization that 
might be better prepared to pre- 
sent the used car dealers’ picture 
to Washington authorities. 

But they reason, better late than 
never, so they are wiring every 
dealer organization of record and 
making an appeal for used car 
dealers and organizations to con- 
tact Don Farrant at his Grand 
Rapids address, 558 S. Division St., 
Grand Rapids, Mich., or wire him 
immediately at Bert Baker’s office, 
Livernois at Grand River Ave., De- 
troit. Later a call will be sent out 
for a national organization meet- 
ing some place. 


The long range view of ac- 
complishment of a national asso- 
ciation, they point out, would be 
to further the good business tac- 
tics of the legitimate dealers to 
the end that these dealers, with 
thousands of dollars invested in 
their business, would not again 
be castigated with the sour repu- 
tation which the “fly-by-nights” 
have brought on the entire in- 
dustry recently; to raise the 
standards of all dealers to the 
end that they would be better 
prepared to meet such an emer- 
gency as they are now facing 
and would have an organization 
that could express itself in both 
numbers of members and breadth 
of representation. 


Dealers in attendance at the 
meetings held last week view the 
immediate future under OPA ceil- 
ings with great misgivings. They 
see the possibility that they will 
be unable to operate unless they 
can get a trade on every deal, and 
that would work a great hardship 
on the veteran and others who 
must have cars to make a liveli- 
hood but who are without trans- 
portation now. The dealers can’t 
buy and sell at a profit when the 
public is being educated by the 
“black marketeers” to ask the full 
ceiling or more for the few cars 
that are being sold. Thus it will 
be necessary to suspend business 
for the duration of the ceiling or 
enter the black market in compe- 
tition with the “fly-by-nights,” 
which the legitimate dealers say 
they won’t do. 

In a decontrolled market, how- 
ever, they see the opportunity to 
buy cars at a price in direct rela- 
tion to the worth of the car, in- 
stead of having to pay as much 
for a wornout jalopy that has been 
“put through the mill” as they 
would for a clean car of the same 


model year. They can visualize 
that as more and more new cars 
get onto the streets, competition 
between buyers will continue not 
only to make more good cars avail- 
able to those in dire need of auto- 
motive transportation but make 
them available at steadily lowered 
prices. 

It is pointed out that the good 
used car dealer is basically a 
trader and likes to do a volume 
business on fast moving cars at 
comparatively low unit profits. 
The good dealers know the dan- 
ger in holding any used car long 
on their lots waiting for a long 
profit. “Turn them fast and take 
a small safe profit” is their 
motto. 





WHAT THE WORLD can expect in postwar trailer accommodations was demon. 
strated in the display of Masterbilt Coach & Trailer Co., Los Angeles, in the Work. 


of Tomorrow exposition at Pasadena. 


off but a coming out in the open 
of “black market” prices that had 
been under cover before. Good 
dealers realize that something 
must be done quickly to stabilize 
the industry or they might as well 
fold up. Thus the urgency for both 


Present high used car prices do|the appeal to the OPA advisory 
not represent a concerted rush on|committee and the need for the 
the part of the dealers to boost|organization of a national asso- 
prices the minute OPA control was | ciation. 
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Dees Named for Seattle; 


Kuhe Transferred by Ethyl 


The appointment of. H. Claire 
Dees as manager of the Seattle di- 
vision of Ethyl Corp. to succeed 
Harry Kuhe, and the transfer of 
Kuhe to become manager of the 
Chicago division are announced by 
J. Coard Taylor, vice-president in 
charge of sales. 








W olk Bros. Draws 
2,000 Customers 
In First Month 


ROCHESTER, N. Y.—Wolk Bros. 
new DeSoto-Plymouth dealership 
here has attracted more than 2,000 
service customers within the first 
month of operations. The dealer- 
ship is fully equipped and staffed 
for complete body and_ service 
work. 


Occupying a five-story building, 
Wolk Bros. operates its service de- 
partment on assembly line methods 
by utilizing 11 ramps. 

Paul and Louis Wolk, co-owners 
of the dealership, have also re- 
ceived favorable comment on a spe- 
cial new car application blank to 
ae in “the fairest way pos- 
sible.” 


The service department is headed 
by Earle Simpson who has had 
more than 20 years’ experience in 
the automobile field. Under his 
supervision, nearly 50 lubrication 
jobs can be handled daily. 

A long-range advertising and 
merchandising program has been 
initiated by the dealership. 


TODAY’S BIG ADVANTAGE OF BEING A QUAKER STATE DEALER 


UAKER State Motor Oil rolled up 
a wonderful record during the 
war years helping to keep old cars in 
service. It made plenty of real friends 
at a time when motorists needed an 
oil that could give their cars extra 


protection. 


War-born refinery improvements 
based on this experience make Quaker 
State Motor Oil today better than ever. 


come back. 


That’s why many Quaker State 
dealers now have more contented cus- 
tomers than ever — customers 


pleasant, as well as profitable, to serve. 


Quaker State Motor Oil gives the 
motorist better value in car protection 
and efficient, lasting lubrication, and 
can be relied upon absolutely. [t never 
lets dealer or customer down. 


who 
Customers whom it is 





La. 


CTV ta} 
STATE 


MOTOR OIL 


Member Pennsylvamta Grade 


Crude Otl Association 


QUAKER STATE MOTOR OIL ¢ QUAKER STATE SUPERFINE LUBRICANTS 
QUAKER STATE OIL REFINING CORPORATION « OIL CITY, PENNA. 
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Trail-Blazing at Willys 
Vastly Different Light Car and Truck Described 


In Magazine Article on Firm 
(Continued from Page 2) 





ONE OF THE 25 winners of a new Chevrolet in a war bond contest in the European 
theater of operations, Loys H. Moore of Tallahassee, Fia., receives delivery of car 
from Gov. Millard H. Caldwell of Florida in ceremonies at Tallahassee. Moore was 
formerly a master sergeant with the air forces in England and is now attending the 
University of Florida. Left to right are Charles Alford, Chevrolet dealer of Tallahassee; 
William K. McKenzie, Chevrolet zone executive; Moore and Caldwell. Military authori- 
ties sponsored the contest and Chevrolet contributed new cars for the winners. 


has started the erection of a brick 
and concrete addition to its Elm 
St. plant in this city. The esti- 


manufacturer of special and pro-| mated cost of the new structure 
duction commercial truck bodies, | is $50,000. 


York-Hoover Constructing 


$50,000 Annex to Plant 
YORK, Pa.—York-Hoover Corp., 





be in production by the end of 
this year, the article stated. The 
company plans to draw almost 
50 percent of its future volume 
from the utility offering. 

Plans for the utility quartet 
were summarized as follows: 

Universal Jeep—aAnticipating a 
decline in demand as the new-car 
supply mounts, the company ex- 
pects to sell 70,000 this year and 
slightly less than 35,000 next. The 
absolute breakeven point of the 
Jeep is 4,500 units a month—54,000 
a@ year. 

Jeep Station Wagon—The econ- 
omy aspects of this vehicle will 
be plugged hard. By mass-pro- 
ducing a hitherto luxury item, Wil- 
lys is hopeful of capturing some 
of the present passenger-car busi- 
ness of competitors. The Willys 
wagon is an out-and-out bid for 
a. slice of the early postwar boom. 

Sedan Delivery Truck—This is 
the station wagon minus windows, 


a conversion that can be done at 
no extra cost. This is also intended 
to be cheap to buy and operate. 

Medium Duty Truck—According 
to Barney Roos, Willys’ chief en- 
gineer, this is the first chassis 
combining the two-wheel and four- 
wheel drive. Either drive can be 
put into operation by flipping a 
gear. With a one-ton payload ca- 
pacity, it will be aimed at farmers 
and others who use light trucks 
but encounter a lot of off-the-road 
haulage. 

Plan for ‘Middle’ Era 

James S. Mooney, president and 
chairman of Willys, said that the 
company’s programs are being for- 
mulated for the period between the 
present spending spree and the 
final stabilization of the nation’s 
economy. 

“Our program is in line with the 
Willys tradition,” he said. “Before 
the war, Willys always produced 
a lighter-weight, smaller-capacity 








WHAT TIME?.. HOW FAST?.. GOT GAS? 


Du Pont “Lucite” answers car owners’ questions... car makers’, too! 





OUT IN FRONT... 


The flashing beauty of this hood 
emblem of Du Pont “Lucite” is 
heightened by night illumination. 
“Lucite” is readily molded in many 
such attractive designs. Available in 
colorless transparency or in a variety 
of colors, this sparkling, durable plas- 
tic adds the right note of distinction 
and prestige. 


On 15 different makes among the 
1946 cars, you find 58 parts made of 
“‘Lucite’—clear indication that the 
automobile makers are giving Mr. and 
Mrs. America the beauty, the smart 
styling, the performance they demand. 

Wherever “Lucite” acrylic resin is 
used, lasting beauty is gained. The 
crystal clarity, high optical qualities, 
the “edge-lighting” 
*‘Lucite’”’ give excellent service ...add 
smartness. Resistance to weathering 
helps “‘Lucite”’ keep its sparkle for years. 

In many fields manufacturers date 
their discovery of the best way to im- 
prove a product, or to build a new one, 
Parts molded by: Michigan Molded Plastics, Dexter, 
Mich.; Plastic Molders, Inc., Chicago; Hoosier-Cardi- 


nal Corp., Evansville, Ind.; Electric Autolite Co., Bay 
City, Mich.; Franklin Plastics, Franklin, Pa. 


property of 





from the day they got a full knowledge 
of the Du Pont plastics. E. I. du Pont de 
Nemours & Co. (Inc.), Plastics Dept.. 
Room 218, Arlington, N. J. 


yy PPT 


BETTER THINGS FOR BETTER LIVING 
THROUGH CHEMISTRY 


SERVICE SECTION 


automobile. During the war—in a 
short period—we established the 
tradition of the Jeep. 

“By keeping both, by capitaliz- 
ing fully on our fame, and by 
maintaining our realistic rela- 
tionship to the economies of the 
country, we'll have a sound and 
successful program.” 

Willys officials predict that the 
new light car will demonstrate how 

successfully the company’s sales 
forces have estimated the market 
of this “middle period.” 


By then, they are confident, the 
public, both in the U. S. and 
abroad, will be clamoring first and 
foremost for operating economy, 
rather than fashion appeal. Willys 
expects to be a principal in satis- 
fying that demand. 

Sorenson Keeps Voice 

The article discussed at length 
the administrative and financial 
difficulties which have dogged Wil- 
lys-Overland from its birth almost 
to the present day. Several gener- 
ally unpublicized facts regarding 
Sorenson’s connection with the 
company were brought to light. 

Many industry observers opined 
that Sorenson’s voice in the run- 
ning of Willys dropped to a whis- 
per with Mooney’s surprise elec- 
tion to the company top spots last 
January. The facts of Sorenson’s 
affiliation with the Toledo producer 
after leaving Ford do not bear this 
belief out, however. 


In the first place, Sorenson’s 
contract provides that he could 
quit the presidency for a new 
post at any time he saw fit, with 
the right to name another man 
as his successor. As vice-chair- 
man, the newly created job, he 
is an advisor to Mooney. 
Secondly, Sorenson receives an 

annual salary of $52,000, which the 
contract specifies must continue 
until 1954 even if he should die 
before then. He also got an option 
to buy 100,000 shares of stock at 
$3 a share (it now sells at $18). 


Most of the credit for the ten- 
day changeover from the wartime 
Jeep program to civilian manufac- 
ture, as well as for the adoption 
of the utility line, belongs to So- 
renson, Fortune said. 


Alexander Gets 
Boost at L-O-F 


TOLEDO. — John Biggers, presi- 
dent of Libbey-Owens-Ford Glass 
Co., announces that H. N. Alex- 
ander, manager of the sales tech- 
nical service department, has been 
named assistant to George P. Mac- 
Nichols jr., vice-president in charge 
of sales. 

Alexander’s position will include 
supervision of the products promo- 
tion department and liaison work 
between sales and manufacturing 
departments, as well as manage- 
ment of the sales technical service 
department. He joined L-O-F in 
1934. 


Letterbox 


(Continued from Page 4) 
Matheson that I am not disposed 
to argue the mileage differential. 
They say it is 13 miles farther 
through Butler than through Pitts- 
burgh. My speedometer readings 
say it is seven miles (and many 
minutes) shorter. Perhaps their 
mileage records were compiled be- 
fore completion of the new, 
straight stretch on Penn 356. Or 
perhaps they use a_ surveyor’s 
straight-line measurement, where- 
as my tires have to go up and 
down as well as forward in tra- 
versing the cobblestoned streets of 
Pittsburgh. 


We seem to have achieved our 
original intent of centering atten- 
tion on a way to utilize a time- 
and-nerves saving toll road with- 
out being penalized by poor in-city 
streets and congestion. 


Let’s have more toll roads on the 
Turnpike order easily accessible 
from either end. And, if that is 
counter to a basic tenet of free 
roads in the credo of auto clubs, 
let them recognize that car engi- 
neering has wrought a basic 
change in the needs of their mem- 
bers.—J. Hat Ressier, Detroit. 


Need a Service Man—Want a Job— 
Try a want ad in Automotive News. 
They get quick results! 





tar Want Ad Dept., inside back cover 


Pees ‘Rien “Os SO 


 cSGrperanre = Ss wd 


— Se 


on; 


0 


igs ee 


6 





ON 


na 
the 


la- 
the 
ind 


the 
how 
ales 
rket 


the 
and 
and 
my, 
illys 
itis- 


igth 
cial 
Wil- 
nost 
ner- 
ling 
the 
c 


ned 
‘un- 
his- 
lec- 
last 
on’s 
icer 
this 


»si- 
ASS 
ex- 
ch- 
en 
AC- 
ge 


ide 
n0- 
rk 
ing 
ze- 
ice 

in 








SERVICE SECTION 
Washington Hears... 
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Handling Charge Fight 
Delays Car Prices 


(Continued from Page 1) 


Washington that embraces the 
Transportation building, where 
most motor car makers have their 
local offices; NADA headquarters, 
the Federal Office building that 
houses OPA, and the modest Chan- 
dler building that shelters both 
the Washington Automotive Trade 
Assn. and the Washington corres- 
pondent of AuTomotive News. 


The only official statement on 
the matter thus far was that 
from OPA Automotive Chief 
Bruce Morris. His statement was 
brief and to the point. “I can 


Me. Legislature Rejects 


Price Control Measure 

AUGUSTA, Me.—A “little OPA” 
price control bill has been killed in 
committee during a special session 
of the Maine legislature. 

The proposed legislation would 
have set at the June 30 level prices 
for commodities and services which 
had been under OPA regulations 
before the federal agency lapsed. 





MARVILLE 
TRAILERS 


Distributorships 
Available 


Write Department 8A2 
for 
Catalog 


MARVILLE DWYER, INC. 
1835 North Eastern Avenue 
LOS ANGELES 82, CALIFORNIA 





tell you,” he said, “we have no 
such protest.” 

At NADA headquarters, Execu- 
tive Vice-President Lee Moran re- 
fused to be drawn into the matter. 
“I hope there is nothing to it,” he 
said. “It would be unfortunate, if 
true, because our organization 
went through a grueling congres- 
sional battle to win back for our 
members this source of revenue 
that was unfairly taken away from 
them. If it is true, then, of course, 
we will fight. But until I get some- 
thing direct and official, rather 
than just rumors, I would like to 
be excused from any other com- 
ment.” 


Just how much Moran knows 
about the reports is a guess. In the 
opinion of this correspondent, how- 
ever, he has heard plenty that he 
is keeping to himself and his fel- 
low officers at the moment. There 
was certainly fire in his eyes and 
an obvious struggle to hold back 
emotion when the matter was put 
to him as something likely to be- 
come a live issue. 


Asked if he knew why the new 
passenger car price orders did not 
come, as promised, last week, he 
said he didn’t. 

Asked if he thought they were 
being held up pending an OPA 
resurvey of the handling charge 
factor, he said he had no thought 
in the matter to express. 

Prepared some time ago and 
on their way for issuance as soon 
as President Truman signed the 
OPA bill, the orders, it is under- 
stood, were halted in the office 
of Frederick C. Holder, in 
charge of OPA’s industrial man- 
ufacturing price division, which 
includes the automotive branch. 

It is also understood that the 
OPA problem is how to get them 
out minus a definite commitment 
on the handling charge issue. But 
that is probably the way they will 
be issued Tuesday, with a final de- 
cision on handling charges coming 
later. 





A Fast a for mediate Delivery! 





Thousanps of automobile, trailer and 
farm implement dealers are cashing in 
on this fast-selling American Bantam 
all-purpose UTILITY TRAILER. 
Salesmen, farmers, campers find this 
sturdy trailer saves wear on car uphol- 
stery, eliminates danger of overloading, 
and hooks to rear bumper in a jiffy. 
Owners of light pick-up trucks or 
other utility vehicles—merchants, build- 
ers, contractors, business men—find the 
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The American Ban- 
tam en pee 

UTILITY TRAILER 
is also available as a 


chassis, without body 
or fenders. 
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American Bantam all-purpose UTIL- 
ITY TRAILER increases their load 
capacity, saves them many time-con- 
suming extra trips. + 

The American Bantam all-purpose 
UTILITY TRAILER retails at a popu- 
lar price, with generous margin for 
you. There are still openings for good 
dealers. Write American Bantam Car 
Company, Utility Trailer Division, 
Butler, Pa., for further information. 









Tarpaulin and side racks 
ose to protect load from the 
weather are extra equip- 
ment direct from Ameri- 
can Bantam factory. 





AMERICAN BANTAM CAR COMPANY, BUTLER, PA., U.S.A. 


Manvfacturers of SUPERCARGO Truck Trailers «> Cable Address: BANTAMCAR 


Sloan a ‘Lifer’ 
Old Timers Add GM Chief 


To Permanent Roster 


NEW YORK.—Alfred P. Sloan 
jr., chairman of the board of Gen- 
eral Motors Corp., has accepted a 
life membership with the Automo- 
bile Old Timers, whose headquar- 
ters are at the Roosevelt here, ac- 
cording to Ralph De Palma, chair- 
man of the membership committee. 

“With Sloan now enrolled in our 
organization,” said De Palma, “we 
have 12 executives and directors 
of General Motors Corp. as life 
members. 

“The others include Charles E. 
Wilson, Lt. Gen. William S. Knud- 
sen, Charles F. Kettering, Charles 
S. Mott, Ormond E. Hunt, S. E. 
Skinner, Charles S. McCuen, Har- 
low H. Curtice, T. P. Archer, Ben- 
jamin H. Anibal and George Mann 
jr. 


Miss. Tax Income Up 


JACKSON, Miss.—Collections of 
gasoline taxes and motor vehicle 
tag fees have increased 44 percent 
since the office of the motor ve- 
hicle comptroller replaced the mo- 
tor vehicle commission in Missis- 


sippi. 





A FOREST OF STEEL gives shape to the new 900,000 square feet sheet metal plant 
under construction at Buick in Flint. Approximately 9,500 tons of steel will be used ia 
the half-block wide, 1,446 feet long building, largest of the structures to be erected in 
Buick’s modernization and expansion program. The new building program is expected 
to step up Buick’s prewar car manufacturing capacity by 40 percent. 


Tax Net Up in Mass. 


BOSTON.— State gasoline tar 
collections in Massachusetts to- 
taled $17,780,733.53 in the fiscal year 
ended June 30, compared with $13,- 


496,733.81 the previous year, ac- 
cording to State Tax Commissioner 
Henry F. Long. 

“Dealers Tell Me,” by. John O. 


Munn, is an open forum for the 
expression of dealers’ opinions. 


MOTOR OIL 





Utmost Protection for 
Vital Engine Parts... 


100% Pennsylvania 
Now Better-Than-Ever! 












Made by the World’s 
Largest Refiners 
of Pennsylvania Oil 


is afforded by Veedol because it checks 
formation of corrosive acids, minimizes 
bearing corrosion and keeps motors cleaner 
by reducing varnish formation and sludge 
deposits. 


Veedol Motor Oil, as always, is refined 
from world-famous Bradford, Pennsylvania 


crude. 


Dealers, interested in providing their 


customers with the finest merchandise 
possible, are invited to investigate the 


profit possibilities in Veedol Motor oil. 


TIDE WATER ASSOCIATED OIL CO. 
New York — Tulsa — San Francisco 
Detroit — Chicago — Indianapolis — Atlanta 


Minneapolis — Kansas City 
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How About Motorists? 


Laxity of Pa. in Checking Drivers Attacked 
By Philadelphia Newspaper 
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Regulation W 


BALTIMORE.—As a result of a 
recent amendment to Regulation 
W, A. E. Duncan, chairman of 
Commercial Credit Co., said last 
week that “a strange situation has 
been created by which the govern- 
ment’s temporary wartime restric- 
tions on credit have now been re- 
moved insofar as they effect the 
time purchaser in the upper in- 
come brackets, while they continue 
to be imposed on the large major- 
ity of the nation’s families of more 
moderate means. 

“This amendment, which applies 
to the time sales of automobiles 
and other listed articles, places un- 
paid balances of over $1,500 outside 
the down payment and maturity 
terms of Regulation W,” he de- 
clared. 

“In effect,” Duncan said, “the 
man who can afford to buy a high- 
priced car on time can now take 
as long as he chooses, insofar as 
Regulation W is concerned, to com- 
plete his payments on a balance 
exceeding $1,500. The buyer of the 


showroom facilities recently. 


low-priced car—the customer 
whose balance on the installment 
purchase of any average low or 
moderate-priced family car will be 
under $1,500—has no such choice; 
he must complete the transaction 
on terms restricted by the govern- 
ment.” 


REIONAL ERATION 


AMFPLITUDE-DEGREES 


NATIONAL CITY MOTOR SALES (Chrysler), National City, Calif., 
Modern design was employed throughout the dealership. 


opened its new 


S. O. Plans Pipeline 


CHICAGO.—A pipeline to carry 
finished petroleum products to 
Minneapolis and to Moorhead, 
Minn., across the Red river from 
Fargo, N. D., is being designed by 
Standard Oil (Ind.). 
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The Problem is Solved 
by the 
HOUDAILLE’ DAMPER 


@ The Houdaille+ Viscous Torsional Vibration 
Damper smooths out the amplitude of deflec- 
tion of both major and minor critical orders 

of vibration in any internal combustion en- 
gine . . . either gasoline or diesel. 

Since it uses a synthetic fluid with a nearly 
flat viscosity curve, the damper’s efficiency 
is not materially affected by temperature. 
It is extremely simple, consisting of only 
two essential parts ... the damper mass or 
flywheel and the two-piece housing, hermet- 
ically sealed by welding. 

The Houdaille* Viscous Torsional Vibra- 
tion Damper has already proven its prac- 
ticability on many engines of various types 
sizes. Our engineers will 


and 


Shown here ts a Hou- 
> . > : daille* Viscous Torssonal 
gladly discuss its application Vibration Damper as used 
on a 600 horsepower loco- 
motive diesel 


to your production models. 


An exclusive development of Houde Engineering 
Division, patents pending. 


HOUDE ENGINEERING DIVISION OF 


HOUDAILLE-HERSHEY CORPORATION | 


Makers of Hydraulic Controls 


BUFFALO 11, NEW YORK 


*Pronounced Hoo-dye 
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PHILADELPHIA.—Beginning an 
editorial campaign on the safety of 
the public through the fitness of 
its drivers, the Philadelphia Record, 
one of the Quaker City’s two morn- 
ing newspapers, headlined the ques- 
tion: “Cars Are Tested Every Six 
Months; Why Not Drivers?” 


Pointing out that nothing more 
was proven by some operators’ li- 
censes held in Pennsylvania than 
that one dollar was mailed to the 
Bureau of Motor Vehicles, Depart- 
ment of Revenue, in Harrisburg, 
Pa., the writer of the editorial arti- 
cles, Edmund Watkins, questioned 
his own “moral” right to operate a 
car in spite of the fact that he had 
an operator’s license. 


Watkins explained that he took 
and passed a driving test at the 
time he purchased his first car 
back in 1936. Shortly thereafter he 
sold his car and did not drive again 
until April of this year. Simply by 
sending a dollar a year to Harris- 
burg, Watkins kept up his driver's 


license for the intervening 10 years, 

In April, 1946, Watkins purchased 
“a battered 1933 jalopy” and found 
that his timing was rusty and his 


judgment bad; but he drove the 
ear and is still driving it. 

“I doubt whether I have a 
moral right to do it,” the Record 
reporter writes, “and I doubt 
whether the state should allow 
me to do it.” 

Using as examples two recent ac- 
cidents which involved drivers aged 
62 and 71, the editorial questions 
the probability that either driver 
had ever had to take a test. Driv- 
ers in Pennsylvania didn’t have to 
be examined before 1923. 

The Philadelphia newspaperman 
also questions whether the state 
knows if he is himself mentally 
sound or physically capable of driv- 
ing. He quotes President Truman, 
speaking before the National High- 
way Safety conference last May, 
when the President said: 

“It is perfectly absurd that a 
man or @ woman can go to a 
place and buy an automobile and 
get behind the wheel—whether he 
has ever been there before makes 
no difference, or he is insane, or 
he is a nut or a moron doesn’t 
make a particle of difference—all 
he has to do is just pay the price 
and get behind the wheel and go 
out on the street and kill some- 
body.” 

Twice a year automobiles are 
checked for mechanical defects, 
and for that reason there are com- 
paratively few accidents because of 
mechanical failures. Therefore, the 
Record reporter deduces, “People 
are killed, not by automobiles,’ but 
by the drivers.” 

Pretty soon Watkins must take 
his car to a garage to make sure 
it’s okay, but he himself has noth- 
ing to worry about ... he doesn’t 
have to take a test himself. 

Some time next January he will 
receive an application for the re- 
newal of his license from the De- 
partment of Revenue in Harris- 
burg. Sending it in with one dollar 
after filling in that he is in good 
physical and mental shape will re- 
sult in getting his 1947 license 
within a few days. 

“But,” writes Watkins, “unless 
periodical re-examinations are 
made a state law, or until I be- 
come involved in an accident, the 
Commonwealth of Pennsylvania 
will never know my present or 
future qualifications as a driver.” 





Quick and Easy 
Divider Adjustment 

No bothersome 
bolts, screws or 
clips are needed 
to adjust the 
Dividers in this 
new all-metal 
parts bin. A sim- 
ple “squeeze ac- 
tion” does it— 
holds them tight 
and rigid. 


These handy 
parts bins are 
made of 18- 
gauge steel— 
built for strength 
to withstand 
hard usage. 
Write for free folder showing vari- 
ous models. 


Model H-29 


& 
Hope Metal Products, Inc. 
Dept. B 
1505 Rockwell Ave. 
Cleveland 14, Ohio 
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Dradurtion Up Slightly 
To 79,259 Units 


(Continued from Page 1) 


Combined U. S. and Canada pro- 
duction for the week ending Aug. 
3 was, according to revised fig- 


ures, 79,493, as compared with last | law. Chrysler plants 


week’s estimated output of 81,198. 
It was a slight increase but Ca- 
nadian output had little influence 
in the accounting. 


In Canada, officials of the Ford 
Motor Co. of Canada announced 





dian assembly lines to give hourly 
rated employes a week’s paid va- 
cation as required by Dominion 
in Canada, 
strike-bound since June, were still 
closed. 

With seven production days al- 
ready gone, August passenger car 
output totaled only 75,627. It ap- 
peared unlikely that the auto in- 


that operations there were being| dustry would achieve the August 
vitally threatened by continuing | forecast of 285,000 passenger cars. 


labor difficulties and supplier 
strikes in the rubber and steel in- 
dustries. 

Ford officials declared it would 
probably be necessary to shut 
down all Canadian operations by 
the middle of this month. This 
would stop production of about 
500 cars and trucks daily. 
Although Ford reopened in Can- 

ada last week after being idle the 
week before, GM closed its Cana- 









Just roll this 
Portable U. S. 


SAFETY 
HOIST 


Right Over the Gob! 


liminary 
eaviest 


Cuts Pre 
V/ Handles 1 


ACTUAL USE PROVES 
NEED IN EVERY SHOP! 


Now... Cab over Engine motors 
can be removed by one man with- 
out removing cab. Heavy frames 
and transmissions can be moved 
from place to place by a single 
mechanic. The safety hoist is a 
wonder for efficiency. 


INCREASE YOUR PROFITS 


WITH THIS U.S. SAFETY HOIST 


The U.S. Hoist speeds up time... 
puts more man-hours and profit 
in every day. Hurry... inquire 
about a Safety Hoist for your 





shop. 
CONTACT YOUR | | - A 
JOBBER TODAY ™ 
or write direct Gis iS 


te our offices... 


U.S. CHEMICAL & SUPPLY CO. 


1424 McGee Street 
Kansas City 6, Missouri 








The Dura strike was_ settled 
pending arbitration, but assembly 
lines at Hudson remained idle all 
last week after being down three 
days the week before. Hudson of- 
ficials revealed that the Dura firm 
had been behind schedule before 
shutting down and, in addition, 
other supply shortages prevented 
a resumption of car production un- 
til today (Aug. 12). 

The week also saw Packard as- 
sembly lines closed. After being 
idle Monday, work resumed Tues- 
day for three hours until a la- 
bor dispute stopped activity 
again. 

This forced Briggs Manufactur- 
ing Co. to close its plant, which 
furnishes bodies for Packard. 

At week’s end, both Packard and 
UAW-CIO officials could only re- 
port “satisfactory progress” in a 
dispute which stopped the produc- 
tion of 30 cars an hour, and both 
plants were still closed. 

Studebaker, after being closed 
early the previous week, resumed 
normal operations again last week. 
Nash also resumed a full sched- 
ule after being idle one day the 
week before. 

Of total passenger car produc- 
tion last week, GM accounted for 
an estimated 21,623, compared 
_ with 20,693 the week before when 
Buick was confined to four days 
work. 

Although Chrysler contemplated 
a 25 percent increase in produc- 
tion, officials doubted whether the 





200,000th 1946 Ford 


Rolls Off Line ; 

DEARBORN.— The 200,000th 
Ford model passenger car pro- 
duced since the start of postwar 
output July 3, 1945, rolled off 
the assembly line last Monday, 
it was disclosed by company 
spokesmen. 

The Ford model lines are now 
operating at a rate exceeding 
2,000 a day. Postwar outturn of 
Mercury models has gone past 
the 30,000 mark, while the Lin- 
coln total stands at approxi- 
mately 5,250, it was reported. 





forecast could be achieved in the 
midst of the present supplier sit- 
uation. Chrysler accounted for an 
estimated 15,626 passenger cars 
last week, compared with a re- 
vised total of 15,212 the previous 
week. 

Production pace at Ford last 
week continued as the week be- 
fore. An estimated output of 12,592 
passenger cars was accounted for 
last week, compared with a revised 
output of 12,545 the week before. 

At Crosley, it was getting more 
and more difficult to complete 
assemblies in the face of sup- 
plier strikes and production es- 
timates were revised downward. 

There was little to gain by com- 
paring current figures with those 
of 1941. In 1941, most of the auto 
plants were shut down to prepare 
for new models. 


Ford Resumes Output 


At Norfolk Branch 
NORFOLK, Va.—Ford cars rolled 
off the assembly line at the Ford 
Motor branch plant here last week 
for the first time since the end of 
World War II. A large party of 
guests and officials of the company 
were on hand to witness the com- 
pletion of the first car. 
Reconversion to civilian output 
here began in January. Current 
production of commercial vehicles 
at this plant is 15 per day with the 
rate slated to increase steadily. 


Car, Truck Output Estimates 


By Automotive News 
Commercial Cars 











(U. S. ONLY) 
Week Week dan. 1 
Ended Ended Total to 
Aug. 10, Aug. 3, August, Aug. 10, 
1946 1946* 1946* 1946* 
CHEVROLET ............... 7,840 7,652 10,900 119,504 
a5 sie 0 Ov: 60 4910 0. 0:0.0.074-0,06° 5,123 4,723 7,011 88,903 
EE, Fah bs rb0ecsccevseess 3,356 3,314 4,602 74,565 
INTERNATIONAL ......... 2,976 2,974 4,166 63,956 
GED 5654.00 0s crccccescee 1,858 1,757 2,562 39,859 
STUDEBAKER ............. 1,201 1,120 1,429 30,856 
MEN GEN 0.6.0.6 0% 05 60.0.0 0080.0000% 878 963 1,492 12,294 
PEI 3.606.000.5500 0006 vb t60% 451 555 673 8,531 
EE nev ndutevasarbionees 341 260 445 5,856 
ES EG00.06 FECT CCS ROSEN SESS Closed Closed Closed 5,023 
Se eee Closed Closed Closed 4,836 
| Rr 140 128 191 3,774 
PE sotvbicesccecrccave Closed 33 Closed 1,879 
MISCELLANEOUS .......... 563 561 794 14,244 
Total Trucks, U. S......... 24,727 24,040 34,265 474,080 
Total Cars, Trucks, U. 8S... 79,259 77,837 109,892 1,412,363 
Total Cars, Trucks, Canada 1,939 1,656 2,601 74,379 
Grand Total, Cars and 
Trucks, U. S. and Canada 81,198 79,493 112,493 1,486,742 


*Revised. *Includes trucks. N.A.—Not available. Miscellaneous includes 
Autocar, Divco, Marmon H., Brockway, Four-Wheel Drive, Sterling, etc. 





Advice on Truck Tire Care 


Given by Good 


DETROIT.—It isn’t the tire that 
carries the load, it is the air in 
the tire. 

That, according to C. R. Mason, 
service manager of the B. F. Good- 
rich Co., is the most important 
thing to remember in the care of 
tires on vehicles. And, adds Mason, 
the most important thing to do in 
the care of tires is “keep them 
properly inflated.” 

Heavy duty tires, Mason reveals, 
are designed to operate at approx- 
imately 12 percent deflection and 
any air pressure which changes 
this percentage will have a definite 
effect on the tires. 

Too much air pressure, he says 
will result in rapid tire wear ana 
increase bruise tendency. Too little 
air pressure will cause excessive 
flexing and may result in fabric 
breaks, in addition to rapid or un- 
even tire wear. 


The best authority to use in as- 
certaining whether tires are prop- 
erly inflated, asserts Mason, is the 
Tire and Rim Assn. Load and In- 
flation Table. Use of this schedule 
will insure tires always being 
properly inflated for the load to 
be carried. 

Mason also recommends a care- 
ful study of each operation to see 
that air pressure recommendations 
are in line with the maximum 
loads carried on the vehicle. 

Discussing the variation in air 





Independents 


(Continued from Page 1) 


pendent makers show the greatest 
gain this year, individually some 
didn’t do so well due to supplier 
tieups. 

Of these, Studebaker and Pack- 
ard have fared the worst. Halted 
by a supplier strike for three 
months on its 1946 models, Stude- 
baker also lost about a month 
while switching over to 1947 cars. 
Thus its output to date this year 
is only about one-third of the pre- 
war rate. 

Packard, closed for a long period 
early in the year by a GM-strike- 
bound supplier, has experienced 
numerous difficulties in the first 
seven months. As a result its total 
is only slightly better than one- 
third of the 1941 rate. 

On the other hand, Hudson 
and Nash have been running 
ahead of prewar and Willys has 
shown a huge gain over its 1941 
rate. 

Both Nash and Hudson have 
been beset by supplier tieups of 
late and have fallen behind pre- 
war paces, but both figure to ap- 
proach the 100,000 mark on 1946 
production if everything goes well 
in the remaining months. This 
would easily top both companies’ 
1941 totals. 

For the independents, this early 
lead in production should mean 
more repeat sales later on, because 
a high percentage of car owners 
stick with their previous make 
when seeking a new car. 


rich Chief 


pressures of dual tires, Mason 
states that sometimes he has found 
it desirable to vary the air pressure 
between duals. 

He says that often in high speed 
truck operations, either due to 
crowned roads or sprung axles, the 
inside tire builds up pressure faster 
than the outside tire. 

When this happens, Mason ex- 
plains, it is advisable to increase 
the pressure in the outside tire 
over standard recommendations. 
This takes care of the difference 
and all four tires will pick up their 
share of the load and the possibil- 
ity of ruining the inner tire is les- 
sened. 


Commenting on speed, Mason 
said truck tires generate a certain 
amount of heat, and this heat in- 
creases as speeds go up. 

Mason blamed a large percentage 
of dual tire failures on mismatch- 
ing. In order to be sure of proper 
matching, he suggested that all 
measurements be taken after the 
tires were mounted and inflated 
because some tires are molded dif- 
ferently than others. 

However, if tires of exact meas- 
urements are not available, Mason 
says that the smaller tire should 
be placed in the inside dual posi- 
tion. 

Mason said that in loading it is 
human to load light material for- 
ward in a truck and place the 
heavy burden in the rear. 

This, Mason declared, is an eas- 
ier method for the human spine 
but it will break the backs of the 
rear axle in time. Always, he de- 
clared, load heavy material for- 
ward, if possible. 





Form Trade Assn. 
In North Conn. 


THOMPSONVILLE, Conn.—At a 
meeting of automobile dealers, re- 
pairmen and gasoline dealers, an 
organization was formed to func- 
tion under the name of the North- 
ern Connecticut Automotive Trades 
Assn., composed of members from 
East Windsor, Somers, Windsor 
Locks, Suffield, East Granby and 
Enfield. 

Abe Sisisky, of Enfield Motor 
Co., was unanimously elected presi- 
dent. Other officers include Joseph 
North, secretary; Myron L. Gale, 
treasurer, and Louis Halbwachs, 
chairman of the executive board. 


Johnson Adjustable Tappet 


Features Self-Lock Screw 


Johnson Products, Inec., Mus- 
kegon, Mich., is producing the 
Johnson adjustable Lock-Tyte tap- 
pet, featuring the Johnson self- 
locking tappet screw. This tappet 
is available in the barrel or mush- 
room types in all-steel construc- 
tions, all-iron or a combination of 
steel body with chilled iron face. 

The Johnson screw, the company 
release said, is made “of the finest 
steel, accurately heat-treated to 
give it toughness and long life.” 
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Wolcott Seeks 
End of Curbs 
On Time Sales 


WASHINGTON. — A bill to ex- 
empt veterans from the wartime 
restrictions on installment buying 
will be introduced in the next ses- 
sion of Congress by Rep. Wolcott 
of Michigan, he said last week. He 
opined that relatively few veterans 
would be able to furnish homes 
without more liberal credit aid. 

Beaming his comments to the 
Federal Reserve Board, he said 
that he would oppose any efforts 
to make the regulation permanent. 


“This restriction is repugnant to 
the American mind. Today we are 
running into a situation where we 
are going to have enormous pro- 
duction and with a possible cut in 
domestic markets as a result of 
this control,” he added. 


Wolcott called the law necessi- 
tating a down payment of one- 
third and liquidation of the re- 
mainder of the purchase price 
within one year “discriminatory” 
because 50 percent of the people 
in the lower income brackets own 
only three percent of the billions 
of dollars of accumulated savings. 





THIS TIMELY BOOKLET 


fF IR 1 8 


Here's a booklet that's as timely as 
tomorrow—jam packed with proved 
ideas for promoting your Service De- 
partment. It contains methods, forms 
and materials necessary to make in- 
telligent customer follow-up pay you 
dividends in sales and profits. 

Get this booklet, or any of the 9 other 
R & R files containing information re- 
garding forms and materials on their 
vital subjects. You don’t even need to 
write a letter—just check off your 
wants on the list below. attach it to 
your letterhead, and mail to 


The Reynolds & Reynolds Company 
Dayton 7, Ohio 


Please send information on the 
subjects checked: 


0) Selling Your Service De- 
partment 


(1) Service Dept. Operating 
Forms 


(1 General Office Forms 
(] Accounting Aids 


C) Paper Tools for Handling 
Car Sales 


() Parts & Accessory Control 

( Credit and Collection Forms 
() Dealer Stationery & Checks 
(C Payroll Systems and Forms 


[) Factory Designed Account- 
ing Systems 











. 
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CIO Expected to Veto 
Pay-Raise Drive 


(Continued 


the whole problem in the auto 
industry in the light of the needs 
of our membership and the na- 
tion,” Reuther declared. 


reopening of the wage provisions 
of the contract were still awaiting 


board action Friday. In view of| the present curtailments 


from Page 1) 


maintain the purchasing power of 


our wage dollar.” 
Asks Mead Probe Output 


Earlier in the week, Reuther for- 
De 1 l Is f mally requested the Senate War 
ee ee eee Investigating (Mead) committee to 
explore the factors responsible for 
in auto 


Reuther’s pronouncement, this is | Production. 


not expected to come until the 
Washington meetings. The entire 
UAW board will attend the wage- 
price conference. 

The Chrysler workers, joined re- 
cently by the executive board of 
Ford Rouge Local 600, are seeking 
what they describe as “cost-of-liv- 
ing bonuses.” The Chrysler agree- 
ment can be reopened upon 60 days’ 
notice, but the Ford contract is 
technically frozen until expiration 
next spring. 

Asked if he favored acceptance 
of the Chrysler demands, Reuther 
asserted that “all workers need 
wage increases with the cost of liv- 
ing going up.” 

Thus, it would seem that the 
Reuther forces on the board will 
press for CIO approval of imme- 
diate wage drives. But Murray, 
who has foresworn any intention 
of launching another wage drive 
in the steel industry this year, 
appears certain to prevail. 

The CIO’s weekly Economic Out- 
look warned last week of the futil- 
ity of wage campaigns at the pres- 
ent time. If wage boosts are won, 
“they are likely to be promptly re- 
flected in further price increases,” 
the CIO organ acknowledged, add- 
ing: 

“At the present stage of events 
we can accomplish more by price 
action than by wage action to 








ADVERTISE 
Your Sales Story In 


TAXI WEEKLY 


The oldest publication of its kind—and 
read by more fleet operators and inde- 
pendent owners than all other taxicab 
papers combined. Ali types of merchan- 
dise (interior and exterior) for taxicab 
operation are purchased daily by TAXI! 
WEEKLY readers. Send for rate card. 


Pease 


1819 Broadway, New York 23, N. Y. 











Customer Control— 


known by hundreds of dealers from coast- 
te-coast as the Owner Followup system 
that is— 
1. Holding active owners 
2. Bringing in inactive owners 
3. Increasing labor and parts sales 
4. Contacting all owners every 
60 days, automatically 
. Eliminating all dealer work 
6. Operating outside of the 
dealership. 


oe 


If you want to prevent a drop in service 
volunfe, let us show you why Customer 
Centrol has performed successfully while 
in national operation for the past fifteen 
years: Write today to 


Customer Control, Inc. 
5 Court Square 
LONG ISLAND CITY 1, N. Y. 
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Sen. James M. Mead, of New 
York, chairmafi of the committee, 
had made no reply to Reuther’s 


request up to press time Friday. | 
The Mead committee is planning | 


an investigation of alleged war 
contract profiteering in the auto 
industry. 

The UAW recommended that the 
senators investigate the following 
four points: 

“1, The reasons for the short- 
ages of basic materials essential 
to automobile production and 
maldistribution of available ba- 
sic materials. 

“2. Monopoly controls exercised 
by the industry’s Big Three in mat- 
ters of production, labor relations 
and public relations. 

“3. Effect of the carryback pro- 
visions of the tax law as an in- 
centive to defer production from 
1946, when. tax refunds may be 
earned by not producing cars, to 
1947, when profits may be collect- 
ed from customers without sacri- 
fice of tax refunds. 

“4, The possibility that high 
automopile prices encourage low 
volume production since such 
prices were set by OPA for the 
purpose of assuring normal pro- 
fits to automobile companies 
while they are producing at far 
below their capacity.” 

The allegations and implications 
in Reuther’s broadside brought lit- 
tle on-the-record comment from 
the industry. Spokesmen for the 
Big Three, however, branded the 
charge of monopoly controls as 
“preposterous.” 

Follows Output Parley 

Issued the day after the union’s 
production conference with three 
auto makers Aug. 2, the Reuther 
statement repeated the UAW con- 
tention that supplier strikes are 
not a major obstacle to vehicle 
assembly. 


This union attempt to transfer 
the onus for impeding production 
from supplier strikes to other fac- 
tors, with which the UAW is not 
related, was a highlight of the 
production conference. 


Representatives of the three 
auto manufacturers which at- 
tended—Studebaker, Willys and 
Kaiser-Frazer—sharply disagreed 
with Reuther on that question. 
They insisted that strikes in key 
supplier plants are the most 
troublesome roadblock to full 
production levels. 


Nonetheless, Reuther wrote Mead 
that the 24 critical parts strikes 
which the three makers cited to 
him “could not possibly account 
for the present low levels of pro- 
duction.” The total of 789 strikes 
during 1941 failed to prevent a rec- 
ord output year, he said by way 
of explanation, failing to mention 
that this year has already wit- 
nessed a far greater number of 
walkouts, according to Labor de- 
partment data. 


Most appraisals of the produc- 
tion meeting found little produc- 
tive in the exchange over the 
causes of lagging production. La- 
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Dealer Parleys Resumed.. . 


eral sales manager of Pontiac; L. C. 








IMPROMPTU CHAT during Pontiac’s first dealer conference at the factory since pre- 
war. Left to right, Lansing Thoms, Thoms Pontiac, St. Louis; Don U. Bathrick, gen- 
Ferguson, Floridale Motors, Ft. Lauderdale, Fla. 


. 


an 





AMONG OTHER DEALERS as Pontiac resumed its monthly dealer conferences at the 


factory were, left to right, Larry A. Dow, 
Binghamton, N. 





UAW Deficit Estimated 


| At $70,000 a Month 

DETROIT.—The UAW-CIO is 
operating “in the red” to the 
tune of $70,000 a month, George 
F. Addes, secretary-treasurer, 
reported last week to the un- 
ion’s International Executive 
board. 

Declaring that the union has 
less than $100,000 cash on hand, 
Addes recommended immediate 
financial retrenchment and ma- 
jor staff reductions to cope with 
the crisis. The recent boost in 
dues from $1 to $1.50 a month 
has only served to halve the 
deficit, he said. 





bor-management talks on the plant 
level, which the union has prom- 
ised to help arrange, are expected 
to be more effective in smashing 


Dow Pontiac, Roanoke, Va.; H. J. Schmidt, 


Y.; I. W. Walls, Dallas, and William Barnard, Twin Falls, Ia. 


by long strikes, furnishes GM with 
special products which are virtu- 
ally impossible for other plants to 
duplicate. 


Automotive News has compiled 
a list of the strikes which have 
most seriously affected auto and 
truck production. A list of these 
strikebound plants, together with 
the date the shutdown started, 
the union involved, and the ma- 
jor strike issues, follows: 

Mack Mfg. (trucks) Apr. 
UAW; union shop. 

Diamond T (trucks), Apr. 15, Au- 
tomotive Workers Industrial un- 
ion; management prerogatives. 

Chrysler-Canada (cars - trucks), 
June 18, UAW; wages and union 
security. 

National Screw (nuts-bolts), Apr. 
15, UAW; wages. 

Lamson & Sessions (nuts-bolts), 
Apr. 17; CIO-AFL jurisdictional 


29, 


bottlenecks than any industrywide | dispute. - 


action could be. 
Strike Rash Continues 

Meanwhile, few encouraging de- 
velopments occurred in the pro- 
tracted wave of strikes at the 
smaller vending concerns. Approx- 
imately 65 of these 
through the week, some 15 of 
which were considered “critical.” 


The lone settlement ended a 
three-week shutdown of Michigan 


Buffalo Bolt 
22, UAW; wages. 

Long Mfg. division of Borg-War- 
ner (clutches), July 23, UAW; 
wages. 

Sealed Power (piston rings), May 


(nuts-bolts), Apr. 


continued | 21, UAW; piecework. 


Federal Bearings (ball bearings), 
Apr. 27, UAW; wages and union 
security. 

Marlin Rockwell (bearings), June 


Steel Tube, Detroit producer of | 20, UAW; wages and union se- 


steering columns. 
agreed to return to work pending 
| arbitration of disputed issues. 

An ironical twist stemming from 
the UAW strike against Long Mfg., 
Detroit, stirred strong doubts that 
the union is altogether sincere in 
its professed intention to assist in 
increasing production. 

Union officials disclosed they 
would not permit Continental 
Motors to boost its output of 
clutches for Ford to offset the 
stoppage of the flow from Long. 
Continental and Long share the 
manufacture of.the Ford clutch 
supply. 

Ford of Canada warned it would 
be compelled to suspend opera- 
tions this week if the widespread 
labor strife in the Dominion con- 

tinues. Wage strikes conducted by 
the Canadian Congress of Labor 
have closed Chrysler Corp. of Can- 
ada since June 18, as well as most 
steel and rubber plants. 


Douglas B. Greig, president of 
Ford of Canada, revealed at a 
Montreal press conference that the 
union is demanding additional 
wage raises on top of those grant- 
ed last winter after a 99-day strike. 
Ford-Canada is willing to pay only 
nine cents of the 25-cent hourly 


| raise asked, he said. 


GM Enters Bolt Tieup 
General Motors last week was 
reported to have intervened in the 
11-week-old strike at Buffalo Bolt, 
Tonawanda, N. Y. This supplier, 


one of three nut-bolt makers hit! dent, 


Nevada, has been announced by 


UAW workers | curity. 


L. A. Young Spring & Wire, Los 
Angeles plant (seat springs), Apr. 
17, UAW; wages. 

Firestone Rubber Products 
(wheel rims), July 10, United Rub- 
ber Workers; wages. 

Allis Chalmers (induction mo- 
tors), Apr. 30, UAW; wages and 
union security. 

General Tire (tires-tubes), June 
20, URW; wage bonus. 


* * * 





End of Packard Strike 


Is Expected This Week 
DETROIT.—Officials of Pack- 
ard and the UAW-CIO were re- 
ported progressing late Friday 
towards a settlement of strike 
issues that would allow the plant 
to resume operations this week 
after a week-long shutdown. 
The principal issue was a dis- 
pute over when repair work 
should be done inside the plant. 
The strike also forced the Briggs 
plant that builds bodies for 
Packard to shut down. 





Belden Names Bowen 


Appointment of Russell C. Bow- | 
en of Chicago as sales representa- 
tive of the Belden Mfg. Co., Chi- 
cago manufacturers of wire cable 
and automotive wire, for the sales 
district of northern California and 


H. W. Clough, Belden’s vice-presi- 








Obituaries 
Schamehorn Dies; 


GM Aide 


DETROIT.— A. J. Schamehorn, 
58, assistant administrative engi- 
neer of the General Motors Tech- 
nical center since last September, 
died last week. 


Mr. Schamehorn had served in 
various GM positions since 1921. He 
first joined the automotive indus- 
try in 1915 as a member of the 
Hyatt Roller Bearing sales depart- 
ment. 





* * * 


Davis of Perfect Circle 
Dead After Long Iliness 


HAGERSTOWN, Ind.—Leslie’ B. 
Davis, secretary-treasurer of the 
Perfect Circle Co., died last week 
in his home here. He had spent 
several weeks at the Mayo Clinic. 
At one time he served as presi- 
dent of the credit section of the 
Motor and Equipment Manufactur- 
ers’ Assn. of New York City and 
was recognized as one of the out- 
standing credit executives in the 
automobile parts industry. 

He was a member of the Ma- 
sonic lodge, Scottish Rite and the 
Columbia Club, Indianapolis. 

* * #8 


Laban W. Palmer 


INDIANAPOLIS.—Laban W. Palmer, 41, 
Indianapolis, sales and service engineer 
for the Cummins Diesel Sales of Indiana, 
died recently following an automobile ac- 
cident. 

* * * 


Guy G. Grimm 


PORTLAND, Ore.—Guy G. Grimm, 59, 
for many years in the automobile business 
here, died at his home of a cerebral hem- 
orrhage. He was a native of Jewell City, 
Kan. 

* * * 


Ernest L. Buckley 


SYRACUSE, N. Y.—Ernest L. Buckley, 
53, owner of the Ford dealership in Ci- 
cero, died recently following a long illness 

* 7 o 


W. F. Hardison 


REDMOND, Ore.—W. F. Hardison, 69, 
former mayor of Redmond and for many 
years owner of Intermountain Motors, died 

last week. He had handled International 
trucks for many years. 

* + * 


James D. Law 


ATLANTA, Ga.—James D. Law, 52, re- 
tail sales manager for Atlanta Packard 
Motor Co. for 10 years, died Aug. 1 of a 
heart ailment. 

* * * 


Homer Williams 


JONESBORO, Ark.—Homer Williams, 49, 
member of the firm of Williams & Per- 
kins Motor Co., died at his home here 
Aug. 1. He had been in business nearly 
a quarter of a century. 

* 7 * 


E. Austin Baughman 


BALTIMORE.—(UTPS)—Col. E. Austin 
Baughman, 63, Maryland state motor ve- 
hicle commissioner from 1916 to 1935, was 
stricken fatally Aug. 3 at his home, Pop- 
lar Terrace, the Baughman family estate. 





New Lead Restriction 


Cuts Battery Output 

WASHINGTON. — NADA last 
week urged dealers to continue 
advising customers to take 
proper precautions and prolong 
the life of batteries. Fresh im- 
petus to the need of the warn- 
ing was seen in the latest allot- 
ment figures for battery lead. 

Fewer batteries will be pro- 
duced as a result of the cut 
from 88 percent of the 1944 
quota to 76 percent for third 
quarter this year, the associa- 
tion stated. 


IMPROVED AUTOMATIC 


THE CHOICE OF OVER 100,000 USERS 


Only 60 sec. to attach. 
Easy to carry, weighs 
only 23 pounds. Order 
from your jobber or 


FACTORY SALES DIVISION 


EAL oa 


BATTLE CREEK 3, MICHIGAN 
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area erenaneuenesent apenas eS 
WANTED: SHOP FOREMAN for distribu- 


HELP WANTED 

DUCTION MANAGER competent to 
pandle all phases of an overseas auto- 
motive assembly plant. Must speak 
Swedish fluently and preferably be of 
Swedish extraction. Salary open. Loca- 
tion, Sweden. Box 1331. c/o Automotive 
News, Detroit 26. 
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CLASSIFIED WANT AD DEPARTMENT 











SERVICE MANAGER—Competent to han- 
die all phases and management of our 
service department. Must be well recorm- 
mended and must be able to handle 15 
to 20 thousand dollars monthly labor | 
sales. Located in the midwest. Salary 
open. Box 1344, c/o Automotive News, 
Detroit 26. 













SERVICE FOREMAN AND SALESMAN. 
$100 per week for man with ability and 
experience to operate motor truck service 
shop in small western New York city. 
Applicants must be qualified in all phases 
of truck work and able to supervise me- 
chanics. None but capable, sober and 
reliable men with best references will be 
considered. All inquiries will be held 
strictly confidential. Box 1343, c/o Auto- 
motive News, Detroit 26. 


SECRETARY, MALE OR FEMALE, sin- 
gle, by wholesale automotive parts store. 
Competent, dependable, permanent. Age 
25 to 40, 5% day week. Start about 
September ist. Give full details in hand 
writing. Holt Motor Company, 1301 Har- 
mon, Minneapolis, Minnesota. 

BODY AND PAINT MAN. Ford deaier- 
ship, population 300, located in heart of 
the best hunting and fishing in the 
U. S. A. Pay on percentage basis. Pos- 
sible to make $250-$300 per month. Fre- 
mont Motor Company, Lander, Wyoming. 


x * 


“tor Cadillac, Chevrolet. Will pay good 
salary and participation in net profits 
of service station. Working knowledge | 
of Spanish essential. Write giving full 
particulars and photo. A. Planchart y 
Cia. Sucr., C. A., Apartado 1066, Ca- 
racas, Venezuela. 


POSITION WANTED 


EXPERT IN FIELD SERVICE and han- 
dling of service complaints looking tor 
opportunity where 25 years experience 
in this work can be capitalized. Ex- 
perience includes setting up service sta- 
tions with equipment lines, retail and 
jobber saies and four years of motor 
pool supervision in Army Ordnance. Not 


Millard + Denyes 





DEALERSHIP FOR SALE 


adverse to traveling. Like equipment 
sales and installation. Box 1339, ¢/O0| CHEVROLET DEALERSHIP FOR SALE 
Automotive News, Detroit 26. in midwest town. Established 37 years, 


Chevrolet contract 30 years. Large com- 


———————————— a MANAG »6}§—IpMa. 
GENERAL OR SALES RA ae plete parts dept., shop equipment, office 


ars automotive 
prneonnn x ia qunered poorest equipment. Used car lot adjacent to at- 
former dealer, aggressive and capapie. | _ tractive modern te a ee — 
Age 33, location immaterial, excellent | 1345, ¢/0 Automotive News, Detro . 
reterences. Box 1334, c/o Automotive 
News, Detroit 26. DEALERSHIP WANTED 


GENERAL OR SALES MANAGER—16| DEALERSHIP WANTED—Preferably in 


the South. Will pay cash for dealership 
with 500 to 1,uvv0 new car potential. 
Wili purchase complete inventory. Will 
assume lease or buy building. Replies 
will be kept strictly confidential. Box 
1336, c/o Automotive News, Detroit 26. 
ES 
ANTIQUE CARS FOR SALE 
EEE 
1914 MODEL T TOURING, excellent con- 
dition, for sale or trade for new Ford 
or Mercury station wagon. 


years finance and sales experience. Age 
45, capable taking full charge. Recently 
managed branch of large distributor. 
Can invest if desired. Available immedi- 
ately. Box 1342, c/o Automotive News, 
Detroit 26. 

[i 


DEALERSHIP FOR SALE 


a 
DEALERSHIP, TOP TWO, 400 cars, in 
Central Calif., near Oakland. 12,uUU feet, 
new building. Will net between $40,000 


and $50,vuU. Will require approx. $195,- Rodney A. 


v0U including building. Box 1335, c/o 
Automotive News, Detroit 26. Bell, R. 1, Mt. Vernon, Ohio. ’ 
100 CAR CONTRACT—Centrai Calit. Ke- Rl ———— 


1919 MODEL OVERLAND business coupe, 
in excellent condition, original paint, less 
than 6,000 actual miles. Will sell out- 
right or trade for old model Ford. 


liable make. New showroom and oifices. 
Nice service dept. 75 ft. frontage on 
auto row. 4 yr. lease and option to buy. 


Fully staffed and equipped. Sale price, 
$50,000. Box 1337, c/o Automotive News, Thompson Auto Company, Thomasville, 
Detroit 26. North Carolina. 
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GOVERNMENT SURPLUS 
REPAIR PARTS 


for 
CHEVROLET CARS AND TRUCKS 


LARGE SUPPLY RECEIVED — GUARANTEED NEW. 
List 





Your Cost 











Part No. Description 
839504 ME... 5c cipden ce be eesessnness<sees, Ma -36 
839304 Valve sprimgs ..... 2... cece cece cece ee eeceees -20 12 
3657520 Motor mounting 1.25 -75 
839463 Rocker arm .. -70 42 
839464 pe PPR RTTTETE TTT -70 -42 
839592 Rocker arm shaft .........--:-+- eee eeeeeee -95 54 
1764704 Condenser hiusesde dads abakeowaawes -45 -23 
839154 Oll purap sereem ..... 2... ee eee cece eeeeeeeee -50 -30 
839391 Ol pan Hines ... 2.2... ee eee ees eee eee cece s 300 | 1.60 
Tall Mgt ems ... 2. cece cece ccc ccccccccces 45 -24 
Exhaust manifold - 6.50 3.90 
Exhaust pipes tig teeta 4.25 2.45 
EE oes cals acauies 000040 s0eees 4606 600) tn 1.52 
PN I. 6 vo cocesesbensesececeease - 1.35 -81 
Transmission case .. -15.00 7.00 
WPOGSIGM GARTER oo nc ccc cc cc cc cccsccccccccccce 2.00 1.00 
Housing . 3.50 1.93 
DE  svideha ug eeuds 00 c0neestoncece vanes 4.75 2.61 
Truck rear spring ... 6.55 8.50 
Spring main leaf ..... . 3.85 2.00 
Truck overload spring . 7.90 3.90 
PND TID nce ccc ccccccascccceccccccsocccs Cae -30 
Cluteh housing - 1.75 4.00 
EN Sacha genes ¥ 00 06.60.0060 006s 0h 4a eich 6.50 3.25 
Clutch pressure plate ...........0-eeeeeeeee 4:35 2.15 
Truck rear spring shackle ...........-+++++ 2.00 1.20 
Main cylinder repair kit ..........---+++4+. 2.00 1.50 
Pisten pims—.005 .........ccccccccscccesees 265 -45 
C-O0-E King pin unit .............2-2eeeeeee 7.50 5.60 
Front wheel cylinder kit 660086600 60ene08 EE 15 
Rear wheel cylinder kit .................+-. 1.00 -15 
EE, GEER we cccccncececccccsecceccoces Cae -50 
CRT at is xe sae ne eekes Cateweeadne” -19 
Vacuum cylinder repair kit - 1.95 1.45 
EE NED ona oo od 60.000 06.6060 4000000 8.25 6.15 
Front end cover seal .. - -25 
i na ak as eadhend os beac ee'oee 9.00 4.60 
EE a ca na 6b46.08 on edb obese sh oeesnnnes -70 -53 
Brake cable . 2.00 1.50 
Ch MDs 6r66- ones seve ceessossesnneahons 2.00 1.50 
Transmission gear - 4.75 3.57 
Transmission gear - 4.25 3.19 
Transmission gear - 6.60 4.95 
TS ae aek 0-00 0066-2hd000 0009 0s ueedel ee 3.19 
ED w5s wonder bawdhenbee ¢e0edeematese ae 3.75 

DRAPER CHEVROLET CO. 
© SAGINAW, MICHIGAN 


Box 530 — Phone 8166 





“(IMAGINE THOSE CRAZY GUYS, HEY WALTER,—THINKING STRIKES | 
HAS ANYTHING TO DO WITH FULL EMPLOYMENT OR PRODUCTION 





NEW CARS WANTED 





WANTED—Delivery on new light car in 


six months. Ceiling price. Urban Co 
Operative, Ferndale Drive, Binghamton, 
New York. 





USED CARS FOR SALE 








Come Get Them 
USED CARS 


1 am back in the wholesale 
business again. 
39 to 47’s 


DOC GREINER 


Madison & Seventeenth Toledo, Ohio 





WHOLESALE 25-40 to 42 late model au- 
tomobiles. Sedans, club coupes and con- 
vertibles; clean merchandise; must sell 
at once. TEMPLE MOTOR COMPANY, 
Lewistown, Pa. Phone 867. 





Automobiles Wholesale 


All Makes — All Models 
Detroit’s Largest Wholesaler 
CENTRAL SALES 


16220 Livernois 
University 27317 


Detroi 


a 








USED CARS WANTED 





SEVEN PASSBNGERS, limousines, 
cars must be clean. Prices 
McCLINTOCK - CADILLAC, 
Lansing, Mich. 





ARMY SURPLUS VEHICLES 
new or used, any quantity, any size. 
Good condition important. The Queen 
City Chevrolet Company, 6th and Syca- 
more, Cincinnati, Ohio. Parkway 4880. 


TRUCKS FOR SALE 


WE BUY 








TWO NEW SEMI TRAILERS equipped 
with stakes, air brakes, 11.00x20 tires. 
$1695 each. Rhodes-Walker Chevrolet, 
204 McCorkle Ave., South Charleston, 
West Va. 





and trailer. 1941 White C.O.E. 
3500 gallon semi-trailer. Model 710, 
White tractor with 3765 gallon semi- 





trailer. Hunter-Owens Motor Co., Car- 
bondale, Illinois. 
1942 DIAMOND T 4-ton, 10-wheel 6x6 


truck, driven 10,000 
loaded. Cargo body, 
paulin, large box extra parts. Power 
takeoff, front wench and cable. This 
truck is good as new. Dees Chevrolet 
Co., 218 Main St., Biloxi, Miss. 


miles, never been 
top bows and tar- 





DUMP TRUCK FOR SALE—’33 Mack, 
Model A.C. 5-ton high dump box, will 
handle 12 ton coal, in good running 
shape. Also 1946 steel platform dump, 
12’x7’, Gar Wood 7” hoist, includes 52” 
side racks, just like new. Monroe Au- 
tomobile Co., 415 S. Monroe St., Monroe, 
Mich. Phone 1602. 





TWENTY-SIX Semi-Van Trailers. Fruehauf 
twenty feet. Fair condition. Good tires 
8:25x20. Purchased from Army surplus. 
Will wholesale the lot for $10,764. Fulton 
Auto Exchange, 190 Edgewood Ave., N. 
E., Atlanta, Ga. 





TIRES WANTED 





WANTED—Five 650x16 white sidewall 
tires. Must be new. Will pay good price. 
Ethel Schmidt, Manlius, Ill. 









BUSES WANTED 


WE BUY BUSES of all makes and models, 
any quantity. Also bus chassis. LINN- 
BAKER EQUIPMENT CO., Lansing, 
Michigan. Phone 83814. 





BUSES WANTED 


Used school buses not older than 1937 
model. Good condition important. Any 
quantity. 

QUEEN CITY CHEVROLET COMPANY 


6th & Sycamere St. Cincinnati, Ohio 
Parkway 4880 








NEW BUS CHASSIS WANTED 


Will purchase any number of new 
Chevrolet, Ford, International, Dodge, 
and all other makes of chassis for im- 
mediate or reasonably early future de- 
livery. Prompt cash transaction. Those 
selling bus chassis to us NOW can de- 
pend upon continued future sales for 
years to come as we are one of the 
largest purchasers of bus chassis In the 
U.S.A. Write, wire, or call Superior 
Coach Sales Company, 2335 N. W. 12th 
Street, Phone 5-3538, Oklahoma City, 
Oklahoma, giving prices, f.o.b. chassis 
factory or other location. 











BUSES FOR SALE 


tr 

REO 1940 BUS, Wayne 40 passenger, adult 
body, vacuum door, heaters, shock ab- 
sorbers, engine completely overhauled 
$2,250. General Truck Sales & Service 
1626 W. Fon du Lac Ave., Milwaukee 5 
Wisconsin. 


21-PASSENGER SCHOOL BUS BODY on 
1936 Ford chassis. In good condition. 
Zeder Motor Sales, Inc., Bay City, Mich- 
igan. Ph. 7581. 


1943 CHEVROLET 29-pass. bus. Rock 
Hill high head room body. Forward fac- 
ing seats. Good tires, nice clean bus. 
$1650. Fulton Auto Exchange, 190 Edge- 
wood Ave., N. E., Atlanta, Ga. 


1943 FORD 15-pass. motor coach. Nice 
appearance. Good mechanical condition. 
$1550. Fulton Auto Exchange, 190 Edge- 


wood Ave., N. E., Atlanta, Ga. 
1943 CHEV. 15-pass. motor coach. Nice 
appearance. Good mechanical condition. 


$1550. Fulton Auto Exchange, 190 Edge- 
wood Ave., N. E., Atlanta, Ga. 





SIX 75-100 PASSENGER BUS TRAILERS. 
Good tires. Nice interior. Can be recon- 
verted to auto transport trailers. White- 
head & Kale and Mechanical Handling. 
Single and tandem axle, $750 each. 





SHOP EQUIPMENT FOR SALE 





FOR SALE—Manbee wheel balancer, mod- 
el B-2, Serial 899, mileage 647, condition 
good, crated FOB Fayette, Ala., $125 
Dobbs Motor Co., Fayette. Alabama. 





ONE HEYER FORD Laboratory test set, 
like new. Blaine C. Watson, Ford 
Agency, Linesville, Penna. 


LINCOLN POWERIZED AIRLINE LU- 
BRIGUNS. Model 146 C. List Price $43. 
Our price $33. Guaranteed new merchan- 
dise. Blundell & Thompson, 2621-5 Gas- 
ton, Dallas, Texas. 


FOR SALE—MOTOR TESTER. ‘‘Sun Mas- 
ter,’’ latest model, complete with all 
accessories. Harry Blue, Ply. & DeSoto 
Dir., 11 S. Mulberry St., Mt. Vernon, O. 


FOR SALE—One practically new Model C 
Lempco Brake Drum Lathe, fully equip- 
ped. General Truck & Equipment Co., 
2319 McRae St., Orlando, Fla. 


AUT® EQUIPMENT FOR SALE 











Improved Automatic 


TOW PILOT—172 


Dealers 
Bumper to Bumper Tow Bar 


TOW PILOT ADAPTOW 
COUPLERS 
A Timely Accessory Adapter for 
Easy Hook-Up on 1946 and Over- 
size Box-Style or Fold-Over 
pe Bumper Cars. 


Per Set (2 Couplers)—$750 
Dealers 


Improved Model ONE-MAN 
RED ARROW TOW BAR 
Bumper to Bumper Universal 
“Vv” Type (folding) with 
Controlled Steering Guide Cables 


$3363 


TOW BAR SALES CO. 


FACTORY DISTRIBUTORS 
TOW BARS—TRAILER HITCHES 
100 S. Ci:nton St. Chicago 6, Ml. 
ANDover 8888—DOR chester 8373 
Order Today Immediate Delivery 
Write or Wire for FREE Literature 
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PARTS FOR SALE 
TE EE 
FENDER SKIRTS: 1942 Buick 51, not 
damaged, original chrome strips. Smith 
Motor Sales, 1933 S. Calhoun, Ft. 
Wayne, Indiana. 
es ssenseseessessttesseetsnensteenees 
FOR SALE—Two hundred Dodge, Plym- 
outh and Dodge truck used motors. Col- 


lins Sweatt Motor Co., North Mat 
A 8t., Joplin, Mo. oo 


eT 

NEW SURPLUS PARTS FOR CHEVRO- 
LET. Many critical parts. Discounts 
from 40% to 55%. Send orders. Ask for 
list. FOB Pittsburgh COD. SPEEDWAY 
DISTRIBUTING CO., 5744 Baum Blvd., 
Pittsburgh 6, Pa. Telephone EMerson 
3608. 

— 

CHEVROLET PARTS shipped same day. 


Large stock. Louis Chevrolet. = 
sonville, Connecticut. ae 





——————— 
FOR SALE—2 CADILLAC 8-cyl. tank en- 
gines completely equipped with carbure- 
tors, starters, generators, fuel pumps 
hydramatic transmissions, etc, These 
motors were used for test purposes and 
are in fine condition for many uses such 
as boats, power plants, etc. Ben Jerome 


Motor Sales Co., 280 South Sagi 
Street, Pontiac 19, Michigan. ae 


<coeeenescinisinsnenbensenssentinseecemomesshclamntieeipacasaneeitiogls 
ARMY TRUCK PARTS— 
Sonuie po myehes In te a and 
nm coun 5 
190 Rdgewood “ives RA ne Ga. 
—={===_=_—z—=—£x=x_"_«=_===ErEE 
PONTIAC 
PARTS WHOLESALERS 
Fast Mid-West deliveries, Excep- 
tionally large stock on hand. 
Prompt, courteous treatment. 25% 
discount to dealers. We want your 
business. We can help you. 


Thoms Pontiac, Inc. 

Phone Forest 8992 
5225 Delmar Blvd. St. Louis 8, Mo. 
Se 
——— 


PONTIAC PARTS 


We have one of the larcest stocks of 
genuine Pontiac parts in New Eng- 
— = Parts shipped C.0.D., same 
ay order is received. 25 Treen 
discount to all dealers. ms F 


UNTVERSITY MOTOR SALES 
1971 Mass. Ave. Cambridge 40, Mass. 





a 
Four 1946 2-ton Chevrolet single speed 


rear axles. Complete with springs, 
helper springs, drums, wheels, brake 


cables, etc. 
$250.00 
Grand River Chevrolet Co. 


5100 Grand River Ave. Detroit 8, Mich. 


ee 





PARTS WANTED 





WANTED GOVERNMENT JEEP TRANS- 
MISSIONS and transfer cases, front and 
rear ends and wheels. These and other 
en for a are wanted. What do 

ave to offer? Wilkinson Wreckin 
Co., Box 116, Ocala, Florida. . 


 eeeeseSe 

WANTED—Radiator shell and center Il 

le 

for 1940 Packard, model 110, 6 oytnder 

Fenderville Collision Service, 228 E. Erie 
Street, Painesville, Ohio. 


Se 
RIGHT DOOR for 1941 Oldsmobile club 
sedan, model 41-76, door style 41-3627. 
Airmail information to BALBOA OLDS- 
MOBILE, 1521 Broadway, San Diego 2, 
California. : 
a 
WANTED, TWO NEW or good used ra- 
diators and radiator supports for 1942 
COE 1%-ton Ford only. Wilkinson 
Wrecking Co., Box 116, Ocala, Florida. 


‘intinasicaestiadiepieaiataatitila ipa oie 
ACCESSORIES FOR SALE 


erernsesessnesneeLeDEsenenssastssunsnstibsnnsmeatinnnionnns 

ATTENTION CAR DEALERS—Auto seat 
covers custom-tailored and universal, in 
fiber and sailcloth. Perfect Fit Cover 
Company, 1776 Broadway, New York. 


———_—_— 


MISCELLANEOUS 


errr 


ENGINE REBUILDING—Crankshaft grind- 
ing and metallizing. John P. Hughes 
Motor Co., Inc., 800 Commerce S8t., 
Lynchburg, Virginia. 








HUDSON MOTOR, carburetor, transmis- 
sion, differential rebuilding. Extra 
prompt service. Strictly Hudson, nothing 
else. Wilsey Hudson Sales, Lima, Ohio. 








ATTENTION !!! 
EX-SERVICEMEN 


Automotive News will gladly insert 
Position Wanted ads in this section, 
free of charge. for men or women who 
have been honorably discharged from 
military service, providing applicant 
furnishes (1) proof of honorable dis- 
charge; (2) reference as to former 
connection with any branch of the 
automotive industry. Welcome home: 
there's a job waiting for you some- 
where among our readers. 


GEORGE M. SLOCUM, Publisher 










“I was just starting to College when my landlady 
complained that the tea salesman who'd been calling on 
her for years had stopped coming. It looked like a good 
tea-route was going to pieces. I needed money, se I wrote 
to the company, made a deal to peddle their tea, sold 
my first packages to my landlady and the neighbors. 


“Then came the first World War. When I heard 
about those new British contraptions called ‘Tanks’, I was 
fascinated. I studied everything I could find about them. 
I turned the tea business over to my best salesman— 
joined the Service, got attached to a British Tank Bat- 
talion. I slogged through Belgium and Flanders for two 
years—taking care of tanks. I forgot all about tea,—got to 
be a service expert,—brought many a battered tank engine 
back to life, and learned more about machinery than I 
ever knew existed. That’s how it was when the war ended. 


“All the way home on the transport, and after 
we got home, I talked things over with my war-time 
buddy trying to decide what to do as civilians. With all 
of our mechanical experience, we decided that auto- 


“With me going to College, that tea route just 
grew and wouldn’t stop growing. In three years, I had 
seven old trucks and eight salesmen totin’ tea all over four 
counties. By the time I graduated business was so good I 
bought some new trucks and a couple of cars. We worked 
the territory ten hours a day...almost had a tea monopoly. 


=< wemenescconsenenes 29: 
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mobiles needed us. So, we opened a small garage. 
For several years, we did a lively business,—even tried 
selling cars and trucks, too—but always paying more 
attention to service than anything else. 


“The biggest event of our lives, I guess, was that 
1924 automobile show in New York. We got all dressed 
up and went over to see the new cars. I'll never forget 
those low-to-the-ground and high-styled new Chryslers with 
their high-compression ‘Red-Head’ engines. They were 
the sensation of the show . . . they knocked us for a loop! 
We hung around the Chrysler display all 
day. We met some of the factory people, 
and that’s what completed the Triple Play 
. . . ‘From Tea to Tanks to Motor Cars!’ 


"Today, my buddy and I are among the original Chrysler dealers. When the 
second World War came, we were both a little too old for service, but some of our 
combat instincts came back to us with a bang. Every time a car came in for service, 


we got as much thrill out of fixing it as we would fixing 
a tank for battle. Our business came through in good 
shape, and now we're ready for a great future with the 
finest automobile set-up in the business. 

“What makes our dream come fully true are those new 
post-war Chrysler cars. They’re just as sensational as 
the first ones that made us members of the Chrysler 
dealer family. Take a look at the new Saratoga, The 
New Yorker or the Town and Country models—you'll 
know what we mean!” 


Another true story of individual 
initiative and enterprise from 
the records of Chrysler Division, 
Chrysler Corporation. 


PLYMOUTH *« DODGE «x DE SOTO 
CHRYSLER x« DODGE Job-Rated TRUCKS 
Products of Chrysler Corporation 





